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Pittsburgher Elected President of National Wholesalers’ Association 


William H. Schuette, the newly elected president of the National 
Wholesale Lumber Dealers’ Association, grew up in the lumber business. 
Moreover, he acquired his lumber eduction—and it is a broad and a 
thoro one—in connection with the operations of a concern having wide 
ramifications and connections ‘‘ heading up’’ in a single city. To name 
that city is almost superfluous, as for over forty years the name of 
Schuette has been closely linked with the 


of unusual ability. William Schuette is a keen, farsighted business 
man, and more than that, a man whose upright character and sterling 
qualities have won the respect and esteem of all who come within the 

cirele of his acquaintance. 
A. C. Opperman is vice president and sales manager, while the subject 
of this sketch, William H. Schuette, is secretary and treasurer, looking 
after the financial and office administra- 





lumber trade of Pittsburgh. 

Away back in 1876 William Schuette, 
uncle of the subject of this sketch, started 
in business in the city of smoke and steel 
—and, it may be added, of lumber and 
lumbermen without superiors anywhere. 
He began manufacturing sash, doors, 
boxes and all kinds of planing mill work. 
The business prospered, and soon devel- 
oped into a thriving wholesale and retail 
lumber concern. At this juncture William 
H. Schuette (note that middle initial 
which distinguishes the nephew from 
the uncle) entered the office as junior 
clerk, or, less euphemistically, office boy 
and all around helper. In 1893 he was 
taken into partnership, A. C. Opperman, 
his cousin, becoming a partner at the 
same time. 

In 1901 the firm was incorporated. 
Shortly thereafter the retail end of the 
business was discontinued, and from that 
time until now the company has devoted 
itself to the wholesaling of lumber. 

A brief review of the earlier operations 
of the concern, both before and after its 
incorporation, doubtless will be of interest 
to many readers. In the beginning, plants 
were operated at Reed City and Saginaw, 
Mich., for remanufacturing lumber 
brought from Canada. The firm also 
operated a sawmill and planing mill at 
Bellhaven, N. C. About 1901 the Michi- 
gan plants were sold, and some years 
later the North Carolina plant was dis- 
posed of. All this time, as at present, the 
company was engaged in the wholesale 
business at Pittsburgh. After selling out 
in Michigan and North Carolina the com- 
pany specialized largely in handling white 


western pine, together with Pacific coast 
woods, and dressed southern pine. 

The William Schuette Co. organization, territorially speaking, now 
comprises the office in Pittsburgh; an office in New York City, handling 
New York, New Jersey and New England sales territory, and an office 
and storage yard in Minneapolis, Minn., drawing large supplies from 
the middle Northwest and the Inland Empire. 

The president and founder of the company, William Schuette, has 
his headquarters at the New York office, from which point of vantage 
he supervises the business generally and looks after the eastern 
territory, assisted by Capt. M. W. Haney, who rendered distinguished 


service in the late war, and is well known in the East as a lumberman 





WILLIAM H. SCHUETTE, PITTSBURGH, PA.; 
pine, both northern and Idaho, and in Elected President of the National Wholesale 
Lumber Dealers’ Asseciation 


tion. These officials have their head- 
quarters at the Pittsburgh office. 

A. C. Opperman, previously referred to 
in this article as coming into partnership 
early in the firm’s existence, is still identi- 
fied with the company, and it may be 
added, is reeognized as one of the most 
capable and best informed salesmen in the 
business. He has a very wide knowledge 
of the lumber business in all its applica- 
tions to the needs of the various kind of 
consuming trades. 

William H. Schuette has been president 
of the Pittsburgh Wholesale Lumber Deal- 
ers’ Association, and chairman of a num- 
ber of its important committees from time 
to time. Mr. Schuette came to the front 
in the affairs of the National Wholesale 
Lumber Dealers’ Association when the 
car shortage, embargoes, ete., following the 
close of the war were embarrassing busi- 
ness and a special committee was ap- 
pointed to see what might be done to help 
the transportation situation, That com- 
mittee did a lot of work in Washington. 
Mr. Schuette was chairman and spent a 
good deal of time at the capital. About 
that time he was made a trustee of the as- 
sociation, later becoming second vice presi- 
dent, and then first vice president. 

Mr. Schuette is a director in the Pitts- 
burgh Council of Churches, a member of the 
South Side Presbyterian Church, of Pitts- 
burgh, and has been superintendent of the 
Sunday school of that church for twenty- 
two years, 

He was married ‘in 1901 to Miss Cora 
Polster, of Pittsburgh. They have two 
~  @hildren, Frederick, aged 19, and Lois, 
aged 14. Mr. Schuette’s mother, Mrs. Car- 
rie Corbett Schuette, lives in Clarion, Pa, 

A man of quiet, unassuming demeanor, 
but a thoro lumberman and a loyal and 
tireless worker for the advancement of the lumber industry, Mr. 
Schuette enjoys the respect and confidence of his colleagues and as- 
sociates to an extraordinary degree. This is amply attested by his 
elevation to the post of president of the National Wholesale Lumber 
Dealers’ Association. This promotion is a well deserved recognition 
of Mr. Schuette’s invaluable services to the organization. It is a fore- 
gone conclusion that the association, under the leadership of President 
Schuette, not only will maintain its high standing among the trade 
associations of the country, but will go forward along the pathway 
of increasing service to its members and to the lumber industry. 
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It is understood that our stocks are constantly changing by reason of manufacture and shipment. We are prepared to surface 
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Basswood Rock Elm 
Birch Soft Elm 
Hard Maple Red Oak H | k 
Cedar Black Ash em OC 
Shingles 
Lath L b 
Hardwood Squares U mM er 
Crating 
Softwood Pickets 
Slat Stock 
ae Forest Products: Hemlock Bark, . 
Mill vo. Pulpwood, Ties, Posts and Poles. Weidman Lumber Company 
aaa” | tdaemion imeniat” Tee meghhnoms TROUT CREEK, MICHIGAN 
milled. fifty square miles of virgin timber! No wonder 








staan dhathiap lt en NY Bergland Lumber Company 
Write us for Prices BERGLAND, MICHIGAN 


TERMS OF SALE: Net cash, f. 0. b. Neopit, upon outae te to customer that 
car is being randy Standard Association grades. ‘Tete and scale assured. 


The Menominee Indian Mills 
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Landowners Should Retain Mineral Rights 


N THE VAST AREAS of cut-over land owned by lumbermen 
I there has been a great deal of development of natural resources 
other than those for which the land was acquired originally. 
Coal, gas and oil have been especially plentiful in regions where 
lumbering was the first industry developed; and in some cases own- 
ers of cut-over lands who have disposed of the lands without retain- 
ing valuable mineral rights, have been chagrined to discover their 
error too late. 

Recent purchases by oil interests of lands remote from operating 
fields suggest that in selling cut-over lands lumbermen will act 
wisely in retaining the mineral rights or at least taking them into 
consideration in fixing the price. It has not infrequently happened 
that such rights have finally proved as valuable to land owners as 
the resources that led to the original purchase. 

At the American Petroleum Institute, President Teagle, of the 
Standard Oil Co. of New Jersey, said that concern and other large 
operators in future would have to go more into the purchase of 


mineral rights or the purchase of lands in fee as a means of secur- 
ing raw petroleum supply for some time ahead. Mr. Teagle likened 
the oil operator to the lumberman, who with a cruiser can quite ac- 
curately estimate the resources and life of his operation. Just as the 
lumber manufacturer has found it necessary to buy his timber well 
in advance, so the oil operator will have to buy the mineral rights 
or fee in lands some time before beginning development. 

While there is not the uncertainty regarding the existence of 
oil that is popularly supposed, yet there is likely to be some un- 
certainty as to the time of development of a particular region. 
However, the enormous increase in demand for petroleum warrants 
the belief that oil lands wherever they may be located are valuable. 
As it is practicable to retain mineral rights without hindering the 
development of lands for other purposes, owners of large areas the 
mineral resources of which are not accurately known will fortify 
themselves against costly mistake by keeping title to the under- 
ground resources until their value is accurately known. 
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Small Hardwood Dimension Stock 


HE BULK OF HARDWOOD lumber goes to the industrial trade 
where, in most cases, it is remanufactured into a finished 
product. Generally speaking, in the process of remanufacture 

a great deal of the lumber is cut into short pieces, Therefore, it is 
easy to see why lumbermen today are very much interested in pro- 
posals that they manufacture short hardwood dimension stock. 

It is safe to say that hardwood manufacturers endorse the idea, 
in principle, but the question is, how far it can be carried out in 
practice. 

The Forest Products Laboratory is conducting an investigation of 
this subject primarily in the light of forest conservation. A clear 
statement of the purposes of the laboratory appears on page 42 of 
this issue, where also will be found the views of two hardwood 
lumbermen. 

Without going into the subject very far, it is evident that by 
cutting up dimension at the sawmill, the choicest of short length 
stock may be obtained from material which otherwise would go to 
waste or which it is almost impossible to market. However, in 
producing special dimension the hardwood producer must avoid 
turning out a commodity that will not sell readily. The most logical 
step would seem to be first to investigate carefully the various 
potential markets for short hardwood dimension and then draw 
up a schedule of sizes which would be standard for a number of 
purposes. Thus, if in one line of industry business is dull, or, if one 
particular market is sluggish, the producer of small dimension 
will have other avenues to turn to where he will have reasonable 
assurance of securing a profitable market. 

Such a plan would call for some additional equipment and some 
changes in methods at hardwood sawmills, particularly at the small 
mills. But, seemingly, there is nothing in the proposal that would 
be very difficult of accomplishment. Small hardwood sawmills are 
increasing in number and in future they are sure to be more and 
more prominent. Furthermore, they will have to move frequently, 
and a plan to work out successfully must take that fact into con- 
sideration. Such mills can not undertake very complicated opera- 
tions, partly because portable and partly because of the character of 
the labor supply available. 

Small hardwood dimension stock cut to standard sizes suited to 
many lines of industry can now be shipped to any part of the 
United States on the lumber rate, a feature in itself very important. 
For altho freight is high it seems improbable that it ever will be so 
high as to prevent factories from securing an adequate supply of 
raw materials no matter where they are located, provided small 
dimension moves on the lumber rate. In other words, hardwood con- 
suming factories will not have to follow the hardwood sawmill. 


Why Certain Cities Lead in Home Owning 


N PAGES 40 and 41 of the March 18 issue of the AMERICAN 
LUMBERMAN and on pages 46 and 47 ef this week’s issue the 
Realm of the Retailer discusses why certain cities of the 

United States lead others in percentage of home owners. 

The Department of Commerce recently compiled a table, which 
was printed in the AMERICAN LUMBERMAN, showing percentages of 
home ownership in cities of over 100,000 population. Letters were 
written to lumbermen in the five cities ranking highest and the re- 
plies have been dealt with in the Realm of the Retailer as men- 
tioned above. 

The outstanding fact revealed by the reasons advanced for a high 
proportion of home owners is that this condition results froni 
steady, persistent and everlasting promoting of home ownership. 
The methods are not spectacular; rather they are the reverse. The 
point is that steady incessant, unremitting efforts to sell the people 
the idea of home ownership will pay well in the long run. The 
men in these particular communities have believed and do believe 
very firmly in them, another thing which unquestionably has had 
its effect. 

It might be thought that the larger the city the smaller the per- 
centage of home owners, yet this is not the fact. New York, it is 
true, occupies the lowest place on the list, but next to it is Cam- 
bridge, one of the smallest cities upon the list. Baltimore is among 
the first ten, while Detroit, Buffalo and Philadelphia rank well up 
in the list of cities with a high percentage of home owners. 

It is noticed that as a whole, cities with great manufacturing 
enterprises are low in the list, but when it is recalled that Toledo 
is third and Grand Rapids second on the list, it is evident that the 
number of manufacturing activities does not fully explain the sit- 
uation. In fact, some of the cities with small percentages of home 
owners have very little manufacturing. Incidentally it is interest- 
ing to note that Los Angeles, where building went ahead at greater 
speed in 1921 than in probably any other city, lost very heavily 
in the percentage of home owners from 1910 to 1920. In 1910 the 
Los Angeles home owners represented 44.7 per cent of the total, but 





in 1920 the percentage was 34.7. This partly explains why Los An- 
geles has been enjoying such a tremendous building boom and why 
this boom may be expected to continue. 

The plans, the policies and the methods pursued in the cities with 
high percentages of home owners will be equally effective in other 
cities where the percentages are low. Retail lumbermen will do 
well to study the two instalments of the Realm of the Retailer above 
referred to. In them is much information which will assist them 
in selling homes and in making their communities bigger and better. 


A Finish Fight, Says Landis Committee 
HE BRUTAL SLUGGING of a nonunion plumber and the bomb- 
ing of an open shop woodworking plant operating under the 
Landis Award, both outrages occurring within the last ten 
days, show that the building trades unions of Chicago, as usual when 
facing defeat, are resorting to their familiar tactics of terrorism. 

When Fred Mader, an ex-convict, now president of the Chicago 
Building Trades Council, told the Chicago city council a few days 
ago that there soon would be violence, he was a true prophet. How 
long will Chicago permit labor leaders of the Mader stripe openly 
to threaten the maiming or murder of men whose only crime is 
being willing to work for a fair wage? Recently Judge Kickham 
Scanlan, chief justice of the criminal branch of the Circuit Court of 
Cook County, in one of the most startling public utterances ever 
heard in Chicago, opened the door of the rogues’ gallery and showed 
the people of this city the sort of men who control many of the 
important unions in the building trades. Decent members of labor 
unions and honest citizens of every class should be shocked into 
action by Judge Scanlan’s scathing indictment. 

The Citizens’ Committee to Enforce the Landis Award has met 
the challenge conveyed by the recent acts of terrorism with the 
clean-cut declaration that “the fight for decency in building con- 
struction is a finish fight.” The committee’s official statement, or 


declaration of policy, which is to be given nationwide publicity, reads 
as follows in part: 





The forces of law and order in this community are going to 
demonstrate that grafters, gunmen, sluggers and blackmailers— 
not the representatives but the betrayers of union labor—can not 
run Chicago; or, by the same token, these same grafters and sluggers 
are going to demonstrate that they can run Chicago. There will be 
no compromise between decency and lawlessness. One or the other is 
going to be knocked out. 

The Landis Award is one of the greatest labor decisions of all 
time. It protects laborer and principal alike. It strikes deep to 
the causes of graft and pulls them out by the roots. It is the decision 
of the arbiter chosen by the unions, and the Citizens’ Committee is 
solidly supporting the twenty-two unions which stood squarely by the 
bargain they made when they asked for arbitration. Nine unions 
welched on their agreement, and one—the carpenters—refused to 
enter the arbitration. Those ten trades are now open shop in 
Chicago; and they are going to stay open shop. 

The committee’s pronunciamento closes with the following ring- 
ing declaration: “Chicago says to the building trades unions: ‘Play 
square and Chicago is with you. Welch, or try to operate by graft 
and violence, and you are THRU.’” The business interests and all 
other decent elements of Chicago are solidly behind the citizens’ 
committee in its winning fight to deliver the building industry out 
of the hands of criminals and thugs. 


Must Show Superiority of Lumber 


EW OCCASIONS TEACH new duties, according to the poet— 

a remarkably practical utterance, by the way, to come from a 

poet. “New occasions” confront the lumber industry, making 

imperative “new duties” if the industry is to make the progress 

that it should, or is even to hold its own in the face of increasing 
competition from other materials. 

A study of the’ comparative costs of wood construction and of 
other materials for the last twelve or fifteen years shows a steadily 
narrowing margin of advantage for lumber. Wood, broadly speak- 
ing, still is much the cheaper, and in the nature of things probably 
always will remain so, except where remoteness from the sources 
of supply entails a prohibitive transportation cost. It is estimated 
by competent authorities that the margin in favor of wood is less 
than one-half of that existing twelve years ago. Moreover, as the 
normal cost of lumber rises because of enhanced stumpage values, 
increased cost of logging, and other unavoidable causes, this margin 
is likely to lessen still more. 

All this means that if lumber is to hold its present markets, to 
say nothing of an increased demand, the competition of other ma- 
terials must be met on some basis other than relative cheapness, 
altho, as has been said, that advantage probably will always exist 
in some degree. Foremost among the “new duties” that confront 
the lumberman is that of demonstrating the superiority of wood 
from the standpoints of attractiveness and beauty, adaptability, 
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durability, and all-around utility. Fortunately, this may easily be 
done. The greater use of wood for residential construction thru 
amended building codes in cities where wood is ignorantly or un- 
fairly discriminated against is a possibility. Lumbermen also must 
look to the greater fire resistance of frame buildings; to a longer 
useful life for frame structures, accomplished by proper selection 
of material and correct treatment; also to the utilization of all the 
advantages which wood construction possesses from the standpoint 
of design and architectural adaptability. The technical and en- 
gineering knowledge and skill essential for accomplishing these pur- 
poses is to be found on the staffs, or is at the command, of the na- 
tional lumber associations; and, it should be added, are achieving 
splendid results. Recently the technical and research department 
of the National Lumber Manufacturers’ Association has done some 
valuable work in gathering and compiling facts regarding the fire 
hazard in frame buildings. These data, which are summarized in an 
article appearing on page 50 of this issue, are valuable material for 
combatting propaganda directed against frame construction. 

The national lumber manufacturers’ and distributers’ associa- 
tions are fully alive to the needs of the hour, and are leading the 
way in demonstrating the superiority of wood for the many pur- 
poses for which that material has no equal, and in discovering new 
uses. Retailers in their fields can render indispensable aid in still 
further extending and popularizing the use of wood. 

This very important subject no doubt will receive attention at 
the American Lumber Congress to be held in Chicago April 6 and 
7, which will be participated in equally by manufacturers, whole- 
salers and retailers, thus enlisting the codperation of all branches of 
the industry. 


Obstinacy Balks An Excellent Plan 


ROM TIME TO TIME during the last few weeks the AMERICAN 
LUMBERMAN has printed brief reports of the efforts being put 
forth by Nelson Cunliff, director of public welfare, St. Louis, 

Mo., to establish a basis on which building in that city might pro- 
ceed. These reports were summarized in a story appearing on page 
38 of the March 11 issue. 

While because of the obstinacy of the majority of the unions in- 
volved, which are making a futile fight to hold their war gains, Mr. 
Cunliff’s endeavor has not met with the success which it deserved, 





certain definite results have been achieved, and the whole situation 
is nearer satisfactory adjustment than when he began. 

With the thought that the unique plan of campaign followed by 
Mr. Cunliff may contain a valuable suggestion for other communi- 
ties, the AMERICAN LUMBERMAN draws attention to the article re- 
ferred to. For the benefit of those who may not have that issue at 
hand, it may briefly be said that Mr. Cunliff first went to the con- 
cerns and individuals who were known to be considering erecting 
large buildings, his efforts being confined to enterprises involving 
$200,000 or over, and got them to state in writing just how much 
building costs would have to come down before they would start 
construction. Next, he went to the financial interests and got them 
to state in writing what they would do to help building along. Then 
the dealers in building materials were asked to state in writing what 
reductions they were willing to make for the common cause. Charts 
showing comparative wages and prices of building materials from 
1914 to the time the statistics were gathered were prepared. 

Armed with these data and the signed statements Mr. Cunliff went 
before the building trades unions and endeavored to get them to 
consent to a reduction of 20 percent in wages in order to get con- 
struction work started. Here he met with rebuff and defeat. The 
proposal was submitted to a referendum, resulting in its rejection 
by an overwhelming majority. Since then, however, seven unions 
have signified their willingness to “go along” at the reduced scale. 
The carpenters are still standing pat for their wartime wage of 
$1.25 per hour, but a telegram just received from the St. Louis 
correspondent of the AMERICAN LUMBERMAN says that the Master 
Builders’ Association has announced its intention of enforcing a 
reduction to 95 cents an hour, effective April 1. As a result of the 
refusal of labor to take its deflation building is practically at a 
standstill. 

The plan followed by Mr. Cunliff is admirable, and except for the 
bitter opposition of labor to any recession from war wages it would 
have succeeded. The central idea is that of getting the various 
parties to state their positions in writing, which is infinitely prefer- 
able to loose talk that gets nowhere. Another important feature 
was the compilation of comparative wage and price statistics, per- 
mitting ready comparison with the cost of living figures. 

Communities that are endeavoring to bring about an adjustment 
of labor disputes in the building trades may advantageously borrow 
a leaf or two from Mr. Cunliff’s book. 











Forbids Canceling Joint Rates 


[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., March 22.—Division 3 


of the Interstate Commerce Commission has 
handed down a decision in investigation and 
suspension Docket No. 1396, holding that the 
carriers have not justified the proposed can- 
celation of joint rates on lumber and articles 
taking the same rates, in carloads, from points 
on the Spokane, Portland & Seattle railroad to 
destinations in Montana, Utah and east of the 
Union Pacific System and connections, except 
as to points of origin west of Vancouver, Wash. 
The suspended schedules are ordered canceled 
without prejudice to the filing of schedules in 
conformity with the findings in this case. Had 
the commission permitted the carriers to cancel 
existing joint rates the result would have been 
an increase of 50 percent from points east of 
Vancouver. 


f Builders Cut Carpenters’ Wages 

[Special telegram to AMERICAN LUMBERMAN] 

Sr. Louis, Mo., March 23.—The Master 
Builders’ Association today announced that car- 
penters will be paid 95 cents an hour by mem- 
bers of the association, effective April 1. The 
old seale is $1.25 an hour. The builders ask 
the support of all the people of the city in en- 
forcing this reduction. The announcement re- 
views the efforts of the association as described 
in the AMERICAN LUMBERMAN of March 11 to 
revise the wage scale by seeking a voluntary re- 
duction of 20 percent. The announcement fur- 
ther says: ‘‘The position taken to date by 
the carpenters has deterred other unions from 
making a voluntary reduction, as they have al- 
ways received higher wages than the carpenters 
and feel that the members of that craft are 
relatively overpaid.’’ 


The concrete workers and the building labor- 
ers and excavators have accepted cuts, the for- 
mer from 80 to 69 cents, and the latter from 
6714 to 57% cents an hour. Seven unions in all 
have accepted cuts to date. 
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On Inspection Trip of Coast Property 
[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, OrE., March 22.—R. A. Long, chair- 
man of board of directors of Long-Bell Lumber 
Co., of Kansas City and party are on an inspee- 
tion tour of the Columbia River and properties at 
Kelso, Wash., and some 6,000 acres of bottom- 
land near Kelso on which the company has an 
option. The company owns 3,000 acres of bot- 
tomland there in addition to a large area of 
timberland in the Cowlitz River district. The 
party also visited Astoria. The party includes 
besides Mr. Long, F. J. Bannister, J. D. Ten- 
nant, M. B. Nelson, J. H. Foresman, Jesse An- 
drews, 8. M. Morris, Wesley Vandercook and 
J. C. Nichols. 


To Handle Output of Hardwood Mill 

JACKSON, Miss., March 22.—Under agree- 
ment made with the E. L. Henricks Lumber Co., 
the Faust Bros. Lumber Co., of this place, will 
join with that company in the operation of the 
large band mill in South Jackson, with a ¢a- 
pacity of 8,000,000 feet of hardwood lumber 
a year. Arrangements have been made to keep 
this mill cutting steadily on high grade hard- 
wood, consisting of poplar, oak, ash, gum and 
cypress. The sales of this lumber will be han- 
dled thru the Faust Bros. Lumber Co., which, 
together with its mill at Crew Lake, La., will 
give it an output of 15,000,000 feet annually. 
V. E. Porter will have active charge of the Jack- 
son mill, as well as full charge of the buying 
of the logs, 


Ask Rehearing of Hardwood Case 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 23.—L. C. Boyle 
and G. Carroll Todd, counsel for the American 
Hardwood Lumber Manufacturers’ Association, 
will tomorrow file in the United States Supreme 
Court a formal petition for a rehearing in the 
hardwood lumber case or ask the Court ‘‘to 
order that the prohibition contained in the de- 
eree of the district court with respect to the 
reports in question (stock, sales ete.) be modified 
so as to run against them not absolutely as now, 
but as part of the unlawful combination de- 
scribed in the bill or any similar one.’’ 

The petition reviews the case in some detail 
in order that the Court may visualize the un- 
certainty in which trade associations generally 
find themselves on account of the doubt as to 
whether the Court in its decision actually meant 
ot condemn the collection and dissemination of 
production, stock, sales and other data. 

The petition says in part: ‘‘If this Court 
meant to hold that for these defendants to fur- 
nish each other with information as to their 
aggregate stock on hand at the end of each 
month is in and of itself an unlawful act; if 
it meant to hold that for them to furnish each 
other at the end of each week the prices at 
which sales were made during the week is in and 
of itself an unlawful act, that of course is the 
end of the matter. On the other hand, if it 
did not mean so to hold, then these defendants 
are in the position of being forever enjoined, 
not merely as part of an unlawful plan but 
absolutely and under any and all circumstances 
from engaging in a practice which is innocent 
in the eyes of the law and which in view of the 
nature of their industry is the only means they 
have of keeping informed of conditions of sup- 
ply and demand.’’ 
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CUT-UP POPLAR IN DEMAND 


We are making a number of very small boxes of 
poplar. We have been purchasing FAS, but as 
the largest dimension of these boxes is about 8 
inches, we thought that we might be able to pur- 
chase cut-up stock, Stock would have to be kiln 
dry. 

The sizes required are as follows: 

%" x 65%" x Tis” 
2" x B52" x B4Z” 
3%" x TH" x 85” 

Two pieces of each of the above sizes are re 
quired for the making of box, or, in other words, 
six pieces in all to a box. They must be manu- 
factured from good clear poplar, kiln dried to 5 
percent moisture content before cutting up. The 
pieces are to be cut to the exact sizes as indicated 
and they will be manufactured into boxes without 
additional operation and it will also be necessary 
that the supplier surface each piece four sides.— 
ENQuiny No. 549. 


|The above inquiry is inserted on behalf of 
a buyer for a large consumer of hardwoods. 
Undeniably in a case of this kind, stock cut to 
size would be equally satisfactory as firsts and 
seconds and would permit the poplar manufac- 
turers to utilize short material which can not 
be put in the grade of FAS. The name and 
address of the buyer, who is located in the 
Kast, will be furnished upon request.—EpIror. | 


WANTS MARKET FOR SPRUCE GUM 

Will you please inform me where I can sell 
spruce gum and what it is worth?—INQuIry No. 
554. 

{The above inquiry comes from Minnesota 
and the address will be furnished to anyone 
interested. The product of the chicle tree— 
the chewing gum so much in evidence today— 
has practically put spruce gum out of the run- 
ning, but it still is in demand in some places 
and in medicinal preparations it has some part. 
——EDITor. | 





OFFERS CUT CRATE STOCK 

Where can I sell either the material ready to be 
eut up or finished crates for shipping onions, cab- 
bage and the like? I have plenty of small pine 
timber and can buy all the cull gum and pine lum- 
ber IT need.—Inquiry No. 550. 

[The inquirer is located in Mississippi and 
the inquiry is published for the benefit of 
those lumbermen who specialize in the sale of 
crating stock cut to size or put together. The 
address of the inquirer will be furnished upon 
request.—EDITor. | 


UNDERCHARGES ON CANADA PILING 

In June, 1921, I sold an American concern three 
ears of cedar piling f.0.b. Nelson, B. C. These 
cars were loaded at Crescent Valley, B. C., and the 
advance charges from that place to Nelson were 
$35 a car, with guaranteed weights of thirty pounds 
a lineal foot. There were no overweights ; in fact, 
there were underweights. 

All I received out of it was $34.07, and the con- 
signee comes back with a claim that I owe him $4. 
As the piling was sold f.o.b. Nelson, the only 
charge he can properly make against me is $35 a 
car. Any error made by the railroads I am not re- 
sponsible for, and it is up to the consignee to make 
a claim for it, as he evidently sold at a delivered 
price. 

The consignee claims that he has not received a 
refund from the railroad, but does not send me an 
expense bill if I am to make a claim against the 
road. 

Having made a guarantee of thirty pounds a 
lineal foot, am I not entitled to a refund on ac- 
count of underweights? If there had been any 
overweights the consignee would have made me 
stand them, altho nothing had been said at the 
time. Also, can I start proceedings from the 
American side, as I am an American ?—INQUIRY 
No. 557. 

[The foregoing is from a letter of a cedar 
operator in British Columbia. If his version is 
properly interpreted, he is concerned in freight 
charges only from Crescent Valley to Nelson, 
as the sale was made f. o. b. the latter point. 





He could be properly charged with the actual 
amount only collected by the carrier for hauling 
the cars from Crescent Valley to Nelson. Any 
legal proceedings to recover his claim would be 
brought in the State where the consignee is 
located. There are some points in the original 
inquiry that are not wholly clear, but the fore- 
going appears to cover the facts.—EprTor. | 


WHERE IS THE COUNTRY’S TIMBER? 

In the original reply to Inquiry No. 538 some 
old Government statistics which have been su 
perseded by later and more complete ones were 
employed. The following table shows the ap- 
proximate stand of timber in five western 
States: 


Feet 
ID Seis. 5: 8a ORES DR OURO CE 440,000,000,000 
CAMILA... 66565o 6 nO Oe CAGED Ras 314,000,000,000 
WARTIMNBOOD: 6s5.005.404 080800 605 300.000,000,000 


RONEN 5s) sw ergy Gia wie ORLA DATES 
Le LS a ne ee 


98,000,000,000 
48,000,000,000 


WORE £2880) ea 4s TSS OR 1,200,000,000,000 

This estimate is believed to be slightly more 

than 50 percent of the standing timber of the 
United States. 

The production of lumber has decreased from 
46,000,000,000 feet in 1907 to 34,000,000,000 
feet in 1920, the last year for which figures are 
available. The cut in 1921, however, was much 
less than that of 1920. The Oregon and Wash- 
ington cut west of the Cascade Mountains in 
1920 was as follows: 


Feet 
MPURBOD: o0:5)8-0.0.05:4' 9% diode as Nia see ae 2,609,000,000 
WY ROTOR. 6 bois Sia i 4s a oe So. Nw BS 4,969,000,000 


The 1921 cut west of the Cascade Mountains 
is estimated as follows: 


Feet 
| i ea a nee Se ee mee 1,488,000,000 
Pk 2. ee a eae ee 3,278,000,000 


Thus it will be observed that the 1920 eut of 
7,578,000,000 feet was 59 percent greater than 
the 1921 cut of 4,766,000,000 feet. In other 
sections of the country the decrease in cut was 
proportional. Of all the western woods Douglas 
fir is in greatest supply.—Eprvor. | 


LUMBER SORTING PROBLEM 

We do not recall ever seeing any articles or cuts 
in your publication regarding the loading of green 
lumber from a mill directly on to a flat car and 
taking same off and putting it on to a sorting 
table. We are considering such an arrangement 
and if you can send us any clippings or give us 
any information regarding same, we would appre- 
ciate it.—InqQuiIry @No. 551. 

[The above inquiry comes from California 
and presumably it is purposed to establish a 
sawmill in the mountains to connect it with 
the drying yard by means of a railroad. A 
sorting chain will work as well away from 
as at a sawmill, but the AMERICAN LUMBERMAN 
has no record of any company following ex- 
actly this practice. However, there are a 
number of companies with sawmills located 
some distance from drying yards. These com- 
panies either flume the lumber from the saw- 
mill to the drying yard or transport it by 
overhead cable. The inquirer has been fur- 
nished with several examples of the two last 
named. 

At the sawmill it would be possible to place 
the lumber in packages and have a stationary 
crane load it in these packages upon cars 
and a similar crane at the drying yard could 
unload the lumber in packages upon a sorting 
chain, where the piles could be torn down and 
the lumber sorted and graded according to the 
usual method. The reason for suggesting two 
stationary cranes rather than loading and un- 
loading the cars by hand is because of the 
lessened expense of operating the cranes. 

Any lumbermen who ean throw further light 
upon this problem are requested to do so.— 
EDITOR. | 


CONCERNED ABOUT LIEN LAWS 


If possible we would like to have a little infor- 
mation from you in reference to a matter that is of 
some importance to this company. We are buying 
in California. Oregon and Idaho, white pine lum- 
ber for our factory at Shreveport. These purchases 
are made from the smaller mills, and we find it 
necessary to make advances as the stock is cut. 
We have been advancing $20 a thousand on stock 
cut and stacked at the railroad, the piles being 
marked “Sold to the ———— Lumber Co.” and 
bill of sale for said stock being issued to us. There 
is no interest charged on these advances and the 
insurance on the stock is paid for by us. 

What we would like to know is, whether under 
the law of these three States our bill of sale se- 
cures against liens or any other claims that may 
be held against the manufacturers. Any informa- 
tion you may give us in reference to this will be 
highly appreciated.—INquiry No. 526. 


[Different States have different lien laws, 
and it is unsafe to judge such laws in one State 
by what they are in another. The question was, 
therefore, put up to the secretaries of lumber 
associations doing business in California, Ore- 
gon and Idaho, it being presumed that they 
would likely be acquainted with the main fea- 
tures of the laws of liens in their respective 
States. C. Stowell Smith, secretary of the Cali- 
fornia White & Sugar Pine Association, wrote 
from San Francisco, as follows: 

‘*T have talked this matter over with some of 
our members but have not secured a legal opin- 
ion, since the association does not employ an 
attorney. It is the consensus of opinion that 
in California labor liens always lie against the 
lumber. ’? 

A. W. Cooper, seeretary of the Western Pine 
Manufacturers’ Association, wrote from Port- 
land, Ore., as follows: 

‘“While I have not been able to secure any 
definite legal opinion on the question, it seems 
to me that the answer is about as follows: Un- 
der the laws that exist in Oregon, at least, the 
only lien that could be filed against the lumber 
in pile which had been bought by the purchaser 
and which had his name on the piles would be 
a labor lien. It would be subject to a labor lien 
anywhere that it could be obtained, provided 
the wages owed could be demonstrated to have 
been earned in the production of the logs or of 
the lumber involved. If, however, the wages 
had been earned subsequently to the purchase of 
the lumber in pile and the marking of it with 
the purchaser’s name, it would be free from 
any lien. JI think that in a general way this 
would apply in Idaho. I am not at all familiar 
with the situation in California.’’ 

A letter on the same subject to the West 
Coast Lumbermen’s Association, brought the 
following answer from R. D. Brown, assistant 
secretary-manager: 

‘“‘T am afraid we are not going to be able 
to give you the information you want regard- 
ing the lien laws of Oregon, Idaho and Califor 
nin. About the only way I know this could be 
determined so that you would know that indi- 
vidual eonditions outlined in the sale referred 
to were covered would be to have the laws of 
each of these States checked up and determine 
what right, if any, the payment on account of 
the definite stock manufactured had upon the 
labor ealims that might follow. I, personally, 
do not think they have any as I think the labor 
claims would be prior. At the same time, I 
have no means of determining what the laws in 
the various States are without having an indi- 
vidual check of the statutes made which I did 
not think you intended.’’ 

The conclusion appears justified that the 
claim for labor in producing the lumber holds 
over the claims of other kinds, and in certain 
cases a laborer’s claim for wages ean follow 
lumber long distances and take preference over 
other claims.—EDITor. | 
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THE ANNUAL CATCH OF FUR ANIMALS in Mich- 
igan approaches two million dollars, and the 
quantity shows no signs of becoming smaller. 
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In the Hardwood Field 


A certain irregularity features the southern 


hardwood market. While the tone is generally 
stronger, there appears to be much shopping 
around by industrial buyers, and there is con- 
siderable variation between asking and selling 
prices of many items. The better grades of red 
gum and oak, however, are conspicuously firm, 
due to their scarcity. Orders are still generally 
small, but are more frequent and the inquiry is 
expanding steadily. Tho they have been the 
principal customers for some time, the flooring 
manufacturers seem to be buying even more 
heavily. Their purchases are mainly of Nos. 1 
and 2 common plain red and white oak and, as 
the scarcity of these items is inereasing, they 
are becoming difficult to find. One noteworthy 
fact is the increase in purchases of No. 3 com- 
mon oak by the flooring manufacturers. The 
manufacturers of interior trim and sash and 
doors are also buying on a slightly increased 
scale, but the demand from the furniture in- 
dustry remains only fair and restricted to im- 
mediate requirements, especially in oak and 
gum. There is a good eall from the manufae- 
turers of wood containers and heavy crating 
material and wholesalers are also coming on the 
market to an increasing extent. Foreign de- 
mand is reported to be poor. Advices from the 
northern producing sections say that the soften- 
ing of the snow has made it almost impossible 
in many sections to log, and several big logging 
operations have been closed down. 


The Southern Pine Situation 


Demand for southern pine is expanding and 
the market is showing inereased firmness. 
Current reports show that orders booked are 
slightly in excess of production, and that the 
larger mills generally have good order files. 
During the week ended March 17 orders 
booked by the Southern Pine Association mills 
exceeded production by 6.76 percent and, as 
later reports indicate further development of 
demand since that date while production re- 
mains on about the same level, it appears that 
orders continue to be in excess of output. In- 
quiries meanwhile are becoming more numer- 
ous and cover a wide range of stock. Prices 
hold up strongly and some advances have been 
noted during the last week or ten days. 
Lower grades and all items of dimension are 
particularly strong. One reason for the 
scarcity of dimension is that many mills cut- 
ting this material are some distance from the 
railroads and find it difficult on account of 
wet weather and bad roads to get their prod- 
uct to shipping points. The weather has 
showr general improvement in the South and 
the larger mills are making heavy shipments 
on the orders booked during the time when 
rains interfered with the movement of lum- 
ber. Some sections complain of a car short- 
age, and say that if cars were available stocks 
would be sure to be reduced considerably. 
Stocks generally continue to be badly broken, 
dry supplies being particularly scarce. Shed 
stock is harder to get and a premium of $1 
or $2 a thousand feet is not unusual where 
mixed ears are desired. The imperative needs 
of the retailers for stock is illustrated by the 
frequent wires received by the mills request- 
ing immediate shipment. A feature of the 
current situation is the heavy purchasing by 
dealers along the Atlantic seaboard and in 
New England for coastwise shipment. Busi- 
ness in these sections is quite brisk and the 
outlook excellent. Retailers in the North and 
middle West also are heavier buyers and, tho 
they continue to take only relatively small 
lots, their spriug requirements are known to 
be large. Some production centers report that 
low grades are taking on new life. There has 
developed a perceptible shortage of No. 3 in 
the wider widths, and there have been several 
large sales of No. 4 recently. These centers 
report the box shook business to be unusually 


good. The railroads continue to buy car 
material and timbers, but with more marked 
conservatism. The oil fields also are still large 
customers. The export situation is showing 
improvement, according to advices from the 
principal ports. Longleaf boards and dry 
scantling for South American schedules are 
scarce and price advances on these items have 
been noted. Southern exporters during the 
last week were greatly interested by inquiries 
for large lots of lumber for shipment to the 
United States Government at Cristobal, Canal 
Zone. 


Trade in the Western Pines 

So far as the eastern trade in western pines 
is concerned, demand is confined chiefly to shop 
lumber, and the scarcity of this appears to be 
more pronounced. It requires considerable 
searching to find a mill capable of handling an 
order of any size, and this shortage, together 
with the stiff prices asked by the mills having 
supplies, naturally Hmits purchases strictly to 
immediate needs. There is also some demand in 
the middle West for western pine boards and 
F & L dimension, but not enough to create an 
active movement of these items. The Inland 
Kmpire mills are holding firmly to the prices 
previously prevailing, and there is some indiea- 
tion of a lessening in the spread between quota 
tions. The California white and sugar pine 
mills report a heavy recent movement of com 





Production Statistics 
The table showing production, ship- 
ments and orders will be found on page 
87 of this issue. For the sake of com- 
parison figures for corresponding periods 
of 1921 and 1922 are given.—EDITOR. 











mon grades into California consumption, and 
look for a very good home market during the 
year. Hastern demand is featured by orders 
and inquiries from sash and door manufacturers, 
who are encountering the same trouble here as 
in the Inland Empire in the matter of locating 
stocks wanted. The mountains are. still 
blanketed thickly with snow, which means that 
the pine mills will get a late start this year, 
and that production will be -correspondingly 
limited. 


In the Douglas Fir Market 

The outstanding feature of the Douglas fir 
market is the improvement visible in southern 
California conditions. A great deal of new 
building is going on in that section and the re 
tail business is very active. The accumulated 
stocks which bore so heavily on the market, con- 
gesting not only the retail yards but also the 
docks of San Pedro, are being absorbed, and 
prospects are excellent for an early resumption 
of this trade. During the first half of this 
month there were 2,122 building permits issued 
in Los Angeles, valued at about $5,000,000, in- 
dicating that the construction boom continues. 
Trade with the Atlantic seaboard is also show- 
ing gradual improvement, held back to some ex- 
tent, according to reports, by transit cargoes 
that have td be sold quickly. The rail trade is 
more active, as practically thruout the country 
building prospects are excellent and, now that 
spring is actually here, the retailers are begin- 
ning to interest themselves in spring stocks. The 
Oriental business has been exceedingly slack of 
late, due in a Jarge measure to uncertainty re 
garding ocean freight rates. Now, however, it 
appears that $12 will be the prevailing figure 
for sixty days at least, and the result should be 
an early increase in Japanese buying, which has 
been held back pending thoro stabilization of 
the rate. A considerable volume of car ma- 
terial is being figured on and the mills expect 
some heavy placements soon. Prices have shown 
no material change during the week. 





North Carolina Pine Trade 

Heavy rains in the North Carolina pine terri- 
tory liaving foreed the suspension of logging, 
a number of the mills have shut down during the 
last ten days, their action curtailing production 
materially. Shipments as well as building op- 
erations have also been interfered with by 
weather conditions. Stocks on the whole are 
unimproved and are heavily depleted as far as 
the popular items are concerned. It appears 
that demand is centered on those very items of 
which the mills have very small stocks or none 
at all. Thick ceiling, partition, dressed stock, 
boards and roofers lead in demand, and while 
flooring and thin ceiling have a good movement, 
it is of about the same volume as heretofore. 
There is a very active demand for 4/4 edge No. 
1 and 2 box as well as stock widths, many mills 
being oversold. Prices on most popular items 
show an unmistakable upward trend. 


Issues Order Reducing Softwood Rates 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., March 22.—The Inter- 

state Commeree Commission today issued fourth 

section Order No, 8151, on application of F. A. 

Leland, Agent, temporarily permitting softwood 

lumber and forest products from Southwestern 

territory to specified destination groups to take 
the rates prescribed for hardwood lumber in the 
commission’s recent decision. 

Specifically, the order authorizes the carriers 
involved to establish and continue for a period 
of sixty days from the date they become effee- 
tive, reduced rates’ on softwood lumber and arti- 
cles taking the same rates from Southwestern 
producing points to all points in Dlinois, inelud- 
ing west bank of Mississippi River points; to 
points in Wisconsin to which reduced rates have 
been established from territory east of the 
Mississippi River, and to points in Indiana on 
and west of the line of the Pennsylvania System 
from Louisville, via Indianapolis, to Chicago, 
which shall not exceed rates in effeet Aug. 25, 
1920, plus the amounts prescribed in the hard- 
wood decision for application on hardwood lum- 
ber, without observing the long- and short-haul 
provision of the Interstate Commerce Commis- 


sion Act. 
PABBA LBABLBGAAGAS 


To Install Byproducts Plant in South 

LAureL, Miss., March 21.—William H. 
Mason, of this place, has just made a contract 
and is now purchasing material for the construc- 
tion of a complete Mason byproducts plant for 
the Finkbine Lumber Co., at Dlo, Miss. In the 
Dee. 31, 1921, issue of the AMERICAN LUMBER- 
MAN on page 52 under the heading ‘‘ Invents 
Process Which Extraets Pitch, Raises Grade and 
Dries Boards in Twelve Hours’’ a story was 
printed describing Mr. Mason’s latest inven- 
tion. This new Mason byproducts plant for the 
Finkbine Lumber Co. will include equipment 
for the extraction of turpentine and pine oil 
from the dry kilns and a separate plant for the 
treating of approximately 18,000 feet a day of 
pitchy lumber, and also a refining plant for the 
refining of the byproducts. A part of this pitehy * 
lumber will be shipped from the Wiggins plant 
of the company to Dlo for treatment, so as to 
improve the grade, reduce the weight and re- 
cover the byproduets. 

SRA BEBABAAaBE 

THE CONSUMPTION OF ROUND TIMBER in the 
Lake Superior iron mines has inereased in the 
last fifteen years from slightly more than 12,- 
000,000 eubie feet in 1905 to 27,500,000 eubie 
feet in 1920, or two and a quarter times. Dur- 
ing the same period the average cost rose from 
5 cents a cubic foot to 24 cents a eubie foot, or 
nearly five times. Furthermore, the timber now 
available is much inferior in quality and less 
durable than the timber obtainable fifteen years 
ago. This necessitates more frequent renewals, 
with greatly increased timber consumption and 
cost. 
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SOME VIEWS ON DIMENSION STOCK PROPOSALS 


LABORATORY’S DIMENSION STUDY 


In view of the importance of the work 
of the Forest Products Laboratory in 
solving lumber manufacturing problems, 
the following statement of the labora- 
tory’s aim in its study of the manufacture 
and use of dimension stock is of interest. 
It will be noted that the laboratory is 
approaching the problem with due con- 
sideration of conservation of timber, cost 
of manufacture of small dimension and 
of stabilized demand for products of that 
character —En1tor. 


It is becoming well known among the lumber 
industries and the woodworking establishments 
that the Forest Products Laboratory at Madi- 
son, Wis., is actively engaged in a study of the 
manufacture and use of small dimension stock. 
Before entering this field the laboratory made 
a preliminary survey of the utilization and wood 
waste problems of the wood producing and con- 
suming industries. The results of this survey 
reaffirmed the opinion held by the Forest Service 
for many years, that great savings in raw mate- 
rial could be effected thru the manufacture of 
small, clear stock required by varieus wood 
using industries, from the lower grades of lum- 
ber and the slab, edging, and short lumber by- 
products of the sawmill. 

Thus the sole purpose of the Forest Service 
in inaugurating this study was in the light of 
forest conservation. Thruout the program of 
work for this project this purpose is uppermost 
and the work so far conducted by the Forest 
Products Laboratory has had but this one ob- 
ject in view. Altho standardization of require- 
ments of the wood using industries is a part 
of the working plan, it is but a single phase of 
this subject, and one not to be overemphasized. 

To effect this conservation of forest materials, 
the program of work embraces three important 
activities: (1) to obtain accurate data on the 
annual requirements in small stock by species 
and sizes, of all secondary wood using indus- 
tries; (2) to determine the most economical 
method, from the standpoint of cost and con- 
servation of raw materials, of converting the 
log or the tree into the product required by 
these industries; and (3) to lay a practical 
foundation for a stabilized demand for products 
of this character. 


Beginning with Chair Manufacture 


The laboratory is following out this program 
first with respect to the chair industry. It is 
now engaged in the collection of accurate data 
on the sizes of all wood. stock of the various 
species required by manufacturers in the fabri- 
cation of chairs of all styles and types. In 
working up these results it is true there will be 
found a large number of sizes used in such 
small quantities annually that it will be impossi- 
ble to consider them stable demands of the chair 
industry. On the other hand when these same 
statistics are compiled for each of the other 
secondary wood using industries, there will be 
found a great overlapping of sizes and species 
required by all industries. Thus a large ma- 
jority of the so called special sizes required 
for chairs will fit in with the more standard 
sizes of the species and grades required by one 
or more of the other industries. The chair in- 
dustry might require annually limited quanti- 
ties only of 114x4%4-ineh oak stock in lengths 
of 16% inches or multiples thereof, but the case 
goods manufacturer, the automobile producer, 
the implement factory, or one or more of the 
numerous other industries might want in the 
aggregate large quantities of this size and 
species, 


Overlapping Will Reduce Number of Sizes 


Consequently this dovetailing and interlocking 
of requirements of the various industries will 
greatly reduce the number of sizes of small 
stock required by these trades as a whole. And 
the final result will work to the advantage of 
the producer of this stock; that is, he will not 
be burdened with a complexity or multiplicity 


of sizes too great to enable him to include them 
in his regular milling operations. Neither are 
hairbreadth sizes going to be necessary. Accu- 
rate manufacture must be practised and clear 
stuff produced, but the sizes need not go to the 
smallest fraction of an inch as some consumers 
advocate. To obtain practical and profitable 
results will require hard work, coérdination of 
efforts and codperation among the consumers, 
manufacturers and the laboratory. 

The determination of the method of manufac- 
ture that should be followed after a stable mar- 
ket for small dimension stock has been created 
is another phase of the whole problem. Two 
propositions can be advanced: (1) that this 
small stock be produced by the highly special- 
ized dimension mill, operated as an independent 
unit or by separate interests from the lumber 
manufacturers; and (2) that this small stock 
be produced by the lumber manufacturer in con- 
junction with his present sawmill products. So 
far the laboratory has not advocated either 
method as the better one; on the contrary it is 
awaiting results of its present work before 
recommending either of the methods. 


Economy of Production Is the End Sought 


It was stated at the outstart that one main 
activity is ‘‘to determine the most economical 
method of converting the log or tree into the 
product required by these industries.’’ The 
results of this phase of the study will go far in 
answering the question as to the proper method 
of production to pursue. However, it is not pre- 
mature to discuss in a general way relative mer- 
its of the two plans. 

The personnel of the highly specialized dimen- 
sion mill can be recruited from those with ex- 





Hardwood lumbermen are very keenly 
interested in the proposals to produce di- 
mension stock. Sentiment apparently has 
not been crystallized, but it is a subject 
upon which all well informed lumbermen 
should be well posted. Therefore, the 
views and statements appearing on this 
page are particularly timely. Further 
comment by lumbermen is invited.— 
Epiror. 











perience in woodworking plants and familiar 
with the requirements of certain industries. 
Moreover the operators can make a study of the 
details of these requirements and cut their ma- 
terial to the best advantage. These conditions 
will place the separately operated dimension 
mill in a position to turn out products of greater 
value to the consuming factory. On the other 
hand, material consisting of low grade and short 
lumber, slabs, edgings, and trimmings, which 
is now a lumber by-product, but which can be 
made to furnish small stock of high intrinsic 
value, must because of its low value in its pres- 
ent form, be handled and rehandled as econom- 
ically and efficiently as possible. This imme- 
diately suggests that it be reworked into clear 
stock simultaneously as it is handled as a by- 
product of the sawmill. There is no question 
but that clear material ready for reworking 
into the finished article can be transported 
cheaper by truck or rail than can material inter- 
mixed with knots and other defects, found in 
slabs and low grade lumber. And these condi- 
tions point to most efficient production of small 
wood stock at the sawmill by the sawmill man. 
Notwithstanding present uncertainties as to the 
final outcome of this dimension stock movement, 
the problem can, with the codperation of all 
those interested, be worked out satisfactorily in 
time. 


Waste in Reducing to Small Sizes 


In line with the compilation of the require- 
ments of the chair industry, the laboratory has 
completed studies of 20- to 30-day periods in 
ten representative chair factories. In these 
studies accurate data on the amount of raw 
material wasted in reducing lumber at the fac- 
tory to small dimension stock. sizes have been 


obtained, together with the cost of such re- 
manufacturing operations. These results now 
being worked up for publication will give in- 
formation of much value to the consuming in- 
dustries. Studies to be undertaken at an early 
date will show this same information for lumber 
and dimension stock production at the sawmill. 

From this it will be seen that the laboratory’s 
program touches both sides of the question; and 
when the work is completed, it intends to advo- 
eate only the method or methods which are 
shown by the results to be of most benefit to pro- 
ducer and consumer alike and at the same time 
bring about a step in the conservation of the 
diminishing timber supply. : 

Thus if the exact sizes required, or a ‘‘ factory 
clear’’ or ‘‘short,’’? or ‘‘composite size,’’ or 
other piece of clear material, whatever it may be 
designated, is found to be the most satisfactory 
form of dimension from the standpoint of both 
producer and consumer, then let that be the 
kind of stock size manufactured and used; if it 
is found that the sawmill can produce this stock 
more economically with greater profit to pro- 
ducer and lower cost to consumer, then let it 
be produced by the sawmill. The whole problem 
is not unlike many others; if given helpful as- 
sistance, it will, in its natural trend, work itself 
out to the satisfaction of the greatest number. 


AN OLD LUMBERMAN’S VIEWS 


I have just noted an article on ‘‘ Dimension’’ 
in the March 11 issue of the AMERICAN LuM- 
BERMAN, and thought I would spill a little ink 
in telling what I know about the matter. In 
the late ’60s and early ’70s I was manufactur- 
ing school furniture and used a large quantity 
of narrow strips, and realized that a lot of good 
stuff could be obtained from the thin grade of 
‘mill culls’? of cherry, walnut and maple, of 
which vast amounts were left at the mills and 
sold for almost nothing or given away. I gave 
orders for numbers of carloads of strips from 
1x2—19 to 1x4—43 inches, specifying ‘‘clear 
both sides.’’ Well, if you had seen the stuff 
that came in. The sizes were fairly good, but 
knots and other defects were evidently not seen 
by the sawyer. The plan was then a failure. 

In 1880 I went into the lumber business and 
the ‘‘dimension bug’’ followed me. I had a 
considerable trade with wagon makers and fur- 
niture men, and after accumulating a nice lot 
of dry stock of which the firsts and seconds 
sold well, but lower grades dragged, being 
cheap, I put in an outfit and got out a nice 
lot of felloes, hounds, reaches, bolsters ete., 
just as perfect as could be made from the hest 
stock, jointed, planed, bone dry. When cus- 
tomers came for lumber I showed this dimension 
and priced it at what rough clear plank would 
cost. Did those old wagon makers jump at it? - 
Not to any extent you could notice. Nine times 
out of ten they would buy the rough stock and 
work it out by hand. Evidently they thought 
it was a scheme to ‘‘do’’ them. Then I could 
never interest a furniture man in dimension. 
But forty odd years have worked some changes 
and I note that much dimension is now sold. 
Small sawmills will never make a success of 
it, for men must be educated to it, to get it 
out right. 


ANOTHER VIEW OF PROPOSALS 

I have read with much interest the articles 
on small dimension stock appearing in your 
March 11 issue. It looks to me as tho we were 
beginning to see the light on this proposition 
and I want to say right now that we ought to 
hear from more sawmill men such as the one 
who gave his views on dimension proposals in 
that issue. Here’s a man who attacks this 
problem with both feet on the ground. He is 
calling for something that will benefit not one 
elass of mills, nor mills located at some manu- 
facturing center, but the entire manufacturing 
industry. I feel that he has hit the nail on the 
head. In this small dimension proposition it 


seems to me there are several desired ends 
which are almost axiomatic. 
The dimension piece must be a standard ar- 
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ticle which will be recognized all the way from 
Oshkosh to Key West. If South Bend is filled 
up Grand Rapids may need it, or Gardner or 
Jamestown or the big Carolina factories. The 
small dimension sizes must be universal. 

These dimension pieces must be of such a 
nature that any well run sawmill can make 
them. Do not lose track of the fact that it 
is the sawmill that turns the tree into mer- 
chantable lumber, and if you want to use more 
of the tree there is no other place to work at 
it than at the sawmill. That is where the 
waste is and that is the place to effect your 
economies. 

Do not overlook the small sawmills. They 


manufacture 40 percent of the lumber today, 
and in the hardwood field at least they are go- 


ing to become of increasing importance. This 
point is apparently being overlooked entirely. 
Where are you going to place a big hardwood 
mill ten years from now? What are your big 
hardwood manufacturing centers going to look 
like ten years from now? Talk to the owner of 
a big hardwood operation today and you will 
find he is already scratching his head and 
looking westward. The ‘‘producing sawmill 
properly connected with a modern utilization 
plant’’ will have to lug its utilization plant 
all over Christendom within the next few years 
if we adopt the idea of establishing highly 
organized dimension mills in connection with 
the sawmill. 

Do not be seared about freights on clear lum- 
ber. You can not afford to ship defects, but 


clear rough lumber can go across the continent 
cheaper than you can ship the furniture made 
of it. Here is another point we have been 
overlooking. If you want to keep the indus- 
try scattered and at the same time increase 
efficiency ship clear rough lumber instead of 
the finished product. It is cheaper. It spreads 
industry. It is better for the country. Here 


is a point worth thinking about. 


To sum up, what we need is clear dimension 
sizes, thoroly standardized, that can be manu- 
factured in the woods and delivered direct to 
factories from Maine to San Francisco. 
will increase the output of the mills on the one 
hand and also refute the idea that for effi- 
cieney’s sake the woodworking establishment 


must follow the source of supply. 


This 




















PAUL 8S, COLLIER, 
Rochester, N. Y.; 
Secretary, Northeastern 
Retail Lumbermen’s 


Praise American Lumberman for Accounts of Trips | 


The more lumber 
manufacturers know 
of the problems of 
the retail lumber- 
men, the more the 
retail lumbermen 
know of the prob- 
lems of the lumber 
manufacturers, the 
closer these two 
divisions of the in- 
dustry will be. The 
trip this winter of 
the Northwestern 
Lumbermen’s Asso- 
ciation to the Pacific 
coast, and the trip of 
the Northeastern 





Association 


Retail Lumbermen’s 
Association not only to the Pacific coast but 
to the South as well, have done much to get 
the two branches of the industry in closer 
contact and understanding, so the AMERICAN 
LUMBERMAN has taken particular pains to 
report carefully and fully these two trips. 
Consequently expressions of appreciation re- 
ceived from these two associations are very 








welcome. Secretary Paul S. Collier, of the 
Northeastern association, wired from Cin- 
cinnati as the party approached home: 


AMERICAN LUMBERMAN, Chicago, Ill_—En- 
tire party expresses to you hearty apprecia- 
tion and sincere thanks for attention given 
us and for copies of your excellent journal 
furnished us during our trip. Glad you are 
mailing reprints to our membership. Suggest 
you send them to non-members as well. 
Please set aside twelve hundred copies for 
us—Paut S. Cowier, Secretary, North- 
eastern Retail Lumbermen’s Association. 

Secretary Harrison Hatton of the North- 
western association, immediately upon his 
return to Minneapolis wrote in part as fol- 
lows: 

AMERICAN LUMBERMAN, Chicago, Ill—I 
have just got to the office after the big trip. 
Before tackling my loaded desk I want to 
pause long enough to thank the AMERICAN 
LUMBERMAN on behalf of our officers and 
directors for the truly splendid way in which 
you covered the west Coast tour. We were 
especially appreciative of the copies of the 
AMERICAN LUMBERMAN which reached us at 
various points en route. This was very 
thoughtful of you, and added greatly to the 
pleasure of those aboard our special train. 

On all hands I have heard words of praise 
from our members for the excellent account 
of the tour which you have printed from 


week to week in the 
AMERICAN LUMBER- 
MAN. A number of 
our people are mak- 
ing their own per- 
sonal record of the 
trip from the files of 
the AMERICAN LuM- 
BERMAN. Each of 
our people aboard 
the special train had 
a log book, but many 
of them were so busy 
seeing things that 
they had little or no 
time for writing, and 
hence will rely upon 
the AMERICAN LuM- 
BERMAN accounts for 
a complete, satisfac- 
tory record. 


Again I desire to 











HARRISON HATTON, 
Minneapolis, Minn.; 


Secretary, Northwest- 
ern Lumbermen’s 


express my personal 
thanks and those of 
C. E. English and Albert Melone, of Minne- 
apolis, and Frank J. Ward, of Clinton, lowa, 
all of whom spoke of this matter to me dur- 
ing the latter days of the trip. We all are 
mighty pleased with the magnificent way in 
which the entire story was handled. Our 
people feel that no similar tour of this char- 
acter ever was given a more readable account 
in any publication—Harrison Hatton, Sec., 
Northwestern Lumbermen’s Association. 


Association 








WOOD SHINGLES WIN A DECISIVE VICTORY 


OMAHA, NeEs., March 20.—One of the most 
far reaching precedents in the lumber industry 
was established by the victory won by lumber- 
men of this city when, on March 14, they ap- 
peared before the city commissioners and 
brought about the rejection of a provision in 
the proposed building code which had for its 
purpose the prohibition of wooden shingles 
within the corporate limits. 

When the matter was first broached W. W. 
Carmichael, sales manager of the C. N. Dietz 
Lumber Co., called a meeting of representatives 
of twenty or more lumber dealers of the city. 
Mr. Carmichael showed the lumbermen by facts 
and figures that they were soon to lose one of 
the most lucrative phases of their business. The 
lumbermen instantly gave Mr. Carmichael full 
power, with the needed finances, and told him to 
fight the proposed ordinance to the limit. 

When the hearing took place before the city 
commission, Mr. Carmichael, by the use of a 
number of newspaper notices, had the council 
chamber crowded to overflowing by home own- 
ers who favored wood shingles, and who were 
unable to make the change if ordered by the city. 
_ In addition to the large audience, R. S. Whit- 
ing, secretary of the shingle branch of the West 
Coast Lumbermen’s Association, was present, 
and gave an illustrated lecture showing the 
greater practicability of wooden shingles over 
composition roofing. 


Following Mr. Whiting’s talk, Mr. Carmichael 
took the floor. In opening his argument, the 
speaker said: 


Gentlemen: I am here to defend one of the 
greatest industries of the United States from the 
attacks of an industry which has grown up over- 
night. The industry which I have the honor to 
represent has been in existence for more than 
500 years, while my competitors are as new as the 
mushrooms found in the fields, 

It is not within the province of this commission 
to decide whether or not the people of this city 
shall surrender a roofing with which they have 
been familiar ever since the first house was con- 
structed on the banks of the Missouri for another 
material that is less durable and by far more ex- 
pensive. 

And this expense question is something well 
worth considering. If this proposed ordinance 
is passed you will find that the price of these new 
shingles will soar beyond the reach of the poor 
people within a very short time. Shingles have 
been too long to now be so ruthlessly dis- 
carded. 


W. H. Platner, of the Platner Lumber Co., 
cinched the previous arguments when he arose 
and directing his attention to J. B. Hummel, 
one of the city commissioners, said: 

‘“Mr. Hummel, I understand that several 
months ago you had asphalt shingles used for 
roofing your house. Will you please tell the 
other commissioners whether or not they are 
successful ?’’ 

‘<They are not,’’ replied Commissioner Hum- 
mel, ‘‘I bought some asphalt shingles from a 


lumberman against his protest and within 
thirty days after they were on my house I had 
to have them removed and replaced with wooden 
shingles. ’? 

Fifteen minutes after this the question was 
placed before the commissioners and they voted 
it down without a dissenting vote. 

Shortly before the city commissioners were 
called to order the lumbermen presented them 
and every person in the audience with compara- 
tive costs of roof coverings per 100 square feet. 
The estimates were based on the following kinds 
of shingles: Red cedar, asphalt, standard as- 
phalt, jumbo asphalt, and tile. 

The cost of the rafters, boards, paper, nails, 
covering, labor on covering, labor on boards, 
labor on rafters, estimated life, cost per square 
per year and the cost of entire roof based on 
fifteen squares was given. 

The following total costs were shown on fif- 
teen squares as well as the life of each: Red 
cedar, $205.80, twenty years; asphalt, $245.55, 
ten years; standard asphalt, $266.10, ten years; 
jumbo asphalt, $289.90, ten years, and tile, 
$762.30, thirty-five years. 


WILD ELK have been brought to Michigan and 
turned loose in the woods and have felt so much 
at home that they increase rapidly in number 
and seem to consider that their native home. 
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IN FAVOR OF FOREST EXPERIMENT STATION 


East LANSING, MicH., March 21.—Altho the 
agricultural appropriation bill, which reeently 
passed the House of Representatives, did not 
carry an appropriation for the establishment of 
a forest experiment station in the Lake States, 
and since the bill to establish such a station was 
killed by the appropriations committee, a_ bill 
has been introduced in the Senate by Senator 
Townsend, of Michigan, to establish such a sta- 
tion and it is hoped that it will be added to the 
agricultural appropriation bill in the Senate. 

Sentiment for the establishment of such a sta- 
tion is keen thruout the Lake States, particular- 
ly in Michigan. Numerous civic bodies, trade 
associations, and agricultural organizations have 
passed resolutions favoring its establishment. 
The Northern Hemlock & Hardwood Manufac- 
turers’ Association, composed of Michigan and 
Wisconsin lumbermen, resolved in favor of the 
bill at its recent meeting. The Michigan Hard- 
wood Manufaciurers Association instructed its 
forestry committce to take necessary action in 
regard to the bill. The entire membership of 
the committee has individually expressed itself 
favorably in regard to it. 

In Michigan alone three different lumbermen 
have made offers of land, the total aggregating 
over 1,000 acres, to the Government in case a 
station is established in the State. 


SHOULD WAKE UP TO ANTISHINGLE MENACE 


San Francisco, Cauir., March 18.—The 
shingle committee, A. J. Russell, chairman, 
held a meeting during the week in con- 
nection with the building law referendum 
which is to be held next November. The 


amendment, passed by the last legislature, would 
have abolished the use of shingles in incorpora- 
ted towns, but the committee secured 44,000 
signatures to the petition for a referendum and 
held up the law. An argument for defeating the 
amendment will be prepared and sent out with 
the sample ballots. No committee has yet been 
appointed to make the fight for the shingle in- 
dustry during the election campaign and, un- 
less something is done, the ‘‘antis’?’ may win 
out. The time is getting short and the lumber- 
man should get busy. 


RADARS ESSSS SESE TES 


NORTHERN PINE DATA FOR FEBRUARY 


MINNEAPOLIS, MINN., March 22.—Shipments 
of lumber by nineteen mills reporting to the 
Northern Pine Manufacturers’ Association 
showed a good gain again for February, with a 
total of 22,241,100 feet of lumber and 2,996,- 
500 lath shipped, compared with 13,614,928 feet 
of lumber and 4,280,200 lath for the same month 
last year. This made a total of 47,269,875 feet 
of lumber and 9,584,200 lath shipped for the 
first two months of the present year, compared 
with 24,217,409 feet of lumber and 6,446,000 
lath for the same months of last year. 

Production reported for the month was 18,- 
611,585 feet of lumber and 5,159,900 lath, com- 
pared with 23,721,964 feet of lumber and 5,335,- 
600 lath for February, 1921. 


WOODS WORK FOR FORESTRY STUDENTS 


TACOMA, WASH., March 18.—Codéperation be- 
tween timber owners, loggers and the State uni- 
versities of Washington and Oregon in an ef- 
fort to give more practical instruction in for- 
estry work to students at the University forest 
schools was agreed upon at a meeting of the 
executive committee of the Pacific Logging Con- 
gress and the State educational officials held 
recently at Portland, according to an announce- 
ment made by L. T. Murray, of Tacoma, presi- 
dent of the congress, who returned to Tacoma 
today. Mr. Murray declared that the loggers 
will hereafter work in harmony with the State 
institutions in the effort to give the forestry 
students practical woods work. 

The general outline of the plan was agreed 
upon at the Portland meeting and the details 
will be worked out later. The loggers have 
agreed to take a certain number of students in 
their camps each summer for a course in actual 
logging work. The students will work as mem- 


bers of the woods crews and will be given oppor- 
tunities to become familiar with all branches of 
logging work. This method, according to Mr. 
Murray, will be of much more value than the 
theoretical instruction with its small stress on 
actual forest work. 

Dean Winkenwider, of the University of 
Washington forest school, and Dean Peavey, of 
the University of Oregon, attended the commit- 
tee meeting and aided in working out the plan. 

The committee, according to Mr. Murray, also 
discussed plans for the annual logging congress 
to be held next October in Tacoma. Tenta- 
tive arrangements for the program were dis- 
cussed, but nothing definite was decided on 
which can be announced at the present time. 
Minot Davis, of the Weyerhaeuser Timber Co., 
Tacoma, attended the meeting as the Washing- 
ton member of the executive committee. 


MANAGES INTER-INSURANCE EXCHANGE 


Announcement was made this week of the 
appointment of Harry B. Clark, lately of Port- 
land, Ore., as attorney and manager of the Na- 
tional Lumber Manufacturers’ Inter-Insurance 
Exchange, with headquarters in the Lumber Ex- 
change Building, Chicago. Mr. Clark, who took 
charge of the organization last Monday as the 
successor of Charles F. Simonson, resigned, is an 
inter insurance man of many years thoro experi- 
ence, His first connection with this branch of 

insurance was formed 
| in 1899, when he became 
associated with Harry 
Rankin & Co., of Kan- 
sas City, Mo., which con- 


cern about this time 
originated the  inter- 
insurance idea in con- 
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nection with the lumber 
industry. When Ran- 
kin-Benedict & Co. sue- 
ceeded the original con- 
eern, Mr. Clark became 
a member of the new 
organization, and for 
ten years was the man- 
ager of its west Coast office, at Portland, Ore. 
During these years Mr. Clark covered the entire 
-acific coast territory, from British Columbia 
to and including California, and won an en- 
viable reputation and many firm friendships 
among the lumber manufaeturers thruout the 
West. 

In taking charge of the National Lumber 
Manufacturers’ Inter-Insuranee Exchange Mr. 
Clark announced the inauguration of a new, 
more energetic policy, based on prompt and effi- 
cient service, than that which in the past has 
featured this already highly efficient and pro- 
gressive organization. He contemplates enlarg- 
ing the field force and extending the inspection 
service, and in other ways increasing the value 
of the exchange to its subscribers. 

The National Lumber Manufacturers’ Inter- 
Insurance Exchange was organized in 1915, un- 
der the auspices of the National Lumber Manu- 
facturers’ Association, and to its continued sup- 
port owes a large measure of its really remark- 
able growth during its comparatively short term 
of existence. A number of the directors of the 
National association are members of the advi- 
sory board of the Inter-Insurance exchange ; 
consequently there is at all times a close and 
harmonious working connection between the two 
bodies. The stock of the National Lumber 
Manufacturers’ Inter-Insurance Exchange is 
owned entirely by the subscribers to its services, 
and the exchange is operated for their sole 
benefit. 

Mr. Clark in his interview pointed out that, 
the expenses of the organization now being 
fixed, as the volume of its business increases the 
cost of its insurance will decrease correspond- 
ingly. 





SHIPS LOG WAGONS HALF AROUND WORLD 


NEw ORLEANS, LA., March 20.—Shipment of 
an order of Lecroix-Garland eight-wheel log 
wagons from New Orleans all the way to Ran- 
goon, India, was made recently by the manufac- 
turer, the Garland Wagon Co., of this city. 
Rangoon is approximately half way around the 
world, or nearly fifteen thousand miles by the 
water route, thru the Panama Canal. Shipment 
was made direct from New Orleans. 

The Garland brothers, Ed and Harry, have 
shipped their wagons for export in large quan- 
tities but never before so far away as India. 
The wagons were of the 8-ton type and will be 
used as trailers to tractors for logging pur- 
poses. These wagons are especially suited to 
use behind tractors, because all four wheels 
track on either side, they are built especially 
heavy with steel axles and frames, and are de- 
signed especially for heavy loads. The com- 
pany has enjoyed in the last two years a big 
business in Mexico, where the Garland wagon is 
in demand for the oil fields. 


Aaeeaeaaaeaeasaaaaaaaa 


BUYS SOUTHERN STUMPAGE AND MILLS 


LAKE CHARLES, La., March 20.—The Powell 
Lumber Co., of this city, has entered into a 
contract whereby it has taken over the entire 
timber holdings of the Miller-Link Lumber Co. 
in Louisiana and in the counties of Orange, 
Jasper and lower Newton in Texas. The pur- 
chase was made thru J. O. Sims, of Orange, 
Tex., and George Brown, of Beaumont, Tex., 
at a meeting of the creditors recently held in 
New Orleans. The timber acreage amounts to 
27,000 acres and includes the Miller-Link mills 
at Texia, Orange and Lemonville. 

Part of the timber in Louisiana and the en- 
tire acreage in Texas is virgin. In the purchase 
the Powell company secures the equipment of 
the Miller-Link Lumber Co. at Bancroft, con 
sisting of nine iocomotives and the rolling stock, 
ete. W. P. Weber, of the Powell company, 
declined to state the consideration involved until 
his company took possession of the property. 

In discussing the recent purchase Mr. Weber 
stated that the mill at Texia would begin oper- 
ating just as soon as he could get an organiza- 
tion together, and that the other mills would be- 
gin as the market justified. He further stated 
that in all probability the Louisiana timber 
would be cut in Texas because of the port facili- 
ties at Orange. 

In addition to owning the Powell company 
at Lake Charles, Mr. Weber and his associates 
are owners of the big sawmill at Barham, one 
of the largest in the State. Mr. Weber is also 
interested in the Farmers Land & Canal Co. and 
is owner of the Farmers Rice Mill. 


SPREE EAEAEEABAEBZEE. 


PIONEER SAW MAKERS CELEBRATE 


INDIANAPOLIS, IND., Mareh 20.—William 
Weaver was elected president; Maj. M. Poole, 
vice president; Charles F. Aumann, treasurer, 
and C. A. Newport, secretary, of the Atkins 
Pioneers, which held their sixteenth annual din- 
ner and entertainment at the Spencer Hotel re- 
cently. 

The organization is comprised of employees 
of EH. C. Atkins & Co., saw manufacturers, who 
have been with the concern twenty years or 
longer. From a membership of 150, scattered 
thru the ten branches of the firm, about 110 
members of the organization were present. 
Eighteen new members attaining a record of 
twenty years service were admitted to the 
Pioneers on that night. Charles F. Aumann is 
the oldest member of the organization, his 
service covering the period from 1870 to 1922. 

Following the business session an interesting 
program was arranged including musical num- 
bers, stereopticon pictures of ten members of 
the organization who died last year, motion pic- 
tures and a buffet luncheon. 

PR ERE EAAEAAS 

INTERSTATE COMMERCE COMMISSION STATIS- 
TICS show that in September, 1921, the average 
hourly wages of railway employees were 61.3 
cents, compared to 27.8 cents in 1916, or 121 
percent more, according to the Southern Pine 
Association’s February bulletin. 
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Retailer Holds Opening in New Bungalow 
Erected To Stimulate Home Building 


SALEM, ILL., March 20.—‘‘A Better Built 
Home’’ was on exhibition here the last 4 days 
of last week, attracting the attention of all 
Salem and most of Marion County. The pro- 
moter of this unique show, which proved keen 
competition to the movies, was C. A. Porter, a 
retail lumberman of Salem, a real merchant, 
a booster, and a man of vision. 

The model home was erected by Mr. Porter 
with his own money and on property owned by 
him. It is a bungalow of the most modern 
type, and no expense was spared to make it a 
model of convenience and comfort. Labor sav 
ing devices were installed. And there was 
an in-a-door bed, the first that Salem had ever 
seen. 

The interest taken in the Porter bungalow 
by the people of Salem was gratifying to the 
owner, as it proved to him what he had in 
his mind, that people were thinking of building 
homes. Every day from Thursday to Sun- 
day, there was a steady stream of people com- 
ing in and out of the cosy dwelling. The 
doors were opened daily at 3% o’cloek, and the 
display did not end until 8 o’elock. 

Several hundred men, woman and_ children 
daily went thru the five rooms of the bungalow 


Here is a lumber store. Lumber and other 
building materials, paints and varnishes and 
builders’ hardware, washing machines and 
pipeless furnaces, and, best of all, completed 
homes are sold. 

The selling of completed homes is one of 
Mr. Porter’s hobbies. He has believed in it 
a long, long time. In his lumber establishment 
there is a reception room, such as one might 
find in any other store. Featured in this recep- 
tion room are pictures of homes, and there are 
many plan books of homes. 


Building Convinces Public He Knows How 


The building of a bungalow, and then inviting 
the public to see it, is the last word in the 
idea of selling completed homes. ‘‘I wanted 
to show the people of Salem and vicinity that 
[ know how to build homes,’’ said Mr. Por- 
ter. ‘‘If I can convince them that I do know, 
and I think I have convinced them, why they 
will come to me when they want to build. What 
a fine advertisement this bungalow will be, if 
it impresses our people with the idea that Por- 
ter has a thoro understanding of home build- 
ing. 


‘*T believe that every man should own his 




















Some of the visitors at the opening of the house C. A. Porter built. Mr. Porter is second from the 


right. A garage is provided in the 


and down into the basement, part of which 
was devoted to a garage, the first right-in-your- 
house garage in Salem. No souvenirs were 
given, and the only attraction was the bun- 
galow. : 


A Self-Starter and Go-Getter at 66 

A lady was ever in attendance, but Mr. Porter 
was there on the job all the time. He was 
busy demonstrating that new fangled bed, 
or explaining the virtues of the hardwood floors, 
or the built-in china closet, or the rose-tinted 
breakfast room, or the well arranged basement 
and the washing machine. Of course, Mr. Por 
ter sells washing machines. 

Mr. Porter thought that NOW is the time 
to start building in Salem. He didn’t wait for 
anyone else to do the starting for him. Mr. 
Porter is a self starter. And so the bungalow 
was built. 

Salem is Mr. Porter’s birthplace. He is 
66 years old,,and has been at work since he 
was 14 years old. Until 14 years ago he was 
in the station of the Baltimore & Ohio here, 
and then he went into the lumber business. He 
owns the property on which his yard is located, 
and in a contest conducted several years ago 
by the AMERICAN LUMBERMAN the arrangement 
won honorable mention. 


basement. There were over 500 visitors. 


own home, and I want to do all I can to help 
him do it,’’?’ he added. And this state- 
ment is borne out by the cashier of the Salem 
State Bank, who told the staff representative 
of the AMERICAN LUMBERMAN that Mr. Por- 
ter had on numerous oceasions accepted second 
mortgages where it was necessary to enable the 
right sort of people to build a home. 

‘*The automobile business has been rankling 
in my heart for a long time,’’ said Mr. Porter. 
‘*Too many young couples are buying automo- 
biles with money they should have been using 
to pay toward a home. It has been hurting the 
lumber business. I have about coneludéd that 
the secret of the success of the automobile 
is that it is sold completed; all you need do 
is to step in and start going. If more homes 
are offered ready to move in, why more homes 
and fewer automobiles will be sold.’’ 

Mr. Porter said that he felt that the lumber 
market was about as low as it would go, and he 
proceeded to build. After the bungalow was 
completed, the public was informed in two 
ways, of what he had to show. Neat invita- 
tions to the number of 700 were sent by mail 
to the town people generally, and then he used 
large advertising space in the Marion County 
Democrat and the Salem Republic inviting 


everyone. Both newspapers carried front page 
stories of the model home and its features. 

The advertisements stated that the bungalow 
had five rooms, with 6-room efficiency. There 
is a living room, kitchen, dining room, two bed- 
rooms, breakfast room and bathroom. Oak 
flooring is used except in the kitchen and break- 
fast room, where the flooring is of maple. 

The living and dining rooms are separated 
by French doors. In the living room is a fire- 
place, bookcase and window seat. There also 
is a built-in china closet. 

In the basement there is room for the family 
automobile, and there is a closed coal room, a 
pipeless furnace, space for wash room and fruit 
room. 

So as not to detract from the attention the 
home itself deserved, very little furniture was 
displayed. 

Concentrated on Selling Home Idea 


A table in one of the rooms contained litera- 
ture concerning the materials used in the bunga- 
lows, with photographs and plans of other 
homes. 

No effort was made to sell anything more 
than the idea of a home during the exhibition. 
‘*T have never told anybody the price of the 
bungalow, unless they ask, and then I say 
$6,348, which includes a lot 69x125 feet,’’ said 
Mr. Porter. ‘‘I am interested more in en- 
couraging home building than anything else. 
I believe there is a need for homes in Salem. 
Our town is growing. It now has a population 
of 3,500, and it won’t be long until we will have 
5,000, which will increase the need for homes.’’ 

John C. Martin, cashier of the Salem National 
Bank, which has a capital of $50,000 and de- 
posits of nearly $500,000, agrees with Mr. 
Porter that the town needs homes, and said 
that the lumber dealer’s plan is the best thing 
that has been done to revive building. 


Works in Harmony with Building and Loan 


Salem has two building and loan associations. 
Mr. Porter works closely with both of them, but 
his greatest interest is in the Marion County 
Building & Loan Association, of which he is 
director. The secretary of the association is 
E. D. Telford, State senator. It has a capital 
stock of $1,000,000, which will be increased to 
$2,000,000 at the annual meeting on April 30. 
It was founded in 1910, and last year its first 
issue of stock matured, stockholders receiving 
$95,000. Senator Telford believes that Mr. 
Porter is going about starting needed build- 
ing of homes in the right way. The Salem 
Building & Loan Association, of which Charles 
L. MeMackin, State representative, is president, 
also has $1,000,000 capital. 

To assist in getting the ‘‘own-your-own- 
home’’ idea across in Salem, Mr. Porter has 
announced in advertisements in the home town 
papers that he will give $10 to the person 
writing the best essay on ‘‘Why I Should Own 
a Home.’’ This contest closes March 31. 
Among those who have said that they will 
submit papers are the members of the class 
in domestic science in the Salem High School. 
The young ladies visited the bungalow in a 
body. 

Oh yes, results are being had from Mr. Por- 
ter’s unique experiment, besides creating an 
interest in building homes. The tangible things 
are these: 

John R. MeNeill, carpenter, who erected the 
Porter bungalow, is building one of his own 
right next to it. 

On the other side of the Porter place, another 
bungalow is about to go up. 

Mr. Porter is getting numerous inquiries 
from folks who want to build and from others 
who want hardwood floors, or French doors, 
or washing machines, or pipeless furnaces, 
or that same old-rose paint used in the break- 
fast room, and in-a-door beds, and other articles 
used in the home. 

Is the Porter experiment worth while? 

tesults say so. 
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The Records of Leading Home Owning Cities Show the Powerful Part That 
Building and Loan Associations Play in Stimulating Home Ownership 


Last week this department presented a few 
opinions expressed by Des Moines dealers 
about the way in which their city reached the 
top of the list in the matter of home owner- 
ship. Owning a home is, after all, a complex 
thing; and it’s pretty hard to put your finger 
on the exact things that lead a community or 
a man to decide on it. But since we all live 
by reason of the fact that houses are built, 
and since our usefulness in the world depends 
somewhat upon the skill with which we get 
the right kind of houses built in the right 
place, it must follow that the experience and 
opinions of men whose cities are cities of 
homes will be interesting and important. So 
this week the Realm is going to present a few 
more opinions of dealers; this time from sev- 
eral different cities. First, Omaha. This city 
stands fourth on the list, and her citizens own 
48.4 percent of their 
homes. ’ 

W. W. Carmichael, ee 
manager of the city 
sales department of 
the C. N. Dietz Lum- 
ber Co., writes as 
follows: 

‘‘The big growth in 
ownership of homes 
from 27.7 percent in 
1900 to 48.4 percent 
in 1920 is due to a 
number of causes, all 
more or less impor- 
tant in any forward 
movement of this 
kind. 

*“Beginning about 
1900, Omaha was 
emerging from a 
drastic liquidation 
period, caused by a 
building boom some 
years previous, and 

yas on a sound, 
healthy basis, backed 
by a growing agricul- 
tural territory, and 
the stage was set for 


‘Last, but worthy of mention, Omaha is a 
thriving, industrious western city. It has 
been fairly well governed, has a high health 
rate, a fine school system, and in all is a good 
place to live.’’ 

Arthur P. Guiou, of the Guiou Lumber Co., 
has a good word for the building and loan as- 
sociations. He writes: 

‘«The one great reason for this showing lies 
in the fact that Omaha is a great building and 
loan association center. The total assets of 
building and loan associations in Omaha on 
June 1, 1921, were over $84,000,000. Assum- 
ing that we have 200,000 population (the last 
census gives us 192,000) this sum invested in 
building and loan associations would amount 
to $400 for each man, woman and child in 
Omaha, or on the basis of four and a half units 
to a family, the sum of $1,800 a family. Omaha 


‘*In closing we might add, with a touch of 
pride in our native State, that when a man 
arrives in Omaha he realizes that this is the 
place that he would like to reside the re- 
mainder of his years, and naturally feeling 
that his stay is permanent, purchases a home 
at once.’’ 

C. H. Walrath, president of the Walrath & 
Sherwood Lumber Co., makes this comment: 

‘For a long period of years this city has 
maintained at considerable expense a chamber 
of commerce, which during the last ten years 
has been very aggressive and has expended 
large sums of money in the upbuilding of the 
city. This chamber is in charge of a very 
efficient corps of officers and is thoroly organ- 
ized and subdivided. One of these subdivisions 
is the committee of building trade industries, 
of which the writer is chairman. This com- 

mittee endeavors to 











a rapid growth. 

“‘The many and 
diversified industries 
of Omaha have grown 
up remarkably fast, 
and the employment 
offered has been of a permanent nature, so 
that the people living here and accepting em- 
ployment were enabled and encouraged to 
make investments in homes, with reasonable 
assurance of being able to complete their pay- 
ments. Omaha more than doubled her popula- 
tion during the 20-year period mentioned, 
which required the construction of many 
homes. 

‘‘Aside from the regular individual home 
builder we have had some aggressive real 
estate men, a number of whom have graded 
and platted large tracts of ground and built 
homes for sale, which they sold on monthly 
payments with small initial investments re- 
quired from the purchaser. This was made 
possible by the liberal policy of the building 
and loan associations of our city, loaning in 
some cases almost the cost of the home, where 
the owner had elear title to the lot. The 
amount of building so completed was very 
large, and some years amounted to 75 percent 
of the total. The lumbermen of the city have 
assisted in the completion of such a program 
by being very liberal in the time required for 
payments, where regularly employed men were 
paying for their homes. 


of its concrete block plant. 

by a trolley on an “I’’ beam. 
bulk material in loading wagons. 
thruout the plant by the company stretches away toward the right 


promote by every 
means possible the 
ownership of homes, 
and the material deal- 
ers contribute very 
liberally to the ace- 
tivities fund of the 
chamber, 

‘“This city is also 
blest with several 
large and active 
building and loan as- 
sociations, in fact one 
of these, the Con- 
servative Savings & 
Loan Association, is 
the largest in the 
United States in point 
of assets. Incidental- 
ly we are quite proud 
of this fact also. 

‘¢Furthermore, our 
realtors are thoroly 
organized and _ en- 
deavor by all possible 
means to promote and 
finance the ownership 
of homes. For a long 








LABOR SAVING DEVICE NO. 3—The above illustration shows, running down behind the wagon, 
a belt conveyor used by the Elyria Lumber & Coal Co., Elyria, Ohio, for filling the elevated bins 
The upper end of the conveyor is supported and carried sidewise 
In the background may be seen a portable elevator for handling 
The trestle work of an overhead electric crane device used 


is principally a salaried town, that is people 
who receive a weekly and monthly wage. We 
have no large floating mass of laborers. The 
building and loan associations are authorized 
to loan to a home owner sums equal to 66% 
percent of the value of the property, thereby 
making it easy for the purchaser who only has 
to raise one-third. The amount so borrowed is 
repaid to the loan association on the amortiza- 
tion plan, the loan taking from ten to eleven 
years to accomplish full repayment. 
‘‘Another reason for the large percentage 
shown by this report, is the number of con- 
struction companies and real estate subdivision 
people who are building homes and offering 
them for sale on very easy payment plans, 
there being several hundred homes built and 
sold every year on payment of one-tenth cash 
and 1 percent of the principal sum being re- 
paid each month. In addition, the local real 
estate board maintains an active organization 
for the stimulation of home ownership, and 
has for the last three years conducted an ad- 
vertising campaign costing approximately 
$15,000 each year, constantly advising people 
to own their own homes, and explaining this 
method under which they can be purchased. 


time it has been 
wholly possible for 
any one with a good 
position and just a 
few hundred dollars 
saved up to finance a 
home of his own, and 
this condition we are happy to say prevails 
today even in the face of present depressing 
conditions. ’’ ss 

It may be said in passing that Mr. Wal- 
rath’s letter was written some little time ago, 
when conditions did seem depressing, but that 
in the time intervening between the writing 
and the printing of his letter a gratifying 
change has come about. So we presume that 
the possibility of owning a home in Omaha 
on small savings is even more firmly estab- 
lished. 


Team Work Brings Good Results 


Rex H. Moorehouse writes: 

‘Amongst our very active civic bodies—the 
Chamber of Commerce, Knights of Ak-Sar- 
Ben, Real Estate Exchange, and last but by 
no means least our building and loan asso- 
ciations—have been the most instrumental in 
bringing about this result. These are all up 
and coming institutions, managed and directed 
by energetic men who believe in the future 
greatness and prosperity of their city and 
State, and who all pull together, at all times— 
good or bad. 

‘‘In my opinion this team work, together 
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with persistent boosting and advertising, has 
had its effect in bringing new families to this 
city, and has made everyone realize the many 
advantages in owning his own home in a wide- 
awake, progressive community.’’ 


Grand Rapids Always Had Steady Growth 


Grand Rapids, Mich., stands second on the 
list with a percentage of 50.2-in home owner- 
ship. The first statement from that city is 
from the pen of Benj. F. Edge: 

‘*TIn the first place Grand Rapids has never 
had a boom, but has always had a good steady 
growth. As a result we have had a small 
percentage of what might be ealled a floating 
population. 


‘‘Conservativeness and thrift are the foun- 
dation on which this community is built, and 
to this our banks can testify with their savings 
deposit records. 

‘*We have had our own ‘Build Now’ and 
our ‘Own Your Own Home’ campaigns, and 
they have brought their sure and good results, 
but the best boost that we have had in many 
years came with the doubling and trebling of 
rents. We are at the present time enjoying 
the results of this ‘bump,’ and for 1921 Grand 
Rapids will show a record number of new 
homes, and over 95 percent of these will be 
homes with the owner in his own ecastle.’’ 

J. W. Ferdon, Grand Rapids Lumber Co., 


Rapids comes from the home-loving section of 
Europe. 

‘*The second reason is the assistance ren- 
dered by the five building and loan associa- 
tions of Grand Rapids. Their combined assets 
are greater than the total capital and surplus 
of all our banks and trust companies. They 
are frequently referred to as the ‘working- 
man’s bank.’ This year the building and loan 
associations established a policy of loaning 
money on new homes only and not loaning 
money to the individual who wanted to buy a 
home already built. In this manner the build- 
ing of new homes was greatly stimulated and 
over $2,000,000 has been loaned this year by 

our building and loan associations 





‘‘Then we have a large percent- 
age of foreign element of the bet- 
ter class, a home-loving people 
mostly, whose idea in coming to 
Grand Rapids seems to have been 


LET US REMIND YOU! 


in this manner. This policy will 
be adhered to so long as the de- 
mand for money for new homes is 
greater than the supply from the 
building and loan associations. ’’ 








to found homes and grow up in 
one of the many different indus- 
tries of this city. 


‘Our policy toward our patrons, 
and we believe it is pretty much 
the same with most, if not all, 
other organizations of our kind, 
is to try always to give the work- 
ing man a square deal so that he 
ean get ahead, be not only a pro- 
ducer but a man among his fellow- 
man, or, to use an old homily, ' 
‘Live and let live’.’’ 


Booklet Shows City’s Advantages 


Charles McQuewan sends a 
booklet entitled, ‘‘Grand Rapids, 
a Good Place to Live,’’ and adds 
this explanation of his own of the 
high percentage of home owner- 
ship: 

‘¢The character of our manufac- 
turers and business men, the high 
class and money-saving laboring 
men, the Grand Rapids Home 
Building Association and _ the 
splendid building and loan asso- 
ciation in Grand Rapids have a 
great deal to do with the results.’’ 

In addition to these things the 
booklet sent by Mr. McQuewan 
mentions steady employment, the 
wholesome kind of work done in 
the factories, the healthfulness of 
the climate, the schools and the 
good government. 


Thrifty Citizen Is the Home Owner 


A. M. Noorthoek, of the River- 
side Lumber Co., makes this ex- 
planation: 

‘‘There must be thrift and an 
abundance of it. About 25 per- 
cent of our population is of for- 
eign birth and over half of the 
foreign born citizens come from 
Holland. The others come largely 
from Poland, Germany and many 
from Canada. It will be noticed 
that the foreign born element of 
Grand Rapids comes from that 





Are you going to build that little home 
for yourself? 


Will you build that Bungalow? 
Will you build that Garage or Barn? 
Will you do your repairs to the house? 


Are you going to make those screens this 
spring? 


IF SO, SEE US! 
Cross-Bay Lumber Co. 


Cross-Bay Service 


@ Cross-Bay Quality 
EVERYTHING FOR THE BUILDING 


Our experience and advice for building plans, 


to you, are 


FREE! 


Our prices are absolutely the lowest 
and our Quality is (Guaranteed 


CROSS-BAY LUMBER CO., Inc. 


Rockaway Road and Woodhaven Avenue 


OZONE PARK, LONG ISLAND 


TEMPORARY PHONE RICHMOND HILL 1342-w 


Mr. Bierce also enclosed a bul- 
letin issued by the publicity com- 
mittee of the Association of 
Commerce, calling attention to the 
high percentage of home owner- 
ship in the city and presenting 
some reasons why this position 
should be maintained. 


Youngstown Stands Fifth on List 


The last letter in this list comes 
from Youngstown, Ohio, the eity 
that stands fifth on the list. It is 
written by Joseph T. Murphy, 
secretary of the Heller Bros. Co. 
After expressing pride in the high 
rank of Youngstown, Mr. Murphy 
gives credit to the thrift of the 
citizens and to the work of the 
building and loan associations. 
There are five of these organiza- 
tions, and one has assets of over 
$17,000,000. On each board of 
directors there is at least one 
lumberman. Lumbermen assist by 
a liberal extension of credit. The 
Real Estate Board and a second 
mortgage company assist both in 
financing home building and in 
spreading the home owning desire 
by means of suitable advertising. 

It will be noted that most of 
these business men whose opinions 
have been quoted have dwelt upon 
the thrift and generally excellent 
quality of the people who live in 
their respective cities. We sup- 
pose it would be an impossible un- 
dertaking to make a city of drift- 
ers into a city of home owners. 
Indeed it would be a mistake to 
try, at least beyond a certain 
point. As society is organized and 
as human nature is made up, there 
will be a certain amount of float- 
ing population. The people who 
get restless naturally gravitate 
into the kinds of work that are 
temporary or seasonal. A city 
with a floating population has its 
own housing needs. It can’t well 
get along without the man who 








section of Europe where thrift 
abounds. 

‘¢Our manufacturers know that 
the contented workman is the home-owner, 
and for this reason many of them as institu- 
tions and individuals help their employees 
financially and encourage them in every way 
possible to get into a home and live instead 
of existing in a house. Our building and loan 
associations and banks are most liberal in their 
support and this is one of the most important 
helping factors. Our banks also do their share 
by starting our children on the road to thrift, 
which is shown in the fact that Grand Rapids 
is first in the per capita school children’s sav- 
ings in the United States. 

‘¢Our educational system is one of the best 
in the country, as attested by experts from 
the University of Chicago in a recent survey. 
We have a municipal playground within one- 
half mile of every home in Grand Rapids. 


Copy of a Dodger Put Out by a Long Island (N. Y.) Concern, Which Is 


Both Timely and Suggestive 


asked Lee H. Bierce, secretary of the Grand 
Rapids Association of Commerce, to reply to 
the questions of the AMERICAN LUMBERMAN. 
Following are some quotations from Mr. 
Bierce’s letter: 

‘<During the year 1921 we have erected in 
Grand Rapids new buildings to a greater value 
than in any previous year, notwithstanding 
the decrease in the cost of building. Among 
these new buildings have been almost six hun- 
dred new homes, the greatest number ever 
erected in one year in the city. So many resi- 
dential lots have been sold that there is every 
indication now that 1922 will establish a new 
building record. 

‘¢Our relative position as to home owner- 
ship is attributed to two outstanding reasons. 
The first is that the foreign element of Grand 


builds houses or tenement blocks 
for rent. He has his place. But 
it is noteworthy that these dealers 
in the home-owning cities speak up promptly 
and with gratitude of the fact that their cus- 
tomers are stable, reliable, thrifty and home 
lovers. 


Loan Associations Make Thrift Easier 


Note the fact that every Omaha man con- 
tributing to this collection of opinion men- 
tions the building and loan association, which 
flourishes where thrift is practiced. It makes 
thrift easier and more systematic and also 
more fruitful. By the combined thrift of 
many people capital is made available for 
specific purposes that otherwise would be 
likely to leak away in inconsequential ex- 
penditures that bring little pleasure or lasting 
satisfaction. 

As the money market eases up a number of 
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sources of building capital are again function- 
ing. This is a splendid thing. So long as ex- 
isting machinery works smoothly and effi- 
ciently there is little point to scrapping it. 
But probably a large majority of dealers have 
brought out of the recent months a sharp 
recollection of possible customers who were 
good risks from every point of view putting 
off building that they wanted to do at once, 


because money was not available. A good 
many things condition the building business; 
but every dealer knows now that unless cash is 
available for long-time loans a good many 
people will perforce stay out of the market. 
The dealer who looks upon our recent experi- 
ence as nothing more than a disagreable ex- 
perience will forget about it as quickly as pos- 
sible. The dealer who tries to learn from his 


experiences will spend some spare time think- 
ing about this financial drouth, and of ways 
to prepare to meet it should it come again. 


[The next instalment of the Realm of the 
Retailer will relate “Some Gleanings From the 
Conventions on What Salesmanship Is and 
What It Is Not—The Great Change That Has 
Occurred in Retailing Lumber.”—Epitor.] 





NEWS AND 


Proper Storing of Hardwood Flooring 


Much stress is placed on getting thoroly kiln 
dried flooring, but there is not a yard in this city 
retailing house material that attempts to do more 
than keep it dry. No attempt is made to keep 
the stock dry. It seems so inconsistent to 
have yards put so much stress upon the dryness 
and then not make the least attempt to keep it 
so. Will not kiln dried flooring, especially oak, 
absorb much moisture in a frosty damp shed caus- 
ing it to swell somewhat and then shrink when in 
a furnace heated house? I have sold flooring for 
many years and heard many complaints from retail 
yards when it seems the fault is their own. Could 
not they be educated to keep kiln dried stock in a 
damp proof place? 

{Oak and maple flooring should always be 
protected from an undue amount of moisture 
and from dust and dirt. Lumber when exposed 
to the air always absorbs moisture and the more 
moisture there is in the air the more the lumber 
will absorb. Many retail lumbermen in build- 
ing over their plants, or in erecting new ones, 
are reserving a particular space for the hard- 
wood flooring where it will be protected from 
dust and dirt and kept as much away from 
moisture as possible. Not infrequently this 
storage is directly over the office where excess 
heat from the heating plant is used to keep 
the flooring in good condition. It is very diffi- 
cult to keep flooring as dry as it will become 
in some houses, particularly in the winter time. 
Most houses do not have sufficient moisture in 
them during the winter and if the flooring 
shrinks somewhat the dealer who supplied it is 
apt to be blamed for a condition which the 
householder himself should correct. On the 
other hand, the most satisfactory results are ob- 
tained in luying flooring which has been prop- 
erly kept and stored, and retail lumbermen 
should see to it that the proper sort of storage 
is provided.—EpITor. ] 


Codperative Spring Opening Sale 


The good results obtainable from a spring 
opening sale are numerous. In the following 
letter R. L. Menz, secretary-treasurer of the 
Amherst Lumber Co., Amherst, Ohio, gives the 
experience of his company: 


At this time of the year, nearly all dealers are 
planning for the coming spring’s business. Be- 
lieving that your readers, especially those selling 
mostly to farmers, might be interested in a new 
selling idea, we are passing on the following in- 
formation about a “Farmers’ Coéperative Spring 
Opening Sale” which we conducted here Feb. 22 in 
conjunction with the Farmers’ Elevator Co. and 
other Amherst merchants. 

The idea of this sale originated with H. J. Kane, 
manager of the Farmers’ Elevator Co. We were 
invited to codperate and to arrange to have a dis- 
play of our full line of lumber products on the 
elevator company’s premises. The chief reason for 
having this sale was to reach the farmer when he 
had time to talk about his future needs and when 
he was in a mood to receive arguments about the 
goods he had to buy. In other years it was the 
custom to solicit personally all the farmers, which 
was an expensive method on account of the time 
and cost to cover the territory thoroly. This sale 
cut this expense because the farmer came to see 
the display on his own initiative and interest. 
Arrangements were made to have representatives 
of the various lines present to demonstrate to 
prospective buyers. 

Publicity was given by the Business Men’s Asso- 
ciation by making this a ‘“Farmer’s Day” and ad- 
vertising special sales at the stores. A circular 
letter with coupon ticket was mailed to about 400 
names, 

For our display we had samples of all kinds of 
lumber with a card attached te each showing the 
State from which it was shipped, its name and the 


POINTERS FOR 


price a hundred feet now compared with the peak 
price of two years ago. The main idea was to im- 
press upon the farmers the decline in lumber prices 
and to show the long distance freight hauls from 
the source of our supply. Representatives were 
engaged to explain about silos and asphalt shingles. 
Farm building plan books, circulars and samples 
were distributed to all interested. 

The results of the sale were gratifying, as direct 
sales were made and many prospects for future 
business were secured. As an example, 2,000 cedar 
fence posts were sold by having a carload piled in 
a prominent place and directing the attention of 
those present to them. The prices were quoted 
in plain figures and orders were taken for the posts 
with fence wire, to be called for later. 

The sale, as a whole, was similar to a county 
fair and, from the interest shown, it is likely that 
this will be an annual event for the farmers in the 
future. 

Coéperation with other dealers and our own 











The Booth of the Byers Lumber Co. at the Home 


competitors is the keynote of success in business 
and tends to build up the confidence of the trade. 

We look for improvement in business in this 
vicinity, but the reward in sales will come to 
those who go after it. 
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Holds District Meetings 


CHIPPEWA FALLS, WiIs., March 21.—District 
meetings of managers of the O. & N. Lumber 
Co. were held here at the office of F. H. Green, 
local manager of the company, for instruction 
in the building service plans which the company 
-is furnishing to its customers. Those conducting 
the meetings were J. H. Boylan, superintendent, 
G. P. Johnson, superintendent; A. W. Holt, man- 
ager of the service department; and E, A. Perry, 
barn expert, all from the general offices of the 
company. The meetings were attended by H. 
Ashlin, of Augusta, F. H. Green, of Chippewa 
Falls; G. C. Wolfe, of Cornell, W. A. Patrick, 
of Fall Creek, R. D. Ingram, of Hannibal; 
W. W. Tyrell, of Jim Falls; J. B. Schwemann, 
of Bloomer; J. A. Savre, of Colfax; ©. W. 
Foreman, of Downing; P. H. Erhard, of New 
Auburn; G. T. Hensel, of Wheeler, and F. G. 
Holstein, of Wilson. Other meetings will be 
held at Owen, Loyal and Mondovi. 


RETAILERS 


Building Exposition Big Success 

HAstINGs, NEs., March 20.—The Home Build- 
ing Exposition recently held in this city was 
a most decided success. The various lines of 
business which are interested in building co- 
operated in putting on this show free of charge 
in the Armory. J. T. Cottingham, manager of 
the Byers Lumber Co., was chairman of the ex- 
position and results were largely due to his 
energy, foresight and enthusiasm. Literally 
thousands of people visited the exposition and 
the exhibitors obtained a great many tips which 
will lead to much business. In fact it is vary 
safe to say that not one exhibitor realized how 
much potential business could be uncovered by 
an exhibit. The main floor of the Armory was 
devoted exclusively to the displays of lumber, 
other building materials, house fixtures, archi- 

















Building Exposition Held Recently in Hastings 


tectural features and building and loan exhibits. 
One of the lumber companies attracted especial 
attention by displaying a pine board 46 inches 
wide. This board was a revelation to many 
of the visitors and was viewed with a great 
deal of interest. All manner of built-in cabinets, 
bookcases and the like were on display. 


Entertain Yard Managers 


Sparta, Wis., March 21.—The Messrs. Clin- 
ton, Leland and Rudolph Nuzum entertained the 
managers of the Nuzum lumber yards at dinner 
at the Grill on Thursday of last week. Those 
present included Samuel Jerman, of Readstown, 
Henry Cliff, of Viola, W. E. Fleming, of La 
Farge, Chris Reed, of Gays Mills, George Ward, 
of Steuben, and C. W. Taylor, of Soldiers Grove, 
who were in the city to attend the annual meet- 
ing the Nuzum Lumber Co. 


"eaeaae@aaanaaan 


LOANS amounting to about $250,000,000 to 
banking institutions and codperative marketing 
organizations in thirty-six States have been 
made by the War Finance Corporation for agri- 
cultural relief, according to a late report. 
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PLAN AND WORK FOR INCREASED BUILDING 


GET TOGETHER TO BOOST BUILDING 


TOLEDO, OHIO, March 20.—The meeting of 
the allied building interests of Toledo held 
Tuesday evening, March 14, in the dining rooms 
of the Toledo Chamber of Commerce started off 
with an enjoyable dinner at 6 o’clock. About 
seventy-five were in attendance at the meeting, 
including representatives of the various phases 
of home building, bankers, mortgage company 
men, lumber and building supply men, contract- 
ors, plumbing supply men, electrical contractors 
etc., and architects. 

The meeting was initiated by the Toledo Real 
Estate Board and altho not officially a regular 
part of the Talk Toledo week program held last 
week, it fitted in very well with the spirit of that 
special week of boosting. Ray C. Smith, a mem- 
ber of the real estate board, officiated as chair- 
man. He explained that the purpose of the 
meeting was to have all those interested in 
building lay their cards on the table in an at- 
tempt to find out just why building is not going 
ahead at the rate really justified by conditions. 
He then introduced C. A. Campbell, assistant 
secretary of the Ohio Savings Bank & Trust 
Co., who told of the financial situation. 


Mr. Campbell said that there are sufficient 
funds in Toledo to be had thru recognized loan- 
ing agencies to properly finance any building 
program in Toledo now or in the future, and at 
6 percent interest. The cost of making these 
loans is much lower in Toledo than in any 
neighboring city. The banks believe that build- 
ing costs have receded to a point where it is 
safe to loan on a liberal appraisal of the sale 
value of property, and all banks, he firmly be- 
lieved, are willing to loan to the full extent 
of legal requirements governing such loans. The 
banks favor building on contract rather than 
speculative building and are taking care of all 
such loans that are applied for. 


A. E. Reuban, president of the Toledo Mort- 
gage Co., pointed out that his company and 
other similar companies were daily taking care 
of the second mortgage loans necessary to 
finance the home builder who did not have suffi- 
cient funds to complete his home with the funds 
received on a first mortgage. Mr. Reuban de- 
fended the discount rates of second mortgage 
companies and explained why it was justified 
considering the added risk, the tax on such 
securities, the non-negotiability of the paper, 
and the cost of obtaining funds necessary to 
finance them. Lack of nerve, and nothing else, 
is the biggest hindrance to a big building pro- 
gram at this time, declared Mr. Reuban. He 
stated that all the basic factors governing build- 
ing were on a bedrock basis and that a great 
volume of proposed building is being held up 
for no other reason than that the owner thinks 
he had better wait for improved conditions. 

Sidney Stein, representing the architects, said 
that the requirement for a building revival was 
mainly a stabilized market for all building ma- 
terials and labor. He said he firmly believed 
such a basis is here on a plan that makes it 
profitable for the public to build with no fear 
of losing on a further declining market. ‘‘ Peo- 
ple should not wait for 1914 prices before build- 
ing,’’ he said. ‘‘If they do they will be waiting 
for a long time.’’ He pointed out the ill effect 
of ascending prices on account of a little spurt 
of building activity, in that it would scare peo- 
ple out again and urged all supply men to try 
to avoid such a condition. 

The retail lumberman’s point of view was 
very ably brought out by J. Harold Peterson, 
of the D. J. Peterson Lumber Co. Mr. Peterson 
said that the only thing wrong with building in 
Toledo was a little spark plug trouble which 
could easily be remedied by cooperation of all 
concerned to let the public know the facts as 
they exist today. He pointed out that whereas 
2x48 were being handled in 1913 on a $7 a thou- 
sand basis with low labor and other overhead 
expenses this same material was being handled 
today on the same margin in spite of about 
double labor costs ete. He explained that the 
cost of producing lumber at the mill had in- 


creased about 50 percent over the 1913 basis 
and that the mills were able to make more money 
in 1913 at prevailing prices at that time than 
was possible today at current prices with costs 
as they are. Stumpage has increased and all 
the other costs attending the manufacture of 
lumber have increased but are now on as low 
a basis as can be expected for a long time. 
Labor has been reduced to as low a level as is 
safe. Much talk is passing around about wait- 
ing for freight reductions before building and 
an exaggerated idea of its importance is prev- 
alent. To allay this feeling Mr. Peterson ex- 
plained that when reductions in freight rates 
do come they probably won’t be over $2 a 
thousand, which means about $50 on the average 
house, which saving doesn’t warrant waiting. 
Retailers have stopped selling the 2x4 idea and 
are now selling the home idea. This plan is 
working wonders for the Peterson company, he 
said, and where followed it meets with success. 

Ray Holst, representing the builders’ supply 
dealers, said their prices have been reduced 25 
percent since last year, which should put their 
product on a safe basis for building. 


M. W. Hansen, representing the electrical 
wiring contractors, said that the average cost of 
wiring a house today was much more than in 
1913 tho the difference was only a small increase 
in price per unit, but that the people were de- 
manding so many more outlets and conveniences 
that the prices per house naturally was consid- 
erably higher. Also there were several new 
building code requirements which called for 
more work and material, which was the cause of 
part of the increased cost. Mr. Marvin said 
he believed the buck should be passed along to 
the home owner in this respect and where the 
increase in cost of building his home was due 
to his demanding a number of added conveni- 
ences, he should know about it when making 
comparisons in costs. 


Plumber’s supplies have been reduced 30 per- 
cent to 35 percent, which means a reduction on 
the average house job of about $150, bringing 
the total to around $300 today. 


Carl E. Mehring, one of Toledo’s leading 
builders, thought that further reductions in 
prices could not be looked for for a number of 
years. He said ‘‘The people who are complain- 
ing now because prices are higher than they 
were in 1913 are the same people who com- 
plained in 1913 because prices were higher than 
they were in 1907.’’ All builders are operating 
on a very small margin in order to increase 
volume. He emphasized the difference in 
meaning between an increase in prices of 50 
percent and a reduction of 25 percent. Many 
people, he said, couldn’t see why prices shouldn’t 
be reduced 50 percent when they were increased 
that amount. Mr. Mehring said building is 
showing a healthy increase all over the coun- 
try and that that increase is now being felt in 
Toledo and will continue to increase. Now is 
the time to build, he said. 

M. 8S. Ramseyer, another leading local builder, 
said that much of the increase in cost was on 
account of the increased demands of the owner; 
and that if everybody connected with the build- 
ing industry would lay their cards on the table 
much of the present trouble would be eliminated. 
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PASS ANTISHINGLE ORDINANCE 


MERIDIAN, Miss., March 20.—At a meeting 
of the city council held March 15 an incombus- 
tible roofing ordinance was unanimously passed, 
to become effective on June 1. The opening 
paragraph of the ordinance reads as follows: 
~ ¢¢ An ordinance requiring the roof covering of 
all houses or buildings hereinafter erected or 
constructed in the city of Meridian to be cov- 
ered with incombustible material, and also re- 
quiring the roof covering of all structures with- 
in said city when renewed or replaced to be 
renewed or replaced with incombustible mate- 
rials and other purposes.’’ 

This ordinance is similar to one that was 
killed several years ago by referendum vote. 


SUCCESS CROWNS BUILDERS’ SHOW 

READING, Pa., March 20.—The formal open- 
ing of the exposition being held this week at 
the old Shriner’s Temple under the sponsorship 
of the Contractors’ & Builders’ Exchange, took 
place today, with the president, J. C. Dethoff, 
as master of ceremonies, and was marked by 
music and an inaugural address by Mayor K. 
Stauffer, followed by an excellent talk by H. W. 
Elvidge, secretary of the local Chamber of Com- 
merce. The latter organization has given hearty 
support to this project. Music and a dif- 
ferent speaker will feature each evening of the 
exposition. As a stimulus to attendance, 
which judging by the crowd at the opening 
may not be needed, valuable prizes will be 
awarded during the week. The large attendance 
of interested and enthusiastic visitors has great- 
ly encouraged the special committee, which has 
worked hard for weeks toward the success of 
the exhibit. 

Every foot of two spacious floors is utilized 
by a great variety of exhibits of building and 
construction materials, shown by eighty-five 
firms, of which lumber and forest products 
play a conspicuous part. In addition to lumber, 
shingles, and flooring ete., the exhibits include 
everything that goes into a modern building. 

The value of the resultant stimulation of all 
kinds of building efforts as a result of this 
successful attempt at educating the public can 
not be estimated. Every one of the seven lum- 
ber dealers exhibiting are unanimous in their 
belief that this week is going to mean a mile- 
stone in their business. Already plans for a 


ir ig exposition next year are being formu- 
ated. 


"REBAR Aae: 


WESTERN CANADA IS BUILDING 

WINNIPEG, MaNn., March 18.—Housing loans 
totalling $65,800 were approved by the Winni- 
peg Housing Commission yesterday, thus prac- 
tically exhausting the commission’s allocation 
of $66,000. However, the Provincial govern- 
ment has under consideration an appropriation 
of $1,000,000 to aid home building in Manitoba. 
_ With outdoor work on a number of construe- 
tion projects already started, A. E. Godsmark, 
secretary of the Winnipeg Builders’ Exchange, 
states to the AMERICAN LUMBERMAN represen- 
tative that Winnipeg’s building season this 
year was one month ahead of that of 1921, when 
outdoor work did not start until April 15. Sev- 
eral of the larger contractors state that they 
are well started on their 1922 program. 

In all some $2,198,000 was spent in western 
Canada in building operations during the month 
of February, according to authoritative informa- 
tion. This covers 232 contracts awarded. Of 
these, 213 were for buildings of various kinds 
and 19 for bridges, dams, wharves, public im- 
provements, and general engineering work. The 
buildings for which contracts have been let 
amount to $1,442,200 and that of the other un- 
dertakings, $646,500. One hundred fifty-two 
contracts, totaling $576,000, were awarded for 
the construction of residences, which led the 
field in construction work. British Columbia 
let 165 contracts valued at $1,279,000; Al- 
berta 43 contracts valued at $491,100; and 
Manitoba 19 contracts valued at $352,000. 
Saskatchewan is behind with only five contracts 
valued at $56,000. 

Lumber dealers report a much more favorable 
tone to conditions. A large line yard manager, 
in an interview with the AMERICAN LUMBERMAN 
representative, stated that the season was open- 
ing up nicely, and that his company looked for 
a fair year. The silo movement started by the 
Western Retail Lumbermen’s Association was 
creating a big interest with his agents, and he 
expected that this silo drive would result in silos 
being erected in districts which had hardly ever 
heard of a structure of this nature. 

The building department of the Western Re- 
tail Lumbermen’s Association, according to 
Secretary Fred W. Ritter, was receiving quite 
a large number of inquiries for designs for 
small houses, which goes to prove that the re- 
cent reduction in the retail prices of lumber 
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is being taken advantage of by the farmers on 
the Prairies, who have set aside a certain amount 
of cash for building purposes. 

Also it is very clearly indicated that the differ- 
ent trade unions in western Canada are going to 
accept a lower scale of wages during the build- 
ing season, which, no doubt, will further en- 
gourage general building operations. On the 
strength of these reductions in craftsmen’s 
wages, the Northwestern Construction Co., a 
large building corporation in this city, has an- 
nounced that immediately when frost clears, 
work will be begun on 75 to 100 houses to be 
erected in various parts of the city. 
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CITY OFFERS BUILDING ADVICE FREE 


Kansas City, Kan., March 21.—Architects 
and builders have made immediate response to 
the plan of Roy R. Hossford, city building in- 
spector, for a free home service to be conducted 
by the city. Several architects have given the 
city plans for small homes costing $2,000 to 
$5,000 and contractors have offered their serv- 
ices free for advising prospective builders as 
to costs and materials. The scheme inaugurated 
by Mr. Hossford promises to grow into a bigger 
thing than he expected, as already there have 


been numerous calls on him by workingmen de- 
sirous of building homes. 


NEW OIL TOWN IS BOOMING 


Kansas City, Mo., March 21.—Sixteen lum- 
ber yards are aiding Shidler, Okla., the newest 
oil town in the Osage fields, to keep up with 
the demand for houses and business buildings, 
according to reports reaching here. Shidler, 
like every other oil town, is expecting to grow 
into a metropolis, and there is feverish aetivity 
to get up enough buildings to care for the de- 
mand. It is said that in addition to numerous 
frame business blocks, 300 residences and tempo- 
rary hotels are now under construction, and the 
single railroad into the town is taxed to keep 
the stream of building material moving. 


TO REVISE BUILDING CODE 


INDIANAPOLIS, IND., March 20.—A representa- 
tive of the stone masons, an electrical engineer 
and conerete engineer, fire insurance underwrit- 
ers, architects, plumbers, general contractors, 
with the building commissioner as chairman, 
make up a committee of ten to revise the In- 
dianapolis building code. Mayor Lew Shank 
appointed the committee. 


STONECUTTERS INITIATE WAGE CUT 


DENVER, CoLo., March 20.—Last Saturday, on 
their own initiative, members of the stonecut- 
ters’ union met in conference with representa- 
tives of the stone contractors and agreed to ac- 
cept a reduction from $9 to $8 a day; effec- 
tive April 1. The contractors announced at the 
conclusion of the conference that they will pass 
the benefit of the cut on to the public. 


COMMITTEE TO INVESTIGATE HOUSING 


WASHINGTON, D. C., March 20.—The board 
of commissioners of the District of Columbia 
has appointed a housing committee to investi- 
gate the general housing situation in and around 
Washington, to look into charges that building 
material prices are excessive, and to ascertain 
approximately the number of additional dwell- 
ings necessary to provide adequately for the 
population of the national capital. One feature 
of the investigation has to do with the alley 
dwelling situation. 

The committee is presided over by Mrs. Eli 
Helmick, wife of Brig. Gen. Helmick. John 
Thlder, of the Chamber of Commerce of the 
United States, is vice chairman, and Daniel J. 
Donovan, auditor of the district, secretary. 





FACTS ON FIRE HAZARD IN WOOD BUILDINGS 


Frame construction has been the target of 
unjust criticism quite long enough, in the opin- 
ion of the lumber industry. As a type of con- 
struction it has been subjected to the most in- 
temperate attacks by those who sponsor substi- 
tute materials. In a country where so many 
frame dwellings are soon to be built it seems a 
matter of great consequence, therefore, that in- 
accurate statements or unsound deductions bear- 
ing upon this subject should not be suffered to 
pass unanswered. Those who blatantly proclaim 
the fire menace of the frame houses either are 
not acquainted with the facts or else their dis- 
position is to disregard the facts. However that 
may be, the public will base its decisions on and 
draw its conclusions from facts. 


Fewer Frame Houses Burn Than Others 


Reports containing figures giving the number 
of buildings of various types together with the 
number of fires occurring during the year 1920 
in each of the types for eighty-three cities (of 
20,000 population and over) of the United 
States, have just been examined and summar- 
ized by the technical and research department 
of the National Lumber Manufacturers’ Asso- 
ciation. The first discovery was that there were 
only two-thirds as many fires per hundred frame 
buildings as there were fires per hundred build- 
ings of other types, altho frame buildings out- 
numbered all other types of buildings more than 
three to one. 

There were sixteen fires per thousand frame 
buildings and in buildings of other types there 
were twenty-five fires per thousand buildings. 


Nearly All Fires Confined to Place of Origin 


It has been stated over and over again that 
frame buildings with shingle roofs were the 
principal cause of communicated fires and that 
communicated fires represented the greater per- 
centage of annual fires and fire losses in this 
country. Yet in eighty-three cities (in the year 
1920) 98.7 percent of all fires were confined to 
the building or place in which they originated. 
Communicated or exposure fires were reported 
as including some fires that did not have their 
origin in building fires. The communicated 
fires represented 1.3 percent of the total number 
of fires, and only one-fifth of 1 percent of the 
total number of fires extended beyond the build- 
ings immediately adjoining the places of origin. 
The loss from communicated fires was 7.34 per- 
cent of the total loss. No figures are available 
for the number of fires communicated to or 
from frame buildings, but it is well known that 
the majority of exposure fires occur in business 
and mercantile districts where frame construc- 
tion does not predominate. And then, even if 
all exposure fires were from frame building to 
frame building, they would represent only 2.8 


percent of the frame building fires. Our great- 
est losses occur in those districts where other 
types of construction prevail. 


Competition Thru Legislation 


In the light of these figures the position of 
opponents of wood construction is unsound. 
Their propaganda is plainly based upon the wish 
and the hope that frame construction is at fault, 
rather than upon the truth. The uncertainty 
of their position is evidenced by the unreason- 
able ordinances by which they propose to estab- 
lish ‘‘Competition via Legislation’’ and to 
maintain by law a non-competitive market for 
their substitute materials. 

In presenting these figures the technical and 
research department of the National Lumber 
Manufacturers’ Association wishes to empha- 
size the fact that the information is not pre- 
sented for the purpose of creating an impres- 
sion that frame construction is superior to all 
other types for all purposes. It does wish to 
show, however, and to show conclusively, that 
for the uses to which frame construction is now 
commonly put, it is the best form of construc- 
tion. That is, use wood where wood is best. 


More ‘‘Fireproof’’ Buildings; Losses Increase 


At the present time, however, even with the 
ratio of fires in frame buildings so much less 
than in other types, there are cases where frame 
construction is used for purposes for which. it 
is totally unsuited—where, for instance, it ac- 
commodates occupancies that are serious fire 
hazards. But even under such conditions it has 
been more generally satisfactory than other 
types of buildings. 

The methods of constructing supposedly fire- 
proof buildings have been constantly improved. 
It is true that the hazard of occupancies has 
become greater at the same time (tho not at the 
same rate as improvements in methods have 
taken place). In the face of all this, the per 
capita fire loss has not been reduced. In fact 
it has steadily increased. 

No Substitutes for Science and Care 

As far as reduction of losses is concerned the 
facts herein set forth clearly indicate that it 
is useless to replace with other materials wood 
where it is now used. Attention should rather 
be given to ways of providing for the very haz- 
ardous occupancies and the carelessness of occu- 
pants. Attention to these matters will go fur- 
ther to reduce the great annual fire loss than 
all the efforts of those who are making such a 
strenuous attempt to replace wood with their 
pet materials. 

Looking back over the years the degree of 
carelessness of the occupants of buildings seems 
to have increased in proportion to the added de- 
gree of fire protection. A residence built of ma- 


terials that will not readily burn increases the 
occupant’s negligence and general carelessness. 
In this connection, the opinion of one who is in 
daily contact with the fire problem in a mid- 
western city should be interesting. Daniel F. 
Shire, chief of the fire department at the Rock 
Island Arsenal, Rock Island, Ill., in a state- 
ment which appeared in the March, 1922, issue 
of ‘‘Fire and Water Engineering’’ said. 


The only persons who can prevent loss 
by fire are the owners and occupants of the 
premises—upon them rests the responsibil- 
ity of loss in nearly every fire. 


The high esteem in which wood as a building 
material is held by those who have a thoro 
knowledge of the conditions, is shown in an- 
other statement by Mr. Shire in the same maga- 
zine. He says: ‘‘ Fireproof construction means 
nothing to you if it is not safe construction. I 
would rather go up against good safe mill con- 
struction than the so called fireproof building 
any time, and so would you.’’ 


Facts to Refute False Propaganda 


The following summary based on figures ap- 
pearing in the 1921 report of the committee on 
statistics and origin of fires of the National 
Board of Fire Underwriters, should be of in- 
terest to all those who have been bombarded 
with literature and other forms of propaganda, 
emanating from interests whose sole object 
seems to be to discredit frame construction. 


NO. ofeach No. of fires 
type in cities in each type 
. 2,589 163 


Type of building 
Reinforced concrete .. 








Fireproof (steel frame).... 3,421 92 
TICK GRO SCONE. .0ccecsces 283,462 6,877 
PENCRMAL praicis.¥-oig-o 6 ev be copy ote 2,809 136 
MEE ig wie owes patee as gares 944,494 15,637 
Comerete BIOCE 2.00 ccesee 5,305 148 
Buildings not classified.... 12,112 336 
Total buildings ........ 1,254,192 
RE EIN 6s’ s srs ipieie dies ala bo bseo as Rekcs 23.389 
Other than building fires............ 11,108 
ML UNS a's seh ree wig iaiein ae bee 34,497 


75.8 percent of all buildings were frame. 

1.65 fires per 100 frame buildings. 

2.43 fires per 100 brick and stone buildings. 
‘ 2.50 fires per 100 of all buildings other than 
rame, 

330 fires extended to the adjoining building only. 

70 fires extended beyond the adjoining building. 

1.1 percent of all fires extended to the adjoining 

building. . 
-2 percent, or ¥% of 1 percent, of all fires ex- 

tended beyond the adjoining building. 

98.7 percent of all fires were confined to the 
building or place of origin. 

Ratio of frame buildings to brick and stone 
buildings, 3.33 to 1. 

Ratio of frame buildings to all buildings other 
than frame, 3.27 to 1. 

Total loss to buildings and contents, $23,707,411. 

Loss caused by communicated fires—7.34 percent 
of total, $1,741,108. 


Notre—Communicated fires includes some fires 
that did not originate in buildings. 
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[Special telegram to 
AMERICAN LUMBERMAN] 


WASHINGTON, D. C., 
March 22.—The thir- 








J. W. McCLURE, 


Memphis, Tenn. ; 
Retiring President 





tieth annual meeting of 
the National Wholesale 
Lumber Dealers’ Asso- 
ciation was called to or- 
der at 10:35 o’clock 
this morning in the 
small ballroom of the New Willard Hotel by 
President J. W. McClure, of Memphis. A large 
attendance of members was present for the open- 
ing session. A feeling of optimism pervaded 
the gathering, the general conviction being that 
the worst of the depression is past and mem- 
bers of the second oldest lumber association 
in the country may look forward with a feel- 
ing of confidence in the future. 


Congressman Reviews Economic Situation 


Secretary of the Interior Albert B. Fall, who 
was scheduled to make the opening address, was 
unfortunately detained by press of business re- 
quiring his immediate attention and asked to be 
excused until 11 o’clock tomorrow morning. 
Representative McFadden, of Pennsylvania, 
chairman of the House committee on banking 
and currency, substituted for Secretary Fall at 
the opening session. Mr. McFadden declared 
at the outset that he thought he could qualify 
as a lumberman at least to the extent of having 
experienced ups and downs during the last few 
years as a result of the same business conditions 
that have affected lumber. 


Mr. McFadden did not make an extensive ad- 
dress, contenting himself with a brief discussion 
of the budget, the bonus and a few other out- 
standing problems. He urged that the lumber- 
men take a leaf out of the books of Alexander 
Hamilton, Thomas Jefferson and Daniel Web- 
ster, and other big men of the earlier days, who 
found themselves confronted with much the 
same great problems which face us today. It 
would be well, he said, for the lumbermen and 
other leaders of today to ‘‘ follow the example 
of those men of sound minds.’’ 


The Pennsylvania representative, who neces- 
sarily has made a close study of the economic 
and financial situation both as chairman of a 
great committee and as a banker in private life, 
made a real hit with the lumbermen when he 
declared that he was opposed to the bonus bill 
and would vote against it. He received a stir- 
ring ovation when he made this declaration, 
which was preceded by a reference to the budget 
system, which, he said, is working fairly well, 
but is endangered by the constant passage of 
deficiency bills and threatened with ruin by the 
bonus. 








Mr. McFadden dwelt upon the question of 
taxation to some extent, and the necessity for 
better codrdination of agriculture, manufacture 
and commerce. 

On motion of F. R. Babcock, of Pittsburgh, 
the roll call of members was dispensed with 
in the interest of expedition, since all members 
present had registered and a record had been 
made. President McClure then announced that 
since the minutes of the last meeting were 
printed he would entertain a motion to dispense 
with the formality of reading them. Mr. Bab- 
cock made this motion, which was seconded and 
carried. 


President Reviews Accomplishments 


President John W. McClure then extended 
a hearty greeting to those present at the thir- 
teenth anniversary of the association, and in- 
vited them to review its purposes and accom- 
plishments. After quoting the section of the 





bylaws defining the objects for which it was 
formed, he proceeded to say: 


That program is broad enough to cover any 
activities which we should undertake, yet it re- 
stricts our efforts to a definite course which enables 
us to reach in the most direct way our principal 
objective; to wit, special service to our members. 
There are many collateral issues which we can 
successfully undertake, but the conspicuous success 
of our organization is lagBely due to the steadfast 
determination of our leaders to adhere to the course 
which was originally planned. Another factor in 
our success has been our policy, when soliciting 
members, of keeping our promises well within ac- 
complishments. We have carefully refrained from 
setting one branch of the industry against another, 
but rather have we endeavored to foster good feel- 
ing and to build up a structure where all reputable 
concerns who sell lumber at wholesale may live 
in accord and harmony under the same roof, 
whether such wholesalers buy or make the lumber 
which they market. In both cases the marketing 
and merchandising problems are substantially the 
same and this association can serve all alike with 
equal efficiency. By maintaining a high standard 
of membership the organization has gained a 
prestige which is of much practical value to indi- 
vidual members. 


Association Has Had Successful Year 


Leaving detailed consideration of the results 
obtained by the various departments and com- 
mittees to their individual reports, Mr. McClure 
asserted that the collapse in values during the 
year had caused a high rate of business mortal- 
ity, and that the savings in trouble and financial 
loss effected by the bureau of information 
could not be caleulated. The collection depart- 
ment had returned large dividends to members, 
he declared, and the work of the arbitration 
committee, thru Chairman Montgomery, had 
brought practical and definite results. Mr. Mc- 
Clure then touched upon the work of the rail- 
road and transportation department under Mr, 
Phippen and of the legislative committee, call‘ 
ing attention also to the executive committee’s 
report on reforestation. He declared that 
despite difficult business conditions the mem- 
bership had increased during the year, thanks 
largely to the efforts of Chairman F. L. Brown 
of the membership committee and of Secretary 
Schupner and his assistants; the finances of the 
association were in a sound and satisfactory con- 
dition, and that the interest of the members in 
the work had been greatly increased by the 
visits of Secretary Schupner to groups in trade 
centers. 


Splendid Progress Has Been Made 


President McClure continued in part as fol- 
lows: 

I have said before and I now want to emphasize 
that the intimate contact with the association work 
made necessary by my official position leads me 
constantly to marvel at the immense volume of 
service performed for our members at remarkably 
low cost. Aside from the routine work, the office 
at times assumes the nature of a business clinic, 
where problems and difficulties of the most intri- 
cate and complex kind are submitted for advice 
and solution. That our members are so highly 
pleased with the results obtained is sufficient 
evidence of the efficiency of the secretarial force. 

Our members may not be fully aware of the 
significance of the many important changes in the 
affairs of the organization which have occurred 
during the last year. The material evidence is 
found in such things as the change in our head- 
quarters in New York, resulting in a substantial 
saving in rent, with more and better space and 
improved working conditions; the revision of our 
bylaws; an improved system of filing and keeping 
reports; better bulletin service and many other 
details, all in the direction of progress. However, 
the results of these changes will be very evident 
to members in the marked improvement in service 
and the increased capacity for work which has 
been made necessary by the larger membership. 

It should be a source of much gratification to 
our members to know that our association has 
stood the test of the Sherman law during the 
recent activities of the Department of Justice in 
its investigation of all trade organization activi- 
ties. The correspondence between Secretary of 
Commerce Hoover and Attorney-General Daugherty 
since the Supreme Court decision bearing on the 
Open Competition Plan makes perfectly clear that 
our activities in no respect conflict with the law 
as recently applied by the Supreme Court to trade 
organizations. 


Organization Has Just Begun to Grow 


In relating the accomplishments and progress of 
the association, the economy of its operation and 
the efficiency of its work, the necessity for its 


National Wholesalers’ Association Grows and 
Succeeds Because of Valuable Service to Members 


protection and the value of its service, it is not 
intended to impress upon you that the organiza- 
tion or its work has reached the ultimate goal of 
usefulness or perfection. There is still ground to 
be covered in our progress toward greater useful- 
ness, still room for improvement in our service. 
The structure is not complete, but, on the other 
hand, has just begun to grow upon the solid 
foundation laid by those who have gone before and 
who builded even better than they knew. Some 
mistakes are made occasionally and some imperfec- 
tions and defects are arising at times to be rem- 
edied or removed, but the encouraging thing is that 
we are making substantial progress dnd sticking 
to the work we have planned to do. We should 
never permit ourselves to be satisfied entirely with 
past accomplishments, but try each year to show 
improvement over the year before. 
Predicts Better Business In 1922 

The year 1921 did not leave many pleasant 
memories for the most of us. At times it seemed 
that all precedent was shattered, all experience 
worthless and business seemed to be without a 
compass to guide its course thru uncharted seas. 
It should be said, however, that the lumber indus- 
try showed remarkable stability and less wreckage 
than most other important industries. We now 
have the satisfaction of knowing that the worst 
is behind us and that the future course is turning 
upward toward better things. There are many 
reasons for believing that 1922 will show a sub- 
stantial improvement in business over 1921, even 
tho that improvement may come so slowly as to be 
scarcely perceptible. The volume of building now 
under way and in prospect for this year is prob- 
ably the greatest in the history of our country. 
The enormous amounts appropriated and being ex- 
pended for road building, while perhaps not di- 
rectly affecting the lumber business, will give em- 
ployment to large numbers and will add to the 
general purchasing power of the country. Recent 
improvements in the values of stocks and in the 
iron and steel trade, in the prices of grains and 
other agricultural products all forecast better con- 
ditions for the future. However, there are many 
brakes retarding this progress, the principal one 
being the unstable conditions in Europe, so that 
the best we can expect perhaps for this year and 
probably next is a slow and halting improvement. 
If we recognize the change in the rules of the 
game under new conditions, we need not be con- 
tent to break even or to make small profits. If 
we can not make money thru advancing values 
we can still profit by decreasing costs and cutting 
down overhead. 


Mr. McClure then discussed the effects of 
the Adamson law on railroad costs and effi- 
ciency, showing that there had followed waste 
and increased expenses, accompanied by a de- 
moralization of personnel. He asserted that 
neither the railroads nor governmental bodies 
could relieve shippers until this artificial re- 
straint on natural and economic laws had been 
removed, and that the public must now devote 
itself to saving the national transportation sys- 
tem from the clutches of a preferred laboring 
class. 


Pays Tribute to Deceased Members 

The president then offered a tribute to mem- 
bers who had passed away during the year, 
saying: 

Death has visited our ranks the last year, and 
has taken away from us some of our most loyal 
and beloved members. The sudden death of D. O. 
Anderson, a strong leader in the lumber trade and 
oue of our recent trustees, was a shock to his 
numerous friends and is a distinct loss to our 
organization. In the sudden death of William E. 
Litchfield, of Boston, formerly a trustee and active 
committeeman, we lost one of our oldest members 
who had given generously of his time and thought 
to the building of our association. The death of 
yeorge W. Stone, of Boston, a member of our 
transportation committee, is a sad loss to his asso- 
ciates and many friends among us who will miss 
his helpfulness and his counsel. 

Mr. McClure in closing his address declared 
that it had been a very great honor and privi- 
lege to serve the association. He very highly 
commended the energy, ability and analytic 
clearness of mind with which Executive Secre- 
tary Schupner had conducted his office, ably 
assisted by L. N. Duggan and a very efficient 
office organization. The loyal support of the 
officers, trustees and general membership had 
been a source of constant pleasure and gratifi- 
cation, and he could extend no better wish to 
his successor than to have this same spirit and 
support transferred to him. 

Secretary Makes Comprehensive Report 

Great interest was manifested by the mem- 
bers in the splendid report presented by Seere- 
tary W. W. Schupner, which covered in a thoro 
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manner the various activities of the association 
during the last year. Mr. Schupner stated that 
the association is conspicuous for its special 
and peculiar services rendered thru three active 
departments, the bureau of information, collec- 
tion and legal department and the transporta- 
tion bureau, which offer a direct appeal to lum- 
bermen, and thru this practical service the as- 
sociation occupies its distinctive field of activ- 
ity in the lumber industry. 

In commenting on the activities of the bu- 
reau of information and the work of the credit 
and collection departments, Mr. Schupner said 
that the association’s record for fairness has 
resulted in a remarkable degree of frankness 
among the trade, which is a valuable asset to 
the membership. The falling off in the volume 
of shipments last year accounts for a very 
slight reduction in claims placed with the col- 
lection department, Mr. Schupner stated, a 
total of $774,000 being handled, compared with 
$821,000 for the previous year. Claims aggre- 
gating $448,000 were paid and adjusted, leaving 
$336,000 in course of settlement, the net fees 
amounting to $9,250, a decrease of $550 under 
last year. Mr. Schupner called attention to the 
fact that the fees earned do not begin to meas- 
ure the value of the service to the members; 
nor do they fully cover the cost of operation. 

In touching on dnother feature of the asso- 
ciation’s service—opinions on commercial dis- 
putes—Mr. Schupner said that since the institu- 
tion of the legal department in 1904 claims have 
been received aggregating some millions of dol- 
lars, and the handling of this volume of lum- 
ber claims has brought an accumulation of at- 
torney’s opinions and legal information which 
is available to members without charge and 
frequently avoids the necessity of employing 
an attorney to give an opinion on specific dis- 
putes. In this connection the book ‘‘ Lumber 
Legal Opinions’’ will be completely revised, 
brought up to date and distributed to the mem- 
bers. 


Emphasizes Interassociation Arbitration 


In referring to the good work accomplished 
by the arbitration committee, report of which 
will be submitted by Chairman Montgomery, 
Mr. Schupner emphasized the fact that inter- 
association arbitration was instituted within the 
National Wholesalers’ association by Mr. Mont- 





W. W. SCHUPNER, NEW YORK; 
Secretary 


gomery, and arbitration has always been a 
cardinal principle of codperation in the life of 
the association. The desire to avoid litigation 
in disputes between the members is so preva- 
lent that compulsory arbitration, Mr. Schup- 
ner continued, so far as this association is con- 
cerned, is seldom resorted to. In upholding this 
principle it has seemed that the harshness of 
the word ‘‘compulsory’’ could be considerably 
softened if the parties had some voice in the 
selection of arbitrators, rather than insisting 


upon an absolute literal adherence to the asso- 
ciation’s adopted procedure, said Mr. Schup- 
ner, and in Jine with this idea he suggested that, 
in addition to recommendations coming from 
the arbitration committee, Article XII of the 
proposed bylaws be amended by adding to See- 
tion 5 the following: 

Provided further that in any arbitration coming 
under this section the arbitration committee may 
consist of two persons, one to be selected by each 
disputant, and in the event of the failure of these 
two arbitrators to agree they shall call in a third 
party, and the decision and award of a majority 
shall stand as the decision of the full committee. 

Secretary Schupner touched briefly on the 
bulletin service, which has been developed with 
a view to promoting an inexpensive method of 
informing the membership of the activities of 
the committees and officers, and remarked that 
the pamphlet ‘‘What You Get,’’ distributed 
at the meeting, mentioned some of the more 
important bulletins issued during the year. He 
pointed out that the new and larger offices of 
the association at 41 East Forty-second Street, 
New York City, are more convenient in every 
way than the old quarters at 66 Broadway, and 
that a saving of approximately $2,000 per an- 
num was effected thru the change. 


Growing Interest in the Association 


There was a net gain of two in member- 
ship, the total now standing at 540. In his re- 
marks covering this phase of the association 
work, Mr. Schupner stated that the membership 
in March, 1921, was 538, forty-eight applica- 
tions being received during the year. Financial 
conditions showed heavily in the business mor- 
talities, resulting in twenty-one members either 
failing or going out of business, and there were 
twenty-five other resignations. It is not un- 
usual for trade associations to report substantial 
net losses, said Mr. Schupner, so that the show- 
ing recorded manifests not only a growing in- 
terest in the association, but a need for the 
service. In the bureau of information there 
was a net gain of seven, bringing the number 
of subscribers up to 362. 

Mr. Schupner pointed out that the achieve- 
ments of the association have been accomplished 
because of the mutual confidence established 
among the membership as a whole, and as ex- 
pressed in the service which is available to the 
individual member. He stated that the vatue 
of that service can be enhanced by the broader 
codperation accruing from a larger membership. 
He paid a tribute to all those who had aided 
him in his efforts to make the association year 
just closed one of progress, and expressed the 
opinion that the thirty-first year of its existence 
will be one of continued growth and worth while 
service. 

The presiding officer then called upon Henry 
Cape, treasurer of the association, for his report 
on the condition of the treasury. Mr. Cape 
presented the matter briefly, showing that the 
treasury is in a healthly condition. 

A. E. Lane, chairman of the audit committee, 
was next called upon and reported that his 
committee had examined the books of the treas- 
urer and found them in regular and proper 
form. 

When President McClure announced the next 
number of the program, which called for a dis- 
cussion of the eredit and legal departments 
of the association giving experiences and sug- 
gestions of the members, there was no response. 
After a short wait Mr. McClure stated that he 
would assume that the silence of the delegation 
present meant that so far as they were con- 
cerned the work of these two departments had 
been satisfactory. He said that if any members 
desired to make suggestions for improvements 
they would be gladly received but none was 
forthcoming. 


Committee Appointments 


Before adjournment of the morning session 
the following committees were appointed: 


Resolutions—Charles Hill, New York, chairman; 
A. H. Hempstead, Saginaw, Mich.; Gerard Power, 
Montreal, Que.; A. E, Lane, New York: J. I. Coul- 
bourn, Philadelphia; C. V. McCreight, Pittsburgh ; 
N. H. Walcott, Providence, R. I.; and H. Morton 
Jones, North Tonawanda, N. Y. 

Nominations—M. E. Preisch, North Tonawanda, 
chairman; Alex Wilson, Pittsburgh; F. A. Dudley, 
Philadelphia; B. P. Whedon, Bay City, Mich.; 


W. M. Weston, Boston; A. B. Clark, Eatonton, Ga., 
and George M. Stevens, New York. 

The latter committee will nominate successors 
for the trustees whose terms expire this year. 

Mr. Babcock, who is national councilor, Cham- 
ber of Commerce of the United States, was 
asked to make a report concerning arrangements 
for the reception of the delegates by President 
Harding tomorrow. He stated that the Presi- 
dent would receive them in a body, accompanied 
by their ladies, promptly at 1 o’clock. 

Mr. Schupner called attention of the meeting 
to the suggestion that the association book on 
‘‘Legal Opinions’’ be revised and brought up to 
date. He said this work would involve a 





C. V. McCREIGHT, PITTSBURGH, PA.; 
Chairman of Legislative Committee 


trifling cost on each member. George M. 
Stevens, of New York, moved that the revision 
be authorized and the motion was carried. 

Telegrams of greeting were received from 
A. EK. Clark, of Toronto, who expressed regret 
that the Canadian Lumbermen’s Association 
would not be represented; H. W. McDonough, 
of Boston; Frederick L. Brown, of Chicago, 
chairman of the membership committee, and 
George H. Kerns, of Chicago. 


WEDNESDAY AFTERNOON 


Vice President W. H. Schuette, of Pittsburgh, 
Pa., presided over the afternoon session. He 
called first upon C. V. McCreight, of Pittsburgh, 
chairman of the legislation committee, to pre- 
sent his report on the work of the last year. 


This report was in the form of a comprehen- 
sive and ably prepared digest of the provisions 
and present status of the various measures pend- 
ing or proposed in Congress during the last year 
that directly or indirectly affect the lumber in- 
dustry. Of most timely interest was the com- 
ment upon the soldiers’ bonus bill, as follows 
in part: 

Your trustees and your committee on legislation 
are in favor of the enactment of legislation that 
will give prompt and adequate relief to injured 
and disabled veterans; in fact, too much can not 
be done for those who saw actual service. 

Any legislation, however, that gives equal bene- 
fits to injured and to able bodied soldiers is unfair. 
It would be a waste of public money to grant such 
a cash bonus. It is indeed unfortunate that mem- 
bers of Congress are using the bonus bill as a po- 
litical rather than as a constructive measure. 

Other subjects discussed in the report in- 
cluded the need for lower freight rates; the coal 
mining crisis; the Federal Trade Commission, 
which recently was ruled against by the United 
States Supreme Court, as to its jurisdiction; 
the Frelinghuysen bill ‘‘to stabilize the coal 
industry’’; the Winslow-Townsend railroad 
funding bill, which is still hanging fire in the 
Senate, and the pending tax revenue bill. 


Report on National Retailers’ Convention 


C. V. McCreight, of Pittsburgh, Pa., in sub- 
mitting his report covering the National Retail 
Lumber Dealers’ Association convention in Chi- 
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cago, Oct. 19 to 21, and the standardization con- 
ferences outlined briefly the results of the dis- 
cussions on various important subjects. In re- 
gard to the grading of lumber, he said that the 
average retail lumberman is not aware of how 
lumber is manufactured, nor the method and 
application of rules, but if the retailer knew 
more about these things he would not be so tech- 
nical and make so many complaints on ship- 
ments. 

On the subject of cooperation in the lumber 
industry on publicity matters, Mr. McCreight 
said it was plainly shown during the discussions 
that there is great need for cooperation along 
these lines, also for more education on the part 
of the retailer and wholesaler. It was shown 
that better methods of merchandising are a very 
important factor and that lumber, generally 
speaking, is very poorly merchandised. 

In referring to the action taken by the na- 
tional retailers association on the subject of 
undersize stock from the west Coast, Mr. Me- 
Creight stated that he has corresponded with 
members of the West Coast Lumbermen’s Asso- 
ciation as to the difficulties encountered in dis- 
tributing fir in the East, one of the troubles be- 
ing due to undersize; for instance, boards that 
should be 43-inch come in %-ineh. This has 
happened many times not only on the low grades, 
but in good lumber. Mr. McCreight said he also 
took up with mills the matter of grades, which 
they have promised to change to some extent. 

Mr. McCreight, in referring to the subject of 
miniature dwellings for exhibit purposes, cited 
one example of a dealer selling a number of 
houses by adopting this method of interesting 
prospective home owners. 


Standardization Conferences 


In speaking of standardization, Mr. Me- 
Creight said that this subject was handled by 
Guy Gray, of Cleveland, Ohio, who attended the 
various conferences held to discuss this problem. 
It was developed at these meetings that there 
was not a retail yard nor manufacturing plant 
in the United States that did not have an ac- 
eumulation of odd moldings which would amount 
in the aggregate to millions of feet. It was 
stated that this waste could be largely elim- 
inated by adopting the standardization princi- 
ple. Other subjects touched on included lumber 
grades other than standard, how to increase the 
sale of short lengths, small claims on ecarload 
shipments of lumber, cancelations, piece and 
grade tally car cards, branding and trademark- 
ing of lumber. 

The presiding officer called attention to the 
fact that the report of the legislation commit- 
tee contained many interesting and important 
matters and invited discussion. None of the 
members indicated a desire to discuss the re- 
port and Mr. Schuette said it could be referred 
to the resolutions committee for action. A mo- 
tion to that effect was carried unanimously. 


Report Approves Uniform Order Form 

The report of the committee on terms of sale 
and trade ethics was then presented by F. 8S. 
Underhill, chairman of that committee. He 
told of the efforts that have been put forth 
during the last two years to arrive at a uniform 
order form that would prove acceptable to the 
lumber industry. In this endeavor several con- 
ferences have been held between committees 
representing the manufacturers, wholesalers and 
retailers. Three tentative forms have previously 
been prepared and discussed, and the fourth, 
embodying the result of efforts to set down con- 
ditions regarding which there has been lack of 
uniformity in the past, was submitted in con- 
nection with the committee’s report, with rec- 
ommendation for its favorable consideration. 
The report proceeded as follows in part: 

During the year your committee was approached 
with a view to preparing and recommending an ac- 
ceptance of order form which would embody sim- 
ple conditions and possibly eliminate some features 
included in the uniform order blank. A communi- 
cation was sent to the members and their replies 
and suggestions brought the same problems and 
differences of opinion encountered in the prepara- 
tion of the order blank; therefore we have con- 
cluded that a consideration of an acceptance of 
order form at this time would only further con- 
fuse the situation and be inconsistent with our 
efforts to produce uniformity. 

It is also important that this consideration 
does not overlook the fact that the hardwood in- 


dustry is working upon a sales code of its own, 
which may shortly be adopted, to cover the peculiar 
problems affecting the sale of hardwood lumber. 
In this we have been asked to codperate and the 
experience of the secretary’s office in the handling 
of complicated problems has already resulted in 
some practical suggestions. The proposed hard- 
wood sales code is in charge of a competent com- 
mittee of the National Hardwood Lumber Associa- 
tion and, when it is adopted, there is no doubt 
that the lumber industry will have taken a long 
stride forward in its efforts to achieve uniformity 
on purchase and sales conditions. This is an addi- 
tional reason why, in the judgment of your com- 
mittee, it would be more appropriate and con- 
sistent to await the outcome of the deliberations 
on the hardwood sales code than to inject a third 
form into the discussion at this time. Further- 
more, as will be noted in the conditions named in 
the uniform order blank, there are some exceptions 
in the case of hardwoods. 

In order to submit a definite suggestion to this 
convention for action we offer the following reso- 
lution : 

Resolved, That this association reaffirms its ap- 
proval of the efforts of the various lumber associa- 
tions, thru their respective committees and repre- 
sentatives, resulting in conferences in which this 
association participated, with a view to recom- 
mending a uniform order blank acceptable to the 
lumber industry ; be it further 

Resolved, That the fourth tentative uniform 
order blank be approved for recommendation to our 
members, attention being called to the provision 
permitting changes or additions which may be 
agreed upon between buyer and seller. 


Chairman Schuette stated that this report 
brought before the convention a question of the 
utmost importance. In order to place the mat- 
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ter formally before the gathering a motion was 
made and seconded that the committee’s recom- 
mendation be adopted. 

A. R. Turnbull, of Norfolk, Va., led the dis- 
cussion from the floor, which developed very 
considerable differences, resulting finally in a 
motion by Chas. Hill, of New York, that the 
matter be laid on the table, which was carried. 
Mr. Turnbull objected to certain features of 
the proposed uniform bill on the ground that 
they limit the shipper as to time for shipment 
but place no limitation upon the buyer. Under 
these conditions, he pointed out, the buyer could 
cancel an order, while the seller would not have 
that privilege. Mr. Turnbull likewise saw some 
objection to the provision which would permit 
the buyer to use a part of a shipment and de- 
cline to receive the remainder on the ground 
that it was not up to grade. While not contend- 
ing that a buyer should be compelled to accept 
a shipment which is below grade, he thought the 
order blank should protect the shipper in those 
instances where a shortage is claimed by for- 
bidding the use of any part of a shipment until 
the shortage claim had been satisfactorily dis- 
posed of. 

Mr. Turnbull said he is holding at his mill 
orders placed in good faith which the buyers 
will not accept. He said the mill can not can- 
cel them and is holding them at the mill’s 
expense for the buyer. 

Mr. Underhill said this was one of the points 
on which a definite agreement could not be 


reached. He said the committee got what it 
could in the way of concessions. He was in- 
clined to think the shipper was pretty well pro- 
tected by the language permitting the insertion 
of ‘‘any changes, or additions, in this order 
before signing.’’ 

W. L. Sykes, of Conifer, N. Y., emphasized 
the importance of this matter. He said it was 
of such great importance that the convention 
could well afford to give sufficient time for a 
thoro discussion in order to settle it definitely. 
Otherwise he thought the lumbermen should not 
waste any time on it. 

Horace F. Taylor, of Buffalo, said he thought 
Mr. Sykes’ remarks primarily had to do with 
the general question of sanctity of a contract. 
Mr. Taylor called attention to the presence in 
the audience of Earl Palmer, of Memphis, chair- 
man of the sales code committee of the National 
Hardwood Lumber Association, of which he is 
a past president. He said Mr. Palmer had been 
active in association work for twenty-five or 
thirty years and invited him to diseuss the sales 
code question. 


Discusses Proposed Sales Code 


Mr. Palmer enjoyed the banter of Mr. Taylor 
regarding his long service in association work, 
but insisted anybody could look at him and tell 
that the Buffalo lumberman had overstated his 
term of service. He said that the only excuse 
hardwood or other lumbermen have for coming 
together in conventions is in order that they 
may conduct business more profitably to them- 
selves and to the greater satisfaction of their 
customers. He spoke of the fraternal regard 
of his association and the National Wholesale 
Lumber Dealers’ Association, and then entered 
into an interesting and illuminating discussion 
of the proposed sales code for hardwood lumber. 
He said that he had always believed that if the 
trade could be developed along merchandising 
lines, which means that the manuiacturer would 
stick to his job instead of attempting to reach 
out into other fields, conditions would be better 
now than ever in the past. 

When a manufacturer sells to a wholesaler as 
long as the latter has a dollar or any credit, and 
then turns around on a rising market and sells 
direct and breaks his best friend, which has 
been done, the result can not fail to be very 
distressing. He added that lumbermen are 
gradually working their way out of the woods. 
He said there was only one way to bring about 
the more desirable condition ‘‘thru associated 
effort, thru earnest effort, seeing what is best 
to do for the trade as a whole.’’ The trade as a 
whole must be considered, he said, not selfish 
interests, if this is to be brought about. 

Mr. Palmer said that the sales code, tentative 
in form was brought up at the meeting of the 
National Hardwood Lumber Association con- 
vention last June and was exhaustively consid- 
ered. He added it was only the germ of an idea 
and was not voted either up or down, and that 
his committee is now trying to work it into a 
real sales code. He said he and his associates 
thought the best way to handle the matter was 
to make it an interassociation affair in order 
that when the code is perfected it will do the 
work desired. Mr. Palmer said there was noth- 
ing in the sales code, which covers hardwood 
only, that would conflict with the proposed uni- 
form order blank. On the contrary, the code 
is of such a character as to enforce an order 
blank of that kind, he added. ‘‘The day of 
the crooked dealer is past,’’?’ Mr. Palmer said, 
‘*it is bad stuff, old stuff and can not get by. 
All dealers have got to toe the mark.’’ He said 
that his association was going to have ‘‘a bird 
of a meeting’’ in Chicago in June, and asked 
that the National wholesalers appoint a com- 
mittee of not less than three, including its secre- 
tary, to meet with the sales code committee a 
day before the convention, get together with 
consumers and help put the finishing touches on 
the sales code. Later on Mr. Taylor made a 
motion that such a committee be appointed, 
which was carried. 

Meanwhile, Chas. Hill entered the discussion 
on the uniform order blank. He doubted the 
wisdom of the provision which permitted can- 
celation of accepted orders. He pointed out the 
difficulty encountered in determining what is 
special stock. One item which he classed as 








54 AMERICAN LUMBERMAN 





MarcH 25, 1922 





special stock is standard moldings. Mr. Hill 
declared he would not manufacture molding un- 
less he had an order, and did not care to be 
placed in a position where the purchaser had 
the privilege of canceling his order for this ma- 
terial within five days when ten days were re- 
quired to fill the order. Under such an arrange- 
ment he saw danger of the manufacturer being 
left with the stock on his hands, which he would 
not have turned out but for the order. 

Mr. Underhill stated that the discussion to- 
day represents the type of discussion which the 
committee has had in four conferences, which re- 
sulted in this proposed uniform blank. 

George Evans, of Fairchance, president of the 
Retail Lumber Dealers’ Association of Pennsyl- 
vania, made the point that the proposed blank 
was careful to help the wholesaler but did not 
do much for the retailer. While a retailer had 
a right to cancel an order within five days, he 
had no protection from a wholesaler who de- 
clined to ship. Mr. Underhill said this particu- 
lar point was brought up and discussed in the 
conferences. He said that those associated with 
him and those who worked on behalf of other 
associations had proceeded in good faith and 
had done their best to bring out something 
worth while. 

Mr. Hill then moved to amend the motion to 
adopt the committee’s recommendation by vot- 
ing to lay it on the table. 


Report of Councillor to National Chamber 


_ F. R. Babcock, of Pittsburgh, Pa., in present- 
ing his report as national councillor to the Cham- 
ber of Commerce of the United States, stated 
that the national councillors are termed by some 
as the ‘‘shock troops of organized business.’’ 
They withstand the ‘‘shock’’ when their organ- 
izations ask for ill advised, undigested action 
on the part of the national chamber; they with- 
stand a greater and more prevalent ‘‘shock’’ in 
the indifference of their organizations to their 
real interest in national affairs, as expressed 
thru the national chamber. There is a very 
earnest desire on the part of the chamber, said 
Mr. Babcock, to make the national councillor a 
potent factor in its operation. 

As a result of the referendum which closed 
Jan. 10, 1922, a new plan for nominating direc- 
tors of the chamber was adopted, continued Mr. 
Babcock. Under this plan the presidents of 
organization members will take the first step 
by proposing for consideration of the national 
council names of men to fill vacancies occurring 
at each annual meeting. These proposals, which 
must be made by petition of the presidents of 
five organization members, must be submitted 
by March 15, 1922. The national council, meet- 
ing on the day before the first: day of the annual 
meeting, will consider these proposals and, act- 
ing as a nominating committee, will nominate 
two men for each vacancy to be filled. The 
election will be by the delegates of the cham- 
ber in the meeting itself, and provision is made 
for independent nominations. 

In order to convey to the association some 
idea of the more outstanding activities and de- 
velopments of the chamber, and as showing 
that it is functioning constantly in a broader 
field and in many additional branches of activ- 
ity, Mr. Babcock enumerated the following im- 
portant subjects now under consideration by 
the national chamber: 

The budget and efficiency committee, in refer- 
ence to the Federal Government, comprised of ten 
members from nine cities. 

Business ethics, with eight members from five 
cities. 

Business legislation, with twelve members from 
seven cities. 

Education, with nine members from seven cities, 

Foreign affairs, with thirteen members from 
seven cities. 

Industrial relations, with seven members from 
five cities. 

Merchant marine, with seventeen members from 
thirteen cities. 

Tariff legislation, with twelve members from 
seven cities. 

Railroads, with ten members from nine cities. 

Refunding war debt, with nine members from 
eight cities, and others. 


Committees Representative in Character 

Mr. Babeoek pointed out that these commit- 
tees in number and the places from which they 
come are representative in their character. Mem- 
bers on the chamber’s committees come from 


seventy-one cities, and on the board committees 
from seventy-eight cities. The men who are 
serving the chamber without remuneration, in- 
cluding members of the board, number some two 
hundred and forty-eight. The national cham- 
ber is the only avenue thru which the representa- 
tives of the various business interests of the 
nation can be brought squarely before the ex- 
ecutive and legislative departments of the Gov- 
ernment, Mr. Babcock stated. 

At the annual meeting of the national coun- 
cillors the principal topic of discussion was the 
recommendation of the railroad committee of 
the chamber that a referendum be sent to the 
membership on the advisability of asking Con- 
gress to enact a law that would provide for a 
director general of transportation to be ap- 
pointed by the President, and to be a member 
of his cabinet. After considerable debate a 
resolution was passed suggesting to the board 
that the time is not opportune for such referen- 
dum, Another resolution was adopted to the 
effect that the report of the chamber’s commit- 
tee on the metric system should have considera- 
tion from the board of directors at a more op- 
portune time. 

Other activities of the national chamber were 
touched upon briefly by Mr. Babcock, including 
transportation questions; the unemployment 
conference called by President Harding; taxa- 
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tion and tariff principles; Government opera- 
tions by the budget system ete. 

In closing, Mr. Babcock stated that the mem- 
bership of the national chamber on Feb. 18, 
1922, numbered 1,407 organizations (with an 
underlying membership of 762,335 corporations, 
firms and individuals), and an associate and in- 
dividual membership of 13,561. Mr. Babcock 
said that altho an association membership is 
highly desirable and very influential, he recom- 
mended individual memberships whereby each 
and every member is the recipient of a weekly 
bulletin thru which one can be constantly primed 
on all Government activities, and have his at- 
tention specifically called to matters in which 
he may be especially interested. 


Before he resumed his seat Mr. Babcock in- 
troduced W. DuB. Brookings, manager of the 
national resources production department, who 
discussed ‘‘The Lumber Industry as Viewed by 
the Chamber of Commerce of the United 
States.’’ Mr. Babcock declared that Mr. 
Brookings had been ‘‘born in a sawmill, edu- 
cated in a box factory, fought his way into the 
national chamber, managed six sawmills in 
France for Uncle Sam during the war and now 
is in charge of the national resources depart- 
ment.’? 

Mr. Brookings said he was proud to feel that 
twenty years’ experience in the lumber business 
on the Pacific coast had entitled him to address 
the convention as ‘‘fellow lumbermen.’’? ‘‘In 
viewing this great lumber industry,’’ he said, 


‘‘the chamber, which is a federation of business 
organizations, sees the industry first, as one 
of many that make up American business, shar- 
ing with the others a common responsibility to 
meet many new problems which concern _busi- 
ness as a whole, and, second, as an industry 
different from others and having its own pecu- 
liar problems. ’’ 

As an illustration of the importance of the 
lumber industry he said that of a total of sixty- 
four trade organizations classified in his de- 
partment thirty-two are of the lumber industry, 
coal coming next with ten. Mr. Brookings made 
reference to the fact that while grains, live 
stock, hides, wool, cotton etc., have their daily 
market quotations, so far no practical method 
has been worked out for the lumber industry. 
Ultimately this question of market information 
for the lumber industry must be worked out in 
some form, he said, and added: 

The question of market quotations should not be 
confused with the problem of trade associations. 
Trade associations have many activities quite apart 
from prices, and the lumber industry has special 
need of such trade association effort. Modern in- 
dustry tends to crystallize into great units of com- 
mon interest which can only be handled thru or- 
ganized effort, and the war taught us what accom- 
plishments to expect. It is false to imagine that 
men in the same line of industry who desire to get 
together are actuated solely by a desire to exploit 
the public. You might as well try to sweep back 
the tide as to prevent men of the same line of 
business from joining in associated effort. I am 
pleased to announce that the chamber is appoint- 
ing a committee to study the whole field of trade 
association activities. FF’. R. Babcock, a prominent 
member of your organization, has accepted mem- 
bership and the final report made after thoro study 
of the subject should be of special importance 
to the lumber industry. 


Position on Forestry Legislation Stated 


Horace F. Taylor presented a statement on 
the association’s position on forestry legislation 
concluding with a motion that the statement 
be adopted as an expression of the attitude of 
the organization on this subject under the exist- 
ing situation. This motion was carried. 


After alluding to the fact that lumbermen, 
of all citizens—because of the natural desire to 
perpetuate their own business—are most in- 
terested in the effort to adopt a sound and prac- 
tical policy for the conservation of their source 
of raw material, the report briefly discussed 
specific measures that have been under recent 
consideration, and then said: 


The National Wholesale Lumber Dealers’ Associa- 
tion wishes to reiterate and emphasize its approval 
of a sound national forestry policy so soon as such 
a policy can be framed upon lines that are gener- 
ally accepted as truly economic for the present 
and for the future lasting benefits of the American 
people, and at the same time without disregard 
of the property rights of citizens insured to them 
by the Constitution, rights which should by no 
means be looked upon as of material advantage 
only, but whose fundamental nature has made them 
intrinsic in the development of American character. 

The Chamber of Commerce of the United States 
has submitted to a “committee on a national forest 
policy” this important subject in its entirety, and 
that committee has been engaged for nearly a year 
in an exhaustive study of the problem. The com- 
mittee will undoubtedly offer the most intelligent 
and comprehensive report possible upon the subject. 
We may confidently expect, therefore, that the 
committee’s finding will present something more 
reasonable and practicable than has yet been avail- 
able; and quite possibly something upon which the 
members of this association may agree. 

Having in mind, therefore, the present confusion 
of opinion upon the subject, and the better promise 
we now have of a possible solution within the 
next few months, the trustees and members of the 
National Wholesale Lumber Dealers’ Association 
feel that it is wise in the meantime to withhold 
endorsement of any specific measure. 


Proposed Sales Service 


The final item on the afternoon program was 
the ‘‘ proposed sales service between members,’’ 
the discussion of which was led by Mr. Schuette 
after President McClure resumed the chair. Mr. 
Schuette explained the two separate proposals 
embodied in the proposed sales service, outlining 
the steps leading up to the suggested forms. 
Like the uniform order blank, the proposed sales 
service plan evoked considerable discussion. If 
put into operation the plan would promote prop- 
er merchandising in the lumber trade, according 
to its proponents, and bring about other bene- 
ficial results. 

It was made clear from the discussion that 
the convention was not prepared to accept the 
proposed plan without further study. After 
the discussion had proceeded for some time, with 
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most of those present apparently in sympathy 
with the general idea, Mr. Schuette suggested 
that the two proposals be joined and that a com- 
mittee be appointed to work out the details. 
This suggestion was placed in the form of a 
motion and carried. 

President McClure stated that the question 
of standardization of sizes, which has been men- 
tioned earlier, was carefully considered last 
night at the meeting of the board of trustees. 
It was recommended to the convention that this 
question is one that should be entered into seri- 
ously, codperating with other associations, both 
manufacturers and retailers, that are working 
toward the same end. He suggested that the 
convention go on record as favoring the serious 
study of standardization and appoint a perma- 
nent committee to handle it. A motion to carry 
out this suggestion was adopted. 


THE BANQUET 


The banquet tonight was attended by nearly 
200 lumbermen with their ladies. President 
McClure was toastmaster and after the ban- 
.queters had disposed of a good dinner, accom- 
panied by good music by an orchestra and pop- 
ular vocal selections, Senator George Wharton 
Pepper, of Pennsylvania, successor to the late 
Senator Boies Penrose, was introduced. Sena- 
tor Pepper spoke in a rather serious vein, dis- 
cussing the vital importance of unity within 
the nation and pointing out some ways in which 
disunion may be promoted. He warned of the 
danger of class or sectional groupings, declar- 
ing that the American people must be led to 
think as one if the nation is to fulfill its destiny 
in the world in these troublous times. 

Senator Pepper showed considerable familiar- 
ity with lumber and said that nothing appealed 
to him more than the varied activities of this 
‘greag industry. Whenever he has an oppor- 
tunify he likes to come in contact with the activi- 
ties fof the industry, the sawmill having its 
strotig appeal and all types of woodworking 
macffinery their fascination. He paid the lum- 
bermen the compliment of saying their industry 
is of such a character as to develop real men. 
The speaker discussed international affairs 
briefly and spoke in defense of the pending 
four-power Pacific Treaty, as blazing the way 
for understanding between nations, substituting 
reason and conciliation for the coercion inher- 
ent in the League of Nations covenant as a 
means of maintaining world peace. 

Senator Pepper paid a high compliment to 
the Canadians, which was received with an ova- 
tion. He was followed by Col. H. 8. Osborn, 
of Canada, who spoke of the similarity of Amer- 
ican and Canadian ideals and purposes and 
greatly pleased his auditors, who warmly ap- 
plauded his remarks. 


THURSDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., March 23.—The Thurs- 
day morning session was begun with the reading 
by W. 8. Phippen, traffic manager, of his re- 
port. President McClure, who was presiding, 
commended the energy and activity of the traf- 
fic manager and the committee which works with 
him, after which he invited discussion of the 
report. 


The report revewed some of the more impor- 
tant matters handled by the bureau during the 
last year. Among the subjects discussed was 
the general rate inquiry (I. C. C. docket 13,293), 
on which an early decision is expected; the re- 
duction of rates from the Pacific coast and the 
Inland Empire which became effective Dec. 24 
last; rates on hardwood (I. C. C. docket 12,- 
995), on which certain revisions became effec- 
tive March 6. Other matters reviewed were 
transit charges; the New York lighterage situa- 
tion, demurrage rates; the penalty charge case; 
the new forms for domestic and export bills 
of lading, effective March 15, 1922; claims 
against the United States Railroad Administra- 
tion; the elimination of war tax on transporta- 
tion charges ete. The report concluded with 
the following statement: 

The general work of the transportation bureau 
includes individual service to members, issuance of 
bulletins and the handling of various traffic matters 
such as rate adjustments and tariff corrections; 
transit arrangements; routing and terminal de- 


liveries ; demurrage ; weights; car stake allowances 
etc. We have handled during the last year 593 
freight claims aggregating $23,000, and have fur- 
nished other individual service to members, includ- 
ing rate quotations, tracing and diversions, investi- 
gation of freight and undercharge bills, and as- 
sistance on hundreds of transportation matters. 
The bureau maintains an uptodate file of lumber 
tariffs, also a collection of valuable data on traffic 
subjects, including rulings and decisions of the 
Interstate Commerce Commission, and we earnestly 
invite the members to make use of the services 
which are at their disposal. 

F. S. Underhill brought up the question of 
undercharges on freight shipments and the un- 
happy faculty the railroads have of coming 
back on the shipper when, after the lapse of a 
long time, the carriers find they did not charge 
enough for shipments. This matter is now up 
for active consideration. 

W. L. Sykes, who is president of a common 
carrier railroad, as well as a lumberman, wanted 
to know whether any active efforts had been 
made to get the railroads to make rates which 
will move low grade lumber. Mr. Phippen said 
the matter had been discussed with the carriers, 
but not recently. The objection the roads see 
to lower rates for low grade lumber, he said, 
is the fear that most lumber might then be 
offered for shipment as low grade. Who would 
determine the grade was another point the car- 
riers raised. Mr. Phippen said there was some 
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discussion of this point in the general rate case 
before the Interstate Commerce Commission. 
Mr. Sykes said it was a question of importance 
to both the railroads and the lumbermen, the 
carriers needing the business and the lumber- 
men requiring the sales that will move their 
low grades. He thought it would not be diffi- 
cult to work out a plan by which the lower 
grades could take differentials under high grade 
forest products, just as different classes of 
commodities move on different class rates. Mr. 
McClure suggested that this was a question 
which the transportation committee might well 
take up and study and the matter was left 
there. 

The presiding officer then presented Secretary 
of the Interior Fall, who spoke briefly of his 
early experience in the lumber business, stating 
that he was the first American to put a sawmill 
in the Sierras in northern Mexico. He there- 
fore knew a little about the lumber business 
and the problems of the industry. He added 
that he did not come to the meeting to speak 
as a lumberman or to attempt to tell the lum- 
bermen what to do, but as the representative of 
the ‘‘home’’ department of the Government. 
He outlined briefly the work of the Interior 
Department in developing homes for the people, 
thru reclamation, opening up of publie lands, 
and of its other various activities, contributing 
to the building of homes, all of which furnish 
a market for lumber. 


He said the lumbermen present realized the 
importance and necessity for reasonable meas- 
ures to conserve timber and prevent undue 
waste, and that it would not be to their ultimate 
benefit to have all the forests denuded. ‘‘ Yet,’’ 
he said, ‘‘every stick of timber cut by yeu is 
intended for some useful purpose.’’ 

Secretary Fall stressed the importance of 
earefully considered, intelligent action along 
conservation lines, which would enable the lum- 
ber business to be placed on a higher plane. 
He called attention to the several measures pend- 
ing in Congress, such as the reclamation bill, of 
great interest to lumbermen because if and when 
passed it will mean the establishment of many 
thousands of additional homes. These measures, 
he added, are designed to appeal to the coun- 
try minded, farm trained ex service men and 
other citizens who are interested in homes on the 
land. 

Revision of Bylaws 


W. H. Schuette next presented the report of 
the special committee on revision of the by- 
laws. He said the committee had surveyed the 
bylaws of the organization and some thirty 
other associations. As a result the members 
found the present bylaws quite comprehensive, 
as good as most others and in some instances 
better. It was found that some clauses re- 
quired revision to bring them up to date, but 
that nothing radical had been attempted. 
Printed copies of the bylaws with proposed 
changes were distributed. Considerable discus- 
sion developed when attention was called to 
Article XIV, which deals with the misconduct 
of members. The discussion of the latter article 
was based on hasty reading, however, and it 
was permitted to stand. A vote of thanks was 
extended to Mr. Schuette and his committee 
associates for the work of revision. 


Arbitration Makes Marked Progress 


The report of the arbitration committee, sub- 
mitted by J. B. Montgomery, chairman, showed 
that more arbitration cases between members 
of the association had been handled than in any 
previous year, and that considerable progress 
also has been made in interassociation arbitra- 
tion. 

The report said that the question had been 
raised as to whether the arbitration committee 
employs legal advice in reaching its decisions. 
The reply was that it does not, the committee 
proceeding upon the assumption that the mem- 
bers desire to avoid the law and its technicali- 
ties and to have decisions rendered in accord- 
ance with business principles and customs and 
the ‘‘square deal.’’ 

In the matter of interassociation arbitration 
the report stated that for some months a com- 
mittee of representatives from interested asso- 
ciations had sought to formulate a suitable plan. 
At a meeting held in Chicago Dee. 13, 1921, at- 
tended by representatives of sixteen associa- 
tions the following recommendations were 
adopted: 

In case of a dispute between a member of this 
association and a member of any other association 
arising out of a business transaction involving lum- 
ber or other forest products, and upon notice in 
writing to the secretary of this association that 
arbitration is desired, this association shall, with 
the approval of its members, express its willing- 
ness to submit such differences to a joint arbitra- 
tion committee consisting of two persons, one to 
be appointed by each association, and in the event 
of the failure of these two to agree they shall call 
in a third party. The joint arbitration committee 
thus selected shall establish its own rules of pro- 
cedure. ‘The decision and award of a majority of 
the committee shall, in all matters before it, be final 
and binding. 

Whenever, by notice in writing to the secretary 
of this association, application is made for arbitra- 
tion, either by or on behalf of a member of this 
association or by a nonmember who is a member 
of another association, or thru the secretary of any 
coéperating association, the secretary of this asso- 
ciation shall forthwith use his best efforts to reach 
an agreement between the parties to submit the 
dispute to arbitration. This association shall, 
with the approval and consent of its member, ap- 
point the arbitrator hereinbefore mentioned. 

This recommendation includes the provision that 
the arbitration committee in rendering its decision 
be requested, so far as possible, to comply wtih the 
following suggestions. 

1. Set forth clearly, and at as much length as 
may seem essential, all the facts in the transaction 
leading up to the dispute. 

2. Clearly and fully bring out each and every 
disputed point involved, stating the contentions of 
the parties with respect thereto, and the reasons 
assigned by each therefor. 
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The report recommended that the plan out- 
lined be approved and incorporated in the asso- 
ciation’s bylaws. It called especial attention to 
the fact that nothing in the proposed amend- 
ment bound members to arbitrate disputes with 
members of other organizations, the interasso- 
ciation plan recommended being entirely vol- 
untary in its application. 

‘<Tt should be the purpose of the member- 
ship,’’? said Mr. Montgomery, ‘‘to avoid abuse 
of arbitration by not referring to the commit- 
tee such trivial matters as should properly be 
settled between the individuals, while at the 
same time encouraging the arbitration of dis- 
putes based on honest differences of opinion in 
matters of some consequence.’’ 

Mr. McClure pointed out that arbitration is 
an important and difficult matter and called 
attention to one item in the report of Secre- 
tary Schupner, which recommends a new proviso 
covering compulsory arbitration and permitting 
each of the disputants to select one arbitrator 
and the two to choose a third if necessary. This 
provoked some discussion, some members feel- 
ing that it would be better to have arbitrators 
selected always from members of the arbitra- 
tion committee. 

F. R. Babeock finally came to the rescue by 
pointing out that all members were pretty much 
agreed on arbitration generally. The suggested 
change, he said, was merely designed to take 
eare of a situation in which an experienced mem- 
ber refused to arbitrate a matter involving only 
a small amount of the theory that to do so 
would involve sacrifice of principle. If in such 
a case the accused could select an arbitrator 
the result usually would be a satisfactory settle 
ment and the holding of this member in the asso- 
ciation, who otherwise might be lost. The sug- 
gested change was thereupon adopted. 


‘*The Distributer’s Problems’’ 


Alvin E. Dodd, manager of the distribution 
department, Chamber of Commerce of the Unit- 
ed States, who was scheduled for the afternoon, 
was next introduced to discuss briefly ‘‘The 
Distributer’s Problems.’’ He commended the 
National Wholesale Lumber Dealers’ Associa- 
tion for its earnest efforts in codperation with 
the National chamber. He dwelt upon the im- 
portance of understanding all steps in distribu- 
tion and predicted that the wholesaler is the 
next fellow Congress is going to get after. He 
said that when the joint congressional committee 
on agricultural inquiry completes its work it 
will be found to be very comprehensive. The 
public temper, he said, is going to find out 
whether all factors in distribution are really 
necessary. The wholesaler and retailer, he 
added, perform an important function, ‘‘but 
will have to perform better in the future.’’ 
He spoke of the codperative work of the cham- 
ber with the Department of Commerce in the 
effort to study and eliminate waste in industry. 
He told of a British business man who came 
to him to discuss his problems and who, it trans- 
pired, knew nothing whatever toncerning condi- 
tions in markets to which his products go. Mr. 
Dodd expressed confidence that ultimately the 
uncertainty growing out of the Supreme Court’s 
decision in the hardwood lumber case will be 
cleared up so association activities may go for- 
ward with entire confidence. 

After adjournment of the morning session the 
lumbermen and the ladies of their families 
walked from the New Willard Hotel to the 
White House, where they were pleasantly re- 
ceived by President Harding. 


THURSDAY AFTERNOON 


The first number of the program for the after- 
noon session was the report of the trade rela- 
tions committee, which was read by Chairman 
O. E. Yeager. 


Report of Trade Relations Committee 


After referring briefly to complaints of al- 
leged discrimination against wholesalers by the 
Navy Department, which had been investigated 
and found to be without foundation, the re- 
port of the trade relations committee said that 
inquiries had been received regarding certain 
so called ‘‘service bureaus’’ or ‘‘exchanges’’— 
otherwise mediums for bringing buyers and sell- 


ers together, charging a fee for that service but 
accepting no responsibility as regards satisfac- 


tory conclusion of transactions thus inaugu- 
rated. ‘‘Some of these parties,’’ said the re- 


port, ‘‘thru attractively printed letterheads ad- 
vertise themselves as wholesalers, whereas they 
may not be wholesalers in any sense of the word. 
While they may not intentionally misrepresent 
the service they offer, they cleverly avoid any 
responsibility.’’ The report concluded as fol- 
lows: 

The function of the wholesaler as an economic 
necessity in the lumber industry is and always has 
been clearly established, and the valuable service 
available through the responsible wholesale com- 
mission man is also well recognized. Unfortu- 
nately, however, dealings through irresponsible mis- 
named “wholesalers” or “exchanges” may bring 
reproach to wholesalers as a class, and your trade 
relations committee therefore believes the associa- 
tion can render a service to the entire lumber in- 
dustry by urging members carefully to investigate 
the standing of those offering any intermediary 
services and to have a thoro understanding and 
agreement direct with customers on any dealings 
thru unknown commission men, also promptly to 
report to the association any transaction of this 
character which will helpfully guide other mem- 
bers. 


Tells of Lumber Congress 


Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
was presented to the convention to discuss the 
American Lumber Congress, its aims and pur- 
poses. He paid particular attention to outlining 
the plan of organization and purposes of the 
American Lumber Congress, which will meet in 
Chicago April 6 and 7. Mr. Compton explained 
that this is an effort to put into the hands of 
the lumber industry machinery calculated to 
assert the rights of the industry and defend it 
against the inroads of substitutes, and also 
against the onslaughts and influences which can 
not be successfully combated without cohesive 
and united efforts. He pointed out some of the 
avenues of usefulness thru which the American 
Lumber Congress may profitably function. 


Mr. Compton also discussed the need for in- 
telligent codperation in the establishment of 
just and reasonable building codes thruout the 
country. He pointed out that building codes in 
many localities, in fact the typical codes as he 
has found them in his work, are in many re- 
spects unduly oppressive in that their require- 
ments for the use of lumber are unreasonably 
stringent. 

At the conclusion of Mr. Compton’s speech, 
and the brief discussion which followed, Mr. 
McClure announced the selection of the fol- 
lowing committee to represent the National 
Wholesalers at the American Lumber Con- 
gress: C. V. MeCreight, F. S. Underhill, Fred 
L. Brown, George F. Kerns and Secretary 
Schupner. 

A. E. Lane told the convention that Mr. 
Compton had expressed his thoughts concern- 
ing the need of promoting sales of lumber. 
He spoke ot the lack of interest on the part 
of lumbermen in the exposition to be held in 
New York next month, where the brick, ce- 
ment and other material men will be largely 
represented. ‘‘Up to date no lumberman has 
applied for space,’’ said Mr. Lane. ‘‘T talked 
it over with Mr. Compton and he said lumber 
would be represented, that he would get some 
money somewhere for an exhibit.’’ 


Resolutions Adopted 


The resolutions committee, presided over by 
Chas. Hill, of New York, avoided controversial 
questions in presenting its report. One resolu- 
tion expressed the appreciation of the associa- 
tion of the work of the late George W. Stone, of 
the Stone Lumber Co., who died suddenly. Mr. 
Stone was commended as one of the oldest, most 
loyal and active members of the association. 
A formal resolution commended the services of 
John W. McClure, retiring president of the 
association, ‘‘who has given generously of his 
time, energy and thought for the development 
of the association.’’ Another resolution ex- 
tended the thanks of the convention to the 
Chamber of Commerce of the United States for 
the valuable assistance extended in arranging 
many details in making the gathering a sue- 
cess. The management of the New Willard 
Hotel was commended for the splendid facilities 


afforded for the work of the convention, and the 
Lumber Mutual Fire Insurance Co. received 
a vote of thanks for the appropriate conven 
tion menus and badges donated. 

The committee also presented a resolution 
heartily endorsing the work of the lumber 
trade mutual insurance companies. On behalf 
of the board of trustees separate resolutions 
were presented eulogizing the life and work 
of the late D. O. Anderson and William E. 
Litchfield. A resolution tendering the thanks 
of the association to J. W. McClure, retiring 
president, was adopted by a rising vote. Mr. 
McClure was deeply moved as he made a brief 
statement expressing great pleasure at the 
privilege of having served the organization. 


Election of Officers and Trustees 


The committee on nominations recom- 
mended the election of the following members 
to succeed trustees whose term expire this 
year: 

Fred R. Babcock, Pittsburgh, Pa.; W. L. 
Sykes, Conifer, N. Y.; Daniel Wertz, Evans- ° 
ville, Ind.; Charles A. Goodman, Marinette, 
Wis.; H. F. Taylor, Buffalo, N. Y.; Fred S. 
Underhill, Philadelphia, Pa., and T. T. Adams, 
Richmond, Va. The committee also recom- 
mended the election of Herbert W. Blanchard, 
Boston, Mass., to succeed H. W. McDonough, 
resigned. Messrs. Babcock, Goodman’ and 
Taylor are members of the present board, and 
therefore were reélected. 

The nominations committee was voted au- 
thority to recommend the new officers, who 
later are formally elected by the trustees. 


W. H. Schuette, Pittsburgh, Pa., was nom- 
inated for president and received a stirring 
ovation. Charles A. Goodman, Marinette, 
Wis., was nominated first vice president and 
Dan McLachlin, Arnprior, Ont., second vice 
president. J. B. Montgomery, C. V. Me- 
Creight, Horace F. Taylor and F. R. Babcock 
all paid high tribute to Mr. Schuette and in 
strong terms endorsed his ability as an officer, 
counselor, friend and guide. Mr. Babcock 
moved.that as a mark of honor to Mr. Schuette 
the convention go on record as favoring Pitts- 
burgh for next year’s meeting. This motion 
was unanimously carried. 

When he was escorted to the platform Mr. 
Schuette spoke with much feeling in accept- 
ing the honor bestowed upon him. He urged 
that the association adopt ‘‘Faith’’ as its 
key word and slogan—faith in God, in Amer- 
ica, in the association, in themselves and faith 
that will take the organization forward to the 
period of greatest prosperity ‘‘ which lies a 
little way along the road.’’ 

Axel H. Oxholm, chief of the lumber divi- 
sion of the Department of Commerce, who had 
attended all of the sessions, spoke briefly of 
his work and urged close coéperation by the 
association with the work of the department. 

President Robinson of the American Short 
Line Railroad Association urged the conven- 
tion to express approval of the proposal to 
establish a transportation institute in Wash- 
ington to be semi-educational in character 
and to collect and get to the public the facts 
about the transportation situation. This is 
not now being done by any institution in an 
authentic way, he said. The matter was re- 
ferred to the new board of trustees for action. 

Before final adjournment Mr. McClure de- 
clared he believed the association to be on 
the verge of great expansion. He expects to 
see at least 100 new members during the 
coming year. 


Immediately following adjournment of the 
convention the trustees met and elected the new 
officers recommended. Henry Cape was_ re- 
elected treasurer and W. W. Sechupner was re- 
elected secretary. 


GENERAL CONSTRUCTION cost for February, 
1922, was 26 percent cheaper than February, 
1921, 38 percent below the peak, and 69 per 
cent above the 1913 level, the Southern Pine 
Association’s economics and statistics bulletin 
reports. 
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DELEGATES TO AMERICAN LUMBER CONGRESS 


The fourth American Lumber Congress is go- 
ing to be well attended and its deliberations 
of great interest to every division of the lumber 
trade. At the time of going to press the 
AMERICAN LUMBERMAN had been advised by the 
respective associations of the appointment of 
the following delegates: 

American Wholesale Lumber Association— 
Delegates: Ben S. Woodhead, Beaumont Lum- 
ber Co., Beaumont, Tex., chairman; J. H. Bur- 
ton, J. H. Burton & Co., New York City; Dwight 
Hinckley, Dwight Hinckley Lumber Co., Cin- 
cinnati, Ohio; L. Germain, jr., the Germain Co., 
Pittsburgh; W. M. Beebe, Burton-Beebe Lumber 
Co., Seattle, Wash.; Frank Paremino, San Fran- 
cisco, Calif.; C. A. Mauk, C. A. Mauk Lumber 
Co., Toledo, Ohio. Alternates: Max Myers, the 
Nicola, Stone & Myers Co., Cleveland; Frank H. 
Burnaby, Burnaby Bros. Lumber Co., Chicago; 
J. H. Peterson, D. J. Peterson Lumber Co., To- 
ledo; Rex Flinn, Duquesne Lumber Co., Pitts- 
burgh; C. K. McClure, South Arkansas Lumber 
Co., St. Louis; S. F. Westbrook, Guernsey-West- 
brook Co., Hartford, Conn.; A. E. Lane, Arthur 
E. Lane Lumber Corporation, New York, and 
J. G. Noll, the James G. Noll Lumber Co., Den- 
ver. 

California White & Sugar Pine Manufacturers’ 
Association—R. E. Danaher, Michigan-California 
Lumber Co., Camino, Calif., president of the as- 
sociation. 


Kentucky Retail Lumber Dealers’ Association 

Senator George Hon, Winchester, president; 
and J. Crow Taylor, Louisville, secretary. 

Mountain States Lumber Dealers’ Association 
—O. L. Walker, O. L. Walker Lumber Co., Cas- 


Nebraska Lumber Dealers’ Association—Dele- 
gate: F. C. Krotter, Palisade. Alternate: S. D. 
Ayres, Central City. 

New York Lumber Trade Association—H. B. 
Coho, New York, secretary. 

North Carolina Pine Association—Delegate: 
I. H. Fetty, Savannah River Lumber Co., Savan- 
nah, Ga. There will also be present Guy I. Buell, 
Montgomery Lumber Co., Spring Hope, N. C.; 
F. S. Spruill, Rocky Mount, N. C., general coun- 
selor; G. L. Hume, Suffolk, Va., president, and 
Vaughan Camp, Norfolk, Va., secretary-treas- 
urer, of the association. 

Northern Hemlock & Hardwood Manufactur- 
ers’ Association—Delegate: George N. Harder, 
I, Stephenson Co., Wells, Mich.; also R. B. Good- 
man, Marinette, Wis.. and A. L. Osborn, Osh- 
kosh, Wis. 

Pacific Coast Shippers’ Association—W. M. 

3eebe, Burton-Beebe Lumber Co., Seattle, Wash. 


Retail Lumber Dealers’ Association of Indiana 
—-Willis B. Dye, Kokomo, Ind., president. 

Retail Lumber Dealers’ Association of Penn- 
sylvania—George E. Evans, Pittsburgh, presi- 
dent, and W. B. Stayer, Pittsburgh, secretary. 

Southern Cypress Manufacturers’ Association 
—H. B. Hewes, Jeanerette Lumber & Shingle 
Co., Jeanerette, La., and E. G. Swartz, Burton- 
Swartz Cypress Co., Perry, Fla. 

Southwestern Lumbermen’s Association — 
James Goodman, Dickason-Goodman Lumber 
Co., Kansas City, Mo.; D. J. Fair, Sterling, Kan., 
and J. R. Moorehead, Kansas City, secretary- 
manager. 

West Coast Lumbermen’s Association—-A. C. 
Dixon, Booth-Kelly Lumber Co., Eugene, Ore.; 
R. W. Vinnedge, Seattle Mill & Logging Co., 


North Bend, Wash.; Philip Buehner, Buehner 
Lumber Co., North Bend, Ore.; Ernest Dolge, 
Ornest Dolge (Inc.), Tacoma, Wash.; F. B. Hub- 
bard, Centralia, Wash.; J. J. Donovan, Bloedel 
Donovan Lumber Mills, Bellingham, Wash.; J. H. 
Bloedel, Bloedel Donovan Lumber Mills, Seattle, 
Wash.; C. G. Blagen, Grays Harbor Lumber Co., 
Hoquiam, Wash., and Robert B. Allen, secre- 
tary-manager of the association, Seattle, Wash. 


Western Pine Manufacturers’ Association— 
E. H. Polleys, Polleys Lumber Co., Missoula, 
Mont., president; A. W. Cooper, Portland, Ore., 
secretary-manager, and probably E. H. Van 
Ostrand, Craig Mountain Lumber Co., Winches- 
ter, Idaho, and T. A. McCann, Shevlin-Carpenter 
& Clarke Co., Minneapolis, Minn. 


Wisconsin Retail Lumbermen’s Association— 
Delegate: E. E. Pantzer, Pantzer Lumber Co., 
Sheboygan, Wis. Alternate: F. W. Wilford, 
Keeler Lumber & Fuel Co., Beloit, Wis. There 
will also be present H. E. Beckwith, Chetek 
Lumber & Supply Co., Chetek, Wis., president, 
and D. S. Montgomery, Milwaukee, Wis., secre- 
tary. 


Yellow Pine Wholesalers’ Association—Dwight 
Hinckley, Cincinnati, Ohio, and possibly J. H. 
Peterson, Toledo, Ohio. 


Other associations that expect to be repre- 
sented for which delegates have not been an- 
nounced are: American Hardwood Manufactur- 
ers’ Association, Northern Pine Manufacturers’ 
Association, National Wholesale Lumber Deal- 
ers’ Association, Southern Pine Association, 
National Retail Lumber Dealers’ Association, 
New Jersey Lumbermen’s Association, Pennsy]- 
vania Lumbermen’s Association. 





PROGRAM 


The first week in April will be marked by two 
great meetings to be held in Chicago at the 
Congress Hotel. One of these is the American 
Lumber Congress to be held April 6 and 7 under 
the auspices of the National Lumber Manu- 
facturers’ Association, and the other is the an- 
nual convention of the National Lumber Manu- 
facturers’ Association itself to be held April 
4 and 5. The American Lumber Congress prom- 
ises to be one of the greatest conferences ever 
held and which all lumbermen, whether manu- 
facturers, wholesalers or retailers are cordially 
invited to attend. It will be a conference for 
lumbermen of all branches and the bearing it 
will have on the future of the industry will 
depend in a great measure upon the represen- 
tation present and the part these lumbermen 
take in the congress. Each branch of the in- 
dustry will have an equal number of delegates 
whose votes shall decide whether or not perma- 
nent organization shall be effected. 

As has already been announced in the AMERI- 
CAN LUMBERMAN, the first session of the con- 
gress will begin at 10 o’clock on the morning 
of April 6 with the announcement of the tem- 
porary organization; announcement of commit- 
tees; outline of American Lumber Congress plan 
and proposals for consideration; discussion by 
delegates and committee members on matters 
relating to commercial practice in the lumber 
trade, followed by a session at 2 p. m. on trade 
extension and legislation. The first session on 
April 7 will be devoted to standardization and 
inspection with various reports and discussions 
thereon. The final session at 2 p. m. will be 
devoted to the report of the committee on resolu- 
tions and action by delegates on this report. 

It is planned in conducting the American 
Lumber Congress to announce a temporary or- 
ganization at the opening of the first business 
session on April 6 and the various committees, 
representing equally manufacturers, wholesalers 
and retailers of lumber that will be appointed 
are to consider and report upon, first, commer- 
cial standards and practices; second, publicity 
and legislation; third, standardization and in- 
spection; and, fourth, definite recommendations 
upon the permanent organization of the Ameri- 
can Lumber Congress. The permanent organiza- 
tion will not be attempted until these commit- 


OF CONGRESS IN OUTLINE 


tees have had an opportunilty to report on the 
matters committed to them. 

Necessarily the temporary organization of the 
congress must be arranged prior to its conven- 
ing and will consist of a chairman and secre- 
tary besides the four committees mentioned 
above. Each committee will probably consist 
of nine members—three manufacturers, three 
wholesalers and three retailers. The member- 
ship of these committees will be confined to dele- 
gates appointed to the congress. Each com- 
mittee will have such available assistance and 
advice from others as it may desire. 

The National Lumber Manufacturers’ Asso- 
ciation will complete the necessary preliminary 
arrangements for the congress, but whatever, 
if anything, is done toward a permanent organ- 
ization will be done by the delegates themselves, 
The National Lumber Manufacturers’ Associa- 
tion desires thereafter that the entire lumber 
industry, in its own behalf, assume the respon- 
sibility in working things out in its own way. 
For this purpose it will join with all other lum- 
ber associations interested in the American 
Lumber Congress activity. 





Program for Manufacturers’ Meeting 


The first session of the annual meeting of 
the National Lumber Manufacturers’ Associa- 
tion at 10 o’clock, April 4, will be devoted to 
committee meetings under the direction of the 
chairmen of the various committees. At the 
afternoon session stockholders of the associa- 
tion will hold their annual meeting, a resolutions 
committee will be appointed and the board of 
directors of the association will also meet. 

The first session on the morning of April 
5 will be devoted to reports of the president and 
secretary-manager; reports on publicity and ad- 
vertising, and reports by the superintendent of 
the National Lumber Manufacturers’ Credit 
Corporation and the attorney in fact of the 
National Lumber Manufacturers’ Inter-Insur- 
ance Exchange. 

At the afternoon session a number of inter- 
esting addresses will be delivered. John M. 
Greis, United States Department of Commerce, 
will discuss the activities of the division of 


building and housing of that department. J. R. 
Howard, president of the American Farm Bu- 
reau Federation, will discuss ‘‘The Farmer’s 
Business Prospects’’; W. P. Durgin, of the 
United States Department of Commerce, will 
talk on ‘‘ Waste in Industry’’; Arthur Reyn- 
olds, president of the Continental & Commercial 
National Bank, Chicago, will talk on ‘‘ Funda- 
mental Financial Conditions.’’ There also will 
be an address by Judge Harry F. Atwood, of 
Chicago, on ‘‘A Story That Never Grows Old.’’ 
Then will follow the report of the resolutions 
committee. 

The annual banquet at 7 o’clock will be a 
joint dinner of the National Lumber Manu- 
facturers’ Association, the American Lumber 
Congress and the National Construction Con- 
ference. J. H. Kirby, president of the Na- 
tional Lumber Manufacturers’ Association, will 
be toastmaster. Addresses will be made by 
Ernest T. Trigg, president of the National 
Federation of Construction Industries; by 
Herbert Hoover, secretary of commerce; and 
by Medill McCormick, United States senator 
from Illinois. It is hoped that arrangements 
will be completed for a brief address by the 
President of the United States, if not in person, 
then by radio from Washington. 


A HANDY BUILDERS’ GUIDE 


Every lumberman ought to know and prob- 
ably does know something about building; 
but most lumbermen probably have seen times 
when they wished they knew more about it. 
Much information of this kind can be got in 
everyday practice, but a brief book of build- 
ing facts wanted will prove handy in any lum- 
berman’s office. Such a work is ‘‘ Hicks’ 
Builders’ Guide,’’ published by the U. P. C. 
300k Co. Ine. at $1 a copy and supplied by 
the AMERICAN LUMBERMAN at that price pre- 
paid. 

As the title indicates, the book is really for 
builders, but it will prove invaluable for the 
lumberman, because it covers the whole sub- 
ject briefly and gives exactly the information 
needed to understand the details of econstrue- 
tion. 
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SOUTH DAKOTA RETAILERS SEE “SILVER LINING” 


Sioux Fautus, 8S. D., March 20.—With a 
dreary winter about over and this agricultural 
State getting ready for a season of expansion 
after the depression of the last two years, the 
members of the South Dakota Retail Lumber- 
men’s Association in annual convention here on 
March 15 and 16, turned their thoughts to plans 
for a substantial selling campaign this summer. 
It was the consensus of opinion, as expressed 
by speakers before the convention and in in- 
formal conversations among delegates, that 
times are better as far as the retail lumber busi- 
ness is concerned. [A brief report of the first 
day ’s sessions appeared on page 52 of the March 
18 issue of the AMERICAN LUMBERMAN.— 
EpITor. | 

Building has been held up, both in town and 
country, due to deflated prices of farm products. 
Economy, in many cases enforced, has given 
farmers and others a slight surplus with which 
to construct badly needed improvements. How- 
ever, the lumber dealers are going into the fu- 
ture with ‘‘their eyes open.’’ Here’s the way 
Andrew Haden, a well known lumber dealer of 
Toronto, 8. D., put it: 

We all know times are better, but it is hard to 
tell just how much better they are. Our business 
has picked up somewhat, but the future depends a 
whole lot on both the crop and financial outlook 
in May and June. It is true that the farmers have 
money, but many of them are in debt and it is 
questionable whether they will go ahead with any 
extensive improvements until they have some idea 
of what this year will bring forth. 

The two-day session of the dealers here was 
brimful of business and merriment. Several in- 
teresting speeches were given, there were thea- 
ter parties and the convention wound up with a 
hilarious banquet given by the Tri-State Asso- 
ciation of Building Material Salesmen. 


Convention Committees Appointed 


The following committee appointments were 
made: 


Resolutions—W. E. Palmer, Sioux Falls; Robert 
Burns, Mitchell; O. S. Sweet, Minneapolis, and 
Cc. W. Derr, Mitchell. 

Nominations—W. C. Buchanan, Sioux Falls; 
J. H. Chapin, Winfred, and C. F. Rietz, Salem. 

Auditing—William Dunkelmann, Canistota ; S. W. 
Thompson, Sioux Falls, and F. H. Alexander, Sioux 


Falls. 
Resolutions Adopted 


At the closing business session the following 
resolutions were adopted: 


Resolved, That we, the members of the South 
Dakota Retail Lumbermen’s Association, are in 
sympathy with the stand taken by the master 
builders at their convention in regard to a revision 
of our present lien law, to the end that a lien law 
may be placed on the statute books that would be 
clear and understandable and fair to the purchaser, 
seller and laborer. 

Endorse Northwestern’s Square Deal Resolution 

Resolved, That we endorse the square deal reso- 
lution adopted by the Northwestern Lumbermen’s 
Association, which is as follows: 

“WHEREAS, Inquiries occasionally have been 
made by members and others as to the code of ethics 
of the Northwestern Lumbermen’s Association. 
Therefore, be it 


“Resolved, That the membership of the North- 
western Lumbermen’s Association thereby collec- 
tively and individually is pledged to stand for 
integrity in business and for a square deal to the 
consumer, to shipper and to fellow dealers. We 
recognize the importance of making the square deal 
an established factor in each day’s work; and we 
pledge ourselves to refrain from and to discourage 
in others unfair or questionable practices in busi- 
ness; and we further pledge ourselves, without 
qualification or reservation, to assure to the public 
and to the shippers from whom we buy, our belief, 
backed by every day practice, that open and above 
board honesty in business is worth while.” 

Other resolutions expressed sympathy in the 
death of E. J. Mannix, of the Commercial News, 
Sioux Falls, 8. D.; and Mrs. W. R. Wood, of 
Parker, 8. D., wife of the former president of 
the association, both of whom passed away dur- 
ing the last year. Thanks and appreciation 
were expressed to the various speakers, to the 
members of the Tri-State Association of Build- 
ing Material Salesmen, and others who helped 
make the convention a success. 


Officers Elected 


The following were placed in nomination and 
unanimously elected: 


President—C. 8S. Laughlin, Huron, S. D. 


Vice president—James R. Jordan, Mitchell, 8. D. 

Secretary—James W. Horner, Sioux Falls, 8. D. 

Directors William Dunkelmann, Canistota, 
S. D.; A. C. Schoeneman, Sioux Falls, 8. D.; and 
J. H. Chapin, Winfred, 8. D. 

Sioux Falls was again unanimously selected 
as the next meeting place of the association. 
The convention next year will probably be held 
in March, tho the definite dates have not yet 
been decided upon. 


‘‘Prosperity Just Around the Corner’’ 


The feature address of the program was that 
of C. H. Ross, of Sioux Falls, 8. D., retiring 
president, at the opening of the convention, the 
main points of whose talk were printed in last 
week’s issue of the AMERICAN LUMBERMAN. 
Mr. Ross was optimistic and predicted a build- 
ing era considerably greater than that of previ- 
ous years. He said the farmers were in better 
shape financially than before. Quoting at 
length from figures of the Federal Reserve Bank 
and various industrial surveys, Mr. Ross as- 
serted that normalcy was at hand and ‘‘pros- 
perity just around the corner.’’ 

Another unusual address was that of Curtis 
M. Johnson, of Rush City, Minn., who has fre- 





Cc. H. ROSS, 
Sioux Falls, S. D.; 
Retiring President 


J. W. HORNER, 
Sioux Falls, 8S. D.; 
Reélected Secretary 


quently been called the champion ‘‘pep’’ dis- 
penser of the Northwest. Mr. Johnson made no 
effort to discuss tangible affairs, but dwelt at 
length on the necessity of boosting and of al- 
ways looking for the ‘‘silver lining.’’ 


Greater Efficiency in Agriculture 


Among the other addresses was one given by 
Prof. Thomas Olson, of the South Dakota Col- 
lege, Brookings, who spoke on ‘‘Greater Effi- 
ciency in Agriculture.’’ He declared that good 
farm buildings were a good investment and by 
no means a luxury. Stressing the necessity for 
the protection of farm machinery during un- 
favorable weather, he said that every farmer 
should have a suitable machine shed, not neces- 
sarily of expensive and elaborate construction, 
but one that would keep out the rain and snow. 
He cited figures to show that the loss in the 
depreciation of value of farm implements in 
one year was more than sufficient to pay for the 
erection of a good machine shed. 

Numerous ‘‘question box’’ discussions were 
held in which the delegates took an active part. 
In this way suggestions were made on meth- 
ods of selling, extension of credit ete. Dealers 
cited their own experiences and the interchange 
of ideas was considered mutually profitable. 


Banquet Features 


The gala event of the convention was the 
banquet given by the salesmen on the closing 
evening. Approximately three hundred dele- 
gates and guests were entertained. C. H. Ross, 
the retiring president, presided as toastmaster. 
Robert Muckler, well known local humorist, 
spoke a few minutes and kept his audience roar- 
ing with laughter as he told several merry quips 


of alleged incidents happening to the lumber 
dealers attending the convention. Good music 
concluded the banquet program, 

The convention here this year was voted a 
great success, both along business and pleasure 
lines. 


SALESMEN HOLD BUSINESS SESSION 


The Tri-State Association of Building Mate- 
rial Salesmen held a business session follow- 
ing the retailers’ convention and elected the 
following officers: 

President—Fred Fellows, Sioux Falls, 8S. D. 

Vice president—T. M. James, Sioux Falls, 8. D. 
‘ ey Soe Stone, Sioux Falls, 

A vote of thanks was extended to George 
Carroll, of Sioux Falls, 8. D., the retiring secre- 
tary, in recognition of the work he had done 
in the interests of the association. 
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CYPRESS GRADE NAMES CHANGED 


NEW ORLEANS, LA., March 20.—The follow- 
ing self-explanatory statement was given out to- 
day by Secretary-manager E. W. McKay, of 
the Southern Cypress Manufacturers’ Associa- 
tion: 

At a meeting of the committee on grades and 
specifications of the Southern Cypress Manufactur- 
ers’ Association the name of the “A” grade was 
changed to clear heart finish without any change 
in specifications. 

Following this come the usual finish grades of 
“A,” “B,” “C” and “D” which with refinements 
necessary to make them conform to usual concep- 
tions substitute the grades of “‘B,”’ “C,” “D’” and 
selected No. 1 common. 

The former “A” grade had no counterpart in 
any other wood and therefore the other finishing 
grades designated by the usual grade terms familiar 
to the trade were correspondingly exclusive and 
their names have been changed to make them more 
descriptive of the quality of lumber usually fur- 
nished under similar trade names. 


Inquiry among local offices handling cypress 
from mills which are members of the Southern 
Cypress Manufacturers’ Association brought re- 
sponses indicating that the readjustment of the 
association’s finish grades will have no effect 
upon prices. It is explained that the purpose 
of the adjustment is to meet competitive con- 
ditions. The former ‘‘A’’ grade, it is pointed 
out, had no counterpart in any other wood. By 
lifting it out of the alphabet class and giving 
it the distinctive title of ‘‘Clear Heart Finish,’’ 
and by promoting the other finish grades one let- 
ter each, so that ‘‘B’’ becomes ‘‘A’’ and so on 
down the line, the grades are brought into closer 
correspondence with, and become more descrip- 
tive of, the quality of lumber usually furnished 
under similar trade names. ‘‘Clear Heart Fin- 
ish’’ covers the former ‘‘A’’ grade specifica- 
tion unchanged. The other finish grades have 
undergone slight changes of specification and 
refinement to bring them into conformity with 
the usual conception of the grades whose names 
they now bear. No change of quotations is in- 
volved, since Clear Heart Finish is quoted at 
the old ‘‘A’’ grade figure, the new ‘‘A’’ at the 
old ‘‘B”’’ figure, and so on down the line. 

It was announced at the offices of the Louisi- 
ana Red Cypress Co. that until the trade be- 
comes accustomed to the change, care will be 
taken, before orders are shipped, to ascertain 
whether the buyer is placing his order for the 
old, or for the new, grade. This will be done 
to avoid confusion and misunderstanding. 

It is confidently expected that the readjust- 
ment by a method so easily understood and for 
a purpose readily appreciated, will prove satis- 
factory and helpful to the cypress trade. 
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FIR TIES ARE CREOSOTED without temperature 
application by the Atchison, Topeka & Santa 
Fe Railway. It ships green fir railroad ties, 
piling and stringers to its National City (Calif.) 
treating plant. There the fir is seasoned and 
then is ereosoted successfully without tempera- 
ture application. National City has a great 
deal of fog which keeps the surface of the tim- 
ber soft, and this is the reason ascribed by en- 
gineers of the railroad for its success in this 
method of creosoting Douglas fir. 
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AMONG THE LUMBERMEN’S CLUBS 


‘‘CANUCK’’ ADDRESSES SEATTLE CLUB 


SEATTLE, WASH., March 18.—An interesting 
review of lumber conditions in British Columbia 
was given yesterday at the luncheon of the 


Seattle Lumbermen’s Club by George R. 
Hackett, general manager of Robertson & 
Hackett Sawmills (Ltd.), Vancouver, who 


touched on manufacturing problems from many 
angles. He referred to Japanese demand, At- 
lantic coast business, and the rail trade; ob- 
served that while the mills were working on the 
10-hour day the proportion of Oriental labor 
had been cut down to about 20 percent; said 
the log supply was increasing, that the manu- 
facturing outlook was improved, and the mill- 
men considerably encouraged—whereas, up to 
the present time, they had faced the alterna- 
tive of shutting down at a loss thru disorganiz- 
ing their crews or of running at a loss on ac- 
count of high overhead and low market. 

Another visitor was E. C. Walsh, of the E. C. 
Walsh Lumber Co., North Vancouver, who com- 
plimented the manufacturers on the existence 
and flourishing prospects of the Seattle Lum- 
bermen’s Club, and stated that Canadian manu- 
facturers had been so impressed that they were 
on the eve of forming a similar organization 
in Vancouver. 

‘*When you do we’ll all certainly be glad to 
visit you there,’’ observed Ralph A. Clark, 
sales manager of the Bloedel Donovan Lumber 
Mills—which humorous allusion to the oasis in 
the American Sahara was greeted with laughter. 
‘“Meanwhile,’’ continued Mr. Clark, ‘‘we ex- 
tend thru you an invitation to Vancouver manu- 
facturers to meet with us whenever they happen 
to be in Seattle on a Friday.’’ 


Millmen May Visit Retail Territory 

B. R. Lewis, vice president and general man- 
ager of the Clear Lake Lumber Co., spoke force- 
fully in support of an excursion of manufac- 
turers into retail territory, stating that an in- 
vitation would soon be forthcoming, and that an 
opportunity would be opened for a large number 
of manufacturers to study marketing conditions 
from the standpoint of the retailers. ‘‘ There 
is not the slightest doubt that a trip of that 
kind would do us all a great deal of good in 
broadening our vision of the industry,’’ said 
Mr. Lewis. 

Mr. Clark, who occupied the chair in the ab- 
sence of Ed R. Hogg, president, and R. W. 
Condon, vice president, gave a review of build- 
ing operations in California, establishing the 
point that activity was general and the volume 
extraordinary. 

The club authorized an invitation to H. S. 
Stronach, field representative of the West Coast 
Forest Products Bureau, to speak on the density 
rule at some subsequent meeting. 

The officers of the club were directed to write 
a letter of condolence to the members of Salzer 
Lumber Co., Minneapolis, on account of the 
death of President Salzer. 
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DISCUSSES SOUTH AMERICAN WOODS 

NEw ORLEANS, La., March 21.—H. M. Cur- 
ran, a timber expert from Bahia, Brazil, was the 
guest and principal speaker at the Lumbermen’s 
Club luncheon today. Describing the South 
American woods, he said that Parana pine was 
about the only species offering real competition 
with southern pine. As only about 20,000,000 
feet of Parana pine is exported annually, he did 
not consider that the competition need be 
feared, adding that South America uses and will 
continue to use southern pine, in large quantity. 
He helieves, however, that South American hard- 
woods should develop an American market, in 
view of the fact that American industries are 
making inereasing use of such substitutes as 
aluminum, steel ete. for native hardwoods, Cer- 
tain species of the South American hardwoods 
would meet these industrial uses and if de- 
veloped on sufficient scale could be laid down 
in American ports, in his belief, at prices rang- 
ing from $40 to $80 a thousand feet, varying 
with the species. 

L. J. Folse, chairman of an Association of 


Commerce committee which is seeking an in- 
vestigation of the switching and other charges 
assessed by the Publie Belt railroad, urged the 
lumbermen to support its efforts. Mr. Folse 
said he had been informed by his lumbermen 
friends that the Belt switching charge of $7 a 
car contributed to the diversion of lumber to 
other ports. A motion approving and support- 
ing the proposed investigation was carried. 


CLUB FORESEES BETTER DEMAND 


JACKSON, Miss., March 20.—The program of 
the regular weekly meeting of the Lumber- 
men’s Club, held March 16, President Edward 
O’Brien presiding, called for a general diseus- 
sion of market conditions and all branches of 
the lumber industry were heard from. The 
attendance was large. The consensus was that 
considerable improvement was evident and that 
with the enormous amount of building in pros- 
pect the market was bound to show consider- 
able activity in the near future. 

Several visitors were present, among them 
being: G. M. Gardino, Gardino Bros., im- 
porters of Italian stocks, Turin and Genoa, 
Italy; A. J. Carroll, American Pitch Pine Ex- 
port Co., New Orleans; and David Crockett, of 
Stephens Lumber Co., Jacksonville, Fla. Frank 
Payne, of Carnahan & Co., wholesalers, was 
made a member. 


NEW YORK FOREST CLUB MEETS 


New York, March 20.—A State campaign 
for the upbuilding of the New York State For- 
estry Association was launched last Tuesday at 
a special luncheon of the New York Forest Club, 
the monthly gathering of professional forest- 
ers in the New York region. The campaign in 
New York City will be featured by actual plant- 
ing of trees in some of the suburban sections, 
the first being scheduled for the Yonkers city 
water reservoir shores. 

J. R. Simmons, secretary of the association, 
and Fred A. Hersey, in charge of the New York 
district, discussed the plans of the association. 
The first step was declared to be the reforesta- 
tion of the 13 percent of the State’s area now 
lying idle. Mr. Simmons said: 

Reforestation will be the keynote of the associa- 
tion’s constructive program. ‘The association, how- 
ever, has on its program additional objectives 
such as the development of the present fire pro- 
tective system to cover the entire forested area; a 
taxation law based on the assessment of land only, 
and making the forest growth personal property ; 
a land survey to secure a better knowledge of the 
State’s needs and possessions in a forest way; the 
promotion of public health and recreation thru the 
use of the State forests; the preservation of the 
State’s water supply and the development of the 
State’s game and fish resources. 

Foresters from the lumber and paper indus- 
tries were present, including several from James 
D. Lacey & Co., E. A. Sterling of that company 
being president of the club, and Dr. Hugh P. 
Baker and O. M. Porter, both foresters, secre- 
tary and assistant secretary of the American 
Paper & Pulp Association, pledged their aid to 
the association’s campaign. A letter from 
George N. Ostrander, president of the Empire 
State Forest Products Association, was pre- 
sented at the meeting, in endorsement of the as- 
sociation’s objectives. 
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ROTARIANS HONOR ST. LOUISAN 


Sr. Louis, Mo., March 20.—Julius Seidel, 
president of the Julius Seidel Lumber Co., who 
was chairman of the regular weekly mecting 
of the Rotary Club at Hotel Statler last Thurs- 
day, made it a lumber meeting, in which he was 
assisted by the members of the club. 

The occasion marked several anniversaries for 
Mr. Seidel. Nineteen years ago the lumber con- 
cern of which he is the head was founded, and 
in honor of that event the Rotarians entered 
into the spirit of the meeting and gave Mr. 
Seidel a wooden basket full to the brim with 
wooden articles for household use. 

It was the seventh anniversary of the birth 
of Eugene Julius Seidel, who was the first child 
born to any St. Louis Rotarian. Little Eu- 
gene Julius was at the meeting with the elder 


Julius. This event was properly celebrated by 
the distribution of toys made of wood. 

Mr. Seidel opened the meeting by reciting 
the poem, ‘‘Today,’’ by Douglas Malloch, the 
lumberman poet, of Chicago, of the AMERICAN 
LUMBERMAN. The musical program consisted of 
solos on a xylophone, to carry out the idea of 
the use of wood. 

W. C. Nixon, vice president of the Western 
Tie & Timber Co., told of the work of the Mis- 
souri Forestry Association. 


MARKET IS READY TO REACT 


TACOMA, WASH., March 18.—The market is 
ready to react after the recent falling off, ac- 
cording to the general opinion expressed by 
members of the Tacoma Lumbermen’s Club at 
the regular meeting held March 15. The meet- 
ing was devoted entirely to a discussion of 
market conditions. In the opinion of those pres- 
ent the California market shows signs of im- 
provement and the advices from the consum- 
ing centers in the middle West are encouraging. 
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‘‘A NIGHT IN TIA JUANA’’ 


SEATTLE, WASH., March 18.—A record at- 
tendance was in evidence at the Metropolitan 
Club Wednesday night, when President Roy A. 
Dailey, Executive Secretary F. F. Rouze and 
the entertainment committee put on a unique 
feature labeled ‘‘A Night in Tia Juana.’’ A 
number of club members who have journeyed 
into the land beyond the southern California 
border say the program was true to form, and 
enthusiastically declare, ‘‘We went over the 
line that time, all right.’’ A dinner preceded 
the big number of the evening. Club officials 
remark with satisfaction that the old club spirit 
has been revived, and is now going strong 
for ‘‘The Bungalow on the Roof,’’ the new 
and enlarged quarters for the growing organiza- 
tion. 


TOLEDO CLUB TO MEET 


TOLEDO, OHIO, March 20.—The Toledo Lum- 
bermen’s Club will meet at the Commerce Club 
on the evening of April 1, beginning with a 
dinwer in which music will be furnished by 
radiophone. Following this, moving pictures 
will show southern pine sawmill operations from 
stump to consumer. This will be followed by 
a general discussion on building conditions. 
Filibert Roth, professor of forestry, University 
of Michigan, will talk on practical forestry and 
wood utilization. It is planned to have as guests 
for the evening bankers from the loaning banks, 
some of the realtors of Toledo, representative 
home building contractors, members of the 
Builders’ Exchange, members of the General 
Contractors’ Association and of the Boy Scouts. 
President K. P. Asechbacher and Seeretary W. D. 
Schuller urge every member to be present for it 
is going to be an ‘‘’onest to gosh meetin’.’’ 
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BUFFALO EXCHANGE COMMITTEES 


BuFFraLo, N. Y., March 22.—The Buffalo 
Lumber Exchange committees for the coming 
year have been announced this week by Presi- 
dent Elmer J. Sturm, as follows: 

Membership—H. A. Plumley, chairman; A. H. 
Newton, H. T. Trotter, F. Fleming Sullivan, Eugene 
Carson, 

Unloading—Henry I. George, chairman; John 
McLeod, Shirlev G. Taylor, H. E. Montgomery, C. 
Walter Betts, Burton H. Hurd, A. J. Elias, F. M. 
Sullivan. 

Arbitration—A. J. Elias, chairman: W. IL. 
Blakeslee, R. E. Fairchild, John McLeod, Harry L. 
Vetter. 

Entertainment—Charles N. Perrin, chairman ; 
W. P. Betts, F. M. Sullivan, John F. Knox, C. Ash- 
ton McNeil, Arthur J. Yeager, A. H. Weaver, F. 
Chase Taylor. 

Finance—C. Walter Betts, chairman; 
Depew, Clark W. Hurd, Hugh McLean. 

Trade Relations—J. B. Wall, chairman; W. A. 
Perrin, F. M. Hendricks, George W. Little, Oscar 


yanson 


Miller. - 
Transportation—Millard S. Burns, chairman; 
Nelson 8S. Taylor, R. F. Kreinheder, . B. Lott, 


B. Elmer Darling. 

Transit privilege—O. E. Yeager, chairman; F. T. 
Sullivan, H. L. Abbott, W. L. Blakeslee, M. M. 
Wall, C. Walter Betts, Horace F. Taylor. 

Publicity—M. M. Wall, chairman; O. E. Yeager, 
A. W. Kreinheder. 
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March 25-April 1—Own Your Home Expoaition, 
Coliseum, Chicago. Annual. 


March 28-29—Southern Pine Association, Grune- 
wald Hotel, New Orleans, La. Annual, 


March 29—Southeast Missouri Retail Lumbermen’s 
Association, Cape Girardeau, Mo. Annual. 


March 30—North Carolina Pine Association, Nor- 
folk, Va. Annual, 


April 4-5—National Lumber Manufacturers’ Asso- 
ciation, Congress Hotel, Chicago. Annual. 


April 6-7—American Lumber Congress, Congress 
Hotel, Chicago. Annual, 


April 7—Eastern Lumber Salesmen’s Association, 
Philadelphia, Pa. Annual, 


April 11-18—Lumbermen’s Association of Texas, 
Texas Hotel, Ft. Worth, Tex. Annual. 


April 19-20—Millwork Cost Bureau, Congress Hotel, 
Chicago. Annual. 


April 27—Lumbermen’s Exchange of Philadelphia, 
Philadelph‘a, Pa. Annual. 

April 27—Southwestern Ontario Retail Lumber 
Dealers’ Association, Windsor, Ont. Annual, 


May 4-5—Associated Cooperage Industries of Amer- 
ica, Planters Hotel, St. Louis, Mo. Annual. 


May 9-11—Appalachian Logging Congress, Sinton 
Hotel, Cincinnati, Ohio. Semiannual. 


May 10-12—National Foreign Trade Council, Phila- 
delphia, Pa. Annual. 


May 16-18—Chamber of Commerce of the United 
States of America, Washington, D. C. Annual. 


June 22-23-—-National Hardwood Lumber Associa- 
tion, Congress Hotel, Chicago. Annual. 


June 26-July 1—American Society for Testing Ma- 
terials, Chalfonte-Haddon Hall Hotel, Atlantic 
City, N. J 

Oct. 11-14—Pacific Logging Congress, Tacoma, 
Wash. Annual. 
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PINERS PLAN BIG ANNUAL 

New Or.eans, La., March 20.—With indi- 
cations of an exceptionally large attendance and 
with each member of the association urged to 
come to the convention prepared to ‘‘ Think 
Out Loud,’’ the seventh annual meeting of the 
Southern Pine Association, to be held in New 
Orleans Tuesday and Wednesday, March 28 and 
29, promises to be one of the most important 
and interesting in the history of the industry. 
Leading pine manufacturers from ten southern 
States and speakers of national reputation from 
various parts of the country are on the pro- 
gram for addresses and to lead the discussion 
of many questions of vital concern to the lum- 
bermen and of exceptional interest to the gen- 
eral public as well. 

On Monday, March 27, prior to the conven 
tion of subscribers, there will be a meeting of 
the board of directors. All sessions will be held 
in the convention hall, twelfth floor of the 
Grunewald Hotel. Attractive exhibits of the 
various departments and activities of the South- 
ern Pine Association now are being arranged 
and will be displayed in the convention hall and 
the Green Room adjoining. 


ONTARIO RETAILERS’ ACTIVITIES 

TorONTO, ONT., March 20.—The annual meet- 
ing of the Southwestern Ontario Retail Lumber 
Dealers’ Association wil be held in Windsor, 
Ontario, on April 27, in the Scottish Rite Rooms. 
The principal speaker will be W. P. Flint, secre- 
tary of the Millwork Cost Bureau, of Chicago. 
Among the subjects to be discussed will be the 
mechanics’ lien act, building and loan associa- 
tions, advertising ete. 

The Ontario Retail Lumber Dealers’ Associa- 
tion (Ine.), has arranged to hold its sixth 
annual convention in Windsor, Ontario, on Jan. 
24, 25 and 26, 1923. The new Prince Edward 
Hotel, Windsor, will be the scene of the meet- 
ing. One of the speakers of the occasion will 
be Douglas Malloch, Chicago, lumberman poet, 
of the AMERICAN LUMBERMAN. Arrangements 
are already being made for special entertain- 
ment features during the convention. It is ex- 
pected also that an exhibit of building materials 
will be provided as a new feature at this con- 
vention. 

Plans have now been practically completed for 
the annual midsummer outing of the association, 
a contract having been entered into with the 
Northern Navigation Co. for the exclusive use 
of the Huronic for a five days’ sail, from June 
23 to 27 inclusive. Stops will be made at Wind- 











sor, Sarnia, Owen Sound, Killarney, Sault Ste. 
Marie and Mackinae and Sarnia and Windsor 
on the return trip. The trip will include a day- 
light journey thru the wonderful north shore 
route of Georgian Bay. Arrangements are also 
being made with the Michigan Retail Lumber 
Dealers’ Association to take part in the out- 
ing, which will thus be given an international 
character. 
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FOREIGN TRADE CONVENTION 


PHILADELPHIA, PA., March 20.—‘‘ Financing 
and Expanding Foreign Trade’’ will be the basic 
theme of the ninth annual of the National 
Foreign Trade Convention, to be held here May 
10, 11 and 12. ‘‘Every phase and angle of 
foreign trade from the interest of the manufac- 
turer, farmer, packer and shipper will be dis- 
cussed by the hard-headed, constructive, prac- 
tical business men who will be in attendance,’’ 
ays a preliminary announcement, which states 
further: 

Two topics having an important bearing on 
financing and expansion of foreign trade will be 
discussed. One is that whenever possible every 
foreign loan negotiated in this country shall be 
conditioned upon all or a large part of the proceeds 
being expended here for American goods. The 
other is the best way to put the huge surplus of 
gold now in the treasury vaults to work in 
financing our foreign trade. 

The merchant marine, inland waterways, depre- 
ciated currency, the foreign exchange situation, 
sales promotion, getting and holding new foreign 
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markets, and many other important subjects will 
come up, either in the general or group sessions. 
An important feature to middle West manufactur- 
ers or merchants interested in foreign trade will 
be the trade adviser service, free to any delegate, 
and staffed by one hundred or more practical men 
of long experience in foreign trade in every quarter 
of the globe. Many experts of the Department of 
Commerce will also be present to give counsel and 
advice. 
PRPS ESE FF 


THEY WANT BRASS TACK TALKS 

St. Louis, Mo., March 21.—The greater part 
of the program of the convention of the South- 
east Missouri Retail Lumber Dealers’ Associa- 
tion will be devoted to discussion of retail prob- 
lems, as suggested by the AMERICAN LUMBER- 
MAN in a first page article in its issue of Jan. 
14. Copies of the article were sent out by 
Secretary J. A. Lowe, of St. Louis, and mem- 
bers checked those subjects in which they were 
most interested. Mr. Lowe has assigned sub- 
jects to various members for leading the diseus- 
sions, in which all members will take part. 

‘All of these subjects are of heart interest 
to the dealers of southeast Missouri,’’ said Mr. 
Lowe, ‘‘and it is by discussing them freely and 
frankly that we believe the most good will come 
from our convention. We believe that mem- 
bers will get more out of this kind of discus- 
sion than from any set addresses, however com- 
petent those who make them may be.’’ 

The convention will open at 10:30 a. m. March 
29 with an address of weleome by Mayor J. A. 
Barks, of Cape Girardeau, and the remainder 
of the morning session will be given over to 
the reading of reports and other routine mat- 
ters affecting the association. The afternoon 
session will open with problem discussions. This 
will be followed by a talk on the forest situa- 
tion in Missouri by J. N. Friant, a eut-over land 
expert, of Cape Girardeau, and then F. A. 
Chase, the building and loan expert of the 





Southwestern Lumbermen’s Association, will 
discuss that phase of the building movement. 
C,. C. England, of Festus, Mo., will tell of what 
he has done in building homes and selling them 
on the instalment plan. Problems will be dis- 
cussed again for the remainder of the after- 
noon, 

In the evening a banquet will be given in 
the rooms of the Commercial Club. Here ad- 
dresses will be made by R. 8. Douglas, of the 
faculty of the Southeast Missouri Teachers’ 
College, and Col. H. L. Albert, president of the 
Liberty National Life Insurance Co., both of 
Cape Girardeau. Mrs. Roy C. Hopkins, daugh- 
ter of Leon Herrick, president of the S. W. 
Crawford Lumber Co., Festus, Mo., and wife 
of Roy C. Hopkins, of the E. C. Robinson Lum- 
ber Co., St. Louis, will sing at the banquet. 

Mr. Lowe said that more than 100 of the 128 
members of the association, which comprises all 
the dealers in the territory, have written that 
they will attend the convention. Most St. 
Louisans and those from points en route will 
travel by the Bald Kagle, a Mississippi River 
steamer which will leave here at 5 o’clock next 
Tuesday evening and arrive:at Cape Girardeau 
ihe next morning in time for the opening of the 
convention. 
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COAST SHIPPERS’ TRUSTEES MEET 

SEATTLE, WASH., March 18,—At the regular 
trustees meeting of the Pacific Coast Shippers’ 
Association Tuesday afternoon Walter R. Fifer, 
of the Western Lumber Sales Co., was elected 
a trustee, to fill the unexpired term of Waldo 
IX. Holmes, deceased; and F. §. Dickinson, of 
Colby & Dickinson, was elected treasurer, in 
place of Mr. Holmes. 

W. M. Beebe, president of the Burton-Beebe 
Lumber Co., was elected delegate to represent 
the association at the American Lumber Con- 
gress in Chicago April 6 and 7. 

The trustees noted with keen personal regret 
the absence of Louis Gerlinger, jr., of Portland, 
who was unable to attend the meeting on ae- 
count of the death of his daughter, aged 5 
years. 


IDAHO FIRE BODIES ELECT 


SPOKANE, WASH., Mareh 18.—The four tim- 
ber protective associations of northern Idaho, 
and the North Idaho Forestry Association, all held 
their annual meetings and elected officers Mon- 
day and Tuesday of this week. Without ex- 
ception, all of last year’s officers and directors 
were retained in office. 

On Monday the Coeur d’Alene Timber Pro- 
tective Association elected J. P. MeGoldrick, 
president of the McGoldrick Lumber Co., presi- 
dent; Ben EK. Bush, assistant State land com- 
missioner of Idaho, vice president; Huntington 
Taylor, manager of the Edward Rutledge Tim- 
ber Co., Coeur d’Alene, Idaho, secretary-treas- 
urer; C, L. Billings, land agent Edward Rut- 
ledge Timber Co., assistant secretary-treasurer, 
and C. M. Crego, Spokane, and Sig Hofslund 
and W. 8S. Rosenberry, Coeur d’Alene, directors. 

The officers of the Clearwater Timber Pro- 
tective Association elected the same day are: 
President, T. J. Humbird, of the Humbird Lum- 
ber Co., the Weyerhaeuser Sales Co. and the 
Clearwater Timber Co.; Ben E. Bush, vice presi- 
dent; Theodore Fohl, Oro Fino, Idaho, secre- 
tary-treasurer, with A. W. Laird, manager of 
the Potlatch Lumber Co., and C. B. Sanderson, 
of the Milwaukee Lumber Co., completing the 
directorate. 

For the Potlatch Timber Protective Associa- 
tion, A. W. Laird was reélected president; Ben 
£. Bush, vice president; W. D. Humiston, as- 
sistant manager of the Potlatch Lumber Co., 
secretary-treasurer, with T. J. Humbird, G. A. 
Rubedew and C. B. Sanderson, directors. 

The Pende Oreille Timber Protective Associa- 
tion chose its officers on Tuesday as follows: 
B. H. Hornby, president of the Dover Lumber 
Co., Dover, Idaho, president; Ben E. Bush, vice 
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president; T. L. Greer, land agent Humbird 
Lumber Co., Sandpoint, Idaho, secretary-treas- 
urer, T. J. Humbird and R. H. Colgan, directors. 

The North Idaho Forestry Association: also 
chose its officers on Tuesday, again electing 
A. W. Laird, president; J. P. McGoldrick, vice 
president; W. D. Humiston, secretary-treas- 
urer. The directors are A. W. Laird, J. P. 
McGoldrick, W. D. Humiston, Sig Hofslund, 
T. J. Humbird, Huntington Taylor, G. A. 
Rubedew and W. S. Rosenberry. 

The timber protective association meetings 
were more or less perfunctory affairs, with little 
of business done other than the election of 
officers. 

The forestry association meeting, however, 
had before it for consideration the report of its 
committee which in conjunction with forestry 
officials has beén considering the problem of 
reforestation. The recommendations of the com- 
mittee place fire prevention and control and the 
handling of slashings as the two principal fea- 
tures of the entire problem. The report itself 
was lengthy and particularly in matters of 
silviculture went into details which many lum- 
bermen present professed themselves somewhat 
at a loss to comprehend readily. However, the 
report was adopted in principle but eventhe mini- 
mum requirements of the plan proposed were 
deemed impracticable of execution and too ex- 
pensive at this time, in view of the condition of 
the lumber market. It was decided that before 
the report could be given out, it would have 
to be whipped into more compact and readily 
comprehensible form, 
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URGES EFFICIENT RETAILING 

CoLuMBus, Onto, March 20.—The feature of 
a special meeting of district No. 8 of the Ohio 
Association of Retail Lumber Dealers held 
March 16 was a talk by T. F. Laist, under the 
auspices of the National Lumber Manufactur- 
ers’ Association. He spoke at length on the 
steps that could be taken to combat the sale of 
substitute materials and urged upon his hearers 
that the lumberman become efficient in his busi- 
ness, so that he could recommend the right kind 
of lumber. 

A. C. Davis, chairman of the district, pre- 
sided in his usual happy manner. Talks were 
made by H. T. Roberts, of Athens, on the spirit 
of efficiency and by M. H. Shepard, of Wash- 
ington, who introduced several retailers belong- 
ing to his district. Howard Potter of Worth- 
ington, former president, and W. I. Jones also 
spoke. 
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MASSACHUSETTS WHOLESALERS ELECT 
Boston, MAss., Mareh 20.—Members of the 
Massachusetts Wholesale Lumber Dealers’ Asso- 
ciation met Thursday evening for their organ- 
ization’s postponed annual meeting. Officers 
for the coming year were elected as follows: 

President—Wells Blanchard, of the Blanchard 
Lumber Co., Boston. 

Vice president—-Vernon M. Hawkins, of W. R. 
Chester & Co., Boston. 

Secretary—Arthur M. Moore, Boston. 

Treasurer—Edward Carlton Hammond, of the 
Edward J. Hammond Co., Boston. 

Directors—Wells Blanchard; Vernon M. Haw- 
kins ; Edward Carlton Hammond ; Charles P. Wood- 
worth, of the Woodstock Lumber Co., Boston ; Hor- 
ace M. Bickford, of the H. M. Bickford Co., Bos- 
ton; Clifton F. Leatherbee, of Clifton F. Leather- 
bee (Inc.), Boston; William Bacon, of the Daven- 
port, Peters Co., Boston ; Harry C. Philbrick, of the 
Harry C. Philbrick Co., Boston; Frank Schumaker, 
of the Malden City Lumber Co., Malden; Wendell 
M. Weston, of the W. M. Weston Co., Boston, and 
Arthur L. Godfrey, of the L. N. Godfrey Co., Bos- 
ton. 

Gardner I. Jones, of the Jones Hardwood 
Co., Boston, was elected delegate to the Cham- 
ber of Commerce of the United States. William 
3acon, Wendell M. Weston, and Morris A. Hall, 
of the Hall Lumber Co., Boston, were elected 
delegates to the Massachusetts Chamber of Com- 
merece. 

W. W. Schupner, secretary of the National 
Wholesale Lumber Dealers’ Association, New 
York, delivered a very interesting address on 
the lumber trade, as well as general business 
conditions in different sections of the country 
which he had visited recently, or with which he 
is in close touch. Dr. Daniel Nye, of Tientsin, 
China, another guest, held close attention with 
a talk on China. 


CALIFORNIANS DISCUSS STANDARDS 


SAN Francisco, CAuLiIF., March 18,—The 
monthly meeting of the California White & 
Sugar Pine Manufacturers’ Association was 
held here Mareh 17. President R. E. Danaher 
oceupied the chair, D. M. Swobe, of the Mce- 
Cloud River Railroad Co., spoke on the traffic 
situation. The principal feature of the meet- 
ing was the discussion on standardization of 
lumber sizes. Messrs. White and Ivory, of the 
Forest Products Laboratory, Madison, Wis., ex- 
plained at length the movement for standard- 
ization of grades, thicknesses ete. J. R. Shaw, 
of the Shaw-Bertram Lumber Co., was elected 
a director in place of - William MeNary, who 
resigned. The grading rules committee of the 
association, D. H. Steinmetz chairman, held a 
meeting during the week. It was decided to 
add another inspector to the three now em- 
ployed. A chief inspector will be appointed 
at the next meeting, who will be directly re- 
sponsible to the grading rules committee. 


PLYWOOD MANUFACTURERS MEET 


The sixteenth mass convention or third an- 
nual of the Plywood Manufacturers’ Associa- 
tion was held at the Auditorium Hotel, Chicago, 
March 15. Commissioner Wulpi in his annual 
report called attention to the great deflections 
going on in the fabrication business thru manu- 
facturers shifting to other products. This, he 
said, seemed to be more prominent in furni- 
ture than in thin woods. He declared that the 
proposed merger of the Plywood Manufacturers’ 
Association with the National Veneer & Panel 
Manufacturers’ Association holds large possibil- 
ities. The meeting went on record as endorsing 
the American valuation plan for ad valorum 
duties. Trade conditions were discussed and the 
tendency of some manufacturers to sell their 
products irrespective of cost was deplored. It 
was urged that accurate costing and marketing 
of their products be carried out so that the 
business could be put on a safe and reasonable 
basis. Officers and committee chairmen for the 
new year were named as follows: 

President--F. B. Ward, Hanson-Ward Veneer 
Co.. Bay City, Mich. 

First vice president-—J. T. Breece. Breece Manu- 
facturing Co., Portsmouth, Ohio. 

Second vice president—C. B. Allen, Allen-EFaton 
Panel Co.. Memphis, Tenn. 

Third vice president—-L. H. Sergent, Roddis Ve- 
neer & Panel Co., Marshfield, Wis. 

; Treasurer EK. W. Benjamin, Cadillac Veneer Co., 
Cadillac, Mich. 

Chairman valuation committee—F. L. Zaug, 
American Plywood Corporation, New London, Wis. 
_Chairman publicity promotion-——E. V. Knight, 
New Albany Veneering Co., New Albany, Ind. 


OHIO DISTRICT RETAILERS ELECT 


Marion, Onto, March 20.—W. G. Lusch, of 
the Marion Lumber Co., was reélected seeretary 
of District No. 11 of the Ohio Association of 
Retail Lumber Dealers at the regular monthly 
meeting held here last week. Other officers 
eleeted include E. T. Stephan, of the Stephan 
Lumber Co., Upper Sandusky, Ohio, president, 
and V. W. Peck, of J. W. Peck and Son Co., 
Cardington, Ohio, vice president. 

A feature of the session was an address by 
O. C. Curry, of the Curry Lumber Co., of 
Wooster, who urged the codperation of individ- 
uals for the benefit of everyone interested in 
the Jumber industry. 

Following dinner, a joint meeting of districts 
Nos. 11 and 12 was held, at which T. F. Laist, 
of Chicago, representative of the Nationa! Lum- 
ber Manufacturers’ Association, spoke of the 
value of lumber in building construction. The 
next meeting of the organization will be held 
in Bueyrus, Ohio, April 10. 
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WEST COAST TRUSTEES MEET 

SEATTLE, WASH., March 18——The regular 
meeting of the trustees of the West Coast Lum- 
bermen’s Association was held yesterday at 
association headquarters, President A. C. Dixon, 
of the Booth-Kelly Lumber Co., Eugene, Ore., in 
the chair. 

In all probability within the next thirty days 
the traffic department of the association will be 
moved to Portland, Ore., thereby increasing 
the efficiency of the traffic service thru correla- 


tion of its work with that of the traffie attor- 
ney and enabling an extension of the claim serv- 
ice department. The move, which has been in 
contemplation for some time, was left to the 
discretion of the president and secretary-man- 
ager. 

Representatives of the West Coast associa- 
tion in Chicago at the meeting of the National 
Lumber Manufacturers’ Association April 4 and 
5, and the American Lumber Congress April 
6 and 7, will be: 

President A. C. Dixon, Booth-Kelly Lumber Co., 
Eugene, Ore.; Philip Buehner, Buehner Lumber 
Co., North Bend, Ore.; R. W. Vinnedge, North Bend 
Lumber Co., North Bend, Wash.; J. J. Donovan, 
Bloedel Donovan Lumber Mills, Bellingham, Wash. ; 
Ernst Dolge, Ernst Dolge (Inc.), Tacoma, Wash. ; 

. H. Bloedel, Bloede! Donovan Lumber Mills, 
Seattle ; F. B. Hubbard, Eastern Railway & Lumber 
Co., Centralia, Wash.; Robert B. Allen, secretary- 
manager West Coast Lumbermen’s Association, 
Seattle. 

New members of the West Coast association 
are: 

Walters-Parks Lumber Co., Eugene, Ore.; Mur- 
phy-Gardner Lumber Co., Aumsville, Ore. ; Lebanon- 
Santiam Lumber Co., Lebanon, Ore. ; Oakland Shin- 
gle Co., Edmonds, Wash.; Soper Shingle Co., Ever- 
ett, Wash.; Filion Mill & Lumber Co., Anacortes, 
Wash. ; Thompson & Bullis Shingle Co., Milwaukee, 
Ore.; B. & B. Shingle Co., Winlock, Wash. ; Clifton 
Shingle Co., Clifton, Wash.; Everett Shingle Co., 
Everett, Wash. 

The Hammond Lumber Co., of Astoria and 
Mill City, Ore., has resigned its membership in 
the West Coast association. 

Sea eaaaaaaaan 


AMERICAN WHOLESALERS’ ACTIVITIES 


The progress made in arbitration work by 
the American Wholesale Lumber Association 
has attracted the attention of the Department 
of Commerce of the United States, and A. J. 
Wolfe, chief of the commercial law division of 
the department, was in Chicago recently con- 
ferring with Fred Larkins, assistant secretary 
of the association, regarding its work along this 
line. After a lengthy conference on the arbi- 
tration work of the association and the various 
systems employed in foreign countries for the 
adjustment of trade disputes, Mr. Wolfe ex 
pressed himself as very favorably impressed with 
the plan of procedure adopted by the American 
Wholesale Lumber Association. He announced 
that certain proposed legislation relating to 
arbitration is now being considered by a special 
committee and prominent authorities on the 
subject, and that it will hold a meeting in New 
York City on April 14, which meeting Mr. 
Larkins was asked to attend and tell of the 
work of his association. 

L. R. Putman, directing manager of the asso- 
ciation, announced that committees have been 
appointed as appended below and that the per- 
sonnel of other important committees will be 
announced in the near future. 

Executive—-Ben S. Woodhead, Beaumont Lum- 
ber Co., Beaumont, Tex., chairman; J. H. Burton, 
J. H. Burton & Co., New York City : Dwight Hinck- 
ley, Dwight Hinckley Lumber_ Co., Cincinnati. 
Ohio; John Saari, Saari-Roblin Lumber Co., Port- 
land, Ore.: George M. Stevens jr., Stevens-Eaton 
Co., New York City; W. L. Shepherd, W. L. Shep- 
herd & Co., Montgomery, Ala.; G. R. Gloor, Gloor- 
Ortmann Lumber Co., St. Louis, Mo. 

Membership—Frank A. Niles, Robert R. Sizer & 
Co., New York City, chairman; W. M. Beebe, Bur- 
ton-Beebe Lumber Co., Seattle, Wash.; J. J. Varlie, 
American Lumber & Export Co., Birmingham, Ala. ; 
J. H. Peterson, D. J. Peterson Lumber Co., Toledo, 
Ohio; S. M. Masters, Waggener Store Co., St. 
Louis, Mo. 

Ethics and  arbitration—- Dwight Hinckley, 
Dwight Hinckley Lumber Co., Cincinnati, Ohio, 
chairman; C. H. Foote, C. H. Foote Lumber Co.. 
Cleveland, Ohio; E. H. Stoner, West Penn Lumber 
Co., Pittsburgh, Pa.; C. A. Mauk, the C. A. Mauk 
Lumber Co., Toledo, Ohio; Harvey 8S. Hayden, 
Hayden & Westcott Lumber Co., Chicago. 

CRP EEBEBABEABE 

FRANK J. D. Barngum, of Annapolis Royal, 
Nova Scotia, well known forester and interested 
in the protection of forest resources, has offered 
prizes totaling $1,000 to secure a greater degree 
of interest in the protection of forest resources 
and reforestation. Other prizes will be awarded 
for the best municipal or town forest plantation 
in Nova Seotia; to the chief fire ranger whose 
district shows most efficient organization and the 
least proportionate fire loss; and a cash bonus 
of $2 an acre to the farmers of Nova Scotia 
for every acre of spruce or pine seedlings 
planted by them on their farms during the 
spring of 1922. 
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RAISING QUOTA FOR MEMORIAL 


SEATTLE, WasH., March 18.—Lumbermen are 
fully organized to do their bit in raising King 
County’s quota of $43,710 for the Centralia 
Memorial. J. J. Jennelle, of the Lumber Manu- 
facturers’ Agency, has been named as chairman 
of the lumbermen’s division for the Seattle dis- 


trict. The captains and their assignments are: 
Alvin Schwager, Nettleton Lumber Co.—-South 


Seattle and West Seattle; H. M. Hollenbeck, sales 
manager Puget Mill Co.—Walker, Alaska, Arcade 
and Hoge buildings ; Gordon H. Macdonald, district 
representative Weyerhaeuser Sales Co.—White, 
Henry and Stuart buildings; C. C. Bronson, C. C. 
Bronson Lumber Co.—White Building; Walter R. 
Fifer, Western Lumber Sales Co.—Henry Building ; 
Harry I. Worth, general manager J. E. Pinkham 
Lumber Co.—Stuart Building ; Walter Virgin, Bol- 
com Canal Lumber Co.—Interbay and Ballard ; 
R. G. King, Pioneer Lumber Co.—Securities Build- 
ing; Carl Blackstock, Blackstock Lumber Co.— 
city and suburban retailers; R. W. Condon, Puget 
Mill Co.—timber owners and loggers. 
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VICTORIES IN ANTISHINGLE FIGHT 


SEATTLE, WASH., March 18.—Paul R. Smith, 
of the M. R. Smith Lumber & Shingle Co., pre- 
sided at the Wednesday luncheon of shingle 
manufacturers and wholesalers, and conducted 
a discussion of which the keynote was near- 
optimism. He referred specifically to reports 
of building activity, published in the AMERICAN 
LUMBERMAN, as marking the change to im- 
proved conditions. 

Donald H. Clark, secretary-manager of the 
Rite-Grade Shingle Association, aroused a great 
deal of interest by giving his impressions of 
a tour of the mills. He showed that the water- 
front operations in western Washington and on 
the Columbia River were running practically 
100 percent. He added that the Rite-Grade 
organization was flourishing, on account of the 
recognized advantages of the inspection serv- 
ice. Mr. Clark injected considerable merri- 
ment into the meeting by exhibiting a freak 
shingle, and asking: 

‘*Did any of you ever see a shingle with sap 
in the center?’’ 

It was a 5/2 specimen, sap in the center, 
probably 30 percent vertical grain and 70 per- 
cent flat. 

‘‘That shingle was cut from a fluted butt,’’ 
explained Will C. McMaster, who in addition to 
being vice president of the John MeMaster 
Shingle Co. is recognized as the oldest shingle 
weaver in the State. 

The shingle had been eut by the Doty Lum- 
ber & Shingle Co., with offices in Portland, Ore., 
and mills at Doty, Wash. Art Bevan, of the 
shingle branch, read the following extract from 
a letter written to Mr. Clark by R. W. Merse- 
reau, president and manager of the Doty Lum- 
ber & Shingle Co.: 

The shingles with sap in the center that you 
called attention to are specially manufactured on a 
machine for that purpose for customers in a sec- 
tion of the country that likes them that way. The 
idea is that in case of sparks on a roof the fire can 
be confined to the center of each shingle, where it 
can be more readily combated. 

The humor of this letter was keenly appre- 
ciated by the shingle men, in view of the great 
activity of prepared roofing interests in en- 
couraging antishingle legislation in all parts of 
the country. 

Mr. Bevan read the following telegram from 
R. 8. Whiting, secretary of the shingle branch, 
dated Omaha, March 14: 

The city commissioners voted unanimously quite 
unexpectedly this afternoon not to prohibit 
shingles here. The local dealers turned out strong, 
thereby helping to rescind the action of the fire 
marshal and building code commission. Dealers 
here report a gradual improvement in business. 

From Omaha Mr. Whiting planned to go to 
Salt Lake, where an antishingle ordinance has 
been under consideration. He is due to reach 
Seattle Sunday night, after a tour beginning 
Jan. 7, during which he has visited Denver, 
Minneapolis, Kansas City, Flint, Mich., Mil- 
waukee, Chicago, South Bend, Des Moines, 
Omaha and Salt Lake. 

Mr. Bevan further reported that Marysville, 
Calif., had decided to revoke hostile legislation, 
which sought to exclude shingles from the resi- 
dential district. Marysville will allow the use 


of shingles outside of the fire limits—out of 
consideration for the small home builders, who 
it felt have been treated unjustly by the anti- 
shingle ordinance. 


USEFUL DIAGRAM FOR LUMBER CONSUMER 


HoquiaM, WasuH., March 18.—‘‘ What Stand- 
ardization Means to the Lumber Industry’’ is 
the caption of an attractive and convincing dia- 
gram which is being circulated by the National 
Lumber & Manufacturing Co., of this city. The 
diagram, which is reproduced on this page, 
traces the forest product step by step from the 
quality standards of the tree to the guaranteed 
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& SOUND STRUCTURE WHICH INSURES REDUCED COSTS BETTER VALUES AND FAIR PROFITS 


quality and simplified buying for the consumer, 
and is appropriately described as ‘‘a sound 
structure which insures reduced costs, better 
values and fair profits.’’ 


SECURES CUT IN BOX RATE 10 ORIENT 


SEATTLE, WASH., March 18.—W. C. Strong, 
sales manager of the C. M. Post Box & Lumber 
Co., has scored in having secured a sweeping 
reduction in rates for Oriental business. Mr. 
Strong is a keen student of marketing condi- 
tions, and among other points on the map has 
had his eye on Japan as one of the outlets for 
the well-known ‘‘ Postboxes.’’ In talking with 
a steamship man the other day, he discovered 
that the box rates were practically prohibitive. 

‘*What do you say the rates are?’’ Mr, Strong 
asked. 

‘*We quote you $10 to $12.50,’’ answered the 
steamship man. 

‘‘Wait a minute,’’ interposed the box ex- 
pert. ‘‘Take your pencil and do a little figuring 
with me.’’ 

Then he talked convincingly of short stowage 
and eubie tons, and the conversion of the thou- 
sand unit into the cubic unit, so as to wipe out 
the discrimination against box shooks. ‘‘By 
George,’’ the steamship man _ exclaimed; 
‘fvou’re right.’’ Mr. Strong thus tells the rest 
of the story: 

Thru our efforts with several shipping companies 
here we have been able to get a rate on a cubic ton 
of box shooks to Japan of $6. In our negotiations 
we showed the shipping companies interested that 
to charge $10 on a cubic ton of box shooks, namely 
forty cubic feet, which includes only about 498 feet 
(board measure) would be suicide to the box in- 
dustry, as against a $10 or $12 lumber rate when 
that rate is based on a per thousand footage basis. 
For that reason we believe that we are largely re- 
sponsible for the reasonable rates now quoted on 
box shooks to Japan and Oriental ports. 

The rate quoted to Australia at the present time 
is $8, and if sufficient volume is developed we can 
get a rate of $6.75 per cubic ton. 

Such a matter as this is very important to the 
box industry, and should have the coédperation of 
all manufacturers in developing this business. 


DECLINES TO TAKE UP RAILROAD OPTION 


SEATTLE, WasuH., March 18.—Maj. E. 8. 
Grammer, manager of the Admiralty Logging 
Co. and also one of the directing heads of the 
Puget Mill Co., has declined to take up his 
option for the purchase at $1,500,000, of the 
Government spruce railroad on the Olympic 
Peninsula. Maj. Grammer’s reason is inability 
to make a proper survey of the timber resources 
within the 45-day limit of the option. He says: 

I was figuring on the purchase of about 1,000,- 
000,000 feet of standing timber in the Government 
forest reserve tapped by the railroad, my belief be- 
ing that the line could not be operated profitably 
unless the owner could furnish traffic thru his own 
logging operations. Immediately after I took the 
option in January there was a heavy snow; and 
since then, with the winter one of the severest in 
years, the snow has accumulated until now it is 
waist deep in the woods of the peninsula. I sent 
out cruisers as soon as the option was taken, but 
the snow has compelled them to give up the job. 
Under existing weather conditions, it would take 
from sixty to ninety days to complete the timber 
cruising ; I did not want to complete the purchase 
until I knew exactly the amount and character of 
the standing timber I could acquire; and since I 
did not feel justified in asking the Government 
for such an extension of time, I have permitted the 
option to lapse. The spruce division officials con- 
siderately offered to grant a limited extension, but 
also told me they had received other offers for 
the road subsequent to my option. They did not 
feel justified in making such an extension as I 
needed, and I appreciated their situation. I did 
not wish to buy the road unless I could operate it 
without depending upon other owners of timber 
who might or might not want to log and ship by it. 
It is true that included in the properties covered 
by the option there were tracts of timber contain- 
ing about 39,000,000 feet, but that was not enough 
to cut much of a figure. 

The option covered the spruce railroad, and 
the timber indicated, and also the Government 
sawmill at Port Angeles. 


ILLUMINATING TALK ON SALES TAX 


SEATTLE, WAsH., March 18.—J. Newton Col- 
ver, of the Daily Post-Intelligencer, delivered 
an illuminating talk on the proposed sales tax 
at the regular luncheon of Seattle wholesalers 
Thursday. The main point developed was that 
the tax will originate with the manufactured 
article, will be paid by the manufacturer to the 
Federal Government, and will not be capable of 
being pyramided. Mr. Colver answered many 
questions touching forest products. One dealt 
with cedar siding which might undergo slight 
changes in being redressed, and another with 
shingles shipped to a creosoting or staining 
plant for dipping. In each instance, Mr. Colver 
pointed out, the article would be ‘‘in process 
of manufacture,’’ and stated that the tax would 
be collected at the plant where the siding or 
shingles were put forth as a finished article. 
Fred H. Parks, of Parks & Lawton, presided. 

Irling Davis, of Williams & McKeithan, was 
appointed chairman of the meeting to be held 
March 23. 

On invitation of E. L. Connor, of Connor & 
Bailey, the wholesalers will soon visit Everett, 
the probable date being Thursday, March 30, 
at which time they will spend the entire after- 
noon among the wholesalers and manufacturers 
of that city. 
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GETS FOUR APPOINTMENTS IN ONE WEEK 


SEATTLE, WASH., March 18.—Speaking of 
recognition, Walter R. Fifer, of the Western 
Lumber Sales Co., comes up front this week 
with a bang. Tuesday morning he was ap- 
pointed a director of the West Coast Forest 
Products Bureau; Tuesday afternoon, a trustee 
of the Pacific Coast Shippers’ Association; 
Wednesday, he materially assisted in staging a 
‘‘Big Night’’ at the Metropolitan Club as 
chairman of the entertainment committee; 
Thursday he was appointed captain in the drive 
for funds for the Centralia Memorial, and as 
signed to the Henry Building as the representa- 
tive of lumber wholesalers. During the visit 
of the Northwestern Lumbermen’s Association, 
Mr. Fifer was chairman of the committee of 
wholesalers and helped to stage a successful 
party at the Bungalow. 

PASS ALES EEE SZ 

BITUMINOUS COAL is produced in commercial 

quantities in twenty-three States, 
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BUY YARD; TO MAKE IT ONE OF THE BEST 


SPOKANE, WasuH., March 18.—An important 
change occurred in retail lumber yard circles 
this week when the control of the Exchange 
Lumber Co., with assets valued at $175,000, 
passed into the hands of Grant Dixon, who for 
ten years was head of the Dixon Lumber Co., 
operating a retail yard in Spokane, and which 
was purchased within the last few months by 
the Potlatch Lumber Co. and Charles L. Coff- 
man, who has been with the Home Lumber Co., 
of Spokane, also for ten years. 


Under the reorganization effected thru the 
purchase of the controlling stock from a group 
of shareholders, Mr. Dixon is president of the 
company; Mr. Coffman, secretary and general 
sales manager, and Andrew MacCuaig, who has 
been with the Exchange Lumber Co. for the 
last eight years, is continued in his position 
as treasurer and manager. 

‘‘Our company is considering plans for ex- 
tension which we believe will make it one of 
the most modernly equipped retail yards in the 
Pacific Northwest,’’ said Mr. MacCuaig. Mr. 
MacCuaig was president of Elko Elkad, Spokane 
lumberman’s club, during its highly successful 
first year of existence. He was recently suc- 
ceeded by I. N. Tate, assistant general manager 
of the Weyerhaeuser Sales Co., as president of 
the club. 


REDWOOD MEN AND FORESTERS CONFER 


San FRAnNcisco, CALIF., March 18.—A con- 
ference between officers of the California State 
Board of Forestry and the redwood owners and 
operators was held in the assembly room of the 
Merchants Exchange Building here last week. 
The object of the meeting was to consider plans 
for fire protection, reforestation of cut-over 
lands ete. by mutual agreement. While no defi- 
nite details were settled, all of the redwood 
firms represented were committed to the idea 
of coéperating with the board and having its 
officers visit their holdings. 

George C. Pardee, chairman of the State 
board of forestry, presided. He was introduced 
by Donald Macdonald, president of the Cal- 
ifornia Redwood Association, which called the 
meeting. He said that the State board had no 
fixed ideas, but wished to talk things over with 
the redwood men, as it had done with the pine 
people. 


Maj. D. T. Mason, a prominent forest en- 
gineer, was engaged by the Hammond Lumber 
Co., Pacifie Lumber Co., Union Lumber Co., 
and Little River Redwood Co. to study their 
redwood timber holdings and make a report, with 
a view to their, possibly, inaugurating a system 
of forest management. This group of operators 
manufactures 55 percent of the redwood lumber 
and owns two-thirds of the timber. Maj. Ma- 
son’s report is in two parts, one general on the 
entire area and the other going into specific de- 
tails on each company’s holdings. This report 
will be of great value to the redwood men and 
the State board in forming plans for protecting 
and perpetuating the timber. 


M. B. Pratt, State forester, advised the red- 
wood men to give adequate fire protection to 
their virgin timber and cut-over lands, and 
offered the assistance of the board. 

Donald Macdonald, of the Pacific Lumber Co., 
told of the company’s desire to codperate with 
the board and invited Chairman Pardee to 
visit Seotia. 

W. S. Burnett, representing the Hammond 
Lumber Co., expressed the most cordial feelings 
toward the State board of forestry and a desire 
to cooperate in plans for reforestation. 

C. R. Johnson, president of the Union Lumber 
Co., expressed the warmest sentiments toward 
the purposes of the boardand said he wasanxious 
to see measures adopted for perpetuating the 
redwoods. 

R. A. Swales, of the Union Lumber Co., told 
of the operations of the Mendocino County 
Fire Protective Association. 

Among those who gave their views on forest 
perpetuation and protection were: Solon H. 
Williams, of the State board of forestry; H. B. 


Hickey, of the Standish-Hickey Co.; George H. 
Rhodes, of the California Forest Protective As- 
sociation; E. A. Sinclair, of the Glen Blair 
Redwood Co.; J. H. Holmes, of the Holmes- 
Eureka Lumber Co.; Walter Mulford, of the 
division of forestry of the University of Cal- 
ifornia, and W. M. Wheeler, of the Wheeler 
Timber Co. 

Chairman Pardee expressed his pleasure at 
the promises of codperation given by all of the 
lumbermen present. He said that the State 
board, probably, will send out a questionnaire 
to obtain detailed information as to the subjects 
under consideration. 
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JOIN IN WAREHOUSING AGREEMENT 


St. Lours, Mo., March 21.—The Union Lum- 
ber Co., of Fort Bragg, Calif., has joined with 
the Julius Seidel Lumber Co. in a warehousing 
arrangement whereby complete stocks of all 
grades of redwood will be maintained in St. 
Louis not only for the convenience of Mr. 
Seidel’s customers, but also those of the Union 
Lumber Co., the arrangement being codpera- 
tive. 

The redwood department will be in charge of 
Charles P. Tomlinson, who was manager of the 
retail yard of the O. H. Paddock Lumber Co., 
Nokomis, Ill., for the last seventeen years. His 
retail experience gives him a thoro knowledge of 
the needs of the retailers. Mr. Tomlinson will 
also be in charge of the hardwood flooring de- 
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St. Louis, Mo. ; 
In Charge Building 
Specialties 
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partment, and he will more intensely promote 
the uses of flooring, which has always been car- 
ried by Mr. Seidel. 

The second new department, building special- 
ties, announcement of which was made in last 
week’s AMERICAN LUMBERMAN, is progressing 
nicely under the direction of Claude L. Dann, 
who has been identified with the building mate- 
rial trade of St. Louis for the last fifteen years, 
having been manager of that department for 
the Graham Paper Co. for a number of years, 
resigning to open the district sales office here 
for the Beaver Board Co. The line includes 
wallboard, roofing, insulating and _ building 
papers. 


RECORD ATTENDANCE AT SCHOOL 


WANAKENA, N. Y., March 20.—Applieations 
for entrance to the 1922 course of the State 
ranger school of the New York College of For- 
estry numbered 50 but accommodations permit- 
ted acceptance of only 37. The course is given 
at Wanakena with practical experience gained 
in the 1,800-acre college forest, the gift of the 
Rich Lumber Co. Practical work in reforesta- 
tion, surveying, timber estimating, silviculture, 
and nursery practice, logging and utilization, 
dendrology, forest protection and pathology and 
entomology are given. 





HONORED BY WEST COAST MILLMEN 


SEATTLE, WASH., March 18.—R. W. Vinnedge, 
for two terms president of the West Coast Lum- 
bermen’s Association, has been further com- 
plimented thru election as chairman of the board 
of trustees and as president of the West Coast 
Forest Products Bureau, vice Howard Jayne, 
of Portland, Ore., resigned. The action was 
taken at the regular monthly meeting of the 
trustees in Seattle Tuesday morning, at which 
time C. J. Hogue, director of the bureau, oe- 
eupied the chair in the absence of President 
Jayne. Mr. Jayne’s resignation, which had been 
tendered on account of pressure of business, was 
accepted with regret. While he is no longer 
president and chairman of the board, he still 
retains his membership on the board of trustees. 

Hervey A. Lightner, of the Goodyear Log- 
ging Co., was appointed chairman of the finance 
committee. 

Mr. Hogue left for the East on Thursday 
night, after having spent upward of two months 
on the west Coast. He will return about May 
8. While here he appeared before the annual 
meeting of the West Coast Lumbermen’s Asso- 
ciation, the annual of the Pacific Coast Ship- 
pers’ Association, and numerous important 
gatherings such as those resulting from the ex- 
cursions of the Northeastern Retail Lumber- 
men’s Association and the Northwestern Lum- 
bermen’s Association. At the request of Port- 
land lumbermen, he attended a meeting of the 
Oregon Social Workers’ Association, and took 
part in a discussion of materials for a new 
building for the boys’ training school at Salem, 
Ore. He spoke twice in Aberdeen, Wash., once 
before the Kiwanis Club, and again at a meet- 
ing of loggers and lumbermen, to whom he ex- 
hibited west Coast forest pictures. 

H. 8. Stronach, the bureau’s field represen- 
tative, has been on the Coast since January, and 
will continue his: work in this region, the main 
object of his efforts being the development of 
a demand for shop stock and industrial cutting. 


RECENT WAGE REDUCTIONS IN THE SOUTH 


NEw. ORLEANS, LA., March 20.—The Southern 
Pine Association some time ago sent out a ques- 
tionnaire asking its subseribers to report the 
current wages paid to men in various positions 
and the decrease from wages paid in January, 
1921. The results were carefully compiled and 
published in bulletin form. This bulletin shows 
that in the woods department the general aver- 
age hourly rate in January, 1922, was $0.257, 
a decrease of 21.9 percent during the year, and 
that the average hourly rate for common labor 
was $0.183, a decrease of 32.2 percent below 
wages prevailing in January, 1921. In sawmills 
the decrease in wages has not been so large, but 
it was found that the general average hourly 
rate for sawmill or plant departments on Jan. 
1, 1922, was $0.269, a decrease of 22.9 percent; 
while common labor with an average of $0.187 
showed a decrease of 28.6 percent. Summing up 
all the operations, it was shown that the general 
average hourly rate for January, 1922, was 
$0.265, a decrease of 22.3 percent below Janu- 
ary, 1921; and that the average hourly rate for 
common labor for all the operations; namely, 
$0.187, is a decrease of 29.2 percent from Jan- 
uary, 1921. The hourly wages are based on a 
10-hour day, considering twenty-five working 
days in a month, and the averages were obtained 
after weighing the rates for the individual posi- 
tions according to the number of men employed 
in each position. 


BOOK ON TRACTOR OPERATION 


Users of tractors will find all the intricacies 
of tractor construction and operation ex- 
plained in ‘‘The Modern Gas Tractor,’’ by 
V. W. Page, published by the N. W. Henley 
Publishing Co. at $3. The book has gone 
thru four editions and has been kept up to the 
minute. The fourth revised and enlarged 
edition will be supplied by the AMERICAN 
I,.UMBERMAN at the publisher’s price prepaid. 

THE MAINTENANCE of the Chicago Elevated 
Railroads requires 3,000,000 feet of lumber an- 
nually. 
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ALASKA LOGGER PRAISES SERVICE 

WASHINGTON, D. C., March 20.—The editorial 
published in the Washington Post of March 12, 
dealing with reorganization of the Government, 
and making a vigorous attack upon the Forest 
Service, which, with Col. W. B. Greeley’s reply, 
was published in the AMERICAN LUMBERMAN of 
last week, has been placed in the Congressional 
Record, and thus given rather wide circulation 
at Uncle Sam’s expense, despite the fact that 
the writer was wholly misinformed and his at- 
tack entirely without justification. 

Representative Haugen of Iowa, chairman of 
the House committee on agriculture and for- 
estry, wrote a letter to Col. Greeley, calling his 
attention to the editorial and asking for a 
statement of the facts, which doubtless will be 
placed in the Congressional Record in due time. 

In view of the reply of Col. Greeley already 
published it is not necessary to quote from his 
letter to Mr. Haugen. Readers, however, will 
be interested in a letter written to Col. Greeley 
by Sawyer & McKay, logging and piling con- 
tractors at Ketchikan, Alaska, a copy of which 
was enclosed in the letter to Mr. Haugen. This 
letter was written by the largest timber oper- 
ators in Alaska entirely of their own free will 
and for this reason can be accepted as a dis- 
interested statement concerning the work of the 
Forest Service in Alaska, one of the points at- 
tacked in the editorial referred to. The Alaska 
letter follows: 


There have been so many articles in the maga- 
zines and newspapers criticising the work of the 
Forest Service in Alaska and demanding a change 
that we think it is about time some Alaska firms 
that deal with your organization let you know 
what they think of your methods of doing busi- 
ness. 

We are very well acquainted with all of your 
local men and with your rules and regulations, 
as we are now the largest logging operators in 
Alaska and buy all of our timber from the Forest 
Service. We want to show you what we have been 
able to do under Forest Service methods and the 
kind of service your men here are giving us. You 
will see how your bureau has been an encourage 
ment to building up the timber industry and why 
we do not want a change in the method of han- 
dling the national forests here. 

In 1908, H. M. Sawyer and J. W. McKay, who 
now have the controlling interest in the logging 
firms of Sawyer & McKay and Sawyer, Reynolds 
& Co., started in the logging business as hand 
loggers. Hand logging is cutting timber along 
the shore line, rolling the logs into the water with 
jackscrews and peavies, and making them into 
rafts which are sold to the sawmills. We had no 
capital whatever and did the actual work our- 
selves. During the early years of logging we 
would purchase $100 worth of timber or less from 
the Forest Service, get out the logs and sell them. 
A part of the money would then be used to make 
a deposit on the stumpage for another raft of logs 
and the operation would be repeated. 

It would have been very hard for us to get a 
start under any other system of buying timber, 
as we had no money to buy timber lands. All of 
the profits we made as we went along we were able 
to put into more and better logging equipment and 
thus increase our operations, as the Forest Service 
was always willing to sell us the amount of timber 
we could dispose of and in units that our equip- 
ment could handle. 

From 1908 to date we have logged 80,000,000 
board feet of timber from the national forest, for 
which we have paid the Government $120,000. Our 
logging equipment now consists of: 7 logging en- 
gines completely equipped; 8 tug boats and 
launches; 7 floating logging camps; headquarters 
at Ketchikan; branch headquarters at Juneau. 

We have never had to invest any money in stand- 
ing timber and do not own a foot of stumpage in 
Alaska today. If the timber lands here were pat- 
ented we would have to invest thousands of dollars 
in standing timber to protect our logging invest- 
ment and to assure deliveries to our customers. Not 
only would the carrying charge on this timber be 
heavy, but with limited capital we could not put 
so much money in equipment and our operations 
would be on a much smaller scale. Under the pres- 
ent system we know that we can buy the amount 
we want and when we want it; pay as we cut and 
operate under practical requirements. 

We have not found the timber regulations im- 


practical and have not been delayed by red tape. 
We have always got good service. You have prac- 
tical men here who know timber and logging. In 
our fourteen years of logging we have not once 
found it necessary to appeal from the local forest 
supervisor’s decision, which we have a right to do 
under our contracts. The timber is scaled by For- 
est Service scalers as it is cut, and we pay for it 
on this scale. The scaling is done by experienced 
men, and is so fair that we and the many con- 
cerns to which we sell logs and piling accept this 
scale as a basis of payment to us. 

We think the lIforest Service has the right 
method of handling Government timber, and that 
no other bureau is as well qualified to make the 
rules and do the work, as your men are trained 
along this special line. A machine working as 
smoothly as the Forest Service should not be 
tampered with. If men who do not know timber 
and logging methods are placed in charge of things 
they might put a system into effect that would 
ruin the timber business here. We have heard no 
complaint from people who are actually dealing 
with the Forest Service, and do not believe that 
any of the agitation for a change in bureaus comes 
from the lumbermen and sawmill men in south- 
eastern Alaska. 

The letter is dated at Ketchikan, Alaska, 
Jan, 11, 1922, and is signed by J. W. McKay 
for Sawyer & McKay. 
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CONFER ON INDUSTRIAL MOVIES 
WASHINGTON, D. C., March 20.—J. E. Edger 
ton, president of the National Association of 


Manufacturers, has called a- conference at the 
Washington Hotel here April 11 to discuss the 
development of industrial motion pictures for 
national distribution. In the call Mr. Edger- 
ton directs attention to the need of efficient pro- 
duction and distribution of films of our great 
manufacturing enterprises. 

The meeting was called one day ahead of the 
conference of trade association representatives 
with Secretary Hoover in order to obviate the 
necessity of two trips to Washington. 

PAPEL LAL EEE 

CONFERENCE ON TRADE STATISTICS 

WASHINGTON, D. C., March 20.—The secre- 
tary of commerce will hold a conference in 
Washington with representatives of trade asso- 
ciations the activities of which are national or 
interstate in their scope, in room 704, Depart- 
ment of Commerce Building, April 12, at 10 
a. m., for the following purposes: 

1—-Securing a list of trade associations that will 
furnish voluntarily to the Department of Commerce 
the classes of statistical information outlined in 
the correspondence between the Department of 
Commerce and the Department of Justice, pub- 
lished Feb. 16. 

2-——Discussing and considering means _ best 
adapted for collecting and forwarding to the secre- 
tary of commerce, for dissemination, the classes 
of statistical information outlined in the corre- 
spondence referred to, including the forms of re- 
ports that will be most suitable for associations 
that are willing to furnish such information. 

3—Discussion of the manner in which such re- 
ports of the statistical officer of the associations 
ure to be filed with the Department of Commerce, 
and the manner of distributing the information 
therein to members of the associations and to the 
public. 











LOWER RATES FROM WEST SIDE 


NEw Or.LEANS, La., March 21.—Southwestern 
railroads have decided to make freight rate re- 
duetions on southern pine from producing terri- 
tory to points in Illinois, Indiana and Wiscon- 
sin similar to those put into effect March 13, by 
the Southern Illinois Central and other south- 
eastern railroads, according to information re- 
ceived here late Thursday by the Southern Pine 
Association. 

These reductions, ranging from one to 31, 
cents a hundred pounds to varying destinatio 





Storage at Montana Junctions 


Announcement was made March I8 by 
the Northern Pacific Railway Co. that it 
had issued tariffs, to become effective 
April 21, permitting at Laurel and Bil- 
lings, Mont., storage and reshipment of 
lumber from north Pacific coast points. 
Heretofore it has been necessary to bring 
lumber from that producing section to 
Minnesota Transfer for storage and re- 
shipment. This new tariff provision will 
enable shippers of west Coast lumber to 
reship into Colorado, Wyoming, Nebraska, 
Kansas and southwestern points, including 
Texas. 











were made to conform to reductions ordered a 
short time ago by the Interstate Commerce Com- 
mission on southern hardwoods. 

‘‘These reductions on pine,’’ said A. G. T. 
Moore, traffic manager, Southern Pine Associa- 
tion, ‘‘while gratifying to the lumber industry, 
yet cover only a small fraction of the terri- 
tory to which decreases on hardwoods were 
granted by the commission. We now are ask- 
ing southeastern and southwestern lines to grant 
rates on pine similar to those on hardwoods to 
the entire territory of the central freight asso- 
ciation, eastern trunk line and New England 
roads. To this end we have wired Agents Le 
land and Speiden, of the southwestern and south 
eastern lines, respectively, as follows: 

Now that the southwestern and southeastern 
lines have met the independent action of the South- 
ern Railway and the Iinois Central in granting 








us the hardwood reductions to territories covered 
by their respective roads, please advise what your 
roads will do toward unanimously approaching cen- 


tral freight association, eastern trunk line and 
New England roads to the end that the hardwood 
reductions to the entire territory involved in the 
Interstate Commerce Commission’s order, be 
granted on southern pine. Our understanding is 
that northern and eastern roads are receptive to 
such a proposition if our southern roads will ap- 
proach them unanimously. 


ADOPTS CHANGE IN HARDWOOD RATES 


WASHINGTON, D. C., March 20.—Upon con- 
sideration of application No. 12,175 of the 
Nashville, Chattanooga & St. Louis Railway, 
for itself and other carriers participating in 
the traffic, the Interstate Commerce Commission 
has issued Fourth Section Order No. 8,146, as 
follows: 

That the petitioners herein be, and they are 
hereby, authorized to establish and continue until 
Aug. 20, 1922, reduced rates on hardwood lumber 
and hardwood forest products revised to comply 
with the report of the commission in Southern 
Hardwood Traffic Association vs. Illinois Central 
Railroad Co., 66 I. C. C., 68, published in blanket 
supplements issued under special permission No. 
57,615 without observing the long-and-short haul 
provision of the fourth section of the Interstate 
Commerce Act. 

It is further ordered, That all other and further 
relief prayed in the said application No, 12,175 be, 
and the same is hereby, denied. 


Lumber Cases Assigned for Hearing 


WASHINGTON, D. C., March 20.—The Interstate 
Commerce Commission has assigned lumber cases 
for hearing as follows: 

No. 18,8363—-Henderson Lumber Co. vs. Director 
General as agent—Chamber of Commerce Rooms, 
Pittsburgh, Pa., April 19, before Examiner Eshel 
man. 

No. 13,512—American Lumber & Export Co. vs. 
Director General as agent, Louisville & Nashville 
Railroad Co.-——United States Court Rooms, Bir- 
mingham, Ala., May 4, before Examiner Fleming. 

Statistics of Idle Freight Cars 

WASHINGTON, D. C., March 20.—In a statement 
just made the Association of Railway Executives 
shows that 398,982 freight cars were idle because 
of business conditions March 8, compared with 
417,964 Feb. 8, a decrease of 18,982. 

Tabulations showed that of the idle cars 223,846 
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were freight cars in good repair; which was a de- 
crease since Feb. 28 of 21,254. The remaining 
175,136 were freight cars in need of repairs in 
excess of the number normally out of service. 

Of the 2,278,452 freight cars on line March 1, 
reports showed 334,628, or 14.7 percent, in need 
of repair, compared with 332,614, or 14.5 percent, 
on Feb. 1, or an increase of 2,014. Allowing 7 
percent as the number normally in bad order would 
Jeave 175,136 freight cars idle because of business 
conditions and in need of repairs. 


Seek Recovery of Penalty 

OMAHA, NesB., March 22.—Omaha lumbermen are 
seeking to recover $75,000, excess charges assessed 
against them by railroads during Federal control. 
At that time $10 a car was assessed on all lumber 
reshipped, or reconsigned, to points outside Ne- 
braska. The fight for reparation is in the hands 
of the traffic bureau of the Omaha Chamber of 
Commerce. 


LUMBER CASE ASSIGNED FOR HEARING 

WasHINGTON, D. C., March 20.—The Inter- 
state Commerce Commission has assigned for 
hearing April 24 in the United States Court 
Rooms at Minneapolis, before Examiner Seal, 
Docket No. 13,095—Andersen Lumber Co. vs. 
Northern Pacific Railway Co. et al. 


WOULD ABANDON LUMBER ROAD 

WASHINGTON, D. C., March 20.—In a pro- 
posed report in Finance Docket No. 1,258, after 
rehearing, Attorney-Examiner Ray W. Clarke 
recommends that the Interstate Commerce Com- 
mission affirms its original report in this proceed- 
ing. In its original decision the commission 
granted the application of the Duluth & North- 
ern Minnesota Railway Co. for a certificate of 
public convenience and necessity to permit the 
abandonment of its line extending from Knife 
River, Lake county, Minn., in a northeasterly 
direction thru Lake and St. Louis counties to 
Cascade in Cook County, a distance of 99.25 
miles. The commission handed down its deci- 
sion last July. On Oct. 10 the Minnesota For- 
est Products Co. submitted an offer to the at- 
torney general of Minnesota to furnish adequate 
tonnage to this line to enable it to operate. The 
rehearing was confined to testimony concerning 
the ability of this company to furnish adequate 
tonnage and to testimony of settlers showing 
their situation as the result of the cessation of 
service on the road. Doubt is expressed by Mr. 
Clarke that the timber company’s holdings in 
Cook County would furnish sufficient tonnage to 
give the railroad a satisfactory return. Mr. 
Clarke also states that on Oct. 8 a contract was 
entered into by the railroad for the sale of its 
track material to the Cloquet Lumber Co. on 
the southerly seventy-one miles of the line, the 
remainder of the line having been previously 
disposed of in connection with timber holdings 
to Alger, Smith & Co., the principal stockholder 
of the road. The line runs thru virgin country 
where the settlers’ only means of livelihood has 
been the sale of timber products. Some have 
left the region since the road ceased operations. 
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ENJOINS NEW ENGLAND DIVISIONS 


NEw York, N. Y., March 22.—A temporary 
injunction suspending the enforcement of the 
Interstate Commerce Commission’s order grant- 
ing an additional 15 percent to the New Eng- 
land rail lines from joint rates on freight han- 
dled with western trunk lines, has been granted 
by the Federal court. The Government is di- 
rected to show cause why a permanent injune 
tion should not be granted. This is believed to 
be the first time the commission’s powers under 
the Transportation Act of 1910 has been di- 
rectly challenged thru the courts. 

‘The New York Central, the Pennsylvania 
and the Baltimore & Ohio did not join in the 
petition. Last Saturday it was understood that 
these three systems were ready to arrange a 
compromise with the New England railroads, 
and reports were current that the approximately 
one hundred other railroads who now have joined 
in the petition for an injunction might refrain 
from court action if the attempted compromise 
was effected. 

The New England railroads claim that a 
greater share of freight revenues on business 
handled in conjunction with western trunk lines 


is imperatively necessary at once,.as they are 
losing money on much of this traffic at present. 
On the basis of this complaint the Commission 
issued its order. 


ROCKFORD LUMBERMAN SELLS OUT 


RockrorD, Inu., March 20.—N. H. Parsons, 
who for many years has operated the Par 
sons Lumber Co. here, has sold that business 
to Hugh G. Parsons, M. A. Howe and R. W. 
Blake, and will in a few months leave for the 
West where he expects to again enter the lum- 
ber industry. The three purchasers have each 
been associated with Mr. Parsons in the busi- 
ness, Hugh Parsons continuously for seventeen 
years. About two years ago the latter opened 
a lumber business of his own at 1108 Kilburn 
avenue and will now consolidate that yard 
with the Parsons Lumber Co. (Ine.). Mr. Howe 
has been in the office of the Parsons Lumber 
Co. for five years, and Mr. Blake has been a 
salesman for the company since 1915. 

The lumber business which Mr. Parsons has 
disposed of is an old and flourshing one. It was 
established on its present site nearly sixty years 
ago by Safford & Scoville, who sold it to Wood- 
ruff & Maguire in the early ’90s. In 1903 
it was purchased by N. H. Parsons and he con- 





N. H. PARSONS, ROCKFORD, ILL. ; 
Well Known Retailer Who Will Move West 


ducted it under the name of Parsons Lumber 
Co. until last January, when the business was 
incorporated under the name of Parsons Lum- 
ber Co. (Ine.). Hugh Parsons is president and 
general manager of the new company, R. W. 
Blake, vice president, and M. A. Howe, secre 
tary-treasurer. 


WESTERN HEMLOCK GAINS IN FAVOR 


SEATTLE, WASH., March 18.—A staunch be- 
liever in the future of west Coast hemlock is 
W. G. Weigle, supervisor of the Snoqualmie 
national forest, with headquarters in Seattle. 
Mr. Weigle says: 


There is no doubt in my mind that west Coast 
hemlock will come into its own some of these days: 
in fact, interest in this superior wood has already 
been aroused, and the demand for it has awakened 
in a small way. In my opinion its use will develop 
gradually, since its excellent qualities must be 
recognized by consumers and inquiry for it must 
begin at the lumber yards thruout the country be- 
fore it begins to take its place as a building mate- 
rial of high grade. On the west Coast we know 
that our hemlock has been under a handicap on 
account of being confused with eastern hemlock. 
West Coast hemlock (Tsuga heterophilla) is a 
close-grained wood, and in that respect stands out 
in sharp contrast with eastern hemlock (Tsuga 
canadensis), which is open to the objection of 
being “‘slivery.” West Coast hemlock does not 
shatter, and it is nicer to handle than is the east- 
esn growth. We have found in western Washing- 
ton that hemlock cut from the side hills is more 
likely to be of better quality than that from the 
bottom lands, the difference apparently being im- 
parted by the soil. Tsuga heterophilla is most 
abundant in the Olympic Peninsula, where it 
flourishes in billions of feet, and it is also plentiful 


in the Snoqualmie national forest, where the total 
is at least 4,000,000,000 feet. Another variety, 
Tsuga mertensiana, or Merten’s hemlock, grows 
high up in the hills, and has not yet come much 
into notice commercially.- I am convinced that 
west Coast: hemlock will gain steadily in public 
favor, and in course of time—no one ean tell just 
when—grow into general use. The people of the 
United States as a whole have become fairly well 
acquainted with the splendid qualities of Douglas 
fir; and some of these will know west Coast 
hemlock just as well—and hemlock will lose noth- 
ing in the comparison. 

Mr. Weigle’s office is arranging to offer for 
sale two tracts of Government timber. One 
tract embraces 10,000,000 feet of fir, with some 
hemlock, located near Fortson, in the Darring- 
ton-Arlington region. The second tract cruises 
250,000,000 feet of fir, with some cedar, on the 
Sauk River. The Sauk tract will require a 
minimum stumpage price. It will be offered 
on a sustained-yield basis, permitting an out- 
put of about 40,000,000 feet a year. There is 
considerable privately owned timber adjacent, 
which logically would be cut at the same time. 








ADDS ANOTHER MEMBER TO FIELD STAFF 


NEw ORLEANS, La., March 18.—A. C. Bishop, 
for thirteen years with the Krauss Bros. Lumber 
Co., has become a member of the field staff of 
the Lanier & Paterson Lumber Co., of New 
Orleans. Mr. Bishop will make headquarters as 
formerly at Louisville and travel eastern Ken- 
tucky, which territory he has covered for many 
years. Mr. Bishop brings the Lanier & Pater- 
son field staff up to eight exclusive representa- 
tives. The growth of this young wholesale lum- 
ber company has been most gratifying and it 
now claims the distinction of handling the larg- 
est volume of southern pine shipments of any 
New Orleans wholesaler. Philip Lanier is its 
president and the man at the helm. L. L. 
Majors, of the Majors-Sowers Lumber Co., of 
Epley and Tallahala, Miss., is vice president, 
and W. J. Sowers, of the same company, and 
general manager of the American Pitch Pine 
Export Co., of New Orleans, is secretary and 
treasurer. 


“MATERIALS OF CONSTRUCTION” 


Curiosity if not a serious desire to add to his 
practical knowledge of his business would in- 
spire in every lumberman a wish to know the 
principles involved in cement manufacture and 
use, for example. Likewise he would like to 
know in a not too technical way something of 
the production and qualities of different steels, 
and most important of all he would value a 
knowledge of the qualities and characteristies 
of the various woods as struetural materials. 

Information of the sort suggested dealing 
with all classes of structural materials is con- 
tained in ‘‘ Materials of Construction,’’ a book 
of nearly five hundred pages, just published by 
John Wiley & Sons (Ine.), New York, at $4. 
The book now issued is a second edition of the 
late A. P. Mills’ work of the same title, which 
has been revised, in part rewritten and added 
to by H. W. Hayward, professor of materials 
of engineering, Massachusetts Institute of Tech- 
nology. The work is designed for the use of 
students and engineers, and is devoid of tech- 
nicalities that would make it unintelligible to the 
general reader. Every person interested in con- 
struction will find the book invaluable for ref- 
erence, for it may well serve as a guide in the 
choice and use of materials of every sort used 
in building. The AMERICAN LUMBERMAN will 
send the book postpaid at the publisher’s price. 


COAST SHINGLES COME THRU CANAL 


Sr. Louis, Mo., March 21.—The first ecar- 
load of forest products to be shipped from the 
Pacific coast by way of the Panama Canal to 
St. Louis is now on its way. The car is a part 
of a cargo of shingles shipped by Krauss Bros. 
from Seattle, Wash., now en route by steamer, 
and was sold thru A. E. Smart, a pioneer in 
the sale of Pacific coast products here, to Charles 
Nabers Sons. The cargo is destined for New 
Orleans, whence shipments will be made to other 
points. It is believed that shipments for St. 
Louis and this territory will be made by barge 
from New Orleans to Cairo, thence by rail. 
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Practical Sawmill Accounting 
[Chapter XVII—“‘Cost Systems’ 





Readers who perused the previous article 
in, this series may have noted Fig. 21* illus- 
trated therein and (with that perspicuity 
which, it is hoped, every blushing author be- 
decks his not always silent audience) there- 
upon may have made a mental remark that 
the form in question, which, it will be re- 
membered, shows the distribution of manu- 
facturing expenses to operations, is in itself 
capable of being used as a manufacturing cost 
statement, or at least that it contains all the 
accounting figures necessary for use in con- 
nection with cost accounting. If such were 
noted, well and good, because as a matter of 
fact it is so. By means of the general ac- 
counting procedure already outlined, partic- 
ularly in connection with manufacturing ex- 
penses, the foundation for a cost system has 
been laid, and any ensuing system of costs 
based thereon, whether it be simple or elabo- 
rate, will be comparable jin the final results 
produced. 

To some people a cost system is a cost 
system, just as a saw is a saw. Experience 
has taught the sawmill man the proper use 
of saws and he no longer expects a hand 
saw to perform like a gang saw. So it is with 
cost systems and their adaptability. In con- 
sidering the installation of a cost system, 
therefore, the all-important feature must first 
be settled as to what its functions are going 
to be and to what extent will the results be 
used. In arriving at a decision on this mat- 
ter the three prime functions of costs must 
be kept in mind; first, they establish a basis 
for the determination of selling prices; 
second, for the determination of inventory 
valuations, and third, for the determination 
of the costs of production. In the lumber 
business unfortunately, the first is of relatively 
no importance as there is little or no rela- 
tionship between costs of production and sell- 
ing prices—the market price is fixed (if the 
word ‘‘fixed’’ may be used in connection with 
such an erratic commodity) by competition 
and by the law of supply and demand. In 
this connection, many lumbermen have not 
been backward in stating that if some of their 
competitors had known more about their 
costs they would have exercised more dis- 
cretion in their operations, and that as a re- 
sult wars of competition would be conducted 
at least on a less killing basis. The second 
function, that in connection with inventory 
valuations and the effects of inventories on 
financial statements, on profit and loss state- 
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and of course, familiarity with the business 
and the application of the figures to the bus- 
iness. 

In such instances it will be found that 
statistics of costs and production, conven- 
iently arranged in comparative form, are laid 
regularly before the operating executive— 
statistics boiled down to the essence, show- 
ing nothing but production figures and the 
average unit costs of production. He under- 
stands how these figures have been compiled, 
knows that they are compiled month by month 
in a uniform manner and that the total ex- 
penditures reported by statements submitted 
to him by the cost accountants tie in with 
the total expenditures shown by the books. 
Close by, more than likely, he has a complete 
set of financial and operating reports, but 
his pet, the statement to receive his first at- 
tention, is that which shows monthly com- 
parative unit costs, by departments and the 
respective details of each department. Thus 
he is enabled to compare, let us say, the cost 
of the direct labor of felling logs during one 
month with those of another, and of similar 
costs, mill by mill, if more than one mill is 
operated. Theoretically, such unit costs should 
be approximately the same, but if there is 
any appreciable differences, his attention is 
attraeted by the fluctuations or variations. 
The comparative unit cost statement is his 
barometer, and the fluctuations, rises and 
falls, just as surely as a barometer, indicate 
changing conditions. 

Our indicator likewise may be made a very 
sensitive instrument, one that will not only 
point out when something is wrong with 
general conditions, but one that will even 
go so far as to indicate the exact spots. At 
times, fluctuations will be warranted and for 
reasons which Will be familiar to the produc- 
tion manager, but if he cannot explain the 
fluctuations to his own satisfaction, he knows 
at once and before it is too late that some- 
thing unusual has taken place, and with his 
cost statements, he is in a position to in- 
vestigate immediately instead of being com- 
pelled to grope along ignorantly until a crash 
comes sooner or later to disturb the equanimity 
of things. The monthly reports may indicate 


a reduction in costs; this, he knows, could be 
brought about by an increase in production, 
or by an omission of some expenses from 
costs, or perhaps, thru error, an overproduc- 
tion was reported. Reverse conditions create 
increases in unit costs. 


The Value of Using Comparative Unit Costs 


In comparing the unit costs of different 
accounting periods or of different mills, con- 
sideration must also be given to local condi- 
tions obtaining at the time, the nature of the 
timber, the layout of the land, the type of mill 
and similar factors. Assuming, however, that 
there is some serious fluctuation in costs, an 
increase that can not be explained off-hand, 
an investigation is begun. The moral effect 
of the investigation is felt all down the line 
and any department having any connection 
with that particular fluctuation will know 
about it—not necessarily harshly, but they 
will know that the operating executive is 
‘fon the job,’’ and naturally, or at least usu- 
ally, steps are taken to prevent recurrences, 
and thus one more evil is remedied. Increases 
in unit costs may be due to natural causes 
such as gradual changes in operating condi- 
tions, and as such the attention of the manage- 
ment is directed thereto, permitting time for 
the definition of suitable changes in policies. 
Careless management by assistants and fore- 
men may be detected by the use of com- 
parative unit costs, and which would be very 
difficult to detect by any other means. In all 
cases, it will be noted that remedies for 
these losses may be made practically at their 
inception, or, at the worst, while the loss is 
still relatively small. These comments, which 
may be superfluous, simply go to prove that 
a sound system of cost accounting will, and 
often does, actually pay for itself many times 
over by the economies it effects in production. 


[The second instalment of Chapter XVIIJ— 
Cost Systems—will appear in an early issue. 
—Epiror. | 


PRREREEEBEAEEEABaE. 
THAT THE SAFEST ANGLE for placing a ladder 
is 75 degrees, whatever the height of the ladder, 
is shown by experiments. 





PER CAPITA INVESTMENT IN BUILDING AND LOAN ASSOCIATIONS 
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Gives Commission Man’s Side 


CHICAGO, MARCH 21. 
Editor AMERICAN LUMBERMAN: With deepest 
interest I have read the various items recently 
appearing in the AMERICAN LUMBERMAN bearing on 
the criticism and proposed regulation of the com- 
mission man by the Pacific coast wholesalers, much 
of which is no doubt justly deserved. 


This question, however, like many others, has 
two sides and very little of benefit will be accom- 
plished until the two elements get together in an 
open and fair spirited conference with the view of 
eliminating unethical practices, if possible; other- 
wise, shelving the unethical perpetrator, be he 
wholesaler or commission man. With this done 
confidence would prevail, closer working relations 
would be established and much more satisfactory 
results would be obtained. 

From the articles in your journal and corre- 
spondence with wholesalers I gather that the in- 
dictment of the commission man is drawn princi- 
pally on these counts: The collect telegram, broad- 
casting of inquiries, promiscuous representation, 
falsifying orders, unauthorized orders, juggling 
grades. 

As to collect telegrams, may it not be possible 
that the wholesalers themselves are, in a way, re- 
sponsible for them? I recall that during the 





Disseminates Prosperity 


Suppose that you are going to build a 
new structure. Men come first and do 
the excavating. They come from various 
parts of the city, and when they go away 
another set of men comes and puts in the 
foundation, and in the main they leave. 
Still another set comes, and another, and 
another, until we have the building going 
on to its final stages, and by and by we 
begin to put in the interior decorating and 
carpets and furniture and perhaps linen 
or désks and maybe silverware, and each 
one of those demands goes out to a new 
class of the community and it diffuses, it 
disseminates, this recovery of prosperity 
all thru the community. 

And so the recovery of the construction 
industry is the first, the most potent and 
perhaps the most important sign of a 
recovery from a period of depression. 

That has begun to take place now, and 
we watch it with the very closest scrutiny 
because we are enormously interested in 
that thing, more than we would be in the 
same amount of recovery in any other 
industry.—LEONARD B. AYRES, vice presi- 
dent Cleveland Trust Co., Cleveland, 
Ohio. 











recent flood tide of the lumber business practically 
every stock sheet and trade feeler that came to our 
desk from the Coast bore the request, “Wire us 
your inquiries at our expense,” or, ‘Wire your 
offers at our expense.” Even today some whole- 
salers print the request on their sheets and one or 
more wholesalers are carrying an ad in your paper 
wherein appears in bold type, “Wire us for prices 
at our expense.” Undoubtedly many commission 
men have thoughtlessly or with intent greatly 
abused this courtesy and thereby imposed an’ enor- 
mous expense on the wholesaler or mill represen- 
tative. 

Ordinarily it should not be necessary to wire in- 
quiries, but these abnormal times impose condi- 
tions that are difficult to meet. One is that many 
buyers hold off their purchases until they find a 
stirring necessity and then exact immediate quota- 
tions, thus forcing the commission man either to 
resort to the wire or forego a chance at the busi- 
ness, and if one salesman will not get figures 
by wire another one will. I am not offering this 
argument as an excuse for the practice but as one 
possible reason why it exists. It would seem that 
the abuse might be easily remedied thru the whole- 
salers’ refusing to accept collect telegrams, and 
the commission men would soon tire of having 
the charges reversed on them. 

Relative to broadcasting inquiries, there are 
and will continue to be items wanted that are hard 
to locate. Again a mill or wholesaler who can 
furnish certain stock today possibly could not 
consider it one or two weeks hence, and for these 
reasons and others the experienced commission 
man has come to know that in order to insure 
prices for his customer he must to a greater or 


less extent broadcast his inquiries, but judgment 
and reason should be used. 


To establish restrictions on the commission 
man’s inquiries would be eminently unfair and 
unjust, in view of the fact that no restrictions are 
placed on the customers’ inquiries, many of whom, 
and especially the railroads and car building com- 
panies, send out from 50 to 200 requests for prices 
on a single schedule; and again in face of the fact 
that the wholesaler assumes the right to broadcast 
his stock sheets and price lists not only to com- 
mission men promiscuously but in many instances 
to the trade direct. 


It would be impracticable if not suicidal for a 
commission man to confine himself to one, two or 
three sources for prices, while the wholesaler re- 
serves the right to quote on an inquiry or not as 
he sees fit. The commission man would find him- 
self without prices to work with in many instances, 
while it is a matter of indifference to the whole- 
saler, who has the entire country as his field for 
disposition. 

Promiscuous representation in a way is a neces- 
sity to the commission man who would make a suc- 
cess of his business. The wholesaler is not vitally 
affected if he does not make a sale thru this, that 
or the other particular salesman, as he has an un- 
limited field to draw from; while the average com- 
mission man works in his immediate territory and 
must make every prospect count, and if restricted 
in his resources for prices and shipments might 
soon become an object for some charity bureau. 

The “exclusive” arrangement is, in many in- 
stances, a delusion and at best a onesided affair 
where it does not carry a drawing account, a guar- 
antee of some sort or a shipper’s interest in some 
form, and many a commission man has gone on the 
rocks trying out the experiment. 

On the proposition of falsifying orders, placing 
unauthorized orders or juggling grades, there is no 
argument whatever, and any means to eliminate 
these evils would be fair and beneficial. 

While the wholesalers are engaged in this fumi- 
gation and elimination of the unethical commis- 
sion man it might not be amiss for them to sprinkle 
a little of the disinfectant in their own house and 
eliminate the unethical wholesaler who quotes 
prices, accepts orders on them and either fails 
to fill the orders at all or delays its shipment 
until the customer in self protection is obliged to 
cancel and buy elsewhere, with the irreparable loss 
of the customer to the commission man thru whom 
the order was placed; or the unethical wholesaler 
who immediately on receiving an order proceeds 
to go over the head of the commission man to the 
customer with a view of making himself solid for 
the next business he may have to offer, direct. 

They might also discover the unethical whole- 
saler who wires a commission man urging him to 
dispose of a certain item for him, the message 
bearing every evidence that the wholesaler is rely- 
ing on this particular salesman to perform the 
work, and who finds after hours of patient and per- 
sistent effort that the same telegram has been 
sent to several other commission men in his city. 

And again they might smoke out the unethical 
(this is a mild term for him) wholesaler who 
quotes on, accepts and ships an order, collects his 
money and then obliges the salesman to sue him 
for his commissions. That these types exist we 
know from personal and bitter experience. 

There are good commission men and bad ones, 
but there are also good and bad wholesalers, and 
if the good ones of the Pacific Coast Shippers’ As- 
sociation could and would join with the good com- 
mission men for the elimination of all which does 
not stand for the best in lumber sales it would 
work an incalculable benefit for the industry at 
large. There is no apparent reason why these 
two elements in the lumber business can not be 
brought into unity, harmony and confidence that 
would insure 100 percent results where uncer- 
tainty, distrust and discord now predominate. 

Personally we have had some very pleasant and 
satisfactory relations with Coast wholesalers whose 
friendship and confidence we prize highly, and we 
should seriously regret to learn that any of these 
labored under the impression we were deliberately 
trying to take undue advantage of them. 

We are told “it is a wise man who will take 
good advice.” We are always open to it and, 
speaking for ourselves (and this article is written 
on our sole responsibility), we will go far out of 
our way (and we believe every square shooter in 
the commission game will also) to aid in establish- 
ing a strong, dependable, equitable and ethical re- 
lation between the wholesaler and the commission 
man whose interests are very much interwoven 
and it is to be hoped this agitation may ultimately 
lead to the consummation of such a relationship. 


FRANK J. SHEAD. 





Bruce Oak Aooring 
he Best Oat boning 


is now made doubly at- 
tractive to builders be- 

cause all 38” stock for 
L. C. L. shipment is 
carefully end wrap- 
ped in corrugated board 

to prevent end split- 
ting and the smash- 
ing of tongue and 
groove while in 

transit. Your 









Get customers will 
Prompt appreciate 
Shipments this added 
from Chicago \ value. 

\ 
We can ship o\ 
L.C. L. or car- + 
loads of 3s’’ and \. a 
13-16” flooring with % \\ 


Hardwood Lumber 
the same day order is 
received. Tell us your 
needs and let us prove it. 


E. Bartholomew 


4052 Princeton =§. FJardwood Co. 
“oe facilities for Western lumber. CHICAGO, ILL. 
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Clancy's RED BOOK service 


Established 1876 






Continuously 
Revised Re- 
ports and 
Ratings for 
all who deal 
with the 
Lumber and 
Woodwork- 
ing Indus- 
tries. 


Write for Pamphlet 48 


LUMBERMEN’S CREDIT ASSOCIATION 
Room 1749—608 So. Dearborn Street, 
CHICAGO, ILLINOIS 


d Tract of Virgin 
anted ware pine 

We have a client who might be inter- 
ested in the purchase or trade of a tract 
of virgin white pine timber, suitably loca- 
ted for cutting and marketing at a rea- 
sonable price. 

Might consider a going proposition if in 
good condition and available supply of 
timber is large enough. 











We make it a business to sell timber 
lands, coal lands and stumpage. 
What have you to offer. 


B. F. Rider & Son 


412 Finance Bldg., CLEVELAND, O- 
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FERRY-BAKER LUMBER CO. 


We Talk Quality 


because we are sure of our ground. For 
many years we have catered to the Eastern 
trade. Today we're setting the pace for 
quality and value in 











Vertical Grain and Flat Grain 


Fir Flooring 


eu" FIR STEPPING 


Fir Lumber, Hemlock Boards and Shiplap 


in any 
quantity 


and we, want you to share in the selling 
possibilities of our products. Remember 
we brand all of our uppers ‘‘ Electric 
Brand’’. 


Straight or mixed car orders solicited. 


Ferry-Baker Lumber Co. 


General Office and Mills, EVERETT, WASH. 
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Brokers - Agents 








Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber 


LIVERPOOL, ENGLAND 
Cable Address: “CHALONER, LIVERPOOL” 














SINGLETON, DUNN & COMPANY 
Agents for the sale of all kinds of 
AMERICAN LOGS AND LUMBER 
27 Union St., Glasgow, Scotland, and 17 Gracechurch St., 


London, E. C. 3 
Cable Addresses—Singletons, Glasgow, Ankoroke, London 
Cable Codes—Scotts, A. B. C. 5th Ed. A. 1. Telecode Liebers 





WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Glasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage. 


J. F. MULLER & SON CO. 
Estab. 1795 WOOD BROKERS eine. 1916 


Hamburg 27 
Cable Address: Holzmuller Hamburg 











Leading Lumber 


E.xPORTER 








HARDWOODS 
VENEERS 


Long-Knight Lumber Company 


INDIANAPOLIS, INDIANA, U. S. A. 








Pickrel Walnut Co. 


Manufacturers 
Walnut Logs, Lumber 
ST. LOUIS, MISSOURI, U. S. A. 


Cable Address: “Pickwood,” St. Louis 











TO LAUNCH CAMPAIGN AGAINST SHIPWORM 


New York, March 20.—A nationwide move- 
ment, headed by the National Research Council 
and the Engineering Foundation, to drive the 
shipworm from American harbors and to avert 
danger to the Port of New York, will be 
launched at the Engineering Societies Building, 
29 West 39th Street, March 22. 

In announcing that the meeting will be held 
under the auspices of the Municipal Engineers 
of the City of New York, Alfred D. Flinn, the 
secretary of the Engineering Foundation, made 
public a statement prepared by Prof. C. A. 
Kofoid, of the University of California, that 
‘¢Port charges on ships and on goods landed 
could be reduced one-third if the expense caused 
by the marine borers could be eliminated. ’’ 

Col. William G. Atwood, the director of the 
investigation, will present a paper by Dr. Her- 
mann von Schrenk, consulting timber engineer 
to railroads ‘and a member of the national com- 
mittee of the San Francisco Port committee. 
©. M. Taylor, superintendent of the Port Read- 
ing creosoting plant of the Central Railroad: of 
New Jersey and the Philadelphia & Reading 
Railroad, will also speak. Lantern slides and 
specimens of shipworms and their destructive 
operations will be shown at the meeting, which 
will be attended by engineers and executives of 
companies owning or leasing waterfront prop- 
erties, as well as by municipal officials and scien- 


tists. 
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COAST HEMLOCK GAINS FAVOR IN EAST 


New York, March 20.—A new development 
of the business of Charles R. McCormick & 
Co., 1204 Whitehall Building, is the distribution 
to the trade of hemlock boards. Large ship- 
ments have recently been made to the local mar- 
ket and the sales have met with such success 
that the consignments on the steamers have been 
doubled within a month. The boards are all of 
a superior grade and have given entire satisfac- 
tion in every way. 

The railroads seem to be feeling the effect 
of their retrenchment and are coming into the 
market with increasing inquiries for car material. 
Particularly is this true of inquiries for Doug- 
las fir. An order was received recently by the 
McCormick company from the Philadelphia 
Rapid Transit Co. for 50,000 fir ties. This ship- 
ment is due to arrive within the week. 

This company is also bringing in a sample 
lot of Douglas fir, 70-foot piling with 10-inch 
tops and 15-inch butts, on the steamer Cold 
Harbor, which is due to arrive in ten days from 
the Coast. The company is looking for an active 
market for this material. The Cape Romaine, 
which was the first ship to be loaded in Coos 
Bay by the MeCormick company, finished dis- 
charging its cargo of spruce ten days ago. 

C. E. Bopp, port superintendent of the Me- 
Cormick company, said: ‘‘Shipments to this 
territory are very heavy and are increasing as 
fast as vessels can be gotten.’’ The Selma City 
will arrive March 19 with 2,000,000 feet of lum- 
ber consisting of hemlock, spruce and fir. The 
Cold Harbor will arrive on March 23 with 
3,000,000 feet of hemlock and fir and a part 
cargo of shingles. The Steel Navigator and the 
Blue Triangle are now on their way to this 
market. The Steel Age and the Dochra are now 
in the harbor, the former having come in on 
Thursday and the latter on Friday. Both are 
loaded with 3,500,000 feet of fir and hemlock, 
all dimensions. The quantity of hemlock on the 
Steel Age exceeds that of fir. This is the first 
time that a cargo has entered the port with 
the shipment of hemlock in excess of that of 
fir. The major part of the cargo of the Dochra 
consists of shingles. The Munrio finished un- 
loading its fir, hemlock and shingles on Wednes- 
day. The Munindes is loading fir and hemlock 
at Gray’s Harbor. The Munaires will start 
loading at Coos Bay on March 25. After get- 
ting a part cargo of spruce at this port, it will 
finish loading at Gray’s Harbor. The Munindes 
and the Munaires will have 4,000,000 feet each. 

An order for 5,000,000 feet of 2-inch car 
decking has just been placed by the New York 
Central railroad. Approximately 3,000,000 feet 
has recently been sold to the Erie railroad. The 


first shipment of this order has already been 
delivered. The McCormick company is also 
making large shipments for firms in New Jersey. 

In speaking of the present market, W. R. 
Hewitt, New York manager of the McCormick 
company, said: 

Sales of fir and hemlock have picked up mate- 
rially in the last two weeks and stocks in the 
hands of the wholesalers have been greatly reduced 
and at times some little difficulty is being found 
in filling orders. Shingles are selling in much bet- 
ter volume and orders are getting much more fre- 
quent and are increasing in size. I am very much 
pleased with the ready sales of the west Coast 
products and there is every indication that the 
spring demand will come up to the expectations of 
the most optimistic. The McCormick company is 
enjoying its share of business, which at present 
shows a much better volume than at the same 
time last year. 


NEW EASTERN WHOLESALE CONCERN 


PHILADELPHIA, Pa., March 20.—Harry A. 
Prock, treasurer and one of the originators in 
1915 of the Wyatt-Prock Lumber Co., a whole- 
sale concern here, has left that concern and 
started in business for himself, trading as the 
Harry A. Prock Lumber Co., with temporary 
offices at his residence 
in Glenside, Pa. Mr. 
Prock is a very progres- 
sive and aggressive lum- 
berman, starting in the 
business with the Owen 
M. Bruner Co., fifteen 
years ago. He has had 





HARRY A. PROCK, 
Philadelphia, Pa. ; 


Who Organizes New Com- 
pany 





experience in buying as 
well as selling, and 
when with the Wyatt- 
Prock concern he spent 
a lot of time on the Pa- 
cific coast, the company 
having an office in Seat- 
tle. During the war it 
did a lot of business with the Government, es- 
pecially the Navy Department. Mr. Prock is a 
young man, being only 35, and lives with his 
wife and two daughters in a fine home he had 
built after his own ideas in Glenside. He will 
cater particularly to the yards, seeking only 
what is termed legitimate trade, and will spe- 
cialize in west Coast products. 

The Wyatt-Prock Lumber Co. will continue as 
before, without changing the name for the pres- 
ent at least. William H. Wyatt remains presi- 
dent, J. T. Wagner has been made treasurer, 
succeeding Mr. Prock, and B. I. Patterson has 
been made secretary. 
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BUILDING BOOM UNDER WAY IN NEWARK 


Newark, N. J., March 20.—That a large 
building boom is now under way in outlying sec- 
tions of Newark, with prospects for a record for 
construction that will eclipse all former years, is. 
attested by Thomas B. Betty, 72 Dover Street, 
Newark, 

‘“Business has been increasing steadily since 
the middle of February,’’ said Mr. Betty, ‘‘and 
with the weather’s opening up, I look for a 
vast improvement during the next six months at 
least. Activity is also becoming pronounced in 
Newark proper and all distributers of lumber 
will be greatly pleased with their year’s sales. 
At present the movements are very fair and it 
is remarkable the way business picks up when- 
ever the weather becomes the least bit favor- 
able. ’? 

Mr. Betty represents Betty & Sons Lumber 
Co., of Montgomery, Ala., and is one of four 
sons in business with their father who started 
in the lumber industry in Alabama fifteen years 
ago, opening a wholesale distributing office in 
Montgomery. Branch offices are now located 
in Boston, Cleveland, Rochester and Newark. 
Since the first of the year the concern has found 
it necessary on account of increased business to 
put on four additional salesmen to cover the 
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Philadelphia, West Virginia and southern terri- 
tory. 

The company makes a specialty of roofers and 
handles the entire output of a number of mills 
in Alabama and Georgia in all items of southern 
pine. The mills are reported as well stocked 
but, owing to weather conditions, shipments of 
air dried materials have been greatly curtailed. 
Since March 1 conditions along this line have 
been gradually righting themselves and a large 
spring business is looked for by the mills. Mr. 
Betty says that the prices of roofers are prac- 
tically stationary and that all mill prices hold 
firm. The company sells exclusively to retailers. 
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TAX EXEMPTION PERIOD EXTENDED 


NEw York, March 21.—Legislative action 
last Friday night has allayed the fears of thou- 
sands of people who had views of building their 
homes under the ordinance adopted by the city 
last April under legislative permission, exempt- 
ing new homes from taxation for ten years. 
Many of these did not awaken to the savings 
the ordinance offered them until but little time 
remained to take advantage of it. Consequently, 
in the last few weeks much apprehension has 
existed as well as anxiety, to get done with foun- 
dations up to grade, so as to claim the exemp- 
tion. These people with visions of a home on 
which no taxes need be paid for ten years can 
now go about their work and leisurely plan their 
homes, for the tax exemption privilege, which 
would have expired on April 1, of this year, 
has been extended to April 1, 1923. All build 
ings started between April 1, 1922, and April 1, 
1923, will be entitled to nine years’ exemption 
from city taxes, the lot of course being taxed. 


FLOODS CURTAIL HARDWOOD OUTPUT 


MEMPHIS, TENN., March 21.—Unparalleled 
curtailment of hardwood production is indicated 
for the entire lower Valley territory, from Cape 
Girardeau, Mo., to New Orleans, La., as a re- 
sult of heavy rains and flood conditions. Log- 
ging has already been brought to a practical 
standstill and many mills have gone out of com- 
mission. It is freely predicted that little will 
be accomplished in either logging or manufac- 
turing for the next sixty to ninety days, even 
if there are no additional rains and the Missis- 
sippi does not go higher than now indicated. 
J. H. Scott, government weather expert at 
Memphis, predicts that the Mississippi will 
reach a stage of ‘‘41 feet or more’’ and that 
the stage at Helena will be ‘‘51 feet’’ by next 
week. A stage of 41 feet at Memphis and of 51 
feet at Helena, with correspondingly high stages 
at other downriver points, will bring much 
direct interference with manufacturing opera 
tions at these points. The greatest interference, 
however, is indirect and is traceable to the enor- 
mous amount of surface, back- and overflow 
waters in the lowlands tributary to rivers, creeks, 
bayous and other small streams in the Valley 
territory which make logging impossible and 
which also render it extremely difficult to reach 
timber that has been prepared for shipment. 
A number of mills have already found their 
logging roads out of commission because sub- 
merged. All of these tributary streams are 
‘‘in flood.’’ There is not the slightest chance 
that they will be able to discharge their sur- 
plus waters until the Mississippi itself runs 
down. The swollen conditions of these streams, 
too, has been further accentuated by heavy rains 
during the last 72 hours. 

J. W. Dickson, president of the Valley Log 
Loading Co., which has been operating recently 
at less than 20 percent of its normal ‘capacity, 
says that his firm will have nothing whatever 
to do until it is possible for crews to resume 
work in the woods. Ordinarily there is im- 
mediate resumption of log loading after flood 
conditions have passed, but there are no reserve 
supplies of logs awaiting loading now. Mr. 
Dickson emphasizes the almost complete exhaus- 
tion of available logs by saying that his firm 
can, in less than a single week, load every log 
on the main line of the Yazoo & Mississippi 
Valley railroad owned or controlled by its regu- 
lar clients. 





‘Hardwood mills close to their timber and us- 
ing their own railroads will be the last to go 
down and they will, by the same token, be the 
first to resume, because they have reserve log 
supplies and can start up their machinery as 
soon as waters have receded sufficiently to en- 
able them to reach these logs. 
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INDIANA MILLWORK FOR TEXAS JOBS 


The Carnahan Manufacturing Co., of ‘Loo- 
gootee, Ind., the well known manufacturer of 
doors and millwork, is much gratified with the 
volume of business coming in from various sec- 
tions of the country, particularly Texas, where 
its product has found its way into a number 
of large jobs, notably in the new office building 
of the Magnolia Petroleum Co., of Dallas, Tex. 
The accompany- 
ing illustration 
shows the 24- 
story Magnolia 
Building, which 
is claimed to be 
the South’s 
handsomest bus- 
iness_ structure. 
All the interior 


gt finish on the 
Hy second to the 
twenty-third 


floor, inclusive, 
of this building 
is of the Carna- 
han make. The 
trim was assem- 
bled at the fae- 
tory with the 
Evans ring 
joint, which 
makes a first 
class eabinet 
job and a joint 
which it is 
stated will hold 
under all eondi- 
tions. This fin- 
ish was also giv- 
en a coat ot 
stain and_ shel- 
lac at the fae- 
tory. Charles 
T. Wills Co. 
(Ine.), of New 


Magnolia Building, Dallas, York City, was 
Texas the contractor 
for the Mag- 


nolia Building, and Alfred Blossom, of New 
York City, architect. 

Carnahan millwork was also furnished for the 
North Dallas High School, American Construc- 
tion Co., of Houston, Tex., contractor, and Wil- 
liam B. Ittner, of St. Louis, Mo., architect. This 
particular job, while of another nature than the 
Magnolia Building, is a wonderful example of 
the high class work required in modern school 
buildings. 

The Houston (Tex.) branch of the Federal 
Reserve Bank of Dallas, Stanguinet-Staats & 
Gottliebn, of Houston, architects, also contains 
Carnahan millwork, which was assembled at the 
factory with the Evans ring joint and given 
three coats of finish before being shipped. 


NEW YORK RENT LAW UPHELD 
WASHINGTON, D. C., March 20.—The United 
States Supreme Court today sustained the con- 
stitutionality of the rent laws passed by the 
New York legislature during the war to meet 
the emergency housing situation. The opinion 
was handed down by Associate Justice Clarke, 
with Justices McKenna, Van Devanter and 
McReynolds dissenting. It followed the opinion 
handed down in a former ease in which the New 
York State courts also were sustained. 
‘“Given a constitutional substantive statute, 
enacted to give effect to a constitutional pur- 
pose,’’ says the opinion, ‘‘the State has a wide 
discretion as to the remedies which may be 
deemed necessary to achieve such a result, and 
it is very clear that the discretion has not been 
exceeded in this instance by the State of New 
York,’”? 
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Newfoundland— 
Limits © For Sale 


Sawmill 


Timber licenses for 110 square miles of 
good limits in the vicinity of Gambo, New- 
foundland. Mill on Tidewater and near 
Gambo Railway Station. Licenses about 
90 years to run. Large portion virgin 
timber,— pine, spruce and fir. Timber 
estimated 20 million feet of pine, 60 mil- 
lion: spruce and fir, 100,000 cords Pulp- 
wood. 


J.R.Walker & Co.,Ltd. 


35 Common St., Montreal. 
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Fix Your Credit Loss 


in Advance 


————_____—_—.-_ = 


| You can state pretty accurately every 
item in your over-head expense but one 
—your credit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more of 
a problem than ever. 

f the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 











Thus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
| compared to the security afforded. 

\ : Over $9,500,000 paid to our 

| policyholders 

| 
| 
i 


The American Credit-Indemnity Co. 
OF NEW YORK 


1141 Marquette Bidg. 80 Maiden Lane 
Chicago, til. New York, N. Y. 


—— 


511 Leeust St. 
St. Louls, Mo. 





























LATADY, ANDREWS & Go. 
CERTIFIED PUBLIC ACCOUNTANTS 





JOHN F. ANDREWS, C. P. A. 


Formerly General Auditor Kaul Lumber Co. 
In Charge of Lumber Department. 





Brown- Marx Building, 
BIRMINGHAM, ALABAMA 











GILBERT NELSON & CO. 
Public Accountants 


600-601 LUMBER EXCHANGE BUILDING 


CHICAGO 


TELEPHONE RANDOLPH 7777 











ROBERT W. HUNT & CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER: PILING: TIES 
TREATED MATERIALS 


New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Hibernia Bank Bldg. Bisbee, } 


| Gen’] Office—2200 Insurance Exch., CHICAGO 
f § 
Timber Estimates 


CONSULTING FORESTER 
TOPOGRAPHIC MAPS 


GEO. DROLET 


Forest Engineer 

















| 





TUSCALOOSA, 398 ALABAMA - 











MARCH: 25,. 1922 





70 AMERICAN LUMBERMAN 








“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 


recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 
ST. LOUIS 
Chicago —_ Denver 


New York Saa Francisco 











WARREN AXE & TOOL CO. 
WARREN, PA. 
nied att Beh: GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS to-) capacity s500Axes& Tools 











A Short 
Cut to 
Figuring 
Building 
Costs 





welcome this system that 


Lumber Dealers 
eliminates drudgery in figuring bills. 

A Holt, an experienced retail lumberman, 
developed this practical method for figuring 


ractice and thorol 


building costs in actual i { 
nally printed in boo 


tested it out before it was 


~” Lumbermen’s 
Building Estimator 


The basic principle of this book is new but very simple. 
For example—The outside wall of a building of ordinary 
frame construction contains so many board feet of stud- 
ding, sheathing, siding, so many lath etc., for each square 
of surface. The approximate cost per square is, therefore, 
the same whether the building be large or small, and it 
is only necessary in finding the cost of outside walls to 
multiply the number of squares by the unit cost per square. 
The same principle of cost per square can he applied to 
floors, upper ceilings, roofs, inside partitions, etc., and 
thus the total cost of the completed building may be 
arrived at by figuring the number of squares and the univ 
cost per square in its component members. 

The book carries this idea out at all the possible varia- 
tions in price of lumber per thousand feet. It is also 
useful in figuring barns. 


Bound in red leather, size 5% x 8% 
inches, 148 pages, including one copy 
each of blank bids for Houses and 
Barns. $7.00 postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 











MOTOR TRUCKS AND TRACTORS 
Sold by using the classified department. If you want 
to sell or want to buy, insert an advertisement in the 
“Wanted and For Sale Department’’ of the AMBRICAN 
LUMBERMAN, Manhattan Building, Chicago, Ill, 









Organize Polish Timber Exchange: 

A Timber Exchange is now in process of or: 
ganization in Warsaw, Poland, which, states the 
Journal of the American Polish Chamber of Com- 
merce and Industry at New York, in reporting this 
fact, no doubt will be called upon to play an im- 
portant role as controlling organ of the Polish 
lumber industry of the future. The Journal con- 
tinues: 


The Timber Exehange is expected to facilitate 
lumber transactions by standardizing taxes, fixing 
rules governing the various types of contracts, 
lending its authority to its members and thereby 
giving additional standing to contracts made on its 
floor. All such transactions shall be carried out 
under control of the Timber Exchange board, which 
will have at its disposal certain means of coercion 
as, for instanee, the right to expel any member 
whose business activities are not beyond reproach. 
sesides, the exchange will afford a means to settle 
any disputes arising from contracts and submitted 
to its arbitration. Furthermore, at a time when 
the Polish mark owing to its instability can hardTy 
be used as a standard unit for the valuation of 
goods, the exchange will frequently be called upon 
to set the value of lumber; this particular function 
being of unusual importance in view of the fre- 
quent necessity faced by the parties to a contraet 
to name hypothetical prices when agreeing to a 
transaction. 

The Association of Timber Industrialists held a 
conference to discuss the organization of the Tim- 
ber Exchange and resolved to lend its active sup- 
port to the plan. 

While the Polish Government is negotiating with 
foreign capitalists the granting of concessions for 
the exploitation of the Bialowiez forests and there 
is every evidence that Polish exports of lumber are 
about to develop extensively, the inauguration of 
a Timber Exchange will doubtless attract the at- 
tention of the foreign lumber world. 

It must be said, however, that from the point of 
view of the Polish lumberman the offer of large 
concessions to foreign capitalists seems to occur 
at a rather unpropitious moment, because quota- 
tions on lumber have dropped considerably abroad 
since last year, the cut in most instances reaching 
from 300 to 400 percent. Stock quoted at £85 
f. a. s. Danzig a year ago has dropped to £12. This 
slump compelled Swedish and Norwegian lumber 
exporters to cut their prices, with the consequence 
that market conditions at present are such that 
many grades of lumber are quoted below prewar 
prices. Besides, foreign markets have become more 
particular as to the species of tree furnished, in- 
sisting, for instance, on getting oak, and yet it is 
worth while noting that prices of standard size 
oak have sustained a drop of from 30 to 40 percent. 
The demand for railroad sleepers remains quite 
large, however, but here Polish lumber exporters 
find themselves greatly hampered by Government 
regulations calling for large deliveries of ties to 
the State railways. One of the rulings, for in- 
stance, is that for every tie exported there must 
be furnished one tie to the Polish railway. Polish 
lumber interests contend that this results in con- 
siderable financial losses owing to the fact that 
the price offered for a tie f. a. 8. Danzig is seven 
times that paid by the Polish Government. The 
same interests, however, realizing that the restora- 
tion of railroad transportation constitutes an es- 
sential condition of the general development of 
commerce and industry in Poland, regard such 
losses as a necessary evil. 


Better Times in Latin America 


Erie, Pa., March 21.—‘A promising sunrise 
glow of better times is tinging the Latin American 
trade horizon. Most of the countries of this 
region have passed thru the dark period of liquida- 
tion and are facing the breaking day of business 
revival with renewed confidence,’ declared Dr. 
Julius Klein, director of the bureau of foreign and 
domestic commerce of the Department of Com- 
merce, in a speech tonight before the Chamber of 
Commerce in this city. 

Latin America will from now on present a stead- 
ily developing market for American products: Sig- 
nificant evidence of its growing importance to this 
country is found in the fact that trade of the 
United States with that region in 1921 repre- 
sented 18 percent of its total trade with the world, 
against 18 percent in the fiscal year 1913-14. Ex- 
ports to Latin America from the United States dur- 
ing the calendar year 1921 amounted to over $800,- 
000,000, a gain of 165 percent over the last normal 
prewar year. 

“This is certainly a striking example of the abil- 
ity of America to hold its own,” Dr. Klein de- 
clared, “especially in view of the fact that this 
increase has been achieved in the face of extremely 
unfavorable exchange rates, complicated by world 
wide depression and after fully two years have 
elapsed in which our old commercial rivals, the 
English, the German and the French manufacturers, 
have had time to enter into active competition 
against us. It means that in spite of a few noisy 
complaints, our Latin American friends have 








Tearned to appreciate Amerivan: quality amd serv- 
ice, and that our business men have likewise 
Iearned that quality and service are the: keys to 
¢ommercial success the word over.” 

The importance of the Latin American markets 
in the eyes of official America is clearly: indicated, 
said Dr. Klein, by the recent action of Congress in 
recommending a 70 percent increase in the Com- 
meree Department’s appropriation for trade pro- 
motion work in that part of the world: 

“Latin America is now rapidly getting rid of its 
staple commodities, especially by increasing ex- 
ports of hides, wool, cereals and other materials to 
Europe,” Dr. Klein declared in referring: to the im- 
proving business outlook. He said that this means. 
the loosening of the biggest logs in the. business 
jam, and the moving of these products indicates 
that more money will be available and’ consequently 
more business possible. He referred to the coming: 
celebration of Brazil’s 100th anniversary as an 
independent State and mentioned the million dok 
lar appropriation of the American Congress to de- 
fray the expense of American governmental ex 
hibits to be displayed at that time. There has beem 
a notable improvement in the Chilean and Argen- 
tine exchange situation and of conditions in the. 
nitrate industry in Chile. Particular attention: was 
called to Cuba’s recovery and to the establishment 
of a banking organization in Peru similar to the 
Federal Reserve system. He spoke of improving 
conditions in other countries. In eennection with 
the Mexican situation he said that it is net gen- 
erally realized that that country is on a gold 
basis, indicating a degree of stability in currency 
which is not found in any of the fluctuating paper 
currency countries. 

The director said that reports reaching the De- 
partment of Commerce indicate renewal of demand 
in several lines and that the list of goods needed 
is constantly inereasing. He said that while, of 
course, 1922 will not be a banner year for American 
houses exporting to Latin America, he was con- 
fident that the lowest ebb of the tide of depressiom 
has been safely passed, and that from this time on 
business will improve, gathering momentum in its 
upward climb. 


Ocean Rates on Lumber and Logs 


In a circular dated March 15, Lunham & Moore, 
New York ocean freight brokers, quote the fotlow- 
ing as the current rates on lumber and logs from 
north Atlantic ports, in cents per 100 pounds, un- 
less otherwise specified : 

Heavy Light Heavy Light 

To— lumber lumber logs logs 
*All English, Scotch and 


TTIGD POPE 2.06 2000 $0.30 $0.45 $0.30 $0.33 
Heavy Light 

lumber lumber Logs 

PC i eer $ 0.40 $ 0.50 $ 0.45 
MOUtCrGAN? 4.2... 40 .50 45 
Amsterdam ...c2.0- .40 50 45 
ENE 6. a igii5) 0 6:4:0)655 © .40 50 45 
BOTGGAUX secccscce .40 .50 45 
PAOTNDGIE sc cceccss 45 55 45 
BROMION. 6.6.6 0/0 eetexe .45 55 45 
CHRISIQING «6.0006 65 .15 .70 
Copenhagen ....... .65 05 .70 
GotnendUre ...ccas 65 5 .70 
BEOCKHOUM 2.0.0s's'0 06 -75 85 .80 
MAreeilies .6ccsces .60 .60 .90 
Co eee .90 1.00 90@1.00 
PINE 40.544 «2 8 piers .90 1.00 .90@1.00 
Alexandria .16s0% 18.00 25.00 per 2240 lbs. 
LS eee 18.00 25.00 per 2240 lbs, 
Constantinople .... 18.00 25.00 per 2240 lbs. 
BATCCIONE s.ccacces 25.00 25.00 per 1000 ft. 
WRICBGID 200i sie 25.00 25.00 per 1000 ft. 
ABOON 6ascsacionde 25.00 25.00 per 1000 ft. 
CAG es eccrcs. -- 25.00 25.00 per 1000 ft. 
Buenos Aires :.... 15.00 15.00 per 1000 ft. 
Montevideo ....... 15.00 15.00 per 1000 ft. 
ee er 27.50 27.50 per 1000 ft. 


* Occasional outside steamers to Liverpool and 
London will take a little lower rate. 


Freight Rate War In Prospect 


Vancouver, B. C., March 20.—Liners crossing 
the Pacific have reduced rates on lumber from $15 
to $12, and one concern has stated that it will go 
even lower if necessary to meet competition. This 
is the first rate war for a long time, and about 
all the steamship companies operating on this part 
of the Pacific have joined in. The opinion is ex- 
pressed that this reduction may extend to other 
commodities. The Canadian Robert Dollar Co, has 
somewhat an advantage, for it manufactures and 
carries its own lumber, having yards in the Orient. 
Ship owners say they will not be the biggest losers 
by the cut, but dealers in the Orient who have 
bought lumber with the $15 a thousand rate will 
bear the loss. 
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A DUCK IN THE RIVER 


A duck in the river along :in the spring 
Ain’t always considered tthe pleasantest thing 


By people who take ‘it—there’s too much ‘‘ frappe’’ 
(A word that a Frenchman will frequently say), 


Too much of the winter etili stickin’ around, 


With snow in the hollers and frost in the ground, 


To fix it for bathin’, to make it a joy— 
A little too ¢hilly for swimmin’, my boy. 


But often a tawg you are ridin’ will knock 
Down under the water a sheuwlder of rock, 


Or maybe you’re hoppin’ from this log to that 
And step kind of careless, or grab for your hat, 


Or maybe your eorks are a, little bit worn, 
Or maybe a lawg has a curve like a horn, 
And into the water you suddenly slide— 


It’s bad for your elo’es but it’s worse for your pride. 


But here in the cook-house considerin’ it 
(I just got a duckin’, that much I admit), 
I sort of remember, in life or the drive, 


The place that we jump we don’t always arrive. 


A norway is slip’ry, and so is a dame, 
And many a duckin’ I’ve got from the same; 
I’ve took her dances and blown her to cash— 


Then all of a sudden she ducked me ker-splash. 


But, tho it has happened, a duck in the crick, 
The shock and the shiver is over so quick 


It really don’t matter and, back on the shore, 


You often feel better than ever before. 


It brings back your senses, it opens your eyes— 


You maybe are colder but, golly, you’re wise! 


You cut out the licker, hang on to your pay— 


You won’t git a wettin’ ag’in right away. 


A duck in the river’s a blessin’ perhaps 

And keeps a man out of unpleasanter scraps. 
A duck in the river may save him some pelf 
And keep him from makin’ a fool of himself. 


When swelled on his money, or proud of his birth, 


A duck in the river will bring him to earth 
And back to his senses. And so, as I said, 
It isn’t bum luck—it’s a blessin’ instead. 


WE SEE B’ THE PAPERS 


What Russia would really like to have is the 
capital without the capitalist. 


We wish Senator Johnson would stop intro- 
ducing reservations and get back on one. 

Somebody has just made a canvass of the 
Senate. We bet it isn’t any work of art. 

Two Lockport (N. Y.) men are in jail after a 
fight in a boarding-house. A man will go to 
almost any extreme when he’s hungry. 


During January, 74 railroads didn’t pay for 
their keep, and yet there are a lot of people 
sad because the taxpayers don’t own them. 

The American people are said now to be 
practicing thrift. Here is hoping that they 
practice long enough to learn how to do it. 

The railroads want to borrow $100,000,000 
from the Government to repair their cars. It 
looks: like it would be cheaper to trade them in. 


They have just given Gandhi, the non-codp- 
erationist in India, six years in jail; and, if a 
man won’t join the State association, that’s lit- 
tle enough. 

There are a lot of statesmen who are very 
impatient with the President for refusing to 
provide for a bonus without first finding some 
way to provide for it. 

There are 7 candidates for the Republican 
nomination for governor in Pennsylvania, show- 
ing that the Republican party in Pennsylvania 
is still 50 behind Heintz. 


But, since one of the candidates is eur old 
friend Gifford Pinchot, personally we are in- 
clined to. move that the nominations be closed 
and that we proceed to proceed. 


Both old parties wonder how the women are 
going to vote in the coming congressional elec- 
tion, and, as it will come right in the midst of 
fall house-cleaning, the women wonder, too. 





We see, but, as it were, we see thru a 
glass darkly, so to speak. 


But, we might as well admit in the be- 
‘ginning, we don’t see much. 

But, speaking of seeing thru a glass 
darkly, it isn’t done any more. 

No, the bock beer season is one sign 
of spring that no longer is sprung. 


Life is said to be getting cheap in this 
eountry; but not if you live in a flat. 


The Teachers’ Educational League, of 
Buffalo, held a card party for the unem- 
ployed. 

We recollect other fellows who held 
eard parties, and that was why they were 
unemployed. 

We never knew a good poker player 
who was so good that his boss admired his 
poker playing. 

We believe that the test of a town is 
its population—but its quality, not its 
numbers. 

A man can’t make hay while the sun 
shines if he spends the night making 
moonshine. 


Let us hope that the postoffice depart- 
ment will make the new postmaster gen- 
eral its motto. 


Lots of women otherwise good use 
rouge now-a-days; so a woman isn’t as 
bad as she is painted. 


A Chicago woman willed $16,000 to two 
dogs; and it isn’t the first legacy that 
has gone to the dogs. 

Gold certificates are again in cireula- 
tion, another proof that the Government 
at Washington still lives. 


There is an insurance organization in 
Toronto called the Excelsior Life. The 
Excelsior Life, as we understand it, is to 
live on breakfast food. 


A ship has just landed at New York 
with some European freaks; but this time it is 
for a circus tour, not a lecture tour. 


New York is going to have a ship where you 
can get anything you want—the Atlantic ocean, 
as we understand it, still being wet outside the 
3-mile limit. 

In London the public is aroused over a series 
of tragedies in illicit night clubs. If it had 
happened over here we would be told, of course, 
that it was due to prohibition. 


Mr. Chesterton objects to transplanting 
American humor to England but he has not the 
slightest objection to transplanting American 
dollars thereto. 


BETWEEN TRAINS 


BuFFaLo, N. Y.—At the Buffalo Credit Men’s 
Association tonight our attention was called 
to a recent statement of their national secretary, 
J. Hi. Tregoe (one of the keenest thinkers in 
America, by the way—whenever you see any- 
thing he says, read it) that the accumulation 
of reserves by business concerns is as vital as 
the accumulation of savings by the people, and, 
indeed, constitutes a part, and a large part, of 
the real savings of the nation. Any scheme 
of taxation, in our humble opinion, that depletes 
that reserve or discourages that reserve is not 
the blessing that the demagog would have you 
believe. Many a concern now going under 
wishes that it had some of the ‘‘ excess profits’’ 
of war on hand to take care of some of the ex- 
cess losses.of: peace. 


BINGHAMTON, N. Y.—If there were any lum- 
bermen present tonight that kept it a secret, 
altho the lawyers were much in evidence, the 
insurance man followed the same policy, and the 
music man was heard. We are afraid we lum- 
bermen are too much inclined to be shy and 
shrinking violets sometimes in community gath- 
erings such as this. 


SRTANOTENNOTE APL ETLLTTT 





nant 
Tah 


Fire Insurance 


Service 


' Through the Department 
of 


Inspections and Surveys 


Is Included in Premiums 


Paid to 


The Lumbermens Mutual Insur- 
ance Co. of Mansfield, Ohio. 


The Lumber Mutual Fire Insurance 
Co. of Boston, Mass. 


The Indiana Lumbermens Mutual 
Insurance Co. of Indian- 
apolis, Ind. 


The Pennsylvania Lumbermens : 
Mutual Fire Insurance Co. E 
of Philadelphia, Pa. 3 


The Central Manufacturers Mutual 
Insurance Co. of Van Wert, Ohio 
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Interior Woodwork Company 


519 Park Street, 
We do 


Milwaukee, Wisconsin 
Custom Kiln Drying 


Equipped to Handle Car Lots 


























Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 


Qualitybilt 
Millwork 4 


Open Sash 

Glazed Windows 

Panel Doors=Sash Doors 
Colonial Columns 

Screen Doors=Storm Doors 
Combination Doors 











Garage Doors 
Veneered Doors 
Stock Colonnades 


Straight or Mixed Cars a Specialty 


Unexcelled Facilities 
Over 13 Acres of Floor Space 


FARLEY & LOETSCHER 
MFG. CO. 


DUBUQUE, IOWA 








YOU READ THE CLASSIFIED ADS. 
Most everybody reads these ads. 
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HAMMER BRAND 


Hand-Made Heart Cypress 


SHINGLES 


The Shingles of our Grandfathers 


Write for Booklot 


f= 


The Hammer Lumber Co. 
DREXEL BUILDING. PHILADELPHIA 
Member Philadelphia Wholesale Lumber Dealers'Association 











: PITTSBURGH : 
» a 


NO STOP 


to our business — now operating 
under Receivership. 








All purchases on cash basis. 


MILLS: Send Us Your Stock Lists. 
‘BUYERS: Send Us Your Enquiries. 


AMERICAN LUMBER & MFG. CO. 


PITTSBURGH, PA. 
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White Pine MINNESOTA 
CALIFORNIA & 
OREGON STOCKS 


[ LONG and SHORT LEAF 
ALSO ) Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 
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West Penn Lumber Co. | 
Wholesale Lumber 2 

WHITE PINE YELLOW PINE = 
HEMLOCK HARDWOODS = 
: 
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PITTSBURGH, PA. 
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B.W. Cross Lumber Co. 


p> 301 Oliver Building, 
eae Pittsburgh, - oh. 


White Pine, Yellow Pine, Hemlock & Fir 


waaillll 





















THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 









BUSINESS CHANGES 


ARKANSAS. Forrest City—Home Lumber 
Co., succeeds Van Houten Lumber Co., Mr. Van 
Houten disposing of his interests in the business 
here and at Hughes to J. W. Trieschman, of the 
Kast Arkansas Lumber Co. C. R. Garrison will 
manage the business. 

CALIFORNIA. Dorris—H. L. Gilkey has sold 
out to Kesterson Bros. 

San Francisco—Adams Lumber Co. 
changed its name to Sterling Lumber Co. 

COLORADO. Sligo—Sligo Lumber & Supply 
Co. purchased by B. A. Larson. 

DISTRICT OF COLUMBIA. Washington— 
National Lumber Manufacturers’ Association 
moved to International Building, 1319 F. Street, 
N. W. 

FLORIDA. Perry—Waldo Lumber Co. 
ceeded by Haywood & Saunders. 

GEORGIA. Crawfordsville—White & Hamil- 
ton Lumber Co. moving offices to Egypt, Ga. 

ILLINOIS. Chicago—FE. B. Blinn & Co. suc- 
ceeded by N. J. Ludington. 

Chicago—Ravenswood Stair Shop and Ryland- 
er Stair Co. sold to Calumet Sales Co. 

Chicago—Stinson Box Co.; R. O. Stinson sold 
interest to H. A. Sanderson. 

Rockford—N. H. Parsons sold Parsons Lumber 
Co. (Inec.) to Hugh Parsons, M. A. Howe and 


has 


suc- 


R. W. Blake, who will operate under the old 
name. 
INDIANA, LaFayette—Report that Munger 


& Poor Lumber Co. has succeeded the Ed. Mun- 
ger Lumber Co. is erroneous. Ed. Munger Lum- 
ber Co. has sold half interest in its West La- 
Fayette yard, retaining ownership of buildings 
and ground and half interest in stock of that 
yard. The new concern is known as Munger & 
Poor Lumber Co. The Ed. Munger Lumber Co. 
will continue to do business the same as before 
at the LaFayette yard. 

IOWA. Buckeye, Elkhart, St. Anthony and 
Zearing—J. & W. C. Shull (Inc.) sold yards to 
Mid-West Lumber Co., of Dubuque. 

KANSAS. Dodge City—C. C. Iseley Lumber 
Co.; F. Earl Fowler, secretary, sold interest. 

Hutchinson—Houston-Zimmerman Mercantile 
Co. sold interest to Houston-Zimmerman Lum- 
ber Co. 

LOUISIANA. Baton Rouge—E. A. 
succeeded by Landry Bros. Lumber Co. 

MARYLAND. Hagerstown—Potomac Furni- 
ture Co. sold to Commercial Furniture Co. 

MINNESOTA. Minneapolis—Stone & Moe 
Woodworking Co. succeeded by T'win City Wood- 


Fearson 


working Co.; manufacturing cabinets, fixtures, 
etc. 
MISSOURI. Princeton—Fuller Lumber Co. 


changing name to Lowery-Miller Lumber Co. 
MONTANA. Scobey—J. R. McCurdy Lumber 
Co. sold to Monarch Lumber Co. 
NEBRASKA. Lincoln—A. D. Fears moving to 
Omaha. 
Wayne—C. A. Chace & Co. sold to P. A. Theo- 


bald, J. S. Harney, Charles F. Schroeder and 
George Berris. 
OHIO. Baltimore—Buckeye Planing Mill Co., 


corporation dissolved; purchased by former pres- 
ident and general manager, S. W. 
will continue business under style of Buckeye 
Planing Mill Co. 

Cincinnati—Cumberland Valley Lumber Co. 
and M. J. Byrns Lumber Co. consolidated under 
name of Byrns Bros. Lumber Co. 

Columbus—F. J. Emsweiller Lumber Co. 
to Smith Lumber & Supply Co 

OKLAHOMA. Hobart—Kiowa County Lum- 
ber Co. sold to Carey, Lombard, Young & Co., 
of Chicago, with general offices at Norman, Okla. 

Muskogee—E. S. Bond & Co. succeeded by 
Newton, Allen & Co. 

Oklahoma—Cullen Lunn Lumber Co. sold to 
Richolson Lumber Co. 

Pawhuska—Benson Bros. Lumber Co. reported 
to have bought lumber stock of Virginia Lumber 
Co. at Pershing. 

PENNSYLVANIA. Irwin—Irwin Lumber Co. 
succeeded by Irwin Lumber & Supply Co. 

TENNESSEE. Knoxville—Kimball & Kopcke 
changing name to Swan & Kopcke. 

Newport—McCabe Lumber Co.; corporation 
= and name changed to Spiegle Lumber 
70. 

WISCONSIN. Monroe—Monroe Fuel & Lum- 
ber Co. sold to Le Roy Dodge & Howard R. 
Chadwick, who also purchased the Dodge Lum- 


ber Co. 
INCORPORATIONS 


CALIFORNIA. Los Angeles—American Manu- 
facturing Co., incorporated. 

San Francisco—Sequoia Lumber & Veneer Co., 
incorporated. 

IDAHO. McCall—Hoff & Brown Tie & Lum- 
ber Co., incorporated; capital, $200,000. 

ILLINOIS. Chicago—Southwest Lumber Co., 
incorporated. 

Chicago—Ogden Avenue Lumber Yard, incor- 


sold 


Keller, who . 


porated; $15,000; 5203 W. 25th St. (Cicero). 


INDIANA. Indianapolis—Stephens Show Case 
Co., incorporated. 
KENTUCKY. Louisville—Southern Wood 


Products Co., increasing capital from $50,000 to 
$100,000. 

MAINE. Bangor—E. B. Draper Co., incorpo- 
rated; capital, $10,000. 

MASSACHUSETTS. Boston—Colson Co. of 
Massachusetts, incorporated; capital, $10,000; to 
manufacture wheel chairs and hospital vehicles. 

Gardner—Victor Furniture Manufacturing Cor- 
poration, incorporated; capital, $50,000. 

Lee—Knox Lumber Co., incorporated; capital, 
$50,000. 

Springfield—Massachusetts & Rhode Island 
Building Corporation, incorporated; capital, $50,- 

0. 





Winchendon—E. Murdock & Co., incorporated 
under name of E. Murdock Co. 

MINNESOTA. Odessa—Odessa Hardware & 
Lumber Co., incorporated; capital, $50,000. > 

Minneapolis—Twin City Woodworking Co., in- 


corporated; to manufacture cabinets and fix- 
tures. 
MISSISSIPPI. Hattiesburg—Bertha Lumber 


Co., increasing capital from $30,000 to $75,000. 
NEW YORK. Brooklyn—Edward Alpert Lum- 
ber Co., incorporated; capital, $15,000. 
Johnsonville—L. B. Brockett Lumber Co., in- 
corporated; capital, $150,000. 
Woodhaven—Earl A. Gillespie, incorporated; 
capital, $500; lumber and building materials. 
OHIO. Cincinnati—Byrns Bros. Lumber Co., 
incorporated; capital, $150,000. 


Cincinnati—Yellow Pine Building Co., incor- 
porated; capital, $25,000. 
Cincinnati—Key Seat Bed Slat Co., incorpo- 


rated; capital, $10,000. 
Cincinnati—Southern Pine 
incorporated; capital, $10,000. 
OKLAHOMA. Mangum—Farmers’ Home 
Lumber Co., incorporated; capital, $10,000. 
TENNESSEE. Morristown—J. P. Manney 
Lumber Co., incorporated. 
TEXAS. Alpine—Alpine Lumber Co., increas- 
ing capital from $30,000 to $75,000. 
Dallas—Oldham & Sumner Lumber Co., incor- 
porated; capital, $10,000. 
Houston—Herman-Pate Lumber Co., incorpo- 
rated; capital, $50,000. 
Mexia—Spikes Lumber Co., incorporated. 
WASHINGTON. Klaber—Klaber Lumber Co., 
incorporated; sawmill. 
Mineral—Dekilmor Lumber Co., 
capital, $9,000. 
WEST VIRGINIA. 


& Hardwood Co., 


incorporated; 


Charleston—Minter Homes 


Corporation, increasing capital from $1,200,000 
to $2,000,000. 
WISCONSIN. Boscobel—Boscobel Realty Co., 


incorporated; capital, $10,000; to 
Boscobel Table Co. 
Manitowoc—Kiel Woodenware Co., increasing 
capital from $20,000 to $400,000. 
Milwaukee—Milwaukee Mill Work & Fixture 
Co., incorporated. 
Oconto—J. Young Bros. Construction Co., in- 
corporated; capital, $30,000. 
Racine—Racine Lumber Co., incorporated. 
Waupaca—Waupaca Lumber Co., incorpora- 
ted; capital, $35,000. 


BRITISH NORTH AMERICA 


succeed the 


ONTARIO. MHarriston—John Howes & Sons 
(Ltd.); chartered with capital of $40,000 to take 
= business formerly conducted by John 

owes. 


Smithville—Mitchener Lumber Co., incorpora- 
ted; capital, $40,000. 

Toronto—Sheppard & Gill Lumber Co., incor- 
porated; capital, $150,000. 

Toronto—Wm. Williamson Lumber Co., incor- 
porated to take over business of Wm. William- 
son at 601 Woodbine Ave. 

Trenton—Trenton Hardwood Flooring Co., in- 
corporated to engage in manufacture of stand- 
ard grades of hardwood flooring. Capacity of 
plant, 15,000 feet a day. Plant will also be put 
in for dressing lumber in transit. Secretary- 
treasurer, R. A. R. Allen, of Mill Bridge. 

Wiarton—Algoma Lumber Co., incorporated; 
capital, $50,000. 


NEW VENTURES 


FLORIDA. Sopchoppy—McCaskill Bros., re- 
cently began; sawmill. 

IDAHO. Montpelier—Grover C. Slater & J. 
H. Gantz have opened a new lumber business. 

ILLINOIS. Rock Island—William A. Lyall re- 
cently began; commission lumber. 

IOWA. Luana—Joseph Wirschling has opened 
a new lumber business. 

KANSAS. Gridley—Virgil Lumber & Coal Co., 
recently began; retail; headquarters, Virgil. 

Neodosha—J. A. Foresman Lumber Co., re- 
cently began; retail. 

NEW YORK. New York—W. J. Foye Lumber 
Co., recently began; headquarters, Omaha. 


(Concluded on Page 94) 
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EUGENE J. CARPENTER, leading lumber- 
man and business man of Minneapolis, Minn., 
died March 19 at Pasadena, Calif., where he had 
undergone an operation for acute appendicitis 
on Saturday. The death was caused by heart 
failure. Mrs. Carpenter and a brother-in-law, 
William B. Murphy, of Pasadena, were with him 
when he died and accompanied the body back 
to Minneapolis where funeral services took place 
on Friday. Mr. Carpenter came of a well known 
lumber family. His father, the late Judson E. 
Carpenter, was prominent in the trade first at 
Clinton, Ia., and later in Minneapolis. One 
brother, Elbert L. Carpenter, is president of the 
Shevlin-Carpenter-Clarke Co., and another 
brother, Fred H. Carpenter, is president of the 
F. H. Carpenter Lumber Co., line yard operator. 

Eugene J. Carpenter was born at Rochelle, 
Ill., Aug. 28, 1865. He was graduated from the 
University of Michigan in 1889 and at once en- 
tered the service of the Carpenter Bros. Co., 
of Minneapolis, of which his father was presi- 
dent. It later became the Carpenter-Lamb Lum- 
ber Co., and operated a large sawmill at Min- 
neapolis for a number of years. The company 
still survives as a holding company. In 1899 
with C. R. Lamb and Elijah Hudson he formed 
the Central Lumber Co., a retail yard corpora- 
tion, and was made president of it. His inter- 
ests later extended in other directions. He was 
chairman of the directors of the McCloud River 
Lumber Co., McCloud, Calif., a director of the 
Soo Railway, and of the Farmers’ & Mechanics’ 





THE LATE EUGENE J. CARPENTER 


Savings Bank, and the First National Bank of 
Minneapolis. He was also one of the trustees 
of the Thomas L. Shevlin estate. 

It was for his many civic services to Minne- 
apolis that Mr. Carpenter was best known. He 
was a patron of music and the arts with a genius 
for codperation in promoting such development. 
He and the late Judge M. B. Koon organized a 
business men’s dinner in 1911 at which the men 
of Minneapolis raised $750,000 toward the new 
Art Institute. He had served since that time 
as vice chairman of the Minneapolis Society of 
Fine Arts. He was a director of the Minne- 
apolis Orchestral Association which maintains 
the Minneapolis Symphony Orchestra, and had 
been president of the Apollo Club. He was vice 
chairman of the Minneapolis Liberty Loan com- 
mittee in the various drives during the war. He 
was a director of the Minneapolis Civic and Com- 
merce Association and had been president of the 
Minneapolis Club and the Minikahda Club, and 
a member of the Lafayette Club. 

Mr. Carpenter leaves a widow and one daugh- 
ter, Miss Olivia Carpenter. 





A. E. NORMAN, SR., president of the Norman 
Lumber Co., Louisville, Ky., died on Saturday 
evening, March 18, at the age of 73. Mr. Nor- 
man had been ill for two months and death fol- 
lowed two operations which had been performed 
in the hope of his recovery. He was appar- 
ently getting along very well until two days 
before his death when he took a turn for the 
worse. Up to his last illness Mr. Norman had 
been in rugged health and active in business. 
He was one of the leaders of the Kentucky 
hardwood industry, and stood very high in his 
community and in lumber circles. He had en- 
tered the Louisville lumber business about thirty 
years ago and was one of the most progressive 
of his generation of lumbermen. He was a 
native Kentuckian, having been born at Nor- 
mandy, Spencer County, less than thirty miles 
from Louisville. He attended Georgetown Col- 
lege, leaving in his senior year and entering the 





Government Survey service, surveying Okla- 
homa Territory. He was chief of the survey 
field force in Oklahoma for several years. He 
made many friends in the territory, and the town 
of Norman, where the Oklahoma State Univer- 
sity now stands, was named for him. In 1873 
he returned to Louisville and entered the lum- 
ber business, organizing the Norman Lumber 
Co. He was also one of the organizers of the 
Louisville Hardwood Club and its first president. 
He was one of the founders of the Louisville 
Division of the Southern Hardwood Traffic 
Association, and had been active in its work. 
His sons have followed in his footsteps and are 
all associated with the lumber business in one 
way or another. His widow and three sons, 
with six grandchildren, survive him. The sons 
are: J. Van Dyke Norman, prominent inter- 
state commerce lawyer representing lumber and 
coal interests largely; E. B. (Barry) Norman, 
president of the Holly Ridge Lumber Co., of 
Louisville, with four southern mills, and A. E. 
Norman, jr., general manager of the Norman 
Lumber Co. 





EMIL SCHLAG, partner in the Schlag & 
Steideman custom sawmill in the town of Maine, 
Marathon County, Wisconsin, was _ instantly 
killed when a rotary saw broke into three sec- 
tions, One section of which struck him in the 
chest and face. The saw bent away from a knot 
at the end of a hemlock log and broke. Mr. 
Schlag was headsawing at the time and was 
looking over into the cut. The setter was taking 
a slab away from the back of the saw and was 
not injured. Mr. Schlag was born at Fall Creek, 
Wis., in 1879, and had lived in Maine for twenty 
years. Four years ago he built the sawmill with 
his brothers-in-law, William and Walter Steide- 
man. He leaves a widow and four children. 





. LEE ANDREWS, lumberman of Canton, 
Ill., died at his home in that place on Tuesday 
night, March 14, at the age of 73, following a 
long illness. Mr. Andrews had been a resident 
of Canton for thirty-six years and was highly 
esteemed in that community where he was noted 
for philanthropic activity. Mr. Andrews was 
born at Girard, Ill. He had been in the lumber 
business for many years and was president of 
the Andrews Lumber & Milling Co., of Chicago, 
which operated a number of yards throughout 
Illinois. He also owned and operated the J. L. 
Andrews Lumber Co., of Canton. A widow, one 
daughter, one grandchild, a brother and two 
sisters survive. 





CHARLES H. GILMAN, for many years a 
prominent lumber manufacturer of Patten, Me., 
died March 14 at a hospital in Saco after a long 
illness. Mr. Gilman was 79 years old and one 
of the leading citizens of Patten. He was a civil 
war veteran having served in the 16th Maine 
infantry. During that conflict he was a pris- 
oner for 160 days in Libby Prison. Mr. Gilman 
was born in Oldtown, Me., going to Patten in 
his early youth and engaging in the operation of 
a small lumber mill there which he helped to 
develop into an important enterprise. He was a 
member of the Patten Masonic Lodge and served 
as master for eleven years. He is survived by 
four daughters. 





WILLIAM H. GILCHER, lumber dealer of 
Sandusky, Ohio, died at his home there recently 
at the age of 78. He was a long-time resident 
of Sandusky and was formerly senior partner in 
the lumber firm of Gilcher & Schuck. He had 
not been active in the business for several years. 





JOHN ROBERT TSCHUDY, il-year-old son 
of Jay Tschudy, president of the Jay Tschudy 
Hardwood Lumber Co., of Kansas City, Mo., 
died on Sunday, March 19. His parents, two 
brothers and three sisters survive him. 





JOHN E. MULLOWNEY, who had been in 
the lumber trade in Minneapolis, Minn., since 
1900, died last week at his home in that city. 
He was 66 years old and a native of Nova Scotia. 
He had been in the wholesale business for a 
number of years. 


TIMBER LAND SALES 


CHARLESTON, W. Va., March 20.—Frank H. 
srazie and wife have sold to Albert Snider. of 
Somerset, Ohio, all the standing timber on a 1,800- 
acre tract in Big Sandy and Elk districts for $15,- 
500. The contract covers all timber twelve inches 
in diameter, two feet above the ground. The pur- 
chaser has eight years in which to remove it. 


IN COMPANY with the production of soft coal, 
the manufacture of fuel briquets declined sharp- 
ly in 1921. Reports to the United States Geo- 
logical Survey show that the total output was 
398,949 net tons, a decrease when compared 
with the year preceding, of 168,243 tons, or 
30 percent. 








There’s Permanence 
and Lasting Beauty in 


Birch 


that appeals to both the economical 
and artistically inclined builder. 
Being susceptible to the various 
stains and finishes in vogue these 
days Birch naturally attracts some 
very profitable orders to dealers 
who have a stock of it on hand. 
Many unique effects can be secured 
through the use of Birch for doors, 
trim, paneling and flooring in differ- 
ent stains. But however used, Birch 
is a permanent advertisement and is 





Constantly Building 
Trade 


for 


Dealers 


If you're interested in handlifig a 
nationally advertised wood — one 
that many of your customers are now,’ 
ready to try — ask any of the firms 
below for details. Write for a copy 
of their Birch Book ““A’’"— it's free. 





MASON-DONALDSON LUMBER £O., J. STEPHENSON CO., 
Rhinelander, Ys. Wells, Mich. 


ee" BAY DE NOQUET CO., 
hs tA Nahma, Mich. 
OCONTO COMPANY, 
817 Railway Exch., Chicago, lll. | F_ANNER-STEGER LAND & LBR. CO. 
Blackwell, Wis. 


GOODMAN LUMBER CO., 
Goodman, Wis. 





WORCESTER LBR. CO., Ltd. | B. HEINEMANN LUMBER CO., 
Chassell, Mich. Wausan, Wis. 














74 


AMERICAN LUMBERMAN 


MarcH 25, 1922 








r m 
Mills at 
J a C kso n Pellston 
and 
9 Munising, 
&Tindle = zm 
Jacksonboro, 
incorporated —_ 
Maple, Elm, 
gates orice. Ditch, Beech, 
s ice: 
605 Murray Bldg., Basswood, 
Grand Rapids, Hemlock, 


ean Pine, Spruce, 


Cedar Shingles. 
Main Office: 


; BUFFALO, N. Y. 














Bartley 


PORTABLE SAW MILLS 


Direct Steam and Belt Driven 


William Bartley & Sons, Inc. 
PASSAIC, NEW JERSEY 
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REMEMBER 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
— Doors, Blinds, Window amend Mouldings 
d Box Shooks from SAGINA 


Western White Pine and mv White 
Pine for direct shipment from Idaho. 

















17 17 
Reese 


100 M 4-4 No. 2 Com. & Better 50M 8-4 No. 1 Com. & Better 
25 M 4-4 No. 2 Common 715M 8-4 No. 2 Com. & Better 
50 M 5-4 No. 2Com. & Better 25 M 10-4 No. 1 Com. & Better 
100 M 6-4 No. 1 Com. & Better 20 M 12-4 No. 1 Com. & Better 
100 M 6-4 No. 2 Commen Write for Quotations. 


VON PLATEN -FOX CO. 





Michigan Hard ime or = — 


Can Ship a4, ys yey ey: Com. & 
Now  |Aiso Pine, + sane nd —— 


ABBOTT & WAGNER, Cadillac, Mich. 








GRAND RAPIDS MICHIGAN 


Where else can you get in the same car anything in oye or 
and choice of 114 varieties of 3-8 in. and 
13-16 in. Hardwood Flooring? The lumber can be il fried and 
worked too if desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 








| 1 7 any Mich. 1329 Peoples Gas Bldg. 1 7 | 











Tote-Road 


AND TRAIL and Trail 
Superbly illustrat- 
: ed in colors by 
Oliver Kemp, and 


filled from cover 
to cover with 
songs of the saw 
and ax. 


$1.50 postpaid. 
AMERICAN LUMBERMAN, Publisher 


431 South Dearborn Street, CHICAGO 





ODOUCLAS MALLUCH 


























Trainload Shipment of Motor Trucks 


San Francisco, Cauir., March 18.—‘The Pros- 
perity Special,” a fast freight train consisting of 
forty-five cars loaded with more than one hundred 
motor trucks manufactured in Cleveland, Ohio, 
by the White Co., arrived here recently after a 
record-smashing transcontinental freight run. This 
is said to be the largest single shipment of high 
grade motor trucks since the war and to mark the 
resumption of solid train dispatching in the truck 
industry. 

To signalize the return of better business condi- 
tions, which are always reflected by activity in 
the truck industry, not only on the Pacific coast 
but everywhere in America, this special freight 
was bannered at points on the route with signs 
reading ‘‘Business Is Better” and with facts con- 
cerning the shipment. 

Not one of the trucks in the trainload was “for 
stock.” All had been ordered by mercantile firms, 
utilities or municipalities in various parts of the 
Coast territory, some of them going to lumber com- 
panies. The shipment will take care of only a 
part of the company’s Coast orders; consequently 


5. Their ease of repair. 

6. Their lightness in proportion to their 
strength. 

7. Their low cost. 


The following are members of the Automotive 
Wood Wheel Manufacturers’ Association: The 
Auto Wheel Co., Lansing, Mich.; Bimel Spoke & 
Auto Wheel Co., Portland, Ind.; Hayes Motor Truck 
Wheel Co., St. Johns, Mich.; Hayes Wheel Co., 
Jackson, Mich.; Imperial Wheel Co., Flint, Mich. ; 
Phineas Jones & Co., Newark, N. J.; Mutual Wheel 
Co., Moline, Ill. ; Prudden Wheel Co., Lansing, 
Mich.; Royer Wheel Co., Aurora, Ind.; St. Marys 
Wheel & Spoke Co., St. Marys, Ohio; the Schwartz 
Wheel Co., Philadelphia, Pa.; Standard Wheel Co., 
Terre Haute, Ind.; Wayne Wheel Co., Newark, 
N, 


Want R B Roller Bolsters in Japan 


R B roller bolsters, manufactured by the R-B Co., 
Kansas City, Mo., have proved very useful to lum- 
bermen in this country. Their use greatly short- 
ens the time necessary in unloading and loading 
trucks and trailers, and consequently Ralph Byrne, 




















“‘The Prosperity Special’? Loaded With White Trucks 


another train will be sent out of Cleveland for the 
West as soon as sufficient trucks have been com- 
pleted. 

In the trainload were trucks of four capacities— 
% -ton, 2-ton, 344-ton and 5-ton. The lines of trade 
in which they will be put to work indicate the 
scope of business improvement. Among the lines 
are wholesale grocers, meat packers, bakers, de- 
partment stores, bus lines, gas and electric corpo- 
rations, freight hauling, gasoline and oil delivery 
and dealers in furniture, dairy products, ice, flour, 
lumber and paper. 


The Advantages of Wood Wheels 


Lumbermen, accustomed as they are to dealing 
with wood, may perhaps overlook, because of their 
continuous contact, some of the advantages of 
wood. For example, tho wood has thru the ages 
demonstrated its preéminent worth for wheels, yet 
there are many lumbermen who are using trucks 
and automobiles equipped with wheels of other 
materials. To such lumbermen, and to all lum- 
bermen for that matter, two booklets recently is- 
sued by the Automotive Wood Wheel Manufac- 
turers’ Association, Philadelphia, Pa., will be ex- 
tremely interesting and valuable. One booklet is 
entitled “The Care of Wood Wheels.” It contains 
a number of suggestions regarding the proper care 
of wood wheels from the time they are received at 
the truck manufacturing plant until they are placed 
under the completed truck. The other booklet, 
entitled “The Story of Wood Wheels,” is intended 
for general consumption and explains clearly and 
conclusively the outstanding superiority of wood 
for wheel construction. This is an attractive lit- 
tle booklet full of valuable information not only 
for the general public but for the lumberman. Pic- 
torially the advance from the sturdy, rough hewn, 
solid wood wheels characteristic of all primitive 
peoples is traced thru the various stages of progress 
until symbolic of today there is shown the modern 
automobile wood wheel. As briefly outlined in this 
booklet, the following are the advantages of wood 
wheels for motor vehicles : 


1. Their strength, as proved by ages of use, 
without failure to meet every practical 
test. 

2. Their capability of absorbing road shocks. 

3. Their long life under any and all condi- 
tions of roads and climates. 

4. Their freedom from flaws and unseen weak 
spots, 


president of the company, has become somewhat 
hardened to finding his mail filled with requests 
for information and orders for R B roller bolsters. 
However, he was pleasantly surprised not long 
ago when upon opening his mail he found in it an 
inquiry from a lumber company in Japan. Inci- 
dentally the Japanese company was led to write 
to the R-B Co. by the advertisement which ap- 
peared in the AMERICAN LUMBERMAN, the Japanese 
concern being one of the rather numerous family of 
foreign subscribers to the AMERICAN LUMBERMAN. 
The letter is self explanatory and is reproduced in 
connection with this article. It may be that be- 
fore long R B roller bolsters will become as well 
known and as efficient aids to lumbermen of Japan 
as they are to those of the United States. 
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An Inquiry from Japan Which Speaks for Itself 
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The Lumber Dealer and His Millwork Problems 


The Story of a Glazed Sash 
[By J. M. Long] 


I remember a short time ago a lumberman 
wanted to purchase some odd sizes of glazed sash. 
The millwork man told him he could get them out 
for him in about one week. “What, one week!” 
exclaimed the lumberman, “why, you ought to be 
able to get them out in about ten minutes. What 
is the trouble?’ Read the following and you will 
see why you are sometimes delayed on your orders 
of glazed sash. 

Most large millwork factories try to keep a 
stock of kiln dried sash material on hand of all 
sizes, so that they can quickly turn out sash of any 
size. But it sometimes happens that they have a 
special run on certain sizes that cleans them out 
of stock, and it is necessary to run new material 
to take care of this. 

In the sash departments they have what they 
call three runs of material: first, 144-inch stock ; 
second, 1%-inch material, and third, 1%-inch lum- 
ber. Each of these runs takes a different set of 
knives on the machines, so it is necessary to sort 
out the orders of each size, so that they will have 
a quantity run. 


Sash Requires Most Machining 


Sash is an item in the millwork line that goes 
thru more individual hands, and requires more 
machining than any other product. 

You know well the story of lumber from the 
time it is cut in the forest, carried to the sawmill, 
scaled and run thru the sawmill, coming out into 
lumber of different sizes, grades etc. It is then 
piled into the yard, and the lumber suitable for 
yard purposes is shipped out to the different yards, 
while that adaptable for milling is bought up by 
the mills and shipped to them. Thus far the lum- 
ber all goes thru practically the same operations. 

Before following this lumber thru the factory 
Iet us first follow your order for sash from the 
time it is received in the mail or brought in by the 
salesmen. The order first goes thru the credit 
manager’s hands and is then turned over to the 
stenographer to be written up, who makes five or 
more copies, according to the size of the factory 
and methods of handling orders. One copy stays 
in the office for checking purposes, one is used to 
price material after shipping, one is held by the 
shipping clerk to ship by, one goes to the sash 
department, and the other to the glazing depart- 
ment. 

Duties of Layout and Yard Man 


The copy sent to the sash department goes to 
the layout man, who is often the foreman of this 
department. It is his duty to see that the lum- 
ber comes thru the proper size and is machined 
properly, so that the sash will be the proper size 
when finished. 

He chécks over the orders with material in stock, 
and on any items not on hand he marks down the 
proper size pieces on a cutting bill, and when com 
pleted with a certain number of orders turns this 
cutting bill over to the man in charge of the cut- 
off saw. He in turn goes over the items on the 
cutting bill and orders up enough lumber from the 
yard to take care of this material. 

The yard man then takes lumber that is suf- 
ficiently dried and suitable for this work and 
sends it in to the factory. It is first surfaced 
and ripped and then brought to the cut-off saw. 
The lumber is cut in accordance with the sizes on 
the cutting bill and then turned over to the sticker 
machine, or the tenoner, depending on whether it 
is for stiles or rails of the sash. The sticker ma- 
chine surfaces the material on one edge, the other 
being molded and rabbeted for glass. The sticker 
machine operator must see that the material is the 
proper width after it leaves the machine, and also 
see that it exactly matches with the other stock 
on hand. The tenoner machine and the relisher 
machine cut the ends of the rails on the sash so 
that they will fit into the stiles. The stiles are 
turned over to the layout man, who marks where 
the holes are to be bored, and they are then turned 
over to the mortising machine, where the material 
is bored er mortised. 


Pieces Tested With Samples on Hand 


These machine operators must keep frequently 
testing these pieces with samples on hand, so that 
the machining will always be the same, and so they 
will match up with the material run previously or 
later, as the case may be. 

After material leaves these machines it is put 
together, run thru the sander and pinned, becom- 
ing a finished open sash. It is then taken to the 


glazing room where the glass is put in, puttied, and 
then allowed to stand for some hours so the putty 
can set. The sash is then ready for packing and 
shipping. 

Storm sash goes thru the same process; also 
screens, except that after screens are pinned they 
are dipped in paint and then wired and molded. 

The lumber in a glazed sash goes thru nine dif- 
ferent machines from the time the lumber enters 
the factory until shipped out, and during this 
process it is handled by at least eighteen different 
people. 


Economical to Run Stock Thru in Quantities 


Now you can see from the foregoing the large 
amount of machining and labor that goes into a 
sash. You can readily gather that the only way 
a factory can make any progress at all, or make 
this material economically, is to run this stock 
thru in quantities. For this reason it is very 
costly, resulting in much loss of time and labor, 
for a factory to force small orders of this material 
thru ahead of their turn, as it upsets their regular 
schedule and is sure to prove unprofitable. 

Getting sash promptly, especially in the busy 
season is one of the problems of the lumber dealer. 
You can see that it would be to your advantage 
to place your orders for this kind of material just 
as soon as possible after you receive this business, 
giving the mill the benefit of as much time as pos- 
sible in getting out your orders. 

This will result in better service, more satisfied 
customers and the loss of time looking up these 
orders. 

[This is the fourth of a series of articles deal- 
ing with the retail lumberman’s millwork prob- 
lems. The next article, to appear in an early 
issue, will offer some valuable suggestions con- 
cerning the handling and storing of retail mill- 
work stocks.—EpitTor. } 





New Mail Course for Estimators 


The new correspondence course prepared and 
issued by the Millwork Cost Bureau, Chicago, is 
now being distributed to estimators, employed by 
member firms, who comply with the terms of en- 
rollment. This course was prepared as result of 
a resolution unanimously adopted at the seventh 
annual convention of the bureau, held in Chicago 
on April 27, 1921, endorsing the addition to the 
bureau’s service of an advanced correspondence 
course for estimators, to embrace the subjects of 
estimating, plan interpretation and quantity sur- 
vey. 

Five sets of plans and specifications covering 
various types of buildings, and one set of test 
questions are employed to illustrate the work of 
the course. A perspective drawing of the building 
involved in each assignment is furnished to assist 
the student in visualizing how the structure will 
appear when completed. All data, except the blue 
prints, are contained in a loose-leaf binder, so that 
the text and student’s solutions of problems will 
form a neat and valuable reference volume. Spe- 
cial printed work sheets, properly punched so as 
to fit binder, are furnished to the student free of 
charge. 

Applications for enrollment must be made on 
the regular printed enrollment form and be signed 
by an officer of the firm. Only employees of mem- 
ber firms are eligible. Each member must furnish 
a deposit of $10 per student, which deposit is to be 
returned upon completion of the course, or where 
a legitimate excuse for failure to do so exists. The 
new course will constitute a branch of the bureau’s 
regular service, entailing no additional expense, the 
deposit or temporary charge referred to being re- 
quired merely as an assurance that only such 
parties will be enrolled as are sincerely interested. 

Much time and money have been expended in 
the compilation of this course, and those who have 
examined the work pronounce it to be one of the 
most complete and comprehensive technical courses 
ever offered to any industry. 


Trade Conditions and Outlook 


Minneapolis and St. Paul (Minn.) factories have 
been making larger sales lately, but the best fea- 
ture in the market is the active inquiry and call 
for estimates. The demand for low priced resi- 
dences is starting a boom in this class of construc- 





Our Quality 
Hardwoods 


Please Users 






Winter—Sawn Basswood 
5 cars 4-4” No. | Common 


3 cars 5-4” No. | C. and B. 
2 cars 6-4” No. | C.and B. 


Beautiful Birch 


1 car 4-4” Ist and 2nds 
1 car 4-4x8"& wdr. No. 1 C, 


y Za $ 

3 

Jean LaRue says: 
“*She’s dam’ good 
mans to deal wid!”’ 


Anything in Northern Hardwoods. 


The Adams-Thom 
wavis Lumber Co. 








White Pine 





We manufacture and carry in stock at all 
times a complete assortment of 


White Pine Common 
Shops ahd Selects 


All our stock is cut from virgin Wisconsin 
White Pine Timber and is of a very soft 
texture. Shop Lumber and Factory Selects 
are our Specialties. 


We solicit your business. 











Rust-Owen Lumber Co. 


ORUMMOND. WISCONSIN. 


75 








| Kneeland-McLurg 


Lumber Company 
Phillips, Wis. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 











Selling Out 


Complete Double Band Mill, 
Refuse Burner, Generators, 
Pumps, Lumber _ Trucks, 
Locomotives, Cars, Log Load- 
ers, Rail and all incidental 
equipment. 





Sell all or any part. Write 
or wire. Available for in- 
spection at any time. 


J.S. Stearns Lumber Company 
Odanah, Wisconsin 
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| HARDWOODS 








DIXIE BRAND 


Oak Flooring 


Wecan furnish all grades 
and sizes for prompt 
shipment in straight or 
mixed cars, together 
with First-class Band 
Sawn Oak, Genuine 
Delta Red Gum, Sap 
Gum, Ash and Elm. 


Write us for prices. 


Jerome Hardwood 
ome, Lumber Co. 


















Arkansas 
_ 


Pe CHOICE 


Thick Hardwood 


Beautiful 23,000’ 10-4 No. 1 and Better 
: So a 18,000’ 12-4 No. 1 and Better 
BI R¢ oH 16,000’ 16-4 No- 1 and Better 


a ’ Py | 
Soft Gray [clm 
100,000’ 8-4 No. 1 and Better 
21,000’ 10-4 No. 1 and Better 
34,000’ 12-4 No. 1 and Better 


All thoroly Air Dried. 


Foster-Latimer 
‘ MELLEN. WIS. | zaimber Go. 








fi =e 


YELLOW PINE 


SHORT LEAF 
ROUGH AND DRESSED 


OAK—GUM—TUPELO 


MILLS—SULLIGENT, ALA, 


KENTUCKY LUMBER CO. 


MANUFACTURERS LEXINGTON, KY. 








FBuuce. Oak FLoorING 


THE Best Onk Hooting 











Northern and Southern SOUTERN GUMS, 


H d d OAK, ELM, ASH, 

’ COTTONWOOD, 
ar woo s TUPELD,. CY - 
Weare exclusive American sell- RESS, NORTHERN 
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moulding, lumber bills, car freights, car invoices, yard 
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the list of new mouldings, a table of prices on door and 
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in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 











tion, and city trade is expected to be brisk accord- 
ingly. It is too early to figure on country trade 
much, or on the effect of higher prices for farm 
products, but there is hope that the changed con- 
ditions will result in renewed farm building activ- 
ity. 

Sash and door manufacturers of Tacoma, Wash., 
report some falling off in orders during the last 
week, but all the mills have enough business 
booked to keep them going for some time regardless 
of the fluctuations in the demand. Prices remain 
unchanged and have been steady at the present 
quotations since the middle of January. The lead- 
ing manufacturers expect a big increase in orders 
from the middle Western territory as soon as the 
weather makes building operations possible. 

Millworkers and manufacturers of doors and 
sash in Columbus, Ohio, are generally busy. A 
noticeable increase in orders is reported during the 
last two weeks and all of the plants are busy fig- 
uring on work. While some of the plants are still 
operating with reduced forces, there is a decided 
tendency to increase, Prices are rather low and 
the margin of profit is not as large as formerly. 
Prospects are much better than several weeks ago. 

Kansas City (Mo.) plants are getting good coun- 
try business, and all the local trade that could be 
desired. There is a heavy volume of special busi- 
ness offered, and a good amount of yard stock is 
moving to the smaller towns. 

The planing mill listing bureau at St. Louis, Mo., 
is busier than it has ever been, so far as the listing 
of quantities of millwork is concerned. The work 
proposed to be undertaken is of considerable pro- 
portions, consisting of churches, schools and resi- 


dences, requiring good-sized bills. Most of the 
contemplated structures are in St. Louis, altho 
some are outside. The same proportion of bills 


listed is not being placed, however, a great deal 
of work being held up pending adjustment of the 
building wage situation. The carpenters are still 
holding out for $1.25 an hour basic wage scale. 
The planing mills, however, are fairly busy. 
Receipt of plans and specifications from the 
Treasury Department, by Postmaster Emil Krae- 
mer of Fond du Lac, Wis., calling for removal of 
the revolving doors at the post office and the in- 
stallation of new entrances is a possible indication 
that like action will be taken in other cities. Post- 


master Kraemer held that the doors were danger- 
ous, because used as a merry-go-round by chil- 
dren. Patrons coming from the outside open the 
storm doors and are confronted with an array of 
whirling doors. The new entrances will consist of 


two sets of doors with a steamheated vestibule 
between. 
The Baltimore (Md.) sash and door men are 


getting enough orders to keep them going fairly 
well, while the prospects are full of promise. Nu- 
merous building projects are actually under way, 
while others are in contemplation or have taken 
partial shape, and there is every indication of a 
good demand for sash and doors. 

The Standard Woodwork Co., a newcomer in 
the interior and exterior woodwork field, has re- 
cently opened a new shop in West Allis, Wis., a sub- 
urb of Milwaukee, at 720 65th Ave. Norman Peder- 
son, proprietor of the firm, has had twenty years’ 
experience in millwork, and with the modern ma- 
chinery and equipment at his command stands ready 
to turn out anything in the woodwork line. The new 
company will feature the Curtis line of millwork, 


besides furnishing all kinds of woodwork for 
houses. 
Sash and millwork plants at San Francisco, 


Calif., have all the business they can take care of, 
with a good building demand. Sash and door fac- 
tories in the Bay counties district have consider- 
able business in prospect and are fairly busy. Fin- 
ished door factories connected with the white and 
sugar pine mills report good demand. One of the 
large plants is closed down on account of labor 
troubles, but there are indications that the 8-hour 
day will not be observed in future. There is a good 
demand for sash and door cut stock. 

The Buffalo (N. Y.) door factories and planing 
mills are generally busy, as a large amount of build- 
ing work has been started about the city, with much 
more in sight—-unless held up by labor troubles. 
It is said, however, that there is not much likeli- 
hood of serious trouble in that direction. Costs are 
being figured down to a fine point, owing to the 
number of concerns looking for building work. 

There is very little to report on the window glass 
situation, jobbers preferring to place only such 
orders as will cover their immediate requirements, 
and it is only natural that demand at this time 
of the year be quiet. 





MILWAUKEE, WIS. 


March 20. 


Local lumbermen report a firm mar- 
satisfactory demand and increasing 
inquiries. Prices have with few exceptions re- 
mained unchanged. Their general tendency, how- 
ever, seems to lean toward a slight decrease. High 
grade hardwoods continue to enjoy popularity. The 
lower grades are beginning to pick up. Southern 
pine, which has taken the largest drop of all woods, 
leads the market along with hemlock. West Coast 
fir ranks next in activity. Construction tumber 
Jeads in large purchases. Railroad shops are buy- 
ing moderately, but box trade seems to have fallen 
off altogether. Spring building, aided by excellent 
weather, is getting well under way. Just enough 
purchases are made by retailers to keep abreast 
of requirements. The automobile body manufac- 
turers and furniture makers are in the market for 
fair purchases. 


MEMPHIS, TENN. 


March 21.—The hardwood market is more or less 
irregular as to prices and also as to demand. AIIL 
are agreed that the flooring manufacturers are 
showing a keener interest in Nos. 1 and 2 common 
plain red and white oak and that they are placing 
orders with greater freedom. There is already a 
scarcity of dry stock in these grades and flooring 
manufacturers are trying to find what is avail- 
able. It is estimated that the three flooring plants 
in Memphis are consuming over 4,500,000 feet of 
plain oak a month and that they are making 
heavy inroads on the available supply of dry lum- 
ber. There is good buying on the part of manu- 
facturers of interior trim, sash and doors, while 
there is a fair demand from furniture manufac- 
turers, principally for gum and oak. The latter, 
however, it is generally conceded, are taking only 
their immediate requirements. It may be noted 
that flooring manufacturers are increasing their 
use of No. 3 common oak. There is very little 
export buying. Wholesale interests are moderate 
buyers, while there is a fair call from manufac- 
turers of wooden containers and heavy crating ma- 
terial. There is considerable variation in asking 
and selling prices of almost every item on the 
hardwood list. Those interests who are in the 
market are “shopping.” Red gum, in plain and 
quarter sawn stock in No. 1 common and better. 


ket, with a 





and plain oak in Nos. 1 and 2 common, are perhaps 
the firmest items because searce. 

The Memphis Hardwood Flooring Co. will have a 
fifth unit in operation at its plant in North Mem- 
phis within the next week or ten days. It is now 
rapidly completing installation of additional boiler 
power for this purpose. 

The E. L. Bruce Co., which manufactures hard- 
wood flooring in a large way, with four uptodate 
units, is arranging for warehouse facilities that 
will enable it to store 12,000,000 feet of its prod- 
uct, according to Frank Bruce, one of the owners. 


BAY CITY, MICH. 


March 20.—The volume of business continues 
very satisfactory and the reports indicate that the 
total amount during March will considerably ex- 
ceed that of January and February. The northern 
section of Michigan is again storm-bound and re- 
ports from some localities say that transportation 
and lines of communication are again seriously 
affected. 

The Richardson Lumber Co., of Alpena, Mich., 
expects. to resume the operation of its sawmill 
during this week. This plant has been closed since 
November, 1921. Howard N. McDonald, who has 
been associated with the Richardson Lumber Co. 
as manager of the Bay City sawmill, has accepted 
a similar position with W. D. Young & Co., of 


this city. 
BUFFALO, N. Y. 


March 20.—Conservation Commissioner Mac- 
donald declares that New York State is growing 
about 75,000,000 feet of lumber annually, while it 
is cutting 350,000,000 feet and consuming 1,250,- 
000,000 feet. Thirteen percent of the area of the 
State, or an acreage equal to Connecticut and 
Rhode Island, is idle land, according to the New 
York State Forestry Association. 

Ganson Depew, president of the Goodyear Lum- 
ber Co., was one of the speakers at a dinner of the 
Canadian Club of Buffalo on Saturday evening. 
The attendance numbered 275, and the guest of 
honor was Col. Henry Cockshutt, lieutenant-gov- 
ernor of Ontario. 

F. W. Putnam, who has been manager of the 
Wesley Ranger lumber business at Attica, N. Y., 
has resigned and has started a retail lumber yard 
at Bethany, N. Y. His successor at Attica is 
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Charles A. Kerber, who has recently been with the 
Batavia & New York Woodworking Co., Batavia, 
nN. X- 

Charles N. Perrin will leave at the end of this 
week for Chicago, where he will attend a meeting 
of the rules committee of the National Hardwood 
Lumber Association, as chairman. He states that 
very few requests are being made for modifica- 
tion of the rules of inspection and that appar- 
ently the hardwood people are content to leave 
things about as they are at present. 

Frank T. Sullivan was chairman of the lumber 
division of the Near East relief committee and re- 
ports good support to the cause on the part of the 
lumbermen, 


COLUMBUS, OHIO 


March 20.—A decided improvement in the lum- 
ber business in central Ohio territory is reported. 
This is especially noticeable in hardwood. While 
buying is still largely hand to mouth, orders are 
more numerous. Prices are generally well main- 
tained. Business in March so far has been fully 
40 percent above that of the previous two months. 
In southern pine business is also showing some im- 
provement, especially in the lower grades. Boards 
are especially strong and dimension is also in good 
demand. Some weakness in the better grades has 
developed, but this not serious. 

F. B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., reports a considerable improvement 
in the demand for hardwoods. Retailers are still 
the best buyers, altho industrial orders are show 
ing an increase also. 

W. L. Whitacre, of the W. L. Whitacre Lumber 
Co., reports a quiet southern pine trade, altho more 
strength is developing in the lower grades. Dimen 
sion is the strongest point. soards are showing 
strength, especially No. 2 and No. 3. Transit cars 
are fairly numerous. 

BE. M. Stark, vice president and treasurer of the 
American Column & Lumber Co., reports a very 
satisfactory business during the last week at list 
quotations. Prices are not being quibbled over as 
much as formerly. The yard trade as well as the 
automobile trade are good purchasers. 

W. E. Jones, of E. J. & W. E. Jones, reports 
orders coming in better and that the mill is work 
ing on full time; of course, with its reduced force. 

L. B. Schneider, sales manager of the John R. 
Gobey Lumber Co., reports a decided improvement 
in the demand for southern pine, 


EVANSVILLE, IND. 
March 21,— Judging from the reports received by 
the hardwood lumber manufacturers during last 
week, inquiries and orders are picking up. Demand 
for the higher grades of lumber is much better. 
Owing to the recent heavy rains and floods along 
the lower Ohio River, logging operations have been 
stopped, especially along Green and Barren rivers 
in western Kentucky. Prices have been holding 
firm on most grades. Many yard men report that 
their stocks are extremely low. Most large wood- 
working plants here, including the furniture fac 
tories, are being operated on an average at a little 
more than 75 percent normal, Retail lumber deal 
ers of Evansville believe that their spring and 
summer trade is going to show a big increase over 
that of the corresponding period of last year. 


MERRILL, WIS. 


March 20.—During last week big logging oper- 
ators in this vicinity quit operations. The soften- 
ing up of the snow in the woods made it almost 
impossible to carry on operations. Crews were re 
duced by the Kinzel Lumber Co, at Newwood to 50 
percent and operations confined to loading at deck 
ings. The snowfall Saturday and Sunday followed 
by the cold wave Sunday night may make it possi 
ble for farmers to haul in some more logs, but in 
the majority of cases farmers have cleaned up. 

The sawmill of the OlJhoff Lumber Co. at Merrill 
will begin operations about April 1. The low price 
of lumber did not warrant the extra expense of 
clearing yards and mill property of snow to begin 
as scheduled. The sawmill of the Menominee Luin 
ber & Cedar Co. at Menominee, Mich., has resumed 
operations. The Butternut Veneer Co., Butternut, 
Wis., is increasing its capacity by the addition of 
a new 7-ton lathe. The Kreiter Piano Co., of 
Marinette, will add 100 men to its payroll and 
has orders ahead to May 1. 


Prices of FAS 4/4 birch range from $100 to 
$110; selects from $75 to $80; No. 1 common, $35 
to $40; No. 2 common, $18 to $30, and No. 3 com- 
mon, $12. All other woods, including ash, bass- 
wood, soft and rock elm, hard maple, oak and hem- 
lock are as quoted in last week’s hardwood list. 
There is a tendency for hemlock to advance. 


Lath makers report that they are rapidly selling 
cut of No. 3 4-foot, but that the supply of No. 1 


and 2 4-foot is more plentiful. There is also as 
yet no scarcity of No. 3 32-inch lath. Shingles 
have weakened a trifle in price during the last 
month and northern white cedar extras sell at 
$4.20 to $4.25; standards at $3.30 to $3.35, and 
sound butts at $2.40 to $2.45. 

Early spring building activities are on the in- 
crease, but despite this better showing there is a 
scramble for contracts by builders and low figures 
on practically all construction. Those who de- 
ferred building last fall are ready to let contracts 
this spring largely because of the easier money 
market. Building and loan associations in many 
cities are raising special funds for building opera- 
tions this season and are beginning publicity cam 
paigns for increasing the number of loans to pros- 
pective home builders. 


MARINETTE, WIS. 


March 20.—With the approach of spring there 
seems to be a revival of business in lumber circles. 
Marinette contractors report that they are very 
busy, new work continually coming in. The saw- 
mill of the Menominee Lumber & Cedar Co. re 
sumed operations this week. The plant will run 
thruout the summer. The Ollhoff Lumber Co., of 
Merrill, will not start its mill until April 1. The 
recent storm delayed resumption. The Northwest- 
ern’s tie plant at Escanaba, Mich., will resume 
work March 20. The plant had been idle for many 


months. 
LOUISVILLE, KY. 


March 20.--Demand for hardwoods is showing 
some improvement, orders being in small quanti- 
ties but more numerous and inquiries better, while 
prices are up slightly on some items. Demand is 
largely for No. 1 common and better, with larger 
inquiry from furniture factories, wood turners 
and the jobbing interests. The export situation is 
also reported as slightly better. Poplar siding is 
reported to show some little improvement, while 
poplar lumber is more active. Box shooks are not 
active. Slack cooperage is a little stiffer and in 
better demand, but tight cooperage is very slow 
and weak. Quotations, inch: Quartered oak, $140 
for FAS and $70 for common; plain oak, $110 and 
$55; poplar FAS, $110; saps and selects, $80; 
common, $50; quartered red gum, $115; common, 
$70; plain red gum, $105 and $65; sap gum, $45 
and $31; ash, $85 and 45; walnut, $250 and $105. 
Hickory, 2-inch, is $110 and $65. 

The Ohio River has risen until it is about at 
flood stage at Louisville and reporting points but is 
expected to go down without causing trouble. Flood 
stage is reported from lower river points, and Mem- 
phis and Louisville mill companies with mills in 
the South are afraid that the additional water is 
going to make it quite late in getting into the 
flooded woods of the South this spring. Logs are 
getting scarce and there is very little cutting be- 
ing done. The Louisville Point Lumber Co., Louis- 
ville, reports that a lot of logs are coming out on 
the big rise in the Kentucky River and will be here 
shortly. 

J. S. Thompson, manager of the Louisville di- 
vision of the Southern Hardwood Traffic Associa- 
tion, reports five new members, these being W. J. 
Hare, of North Vernon; Bond Foley Lumber Co., 
3ond, Ky.; Gamble Bros. Lumber Co., Louisville ; 
the Hoosier Veneer Co., Indianapolis, and Bush 
sros. & Co., Louisville. 


INDIANAPOLIS, IND. 


March 20.—-Demand for hardwoods is slowly 
increasing, virtually all of the increase being from 
retailers. Good weather last week did much toward 
stimulating demand from the city and rural yards. 
Oak and gum continue to be in best demand, and 
oak flooring is the leader. Indications that point 
to the best building season that Indiana has had 
for years cause the retailers to pay more atten- 
tion to their hardwood stocks. The industrials 
show few signs of increasing production. Un- 
employment as a whole among the woodworking 
concerns shows a slight decline, but the percentage 
of production is not showing a proportionate gain. 
Some of the furniture factories are working to 
capacity, but the rule is about 60 percent. Some 
of the automobile body plants report increased 
orders, as do the box factories, but the executives 
say the situation is far from requirements. Dis- 
tributers here say the industrial buyers are still 
shopping around considerably and are prone to 
argue about prices. 

Log freight rates in the Central Freight Associa- 
tion Territory are said to be 40 to 60 percent higher 
and in some instances 100 percent higher than in 
the southern States, and a recent petition was filed 
by the Indiana public service commission asking 
the Interstate Commerce Commission for a reduc- 
tion. 
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BELLINGHAM, WASH. 


March 18.—On account of the big increase in 
logging operations on its line, the Milwaukee rail- 
road will have to add substantially to its equip- 
ment this year, says Superintendent H. G. Selby. 

sefore the year is out it will be handling more 
than a hundred ears of logs a day and next year 
shipments will be even heavier if the lumber mar- 
ket is fair. 

The loading of Bellingham’s lumber cargoes is 
now being done almost entirely by a Bellingham 
concern, the Bellingham Contracting & Stevedor- 
ing Co., recently organized. Its president is C. L. 
Flynn, general superintendent of the Bloedel Dono- 
van Lumber Mills. It is now employing about 200 
men and within the last month it loaded nineteen 
vessels at Bellingham, Blaine and Anacortes. No 
announcement of its operations was made, how- 
ever, until this week. The other officers are F. S. 
Miller, of Seattle, vice president and general man- 
ager; P. J. Martens, manager, and L. Olmstead, 
secretary-treasurer. A number of lumbermen are 
interested in the concern, it is understood. Mr. 
Miller is president of the Rothchilds Stevedoring 
Co., which gives the local company a valuable out- 
side connection. The company is now loading the 
bark James Dollar with 3,000,000 feet of lumber 
for Japan, and steamship Henry T. Scott with 
1,600,000 feet for California and the steamship 
Santa Inez with piling for Alaska. 

Vice President J. J. Donovan, of the Bloedel 
Donovan Lumber Mills, returned this week from a 
month’s vacation in California, whither he was 
accompanied by his wife and his daughter-in-law, 
Mrs. J. N. Donovan. Mr. Donovan drove more than 
fifteen hundred miles in his own car between San 
Francisco and the Mexican border. He reports 
the lumber trade fair in California. 

Fred J. Wood, president of the E. K. Wood Lum- 
ber Co., says that the Nimpkish Timber Co, (Ltd.), 
of Vancouver Island, will begin shipping logs to 
the American side in May. It plans to operate five 
or six sides and to produce an average of 300,000 
feet a day. 


CENTRALIA, WASH. 


March 18.—At the annual meeting of the stock- 
holders of the Lumber Manufacturers Agency, of 
Centralia, Wash., the following officers were 
elected: J. E. Wilson, president; F. A. Martin, 
vice president ; H. W. Tevis, secretary ; J. D. Won- 
derly, treasurer. This agency has been doing busi- 
ness for almost twenty years and it has represen- 
tatives in all the principal cities of the East as 
well as special salesmen in the Montana and east- 
ern Washington territories. So far this year busi- 
ness has been good, with prospects of a much bet- 
ter year than last. The mills are all running with 
plenty of orders on their books. 

The Hart-Wood Lumber Co., of Raymond, will 
start running within a week. The plant has been 
closed for some months, undergoing extensive re- 
pairs. 


MARSHFIELD, ORE. 


March 18.—The shipping of lumber foreign from 
Coos Bay which started last year is continuing. 
Last week the Amy Turner, with a cargo of lumber 
from the Bay Park Lumber Co., of North Bend, 
sailed for Australia. The steamer Nevadan loaded 
a part cargo at the Buehner Lumber Co. mill at 
North Bend and went to Astoria to complete the 
cargo before sailing for the east coast. This week 
the schooner Sir Thomas Lipton, with cedar logs 
and lumber, mostly from the Oregon Export Lum- 
ber Co., of Marshfield, sailed for Kobe, Japan. 
The schooner John H, Campbell and the schooner 
Lizzie Vance are both loaded ready to sail for Aus- 
tralia. The schooner Ecola has been partly loaded 
with lumber from the Coos Bay Lumber Co. and 
the Buehner Lumber Co. and will be towed to As- 
toria to complete the cargo. The Unita and the 
Brattsburg are both due here the latter part of the 
month to sail for Japan and the Munaries will be 
here March 25 to load lumber for the east coast. 


The Western White Cedar Lumber Co. is the 
name of a new concern which has been organized 
to handle cedar products on a large scale. Those in 
the company are G. E. Adelsperger, W. J. Conrad, 
W. L. Forsythe and John D. Goss, of Marshfield, 
and R. K. Booth, of Astoria. The company has 
purchased a mill at Myrtle Point and remodeled it. 
The company has also purchased large amounts of 
cedar logs. Some will be manufactured into lumber 
while the export logs will be shipped to the Orient. 
Messrs. Adelsperger and Conrad,are the second 
largest individual owners of Port Orford white 





cedar. 
its own in the cedar tracts. 

The Coos Veneer & Box Co. has made a large 
purchase of cedar logs from the Western White 


The company will open summer camps of 


Cedar Co. The plant is turning out battery sepa- 
rator stock and has added a new department where 
the small ends instead of being wasted are made 
into separators. 

The Buehner Lumber Co. now has in operation 
camps at Clear Lake and at Eel Lake, and a big 
camp has been started at Allegany on Coos River, 
where a new logging road taps the timber. 

The Smith-Powers Logging Co. has started an- 
other camp at Sumner. This camp is in addition 
to the seven which are operated near Powers. The 
company expects to make still further extensions. 

Henry S. Weider, who has been dealing in cedar 
for the last two years, together with B. H. Padchett 
and Nathaniel Boles, has organized the Port Or- 
ford Cedar Products Co. and will at once build a 
cedar mill on the lower bay. The cedar will be 
manufactured into battery separator stock. The 
company will also handle export logs as well as 
manufacturing. 

Henry Weider is assembling 700,000 feet of 
cedar piling which will be shipped to Guaymas, 
Mexico. The J. R. Hanify Co. will send a vassel 
here April 20 to take it. 


SAN FRANCISCO, CALIF. 


March 18.—Things are looking up a little in the 
lumber trade in San Francisco, with a good local 
demand for fir. The demand here is now more 
active than in other parts of the State. Building 
is very active, with hundreds of residences under 
construction and new permits being issued every 
day. Competition between retailers is keen. Com- 
mission men and mill agents have numerous in- 
quiries, Several steam schooners have tied up 
here during the week, but will resume their runs 
when the congestion on the wharves at San Pedro 
has been relieved. 

The export trade is light as far as new orders 
are concerned, but improvement is looked for in 
the Australian business and that with the west 
coast of South America. Business from Japan is 
quiet but is. expected to pick up after the present 
stocks are absorbed. Some cancelations have been 
made. The Douglas Fir Exploitation & Export 
Co. sold 2,800,000 feet during the week, princi- 
pally to Japan. Some white pine is going to Aus- 
tralia and other countries. The Redwood Export 
Co., this city, has made several sales of redwood 
for shipment to Australia recently, and the out- 
look is promising for a fair vear’s business. Offers 
for 2,500,000 feet are out. The steamers Anten and 
Hokkai Maru are loading a total of about 2,800,- 
000 feet at Fureka. 

Charles F. Flinn has been appointed general 
manager of the Albion Lumber Co. as successor to 
the late Paul M. Dimmick. He comes of a family 
of lumbermen, his father, the late C. B. Flinn, 
having been prominent in Chicago and Wisconsin 
lumber circles. He has been in California for the 
last twelve years and has been with the Redwood 
Manufacturers’ Co, and other well known concerns. 
The Albion Lumber Co. has two good mills and 
large holdings of redwood timber. It is a _ sub- 
sidiary of the Southern Pacific Co. 

Lauden & Tees, this city, have taken the agency 
for several eastern hardwood manufacturers. They 
are representing the Metropolitan Redwood Lumber 
Co. in the San Francisco Bay territory. The 
George T. Mickle Lumber Co., of Portland, is repre- 
sented here. 

The McCloud River Lumber Co. is operating its 
box factory and planing mills without any further 
labor troubles. Stocks of upper grades of white 
pine are pretty well reduced and shop is very short. 
Logging is under way. 

The Gazelle Lumber Co. will soon start up its 
white pine mill at Gazelle. W. J. Newnham, of 
Los Angeles, was here during the week. Arrange- 
ments have been made for the sale of the output 
of shook. 

The Pacific Lumber Co. has increased its cut of 
redwood at Scotia by operating nine hours instead 
of eight. Both mills are running with one shift 
and the total output is about 450,000 feet a day. 
Dry uppers are short. 

The Hammond Lumber Co.’s redwood mill at 
Eureka, capacity 70,000,000 feet a year, is now 
operating at a reduced rate while repairs are be- 
ing made. Regular shipments are being made to 
the company’s -yards and factories in San Pedro 
and Los Angeles. 

C. W. Doe, of the California Door Co., this city, 
reports the Oakland factory very busy with a 
good demand from San Francisco and Los Angeles. 
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The box factory at Diamond Springs is operating. 
The white pine sawmill at Caldor may start late, 
because of deep snow. 

George 'N. Glass, treasurer of the Lassen Lum- 
ber & Box Co., and Vice President J. W. Rogers 
are making a tour of the Sacramento and San 
Joaquin valleys and will call on customers in 
southern California. President R. D. Baker re- 
ports a good demand for white pine shop. The box 
factory at Susanville is operating with one shift. 
The band mill will start up March 27. Logging 
will not start until about May 1, because of heavy 
snow, but it is hoped to start the second mill 
about June 1. 

R. E. Danaher, general manager of the Michi- 
gan-California Lumber Co., this city, says some 
good orders have been received for white and sugar 
pine, but snow and rain have prevented shipping 
from Camino. The sawmill is not expected to 
start up before the middle of April or May 1. 

R. Patterson, of the Dent Lumber & Shingle 
Co., of New York, is here on a tour of the Pacific 
coast. He bought fir and spruce. 

M. Yamamoto and T. Dio, representatives of the 
Japanese Government, have been paying a visit to 
the Forest Service offices here and at Quincy, 
Calif. 

S. Noonan, of the Western Mill Co., of Aber- 
deen, Wash., is here on a visit to A. B. Johnson, 
sales agent for his firm’s lumber. 

Among the lumbermen in the city as visitors 
are: E. J. Grant, of the Algoma Lumber Co., of 
Algoma; Fred Daggett, of the Ewauna Box Co., of 
Klamath Falls; A. M. Paul, assistant manager of 
the Fruit Growers’ Supply Co., of Los Angeles; 
Matt. Egan, of Algoma; H. E. Crawford, of Scotia. 


TACOMA, WASH. 


March 18.—Weather has seriously hampered log- 
ging operations in this district during the last two 
weeks and there is a marked scarcity of logs on 
Puget Sound. Nearly all camps are now operat- 
ing, but adverse conditions have cut down the out- 
put of logs. Loggers in the Shelton district have 
announced a reduction of $2 on Nos. 2 and 3 logs, 
but this cut has not been followed by the loggers 
in the Tacoma district. No. 1 logs are firm at $24. 

Another cut in the lumber rate to the Orient is 
about to be made. It is reported here that the 
Blue Funnel line has cut the rate to $12, a drop 
of $3, in an effort to break into the lumber carry- 
ing trade. The weakness of the charter rate has 
affected the shipment of lumber to some extent, 
as Japanese buyers are holding off for a general 
reduction. Another steamship line has invaded 
the Puget Sound lumber trade. The company 
operates five steamers between the Pacific coast 
and Mexican ports. Heretofore they have not op- 
erated north of San Francisco, but are now to 
eall at Sound ports. 

“Reforestation” was the subject of an address 
given by George S. Long, general manager of the 
Weyerhaeuser Timber Co., before the Tacoma Uni- 
versity Club the evening of March 12. ‘The crux 
of the present situation is the depletion of the 
forests nearest the great bulk of the population,” 
said Mr. Long. “There is no actual scarcity of 
timber at present. We have nearly half as much 
timber standing as there was when the Pilgrims 
landed at Plymouth, and 55 percent of the remain- 
ing timber lies west of the Rocky Mountains. Re- 
forestation will take care of the needs of future 
generations, xyiven proper fire protection, nature 
will do 95 percent of the work necessary to raise 
as many trees as we can use. It is a wicked 
waste not to utilize the vast acreage of logged 
off lands now not in use.” 


LOS ANGELES, CALIF. 


March 18.—Due largely to the lessened inbound 
movement of lumber during the first half of March, 
the congestion at Los Angeles Harbor has been 
relieved materially and the value of unsold stock 
is nearer normal than it has been for many weeks, 
except on shingles, of which there is a big supply. 
This is still a buyer’s market, with a range of $2 
from high to low. Some mills refuse business at 
$21, while offers as low as $19 flat are reported. 
Shingles are weak at about $3.25, ship’s tackle. 
Lath are down to $5.50. 

Tariffs reducing the rates on mining timbers 
from this and producing points to points in south- 
ern California and to practically all of Arizona 
have been issued. Reductions run from 3% to 
6% cents, going into effect in some instances April 
12 and in others April 15 and expiring Oct. 15. 
The reductions are practically 10 percent. It is 
understood that this is an effort by the railroads to 
help out the mining industry and stimulate ship- 
ments, which for some time have been at very low 
ebb. 

The inbound water movement of lumber slack- 
ened up materially during the first half of March. 
To the night of March 15 the only arrivals re- 


ported were twenty-nine boats with fir and seven 
with redwood, their respective capacities being 
33.680,000 and 4,275,000 feet. 

The retail business continues very active. For 
the month to March 15, 2,122 building permits 
were issued, with valuation recorded as $4,998,618. 

CC. B. Kelley, representing the Anguera Lumber 
& Tie Co., Chicago, called on the trade in this 
city last week. N. E. Bystrom, of the Monarch 
Lumber Co., Great Falls, Mont., is in town for a 
few days. Harry Vincent, recently appointed gen- 
eral manager of the E. K. Wood Lumber Co., has 
been here some days going over the company’s local 
plants. 

Hugh Johnson is opening a lumber yard at Lyn- 
wood. The Compton Lumber & Supply Co. has been 
incorporated and is starting a yard at Compton. 
The South Los Angeles Lumber Co. is reported 
opening up on the Harbor Boulevard in South Los 
Angeles. W. W. Reed & Co. are a recent addition 
to the Slauson Avenue lumber colony. 


SPOKANE, WASH. 


March 18.—The Hedlund Box & Lumber Co. has 
recently increased its capitalization from $100,000 
to $500,000 preparatory to a general enlargement 
of its business in the next few years. In this 
connection, D. C. Hedlund, of the company, an- 
nounced this week that the company expects to 
build this season a $25,000 power house and also 
a factory building to house the box factory, plan- 
ing mill and sash and door factory now being 
operated. The company’s sawmill is being over- 
hauled preparatory to starting up in another 
month. 

EK. T. Allen, of the Western Forestry ,& Conser- 
vation Association, Portland, Ore., was in Spokane 
the first of the week to attend various meetings, 
particularly that of the North Idaho Forestry As- 
sociation. 

T. J. Humbird, president of the Humbird Lum- 
ber Co., with Mrs. Humbird, is now in California 
on his return from a couple of months spent with 
his uncle, David Humbird, at Valrico, Fla. Mrs. 
David Humbird, his mother’s sister, who has been 
in poor health for a long while, passed away two 
days after he left. Interment was at Valrico altho 
the family home for a great many years was Hud- 
son, Wis. John Humbird, general manager of the 
company with headquarters at Sandpoint, Idaho, 
returned from a trip to St. Paul last week. 

H. C. Hornby, president of the Cloquet Lumber 
Co. of Cloquet, Minn., and Mrs. Hornby, spent sev- 
eral days in Spokane early in the week on their 
return home from a trip to California. 


SEATTLE, WASH. 


March 18.—-The rapid absorption of accumulated 
stocks of fir at San Pedro and Los Angeles, taken 
in conjunction with unprecedented totals for new 
buildings in southern California, still emphasizes 
the fact that the business skies are clearing in that 
quarter, Atlantic coast business is livening to 
some extent, notwithstanding reports of a large 
total of transit cargoes which probably will have 
to be sold quickly, on account of limited storage 
space. Unstable freight rates across the Pacific 
Ocean have been a factor in disturbing business 
in that direction, but as the week closes the state- 
ment is made on good authority that the present 
$12 level is probably the low figure and that 
freight ought to stabilize at that point for the en- 
suing two months. As indicated last week, orders 
have been placed rapidly for a considerable part 


of the 26,000,000 feet of car material embraced in * 


the requirements of the Pacific Fruit Express. Car 
material business now being figured includes 4,000 
single-sheet box cars for the Chicago, Milwaukee & 
St. Paul, averaging about 1,200 feet to the car. 
Among the items are 2x6—-18 siding, clear; 2x6—9 
end lining, clear; and 2x6—9 decking, select com- 
mon. On the whole, the situation is little changed 
from that of a week ago—with this important dif- 
ference, that the opening of spring is seven days 
nearer, and with it the belief that April will de- 
velop good business. 

The west Coast review, covering 134 mills for 
the week ending March 11, shows production at 
80,590,443 feet, 11 percent below normal; orders, 
67,727,681 feet, 16 percent below production ; ship- 
ments, 76,213,927 feet, 13 percent above new busi- 
ness. Orders for delivery by water include 30 
percent of all new business, amounting to 20,387,- 
681 feet, of which 10,058,506 feet will move coast- 
wise and intercoastal, and 10,329,175 feet will 
move export. New business for delivery by rail 
amounted to 1,578 cars. Forty-four percent of the 
week’s lumber shipments moved by water. This 
amounted to 33,283,927 feet, of which domestic 
clearances accounted for 15,406,791 feet, and over- 
seas clearances amounted to 17,877,136 feet. Rail 
shipments amounted to 1,431 cars. Unfilled do- 
mestic cargo orders totaled 82,290,745 feet; and 
unfilled export orders, 80,441,973 feet. Unfilled 
rail trade orders totaled 4,829 cars. 
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Urania Lumber Company, Ltd. 


Manufacturers of 


Long Leaf Yellow Pine 


Railroad Construction and Car Material 
Long and Heavy Joists and Timbers 


Urania, La. 














WATT [UMBER COMPANY 


RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
We Grade it Right and Ship it Quickly. 


Mills at Office, 
CANDY, LA. RUSTON, LA. 








POWELL LUMBER CO. 


LAKE CHARLES, LA. 


YELLOW PINE 














The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 
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Eastman-Gardiner 
Hardwood Co. 
LAUREL, MISS. 















H. C. BELL 
LUMBER CO. 


a's PINE 


Corinth, Miss. 


Dimension and 
Boards10 to16’ 





2x4’s 
Two by Fours 
Dress S4S Standard and % Scant 
9 to12 ft. : 
Shortleaf Yellow Pine 
ALSO OAK CROSSTIES 


McRae Lumber Company 
CORINTH. MISSISSIPPI 





Pocahontas Lumber Co. 
CORINTH, MISSISSIPPI 


Specialists in Two by Fours 


Planing Mills at Corinth, Tishomingo, Miss. 
and Lynn, Ala. 


L. F. GARRETT, Owner and Manager 











Weakness in lumber rates to the Orient, which 
are off about $2 and now are quoted in the neigh- 
borhood of $12 a thousand, has been accompanied 
by a temporary lull in buying for Japan, and also 
by some cancelations of orders previously booked 
at higher freights. Inactivity is likely to continue 
until the rate situation has become stabilized. A 
keen observer states his opinion that the $12 rate 


will prevail for the next sixty days, the figure 
having seemingly reached a low point. Japanese 


steamers have met the reduction on small stuff. 
Lumbermen have noted that the Nippon Yusen 
Kaisha is taking off its 18,000-ton steamships and 
is replacing them with vessels of 6,000 tons, there- 
by reducing the lumber-carrying capacity. 

The kiln drying courses given under the auspices 
of the West Coast Lumbermen’s Association, thru 
the Forest Products Laboratory of the Forest 
Service, will open Monday, March 20, at Mill B 
of the Weyerhaeuser Timber Co., Everett, and May 
1 to May 13, at ope of the leading plants on Grays 
Harbor. At this date there are eighteen entries 
for the courses at Everett, and also eighteen en- 
tries for those on Grays Harbor. 

A. Walter Foster, who until recently was in 
charge of the spruce department of the Pacific 
Kir Co., has left for New York City, where he will 
specialize in spruce on his own account. 

Charles Hanan, a well known retail lumberman 
of Macomb, IIL, is in Seattle this week, accom- 
panied by Mrs. Hanan, on his way home from 
California. Mr. Hanan, who is a believer in Doug- 
las fir and handles a high grade of that wood. 
sounds a note of encouragement by saying that 
“things are gradually looking up.” 

Herbert G. Wells, who for about a year has been 
sales manager for the Great Northern Lumber Co. 
at Leavenworth, Wash., is in Seattle this week 
making ready to reénter business here as a whole- 
saler. 

Cc. F. Smith, who answers to the name “Cash” 
among lumbermén everywhere, is preparing to re 
turn to his home in Chicago, after an absence 
of more than two months in the Puget Sound 
region. He came to the west Coast with Mrs. 
Smith, who has been visiting a sister in Kelso, 
Wash. 

J. H. Bloedel, of the Bloedel Donovan Lumber 
Mills, accompanied by Mrs. Bloedel, left for Hot 
Springs, Va., during the week. At that point 
they will spend the Haster vacation with their 
daughter Charlotte, who is attending the Spence 
private school in New York, and their son Law- 
rence, who is enrolled at Williams College. On 
his return Mr. Bloedel will attend the meeting of 
the National Lumber Manufacturers’ Association 
and the American Lumber Congress in Chicago 
early in April. ; 

W. Dyer, of Columbus, Ohio, has reached Seat- 
tle to become Coast manager of the Central West 
Coal & Lumber Co. The offices of the company 
have been moved to 1049 Henry Building. 

The Gordon Shingle Co., of Everett, Wash., has 
become a member of the shingle branch of the 
West Coast Lumbermen’s Association. 


ABERDEEN—HOQUIAM, WASH. 


March 20.—All mills on Grays Harbor are oper- 
ating on an 8-hour capacity, with the Donovan 
Lumber Co., Aberdeen, and the Grays Harbor Com- 
mercial Co., of Cosmopolis, running two shifts. 
The Grays Harbor Lumber Co., of Hoquiam, con- 
templates adding another shift at once. 


Three ships clearing from the Harbor on March 
17 carried 10,490,498 feet of lumber to foreign 
ports. The Hgypt Maru carried 3,400,000 feet to 
Japan; the Wolsum took 2,935,000 feet to Johan- 
nesburg, South Africa, and the Luise Nielsen with 
4,155,498 feet, the largest single cargo ever shipped 
from this port, cleared for Kobe and Shanghai. 
Vessels in port are the motorship William Dono- 
van, at the Donovan Lumber Co. ; the Hokkai Maru 
to load for the Orient; W. H. Talbot at the A. J. 
West Lumber Co.; La Merced at the National Lum- 
ber & Manufacturing Co., Hoquiam; Hdna Chris- 
tensen at the Aberdeen Lumber & Shingle Co.; 
Munindie at the Western Lumber Co., Aberdeen ; 
Carmel at the American mill, and the Svea at 
Wilson Bros. mill in Aberdeen. The big steamer 
Pomona, which cleared from the Harbor last week, 
carried 2,000,000 feet of lumber en route to Sibe- 
ria, and the balance of the cargo consisting of 
wheat will be taken on at Seattle and Victoria. It 
is nearly three years since a vessel has cleared 
from Aberdeen for Vladivostock. 

The rivers and harbors bill recently passed in- 
sures a dredge for Grays Harbor. Lumbermen here 
feel that the future of the port of Grays Harbor 
depends upon the harbor being dredged. 

E. N. Sanderson, of Sanderson & Porter Co., is 
on the harbor completing arrangements for the in- 
stallation of a plant at the Grays Harbor Lumber 





_ with 56,752,259 pieces in 1920. 


Co., of Hoquiam, to increase the electrical power 
facilities of the harbor. C. G. Blagen, of the latter 
concern, has been in Washington and New York 
City in regard to the installation of the new tur- 


bines,. 
KANSAS CITY, MO. 


March 21.—With spring weather prevailing, 
labor plentiful, a big demand for houses and prices 
comparatively low, the volume of building in Kan- 
sas City and other southwestern towns is increas- 
ing, and the wholesale trade here is showing a 
steady gain in the volume of orders. Country 
trade, which began to pick up a couple of weeks 
ago, is holding up well and sales managers say 
they have little to complain of, except that indus- 
trial demand is slow. 


Walter T. Johnson, formerly a salesman for the 
Arkansas Valley Lumber Co., Wichita, Kan., has 
been appointed Kansas City representative of the 
Jamison Lumber & Shingle Co., succeeding H. W. 
Spink. 

As a result of the nightly broadcasting of radio 
concerts by the Kansas City Star, there has been a 
vast interest in radio telephony created here. One 
result of it has been an investigation by various 
lumber manufacturers of the possibilities of using 
it in their business. The Long-Bell Lumber Co. 
contemplated using it to connect the main offices 
with the company’s various mills and many retail 
yards. It was found, however, that besides the 
cost of equipment, more than $7,000, there were 
other difficulties in the way, and the matter has 
been dropped for the present. 


MINNEAPOLIS, MINN. 


March 20.—E. L. Crook, who has been general 
sales agent for the Jamison Lumber & Shingle Co. 
in this territory for the last three years, has re- 
signed to go into other business and is succeeded 
here by Fred B. Anderson, who has been in the 
wholesale line here for three years as the F. B. 
Anderson Lumber Co. Prior to that he was with 
the W.-I. Carpenter Lumber Co. Mr. Crook goes 
to Hutchinson, Kan., where he has a very attrac- 
tive proposition to engage in retail merchandising 
with a brother. We came here from Kansas City. 


M. J. Seanlon, of the Brooks-Seanlon Lumber 
Co., is back from a visit to the company’s western 
properties. Before the trip he was under treat- 
ment for rheumatism at Hot Springs, Ark. 


CC. M. Speers has returned from Fort Bragg, 
Calif., headquarters of the Union Lumber Co. and 
the Atlas Tank Manufacturing Co., of which he is 
district sales manager. He found their mills run- 
ning actively with a heavy local demand in Cali- 
fornia. 

Harry L. Bratnober, sales manager of the Cen- 
tral Warehouse Lumber Co., is home from a six 
weeks’ trip to the Pacific coast, where he visited 
mills and market centers. 


W. W. Brown, Chehalis, Wash., railroad man- 
ager and also an official of the Coal Creek Lumber 
Co., was here on business a few days ago, returning 
from the East. 

Bert Geiser has been promoted from city sales 
manager for the Junge & Gray Lumber Co., Minne- 
sota Transfer, to be west Coast manager and buyer 
for the company, and is to leave in a few days. 


The Neuman Lumber Co., of this city, has added 
to its string of yards by the purchase of F. A. 
Kopplin’s lumber yard at Litchfield, Minn., the 
change to take effect March 27. P. P. Meisenberg 
is to be yard manager. 


TORONTO, ONT. 


March 20.—Statistics show that lumber cut 
for 1921 in the northern Ontario and Georgian Bay 
district totaled 485,253,651 feet, as compared with 
a cut in 1920 of 589,657,516 feet. The lath output 
for 1921 was 119,143,610 pieces, as compared with 
164,833,320 pieces in 1920. There is a considerable 
part of last year’s cut in the hands of some op- 
erators. Manufacturers made no profits last year, 
and their prices were from 30 to 50 percent below 
those of the “peak period.” Manufacturers today 
are hopeful and moderately confident that the 
market is now moving in the right direction. 


Lumber production in the Ottawa Valley during 
1921 amounted to 236,660,764 feet, as compared 
with 273,825,631 feet in 1920. The lath produc- 
tion amounted to 55,041,470 pieces, as compared 
The shingle pro- 
duction was 25,615,850, as compared with 29,783,- 
750 in 1920. 

George W. Ewan has been appointed secretary- 
treasurer of the Ottawa Lumbermen’s Credit Bu- 
reau, succeeding H. A. L. Swan, who retired last 
October and is now living in Nashville, Tenn. 
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JACKSON, MISS. 


March 20.—Manufacturers of southern pine re- 
port demand slightly in excess of production. The 
market is firm. Stocks are badly broken. The 
weather has improved and the larger mills are 
making heavy shipments. Dry stock is getting 
very scarce. Very few mills have started up. The 
lower grades and all items of dimension stock con- 
tinue very strong. 

The hardwood market is stronger than it was 
last week. The demand is particularly heavy for 
cypress, poplar and ash of common and better 
grades. Both inquiries and orders are more numer- 
ous. Low grades are not active. Some manufac- 
turers attribute the improvement to the small re- 
duction in freight rates, and others to scarcity of 
stock caused by the short supply of logs. The 
building trades seem to be requiring considerable 
hardwood; flooring manufacturers are displaying 
more activity, and furniture makers are buying 
a good deal more than a week ago. 

The export situation is improving. Longleaf 
boards, heart and sap grades, are scarce; also dry 
seantlings for South American schedules. Ad- 
vances have been noted in these items. The Gulf- 
port harbor has in dock several vessels loading for 
the islands. 

E. L. Hendricks, of Hendricks & Claypool, Bowl- 
ing Green, Ky., was in Jackson last week; he is 
president of the E. L. Hendricks Lumber Co., hard- 
wood manufacturer, of this city. J. L. Stopper, 
secretary and treasurer, and Harry A. Staib, presi- 
dent, of the Williamsport Planing Mill Co., Wil- 
liamsport, Pa., were here last week; they visited 
Natchez, Miss., and points in Louisiana where they 
have lumber interests. Mr. Allyn, of the Shields & 
Allyn Lumber Co., Cleveland, Ohio, called on local 
lumbermen last week. ? 


MERIDIAN, MISS. 


March 20.—Local manufacturers, who are princi- 
pally small operators making dimension and long 
joists, report the market looking up. There is de- 
mand for practically all items, especially in mixed 
cars, and most mills have difficulty in handling 
these because of badly broken stocks. Orders for 
straight cars in one length are coming in more 
freely than at any time in the last ninety days. 
Buyers in most instances have to pay a premium 
of about $2 a thousand over straight car prices to 
place mixed cars with responsible shippers. Two 
by fours, scarce and in heavy demand, have recently 
advanced an average of $2. Dimension shows an 
advance of about $1 for straight No. 2 & better 
grades. Mills have been able to operate not to ex- 
ceed 50 percent of the time during the last ninety 
days, so stocks are low. All mills have good order 
files, as they have been able to ship but very little 
stock owing to bad weather. The weather im- 
proved last week. 

Lyman Felheim, of the Lyman Felheim Co., Erie, 
Pa., is here on his first trip south. Mrs. Felheim 
accompanies him. 


NEW ORLEANS, LA. 


March 20.—A. G, TT. Moore, traffic manager 
of the Southern Pine Association, left last Fri- 
day for Portland, Ore., to attend a hearing be- 
fore an examiner for the Interstate Commerce 
Commission on the application of the West 
Coast Lumbermen’s Association for further re- 
ductions of the rates on Douglas fir to southwest- 
ern and middle western markets. The Southern 
Pine Association filed an intervention in this case, 
and Mr. Moore will appear at the Portland hearing 
as representative of that organization. 

A. T. Gerrans, of the Burton-Swartz Cypress Co., 
Perry, Fla., and E. C. Glenn, of the Big Salke- 
hatchie Cypress Co., Varnville, S. C., were in New 
Orleans Saturday to attend a meeting of the 
grades and specifications committee of the South- 
ern Cypress Manufacturers’ Association. From 
New Orleans Mr. Glenn proceeded to Washington, 
where he will be joined by C. P. Gable, of the 
Black River Cypress Co., Gable, S. C. These two 
association leaders will attend the annual meeting 
in Washington of the National Wholesale Lumber 
Dealers’ Association, as representatives of the 
Southern Cypress Manufacturers’ Association. 

At a meeting last Thursday, the New Orleans 
Contractors & Dealers Exchange formally endorsed 
the “Build Now” campaign and the “Cover the 
Surface’ drive launched by the paint, oil and 
varnish interests, while seconding the pending pe- 
tition for reduction of the switching charges im- 
posed by the ‘Public Belt Railroad. President F. J. 
O’Leary presided and several applications for mem- 
bership were accepted. 

Sam D. Cochran, of Wilson & Cochran, Lottie, 
La., plans to sail from New Orleans this week for 
South America. Mr. Cochran expects to visit Bra- 
zil and Argentina, to go thence overland to Chile, 
returning by steamer along the west South Amer- 





ican coast and via the Panama Canal. The trip as 
planned will require several months and Mr. Coch- 
ran expects to be away until next September. 

It is announced that a joint meeting will be 
called in the near future by the Louisiana Engi- 
neering Society, the Contractors & Dealers Ex- 
change, the Chapter of Architects, the Electrical 
Contractors’ Association and the Fire Prevention 
3ureau, to consider the drafting of a new building 
code for New Orleans. The present code is pro- 
nounced obsolete and defective and the need of a 
new code has long been talked about. 

Advices from Yazoo, Miss., state that J. B. 
Webb, vice president of the Yazoo Lumber Co., and 
a lumberman of fifteen years’ experience, has ar- 
rived in Yazoo City to take over the active man- 
agement of the company’s business. C. BE. Chand- 
ler, who has been serving for some time as man- 
ager will remain with the company as Mr. Webb’s 
assistant. 


HATTIESBURG, MISS. 


March 20.—Inquiries have been more numerous. 
When the price is right it is no trouble to buy 
special cutting. Shed stock, possibly with the ex- 
ception of No. 2 4-inch, is hard to buy as the stocks 
are badly broken. Dimension is* becoming stronger 
and hard to buy, with stocks more broken than 
usual at this season. A great many mills cutting 
dimension are not near the railroads and because 
of wet weather they have been unable to get their 
lumber to shipping points. In high-grade shed stock, 
finish seems to be more active. Special cutting 
orders are coming but the mills would like a better 
variety so they could pick to fit their logs. 

The Williams Yellow Pine Co., of Wilco, near 
Poplarville, Miss., will have its new rig ready to 
operate in a few days. Daily capacity will be in- 
creased by about 40,000 feet and nearly one hun- 
dred additional men will be employed. 


BEAUMONT, TEX. 


March 20.—The southern pine market has been 
very quiet during the last week, but prices are firm, 
no concessions being offered except on surplus 
stock. Most mills have heavier order files than 
usual. The manufacturers feel optimistic over 
recent heavy purchases of large blocks of stock by 
Atlantic and New England dealers for coastwise 
shipment and expect an early resumption of regu- 
lar sailings from this port carrying lumber to the 
various eastern consuming centers. The hardwood 
situation has shown a distinct improvement. The 
automobile industry is beginning to buy and furni- 
ture factories are taking a keen interest, some hav- 
ing made substantial purchases. Most hardwood 
mills are operating only part time. 

For the Kirby Lumber Co. the steamer Elsie is 
taking a cargo of 1,000,000 feet of lumber and 
timbers for Tuxpam, Mexico, and the steamer Lake 
Slavi is expected to take one of 500,000 feet to the 
West Indies. The steamer Keechi, towing the 
barge Colonel Keith, will clear next week with a 
cargo for the company’s retail yards at Tampico 
and Vera Cruz, Mexico. ‘Total exports for the 
week amounted to 2,660,000 feet. 

W. A. Priddie, vice president of the Beaumont 
umber Co., has just returned from El Paso, where 
he has been convalescing from a recent severe 
operation. He will immediately resume his duties. 

J. H. Holleman, formerly of Lake Charles, La., 
who operated a sawmill at Moss Point and Kernen, 
La., has located here and expects to erect a mill 
nearby and cater to the oil field trade. 

Miss Mary Foley, for a number of years assis- 
tant general manager of the E. A. Laughlin Lum- 
ber Co., Port Arthur, Tex., has resigned to engage 
in the wholesale lumber business. Lumbermen 
have high respect for her knowledge of the lumber 
game and her. general business ability. 

The Neches Lumber & Building Material Co., of 
this city, has just purchased a boom of logs anid 
will operate the mill on the Neches River for a few 
months to replenish its retail stocks. 


ORANGE, TEX. 


March 20.—While there has been no large buy- 
ing of southern pine during the last two weeks, 
business continues to come in from ali ‘parts of 
the Orange trade territory and the demand for 
lower grades continued strong, with prices main- 
taining the high level they reached some’ weeks 
ago. Lowers now get alf thé’ call and uppers are, 
to say the least, soft. 

Export is being done in very small lots and, for 
the first time in years, Europe is buying im parcels 
and orders for as little as ‘10,000 féet have ‘been 
received. Sunday the Younystdwn cleared ‘for’ West 
Hartlepool and London with 1,600,000 feet of Tumi- 
ber, furnished by thé ‘Standard and J.- 7. Burton 
lumber companies. ° The'Hdgefteld’ 'clenred ‘for 
Plymouth and Lofidon with 1,106,000 feet of lum- 
ber, furnished by the Statidard Export Lumber Co. 
and the National Trading 'Cé) — sItis 
































Shortleaf Pine 





Helps Retailers 
Cut Investment 


There’s no need to carry a 
big variety of woods when you 
handle ““Nearwhite”’ Soft Short- 
leaf Yellow Pine. Its versatility 
enables you to furnish it for 
almost any puspose with entire 
satisfaction to the builder — 
thereby reducing investment 
in stock. Try “‘ Nearwhite”’ 
in Finish, Ceiling, Siding, 
Flooring, Mouldings, Dimen- 
sion, Lath, Boards. 





Sumter Lumber Co. 
ELECTRIC MILLS, MISS. 

Daily Capacity 

200,000 Feet. 


D.: H. Foresman, Gen. Mgr. 
N. Nicholson, Ass’t Mgr. 


g Short 

) ee ine 
Band Sawed, Steam Kiln 
Dried and Soda Dipped 


Our daily capacity of 
125,000 ft. insures ample 
stocks at all times to 
meet your Rush Needs. 


WRITE US TODAY 


Columbus D. F. McCallough, Gen’! Mer. 


M. D. Thomason, Ass’t Mgr. 
mssissippt Lumber Company , 
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B: C. Godwin, Pres. J. R. Sandefur, Secy.-Treas. 


Warren-Godwin Lumber Co. 


Specializing in Yellow Pine 
Dimension, Siding, Finish, 
Shiplap, Flooring and Ceiling 
STRAIGHT OR MIXED CARS. 

Sales Office: JACKSON, MISS. 











FOR’ THE USE OF RETAIL LUMBERMEN 


Aad contractors. The Lumberman’s Actuary—it pre- 

ts errorg in making out bills and estimates and saves 
time in) ring the average cost of performing all kinds 

labor in the erection of buildings, including masons, 
carpenters and painters. Send for sample pages. 

ey , Seventh edition. 
Bound in leather. Price $8.50 postpaid. 
¢ 437}: AMERIOAN LUMBERMAN, 


481_8. Dearborn St., Chicago, Ill. 
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PACIFIC COAST 


Vesna 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4s LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 








The Atlas Lumber Co. 


SEATTLE, WASH. 














Manufacturers 
FIR, HEMLOCK and CEDAR LUMBER 


CEDAR SIDING and SHINGLES 
Straight or Mixed Cars. 


























LONGFIR JOISTS —... 
«no BIG TIMBERS 2: 


sed FIR Won AND SPRUCE 


ALIFORNIA RE 
RED CEDAR SHINGLES 


YARDS: «HB. WAITE LUMBER CO. 
Transfer MINNEAPOLIS, MINN. 
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Geo. T. Mickle 
G0 Lumber Co. 


WHOLESALERS — MANUFACTURERS 


Douglas Fir 


Timber 

~ oe Spruce 

Yard St 

Mine Timbers Hemlock 
Railroad Red Cedar 
Material Port 


Orford Cedar 


MILLS:—North Portland and Thornburg, 
d Oregon; Yacolt, Washington 








1400 Yeon Building, PORTLAND, J 
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Port Ortord Cedar 


Rived (Split) Cants 


(for Battery Separator Stock) 


Quick Shipment 


From our own mill at North Bend, Oregon. 





Buehner Lumber Company 


Manufacturers 


Fir and Spuce Lumber 





General Sales Offices: 

















& PORTLAND, OREGON 





SHREVEPORT, LA. 


March 20.—After a slight setback, which may 
have been due to bad winter weather in the mar- 
ket regions up North, the orders have begun to flow 
in a more steady stream. Prices, too, are steadier, 
and there does not seem to be much trouble for 
sellers and buyers to get together. Very few of the 
mills have anything like well rounded stocks. A 
mill might have a surplus of 6-inch B&better and 
not be willing to take an assorted car of finish. 
The same may be true with certain lengths of floor- 
ing and other shed stock. The slight advances 
noted since the first of the year are being well 
maintained, and the indications are persistent, 
however slight, that further advances may be ex- 
pected. Where the buyers find a mill will book an 
order for a car or ‘two of certain stock at a given 
price, they try to slip in several extra cars at the 
same price, thus making the millmen and whole- 
salers suspect that a heavier demand is in pros- 
pect than they can comfortably handle. 

There is no special effort being made by mills 
to increase output. One large mill concern with 
an output of several hundred thousand feet a day 
showed an average price received for February 
on southern pine of $17 f.o0.b. mill. This is still 
plainly below the cost of production, and the 
mills must have at least $22.50 average before 
they can feel that they are getting cost out of 
their stumpage. The weather here is favorable. 


PENSACOLA, FLA. 


March 21.—Very little activity was noticeable 
last week in the lumber and timber export mar- 
ket, and there appears to be little in sight for the 
next week or more. The single foreign clearance 
of the week was that of the schooner Ludlow, 
which clears for Spain with cargo as follows: 
For St. Denia, 210,296 feet pitch pine; for Va- 
lencia, 341,084 feet pitch pine. There are several 
vessels in port for lumber which will clear in 
about ten days. The large schooner Burkeland 
is in drydock, and on being released will fill out 
with lumber. There are two Italian vessels ex- 
pected to arrive for lumber during the next few 
days. Importation of mahogany on an extended 
scale will be resumed here with the arrival of the 
American steamship Lackawanna, which will bring 
a large consignment of mahogany logs from Cen- 
tral America. 


LAKE CHARLES, LA. 


March 20.—The last few days have witnessed a 
slight improvement in the lumber market in south- 
western Louisiana, both in the matter of produc- 
tion and sales. The marked improvement in the 
weather has enabled mills to resume logging opera- 
tions and has stimulated production. Buying, too, 
has become a little more general and inquiries 
have increased materially. The movement and the 
inquiries are not confining themselves to special 
grades, but the range is rather wide. Bé&better 
finish items are still not as popular as they were 
earlier in the year but these items, which suffered 
a slight decline about ten days ago, have shown a 
tendency to recover. Railroads are buying fairly 
freely and, tho retail yards are not stocking up, 
the improvement in the building market is helping 
to stimulate trade all along the line. Money is 
decidedly freer than it was last month. 

H. M. Watkins returned this week from New 
Orleans, where he has been looking into the estab- 
lishment of an agency at Lake Charles for the 
purpose of moving freight thru the intercoastal 
canal. Connected with Mr. Watkins in the move- 
ment are several prominent lumbermen and plans 
for the operation of a freight line between New 
Orleans and Lake Charles and the Sabine district 
are well under way. 


BROOKHAVEN, MISS. 


March 20.—Orders last week were plentiful. The 
weather was good and shipments were heavy. If 
cars will only loosen up stocks will surely be re- 
duced considerably. Inquiry is becoming much 
heavier, and wire requests for rush shipments 
are frequent. Upper grades are still a drug on 
the market, but with a few weeks of good weather 
in the North these items will move right out, along 
with No. 1 common. No. 2 common is showing 
additional strength, with 1x6-inch and wider No. 3 
common sold up for thirty days and more, and 
prices being moved up materially. Nos. 1 and 2 
dimension have moved freely, with the stocks of 
longleaf dimension very badly broken. Nos. 1 and 
2 lath are badly oversold. Heavy timbers are still 
in good demand, and there are a couple of un- 
usually large railroad inquiries out, and a large 
export inquiry for shipment to the United States 
Government at Cristobal, Panama Canal Zone. 
Box shook business is unusually good. The whole- 
sale lumber buyers in this section are beginning 
to show a little more activity of late. 


A. T. Brink, secretary and treasurer of the Tri- 
State Lumber & Shingle Co., Kansas City, Mo., last 
week visited the mill of the Homochitto Lumber 
Co. at Bude, Miss., accompanied by K. W. Bridges, 
assistant general sales manager. He will visit 
New Orleans and other mills before his return 
home. Mr. Sturtevant, buyer for the D. J. Peter- 
son Lumber Co., Toledo, Ohio, stopped off a while 
on his way to New Orleans. Mr. Bornman, of the 
Bornman Lumber Co,, Clarksdale, Miss., made a 
short inspection and buying trip to this section. 
E. S. Peck, treasurer of the J. J. Newman Lumber 
Co., Scranton, Pa., accompanied by Mr. Price, a 
lawyer of Scranton and a former lumberman, spent 
some time here visiting the properties of the J. J. 
Newman Lumber Co. and the Homochitto Lumber 
Co. Irving C. Swan, general sales manager for the 
Wisconsin-Alabama Lumber Co., has been going 
over the properties of the Black River Lumber Co. 
at Willetts. He expects to move to Memphis, 
where he will open a general sales office. 


LAUREL, MISS. 


March 20.—Late reports, showing that the 
southern pine market still retains its strength at 
the large consuming centers, lends much encourage- 
ment to producers. Local mills say there is a large 
increase of inquiries from the yard trade, and it is 
believed a good demand will soon develop for some 
items of building material which have moved 
slowly for several months. Most manufacturers 
report comfortable order files and broken stocks. 
Lower grades are taking on new life. There is 
already a perceptible shortage in No. 3 in the 
wider widths, and several very attractive sales of 
No. 4 have recently been booked. Some items of 
No. 2 are also showing more strength. 

W. H. Bissell, president of the Wausau Southern 
Lumber Co. and the Marathon Lumber Co., of 
Wausau, Wis., and Mrs. Bissell are spending the 
week end in Laurel as guests of J. M. Bissell, man- 
ager of the Marathon mill. 


MOBILE, ALA. 


March 20.—Demand improved slightly during 
last week, especially for building materials. Special 
cuttings, however, are moving slower than usual. 
More building permits are being issued than at any 
other time this year. Railroads are buying some 
car material, but very conservatively. Mills dur- 
ing the last week have been able to operate prac- 
tically every day, due to better weather. Recent 
severe storms wrought much damage to timber. 
A number of mills near Troy, Ala., suffered dam- 
ages from heavy rainfall. The Belsera & Cochran 
mill at Shellhorn lost a dam. The Youngblood mill 
and the McQuagg mill, both near Troy, suffered 
heavy damages from washouts. A cyclone striking 
near Citrinelle a few days ago destroyed a large 
amount of timber. 

The exports thru this. port during the last week 
included various classes of lumber. The ordinary 
trade is in dressed pine. The movement is holding 
up unusually well. The principal shipments last 
week were: United Kingdom—drcssed pine, 459,- 
331 feet ; hardwood, 252,000 feet ; oak, 83,757 feet; 
cypress, 26,000 feet; hickory logs, 11,000 feet; 
cottonwood, 12,000 feet; poplar, 53,000 feet; per- 
simmon, 19,752 feet; gum, 35,000 feet. Germany 
—dressed pine, 89,544 feet; hickory logs, 40,040 
feet ; gum, 10,200 feet. France—dressed pine, 738,- 
208 feet; hickory logs, 46,256 feet; gum, 80,000 
feet. Belgium—dressed pine, 707,000 feet. Bar- 
celona—hardwood, 21,000 feet. Cape Haitien— 
dressed pine, 93,000 feet. Barbados—dressed pine, 
27,000 feet. San Juan—dressed pine, 105,000, 
and citrus fruit crating, 33,800 feet. Mayaguez— 
dressed pine, 165,000 feet. 


NORFOLK, VA. 


March 20.—A number of mills are now shut 
down because rain prevents logging. Wet weather 
is holding up building operations and shipments. 
Some business for low grade lumber is being placed 
with air drying mills, but buyers are frank to 
admit they do not know when it will be delivered. 
Demand appears to be centered on those items of 
which the mills have very little or none at all. Re- 
ports from forty-six mills for week ended March 11 
showed total orders for 8,429,150 feet, just slightly 
behind actual production, which was 69 percent of 
normal, Prices of certain items show an unmis- 
takable tendency to advance further. Buyers are 
kicking strenuously against any advances and wait 
until the last minute before placing business. A 
number of planing mills are now running day and 
night to catch up on dressed orders previously 
taken, and prices on new business are firm. 

The demand for 4/4 edge No. 2 and better and 
stock widths in the same grade has not been as 
brisk as heretofore. There is also competition 
from small circular mills not only in 4/4 but in the 
thicker sizes, altho buyers generally will pay more 
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for first class stock. There is not much demand 
at present for No. 3 lumber. 

There is a very active demand for 4/4 edge No. 1 
box. Some air dried box is being offered, but 
delivery is too indefinite to tempt buyers. There 
is a very active demand still for 4/4 edge No. 2 
box, as well as stock widths, with many mills still 
oversold on edge, 6-, 8- and 10-inch. There has 
been a slight advance registered recently in the 
stock widths. No. 1 stock box, 4/4, is quiet in the 
rough but is moving out pretty rapidly dressed, so 
mills are adhering to former quotations. Box bark 
strips are very active, rough and dressed. There 
has been no further change in prices of low grade 
lumber. 

No further enlargement in demand for flooring, 
thin ceiling etc. has been noted recently. Ceiling, 
fs-inch; partition, }%-inch, dressed stock boards 
and roofers are leading in demand. Flooring and 
partition, 2%4-inch face, are more popular and the 
price is reacting. 


NORTH TONAWANDA, N. Y. 


March 20.—Marine interests do not look for the 
opening of navigation on the lakes until the early 
part of May, but it is certain from present activi- 
ties that a number of lumber carriers will be in 
readiness to start up the lakes at the first opportu- 
nity to load stock for local delivery. Most boats that 
wintered at the Tonawandas are undergoing repairs 
and making general preparations for the opening 
of navigation. Some dealers have stock which they 
expect will be ready for shipment from upper lake 
ports by vessel with the opening of navigation. 
The greater part of it will be brought down by 
boats wintering here. 

Smith, Fassett & Co. have agreed to sell a part 
of Tonawanda Island, which the company owns 
with the exception of a site occupied by the mu 
nicipal pumping station, to the city as a location 
for a $250,000 filtration plant to be erected this 


spring. 
"NEW YORK, N. Y. 


March 20.—The retailers of lumber in and around 
New York City are a happy lot. Business is brisk 
and the yards are working overtime to keep up 
with the demand. Many find it necessary to hire 
trucks to help out in their distribution, as those 
that met all requirements in the fall and winter 
trade are now inadequate to cope with the im- 
patience of the consumers who are crying aloud 
for immediate deliveries. An idea of the improve- 
ment in the situation and the general feeling of 
optimism prevailing thruout all branches of the 
retail trade here can be gathered from the bee- 
hive look of the yards and the rapidly increasing 
number of new yards and new branch yards spring- 
ing up in all sections of Long Island. The activity 
of the yards in the outlying sections, which has 
been far above that of other years for the season, 
has rapidly spread to the larger retail yards of 
the city, which report an active picking up in 
orders and a far better tone in inquiries. Great 
trouble is being found in many cases in filling 
mixed orders to the satisfaction of the consumers 
and the yards are calling on each other for as- 
sistance. While some yards are well stocked, 
others are sorely in need of many items and are 
inclined to become impatient at the slowness of 
deliveries of some of the wholesalers. Rip-saws 
are indispensable in all of the yards and many new 
saws are being installed. 

Practically all wholesalers are reporting a pick- 
ing up in all lines and are sticking more closely 
to the office than has been their wont for some time. 
The number of salesmen appearing at the yards 
has decreased noticeably, as they prefer to cover 
the trade by ’phone and are getting the business. 
Salesmen visiting the yards are finding a warm 
welcome and are gathering in a large business. 
The size of the orders placed has increased mate- 
rially and, viewed from all angles, it appears that 
the lot of the lumberman for the spring and sum- 
mer is to be a heavy one. A veritable scramble 
for lumber may be the outcome long before summer 
comes. 

Great interest is shown by all yard men in the 
distribution of Douglas fir, whether they them- 
selves are supplying the consumers or someone 
else. Many yards are now handling Pacific coast 
fir for the first time and the number is increasing 
greatly as the weeks go by. Many have been 
found in the last week who are trying out small 
lots and are reporting favorably on sales. Un- 
questionably the large shipments of fir thru the 
Panama Canal are having their effect on the other 
woods and causing a great deal of speculative talk. 
The wholesalers who are carrying on the business 
on a scale that is rapidly approaching immense 
Proportions are more than well pleased at pros- 
pects and feel doubly encouraged by what they 
have already accomplished. A marked picking up 
in the quantity of hemlock arriving in the part 
cargoes from the Coast is attracting the attention 
of all lumbermen in this section. 

Industrials seem disposed to stick to their old 


policy of buying for immediate needs, yet orders 
from this source are a little more numerous. The 
box trade is beginning to give a rather good ac- 
count of itself. 

The trade in hardwoods is slowly but steadily 
on the increase, and the outlook is considered 
much more favorable. Building trade interests 
are proving to be the best buyers and flooring 
manufacturers are coming into the market with 
sizable orders. 

As a result of several meetings held last 4veek 
there is every prospect of a speedy settlement of 
differences between employers and workmen in the 
building industry. 

W. M. Crombie & Co. report that business is a 
little slow, but that there is every indication that 
the trade will pick up sharply in the near future. 
Stocks are reported as small. The company makes 
a specialty of white pine. from Canada and the 
Inland Empire and North Carolina spruce. The 
main office of the Crombie company, which is one 
of the oldest lumber distributers in New York City, 
is at 101 Park Avenue. This office covers the 
territory from Pittsburgh and Buffalo east. Said 
Phelps Ingersoll, local manager: “Stocks at the 
mills are quite unsatisfactory in the upper grades. 
No. 2 common is very scarce, and retail yards would 
be buying much more freely if they knew the 
actual conditions at the mills.” Two months ago 
the company started the distribution of Celotex, a 
new wall board, which is used in place of sheath- 
ing and lath, resulting in better and cheaper houses. 
The company reports very successful sales of the 
material to the lumber yards in and around New 
York. This product is made by the Celotex Co., 
of New Orleans. 

“Building operations in the Atlantic coast terri- 
tory for this year show a great necessity for homes 
and apartments, and the stage is set for these 
building operations to be carried out, provided the 
manufacturers of all kinds of building material 
and inside equipment hold their prices on a rea- 
sonable and even basis,” said Arthur E. Lane, of 
the Arthur E. Lane Corporation and chairman of 
the lumber and food products committee of the 
fourth annual Own Your Home Exposition to be 
held in the Sixty-ninth Regiment Armory April 22 
to 30. “Also the wages for building mechanics must 
remain on a reasonable basis if much building is 
done. The lumber manufacturers have given care- 
ful consideration to the question of prices and it is 
their intention to hold their prices to a reason- 
able basis and assist in promoting a satisfactory 
building program. We expect to have a good show- 
ing for the lumber interests at the coming expo- 
sition.” The following are members of the lumber 
and food products committee of the Own Your Home 
)xposition for the 1922 show: Arthur E. Lane, 
John H. Kirby, president, and Wilson Compton, 
secretary-manager, of the National Lumber Manu- 
facturers’ Association; J. W. McClure, president, 
and W. W. Schupner, secretary, National Wholesale 
Lumber Dealers’ Association; J. H. Burton, presi- 
dent, and L. R. Putman, directing manager, Amer- 
ican Wholesale Lumber Association; William C. 
Reid, president, and H. B. Coho, secretary, New 
York Lumber Trade Association; Edward Hamil- 
ton, president, and George Edward DeNike, secre- 
tary, New Jersey Lumbermen’s Association; Ed- 
ward P. Hanyen, president, and Tracy Cowen, sec- 
retary, Westchester County Lumber Dealers’ Asso- 
ciation, and H. H. Tinkham, president, and Frank 
F. Barrett, secretary, Long Island Dealers’ Associa- 


tion. 
PITTSBURGH, PA. 


March 20.—The lumber market continues to im- 
prove, with increased activities in the home build- 
ing line, and prices are holding. Stocks in retail 
yards are rather low. Shipments, however, are 
coming in rapidly. The house building business is 
more favorable right now than at any time since 
before the war. The several suburbs are dotted 
everywhere with new buildings, and it is hardly 
likely that there is a single idle carpenter in 
Allegheny County. Several new allotments of real 
estate are being laid out, some of them by lumber 
dealers. G. P. Textor, treasurer of the Pennsyl- 
vania Lumber Dealers’ Association, in the South 
Hills territory has a number of dwellings under 
way already, and before the summer sets in will 
have a new locality established on the south side 
of the Monongahela River. — 

J. G. Marks, of the Cresson Lumber Co., recently 
returned from a trip to Bermuda, where he enjoyed 
a well earned vacation. Mr. Marks is one of the 
few Pennsylvania lumbermen who have been hon- 
ored by having conferred upon them the thirty- 
third degree in Freemasonry. 

Ed. A. Wigman, formerly Krauss Bros.’ western 
Pennsylvania representative, has gone into the re- 
tail business as a member of the firm of Wigman- 
Iams Lumber Co., at Washington, Pa. “Ed” is a 
popular fellow and has a host of warm friends who 
wish for him great success in his new venture. 


(Concluded on page 86) 





TACOMA, - - WASHINGTON 


Watch this space weekly 
for attractive offers. 





| 6000 pieces 2x6-20 
No. 1 Common Fir 


$1S1 E—$8.50 off 
Rail “‘B”’ List. 








AGENTS: 


K.F. Richards, 518 Peoples Gas Bldg., Chicago 
G.A.Jones, 706Lumber Exchange, Minneapolis 
Joseph Lean, - - P.O. Box 774, Omaha 
Frank Probst, - P.O. Box1187,Fargo,N.D. 6 









LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 
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Polleys Lumber Co. 


Manufacturers of 


Western White Pine. 


Dry Selects 


aor via General Offices and Mills 
Milwaukee Rys. MISSOULA, MONT. 
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Pine Zone Lumber Co. 
Manufacturers and Wholesalers 


SPOKANE, WASH. 
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Talk About 


Just tell us about 


can fill your order. 


veneer products, 
egg cases or 


are both 
wholesalers. 


Sales Office: 





Box Shooks! 


quirements — whether for do- 
mestic or export purposes 
we'll show you how quickly we 


Let us also quote you on 
cottonwood 


Fir, Spruce, Hemlock 


and Pine Lumber 


Whatever your requirements 
may be, try us first, because we 
manufacturers 


C. M. Post Box & Lumber Co., 


Securities Building, 


Seattle, Wash. 


your re- 


and 
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Established 1891 


(INCORPORATED) 


Pioneer Shippers of 


Red Cedar 


Box Shooks 
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Carstens & Earles 


Douglas Fir (Oregon Pine) 
Western Spruce 
Western Hemlock 


Spars—Timbers- 
Lumber all Grades 


Red Cedar Shingles 


always in transit. 


Wire Our Expense. 


Seattle, Washington 
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Mixed Cars— 
from the Pacific Coast will 
save you money. Let us 
prove it. 

Our MATCHLESS BRAND 
CLEARS always satisfy. 


. Whi 
John D.Collins Wiitins 
SEATTLE, 








WASH. * Lamber Co. y; 


FIR 


Flooring, Drop 
Siding, Ceiling, 
Dimension 
and Lumber. 


HEMLOCK 


Boards, Shiplap. 


CEDAR 


Siding-‘‘Rite- 
Grade” Shingles. 














J. J. 


Lumber Co., 
Wausau, Wis., spent a few days of this week in 
Chicago. 


Adams, of the Adams-Thom 


W. HW. Elbring and W. F. Nahlik, of the Elbring 
Lumber Co., St. Louis, Mo., transacted business in 
Chicago during the week. 


Salem Ely, for many years in the retail lumber 
business at Iroquois, Ill., has retired, selling his 
yard to the Iroquois Lumber & Hardware Co. 


W. J. Loewecke, general manager of the Hatten 
Lumber Co., New London, Wis., and Ben Hart- 
quist, secretary of the same concern, spent Monday 
of this week in Chicago, on business matters. 


R. S. Price, manager of railroad and timber 
sales for the Exchange Sawmills Sales Co., Kansas 
City, Mo., visited Chicago this week, and conferred 
with Mr. Marshall, in charge of the local office. 


J. J. Chalmers, of the Lord & Bushnell Co., re- 
turned this week from an extended business trip 
on the west Coast, during which he visited a large 
number of mills in the various producing sections. 


A. J. Olson, Chicago representative for the 
Charles Gill Lumber Co., Wausau, Wis., left the 
latter part of the week for headquarters, where he 
expected to spend a few days in conference with 
the company officials. 


J. H. Faust, sales manager of Faust Bros. Lum- 
ber Co., has returned from a trip to Jackson, Miss., 
where with other officials of the company he helped 
put thru a deal for the operation of another hard- 
wood band mill by his concern. 


W. M. Leuthold, president of the Deer Park 
Lumber Co., Deer Park, Wash., spoke encouragingly 
regarding the outlook for western pines while in 
the city during the week, in conference with Clyde 
H. Wilson, who represents the Deer Park concern 
in this territory. 


The AMERICAN LUMBERMAN this week received a 
ecard from Russell J. Matthias, of the Russell J. 
Matthias Co., bearing the postmark of Halfa, Sou- 
dan, Egypt. His written message is short, but it 
appears that he is enjoying himself exuberantly 
along the upper reaches of the historic Nile. 


The Ansley Lumber Co., of Tampa, Fla., an- 
nounces that Lee Bennett, of Macon, Ga., will rep- 
resent it in Kentucky and Tennessee territory, and 
that C. E. Wysong will represent it in North and 
South Carolina. Both Mr. Bennett and Mr. Wy- 
song are well acquainted in the territory they will 
cover, and are experienced salesmen. 


C. W. Reighard, secretary of the Chicago Lum- 
ber & Coal Co., St. Louis, Mo., was in the city dur- 
ing the week, conferring with C. E. Gillett, the 
company’s Chicago representative. Mr. Reighard 
was optimistic, holding very high hopes for the 
future. Trade conditions in the St. Louis territory 
he characterized as very satisfactory and full of 
promise. 


R. S. Davis, traffic manager, and L. I. Parminter, 
of the creosoted products department, Long-Bell 
Lumber Co., Kansas City, Mo., were in Chicago 
during the week conferring with S. E. Barwick, 
the company’s representative in this territory. Fred 
Berger, salesman for the Long-Bell concern in 
Michigan territory, with headquarters in Grand 
Rapids, also was in the city for a few days. 


Clarence Gould, formerly manager of the line 
yards operated in the Colorado territory by the 
Forest Lumber Co., Kansas City, Mo., has been 
appointed general manager of that concern, to suc- 
ceed the recently deceased A. T. Hemingway. Mr. 
Gould, who while in charge of the line yards made 
his headquarters at Fort Collins, Colo., has already 
removed to Kansas City to take up his new duties. 


Chester Hogue, manager of the West Coast For- 
est Products Bureau, stopped off in Chicago this 
week on his way from the Pacific coast to New 
York. Mr. Hogue plans to return to the Coast in 
about six weeks, and thereafter will make his 
headquarters in Seattle, Wash., instead of New 
York. The work of the bureau is progressing very 
nicely and excellent results are being obtained. 


A. N. Trice, secretary-treasurer of the Baker, 
Henderson Lumber Co., Nashville, Tenn., trans- 
acted business in this city a few days ago. He 
reported that the mills thruout the Nashville sec- 
tion, as, he understood, those in many other sec- 
tions of the South, have been forced to curtail their 
operations on account of heavy rains and floods. 
Dry stocks are getting scarce, and much lumber is 
being sold green, direct from the saw. 


W. W. Sanderson, general sales manager of the 
Carborundum Co., manufacturer of abrasive and 
refractory materials, Niagara Falls, N. Y., an- 
nounces the appointment of Harry Fowler as dis- 
trict sales manager of the Cincinnati territory for 
that company to succeed Charles R. Cox, effective 
July 1. Mr. Cox will be transferred to the main 
office of the company at Niagara Falls, N. Y., 
where he will take up his new duties on sales sta- 
tistics, 


Frederick S. Palmer, of San Francisco, Calif., 
passed thru Chicago this week on his return to the 
Pacific coast from the East, where he has spent 
some time on business matters and in making a 
general survey of present and prospective lumber 
market conditions. Mr. Palmer stated that accord- 
ing to his observation, trade is slower in develop- 
ing in the East than in the middle West, but that 
prospects are first-rate, and that no fear need be 
felt regarding the eastern market this year. 


Armand G. Auger, of Auger & Son (Ltd.), Mon- 
treal, Que., is spending some time in Chicago on 
what may be termed a vacation trip. Auger & Son 
are old and well known lumber and pulpwood pro- 
ducers, selling not only in the Canadian and United 
States markets but exporting to Europe. Mr. Auger 
said that conditions are improving in Canada. Re- 
ports coming to him from England indicate that the 
United Kingdom will be on the market this year 
for some Canadian lumber, whereas last year prac- 
tically no buying occurred. 


Albert Schaller, of the Schaller & McKay Lum- 
ber Co., Janesville; Charles S. Dodge, of C. S. 
Dodge & Son, Monroe, and C. H. Hill, of the Beloit 
Lumber Co., Beloit, were among the Wisconsin 
retail lumber dealers who transacted business in 
this market during the last week. Mr. Schaller 
said that the lumber trade in the Janesville dis- 
trict still is rather slow, but that prospects are 
excellent, while Mr. Dodge stated that the Mon- 
roe yards are busy, selling considerable quantities 
of lumber to supply the many building jobs go- 
ing on. 


The Orton & Steinbrenner Co., of Chicago and 
Huntington, Ind., manufacturer of locomotive 
cranes, clam shell and orange peel buckets and 
coal crushers, announces that J. Ross Bates, for- 
merly connected with the Wonham Bates & Goode 
Trading Corporation, of New York and Boston, 
will represent it in the New England States and 
New York City. Mr. Bates has offices at 136 Lib- 
erty Street, New York City, and 128 School Street, 
Watertown, Mass., from which offices he will take 
care of the business of the Orton & Steinbrenner 
Co. in his territory. 


W. W. Dings, jr., of the Garetson Greason Lum- 
ber Co., St. Louis, Mo., motored to Chicago the 
latter part of last week, and spent a few days here 
in the interests of his company. Mr. Dings re- 
ported a pleasurable drive up, but on the return 
met with a few vicissitudes, such as taking a wrong 
road and getting stuck in the mud a couple of 
times. On the whole, however, the return was as 
good as the going. Mr. Dings while in Chicago 
said that business in the St. Louis territory is im- 
proved, tho still a bit spotty. He looked forward 
with keen optimism. 


P. H. Olwell, general manager of the Jamison 
Lumber & Shingle Co., Everett, Wash., spent Satur- 
day of last week in this city, conferring with the 
Botts-DeSale Lumber Co., which represents the 
Jamison concern in this territory. Milwaukee 
being Mr. Olwell’s old home town, he spent Sunday 
and Monday in that city, visiting a number of old 
acquaintances in and out of the lumber trade, and 
shortly afterward left for the west Coast. Mr. 
Jamison said that shingles, in which his company 
specializes, are looking up, and he expected a very 
fair volume of trade this spring. 


Arthur M. Manning, who for the last seven years 
has been sales manager in the softwood depart- 
ment of the Felger Lumber & Timber Co., Grand 
Rapids, Mich., recently resigned that position, and 
for the present is spending a short time very hap- 
pily on a farm near Wilton Grove, Ont. In a letter 
to the AMERICAN LUMBERMAN Mr. Manning says: 
“Am on the farm wearing overalls, doing chores, 
husking corn, eating eggs and chickens and sleep- 
ing, or trying to sleep, nine hours each night. It 
sure is the life for tired nerves.” Mr. Manning 
expects to return in a short time to Grand Rapids 
and soon will be in the harness again and resuming 
his efforts to induce more people to use more 
lumber. 
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GOLFERS APPOINT COMMITTEES 


The officers and directors of the Lumbermen’s 
Golf Association of Chicago held their first meeting 
of this year last Tuesday in the rooms of the Lum- 
bermen’s Association of Chicago, in response to a 
eall from President Minor E. Botts, of the Botts- 
DeSale Lumber Co. The resignation of Richard G. 
Gebhart as secretary-treasurer of the association 
was presented and accepted, and Robert Cousin, 
secretary of the C. H. Worcester Lumber Co., was 
unanimously elected to fill the office thus vacated. 
Mr. Gebhart explained his resignation by stating 
that the recent removal of his business to Evanston, 
Ill., made it impossible for him to give the associa- 
tion’s affairs the attention required. 

The following committees were appointed: 

Arrangements—George J. Pope, chairman ; Frank 
J. Burns, C. A. Flanagin and Fred H. Burnaby. 

Prizes—A. H. Maxwell, chairman; James Miksak 
and Perey H. Fletcher. 

Handicaps—Frank H. Burnaby, 
Charles Smalley and George M. Coale. 

Entertainment—L. E. Rollo, chairman; A. T. 
Stewart and Robert C. Biddle. 


THE LOG BEING DISTRIBUTED 


The Lumbermen’s Association of Chicago is dis- 
tributing among its membership the 1922 edition 
of the “Lumbermen’s Log” its annual publication, 
which is just off the press. The Log contains a 
complete list of the association’s officers and com- 
mittee members, as well as of the entire member- 
ship classified in two ways—alphabetically and 
under the divisions of which they are members. 
The back section contains the annual reports of 
last year’s officers, presented at the annual con- 
vention held in January, and also the charter, 
bylaws and rules of order of the association. A 
new feature of the Log is, at its beginning, an in- 
vitation to all lumbermen eligible to membership 
in the association, to join, together with a state- 
ment of the facilities offered and benefits derived, 
and a detachable membership application blank. 
This is to facilitate the work of the membership 
committee, which under the leadership of its chair- 
man, L. J. Pomeroy, of the Landeck Lumber Co., 
is preparing to launch an energetic campaign for 
new members. 


chairman ; 
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FEBRUARY HARDWOOD INSPECTIONS 


A total of 14,993,370 feet of hardwood lumber 
was inspected during last February by the staff of 


the National Hardwood Lumber Association, of 
which total 14,216,581 feet were handled by 
salaried inspectors and 776,789 feet by fee in- 
spectors. Reinspections were made on 166,865 feet. 
In publishing these figures, the association com- 
ments: “This total shows a moderate drop below 
the January records, when original inspections 


amounted to 15,489,680 feet, and indicates the con- 
tinuance of rather sluggish conditions in the hard- 
wood movement. However, there still exists a 
preponderance of belief among authorities that the 
turning of the tide is imminent and that this will 
materialize, to a fair extent at least, before the 
present spring season has run its course.” 

The association has assigned an additional in- 
spector to the Indiana territory, thru the appoint- 
ment of Charles G. Smith as deputy national in- 
spector in the Indianapolis district. J. A. Wiesing, 
heretofore in charge of the New York City district, 
has resigned, and has been succeeded by William 
H. Nelson, whose address is 215 West Twenty- 
third Street, New York City. 


RECENT PATENTS 


The following patents of interest to lumbermen 
recently were granted by the United States Patent 
Office. Copies thereof may be obtained from R. E. 
3urnham, patent and trade mark attorney, Conti- 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State name of inventor and 
number of patent when ordering : 

1,399,838. Method of and apparatus for render- 
ing timber, not otherwise suitable, usable for con- 
tainers for comestible substances such as butter. 
Benjamin Apbey, Warrambool, Victoria, Australia, 
assignor to Western District Coéperative Produce 


Insurance Co. (Ltd.), Melbourne, Victoria, Aus- 
tralia. 
1,400,064. Portable power-driven crosscut saw. 


Axel Holmberg, South Ecklin, Victoria, Australia, 


1,400,223. Lumber and timber trade marking 
device. Joseph G, McDonough, Eau Claire, Wis. 
_ 1,400,624. Means for metal strapping and seal- 
ing containers (boxes). Irving R. Pierson, New 
York, N. Y. 

1,400,943. ‘Gluing machine. Armin Elmendorf. 
Madison, Wis., assignor to Haskelite Manufacturing 


‘ 


0. 

_ 1,401,206. Lumber cradle. 
New Orleans, La. 

1,401,363. Gang saw multiple rod cutting ma- 
chine. Stephen Richard, jr., Worcester, Mass. 
1,401,529. Saw. Gustav Fogde, Hoquiam, Wash. 


Edward G. Swartz, 








1,401,560. Saw gage. 
N. J 


Vernon Royle, Paterson, 


1,401,694. Saw swage. John P. Hedstrom, Big 
Rapids, Mich., assignor to Machinery Co. of Amer- 
ica, same place. 

1,401,696. Saw grinding machine. John P. 
Hedstrom, Big Rapids, Mich., assignor to Machin- 
ery Co. of America, same place. 

1,401,787. Joining equalizer for woodworking. 
William J. Karmire, Shelbyville, Ind., assignor to 
Edward A. Swain, same place. 

1,402,232. Box strap tightener. 
Howard, Washington, D. C. 


HYMENEAL 


PIPER-BURNSIDE. Mr. and Mrs. Ralph H. 
Burnside, of Portland, Ore., announce the en- 
gagement of their daughter Catherine to Edgar 
E. Piper, son of Mr. and Mrs. Edgar B. Piper, 
of Portland. The wedding will take place during 
Easter week in Westminster Church. The bride- 
to-be is a graduate of the University of Wash- 


Henry J. M. 





the board of directors of the California & Oregon 
Lumber Co. Mr. and Mrs. Owen left immedi- 
ately after the ceremony for a wedding trip 
thru the East and South and will make their 
home in Brookings, Calif., upon their return. 


A SAFETY STOP FOR GOVERNOR ENGINES 


Regardless of the safety valves and governors 
on steam engines and even with strict inspection, 
there have been numerous accidents in all kinds 
of power houses caused by runaway engines. 
The runaway engine with a large fly wheel is 
a very serious menace and will not only in most 
cases wreck a plant, causing a good deal of 
damage, but has caused numerous and serious 
injuries and often fatalities. Any invention 
which will increase the safety factor in the con- 
trol of steam engines is of much importance. 
G. J. Selk, of Bend, Ore., engineer for the 

Brooks-Seanlon Lumber 











The G. J. Selk automatic safety stop 


ington, a national officer of Kappa Kappa Gam- 
ma and a member of Phi Beta Kappa. She has 
done much social service and church work and 
has been active in the Y. W. C. A. During the 
war in connection with the national industrial 
committee of the Y. W. C. A. she organized rec- 
reational work among the girls in munition 
plants of the South and East. Ralph H. Burn- 
side, father of the bride-elect, is one of the west 
Coast’s prominent lumber manufacturers and a 
former president of the West Coast Lumbermen’s 
Association. 





BALLANTINE-SCHOMBURG. Miss Dorothy 
Schomburg, daughter of Mr. and Mrs. T. A. 
Schomburg, of Denver, Colo., will be married on 
March 29 at St. Thomas’ Episcopal Church, Den- 
ver, to John Knox Ballantine, of Los Angeles, 
Calif. The father of the bride-to-be is president 
of the Continental Tie & Timber Co. and is 
prominently associated with several other large 
Colorado lumber companies. Miss Schomburg 
is a leader in the younger social set in Denver 
and has been the inspiration for numerous gay 
social affairs since the announcement of her en- 
gagement several months ago. After an extended 
honeymoon, the young couple will be at home 
in Los Angeles, where Mr. Ballantine is in busi- 
ness. 





HIEBEL-BURKE. Joseph F. Hiebel and 
Mrs. Floretta D. Burke, of Tacoma, Wash., were 
married at the*First Presbyterian Church in that 
city on March 7. Mr. Hiebel is secretary-treas- 
urer of the Independent Lumber & Fuel Co., of 
Tacoma. Mr. and Mrs. Hiebel left on a short 
wedding trip and on their return will make their 
home at 3719 Tacoma Avenue. 





POWER-GARNEAU. Frank Power, Quebec, 
Canada, treasurer of the firm of W. &. J. 
Sharples (Ltd.), was married on March 6 to Miss 
Germaine Garneau, daughter of the late E. B. 
Garneau, of Quebec. Mr. and Mrs. Power sailed 
from New York on the steamer Arabic for a 
Mediterranean trip. 





OWEN-MILLARD. The marriage of James H. 
Owen and Mrs. Eva N. Millard took place at the 
country home of Mr. and Mrs. Samuel E. Owen 
near Portland, Ore., on Thursday, March 16. Mr. 
Owen is president and general manager of the 
California & Oregon Lumber Co., of Brookings 
and San Francisco, Calif., one.of the larger lum- 
ber concerns on the Coast. He is also president 
of the Mountain Power Co., of Crescent City, 
Calif. The bride was formerly a resident of 
Chippewa Falls, Wis., and recently of Seattle. 
The wedding took place in the presence of the 
immediate members of the family, the only 
other guest being W. C. Ribenack, chairman of 





installed on the engine of the 
Brooks-Scanion Lumber Co. 


Co., of that city, has 
invented and patented 
a device for the pre- 
vention of runaway en- 
gines controlled by fly- 
ball governors. This de- 
vice is known as G. J. 
Selk’s automatic safety 
stop and has been in ac- 
tual service since April, 
1917, in the power house 
of the Brooks-Scanlon 
Lumber Co., at Bend. 

The working part of 
this arrangement is the 
dropping of two weights 
from a vertical to a hori- 
zontal position, being 
held together below by 
two segment gears. The 
dropping of ethese 
weights spreads the trip 
cams on the engine by 
cylinder to such a de- 
gree that the hook valve 
stems can not eatch, 
leaving the steam valves 
closed. so that no steam can enter the engine. 
The safety stop is to guard against accidents 
and mishaps to the governor, such as slipping of 
the governor belt or the belt breaking, keys 
loosening or losing out, set screws becoming 
loose—in fact anything that will prevent the 
normal speed of the governor will set the safety 
stop to work. That is, either increasing or 
decreasing the speed of the governor will oper- 
ate the safety stop. 

In addition to the automatic feature it is pos- 
sible to make it electrically operated so that 
the engine may be stopped by pressing a 
button in any part of the plant, in case of 
emergency or accident. 

In speaking of his invention Mr. Selk said: 


= 
s 


My invention is the result of long experience 
with steam engines of many types. It is so con- 
structed that it can be adapted to all engines that 
are controlled by a fly-ball governor. No part of 
it is attached. to any steam pipe. It is in the open 
where all parts may be seen, and is so sensitive 
that the snap of the finger will set it in motion. 
It is strictly automatic, as it is at all times under 
the control of the fly-ball governor. 

When I undertook to invent this automatic 
steam engine safety stop, I took into account two 
essential points, namely; gravity and centrifugal 


force. These are the prime movers of my arrange- 
ment. It springs like a steel trap by the snap of 


a finger or the push of an electric button at any 
distance from the plant, and is so arranged as to 
bring the largest steam engine to a standstill in 
case of governor accident of any sort whatsoever 
without the aid of the engineer. It is indeed a 
life and property saver. 

The safety stop is very important in lumber 
mills where band saws break and are sometimes 
= off the wheels. In this case the sawyer 
1as only to push the button and the power is 
electrically shut off. 

In a recent test at the plant of the Brooks- 
Scanlon Lumber Co., the engine was allowed to 
run at full speed and then the governor belt 
was thrown off. What would happen in this 
case is best realized when one remembers that 
it was practically releasing 500 horsepower to 
run wild. All that happened, however, was that 
the steam was shut off instantly so that the 
engine stopped without having turned a single 
revolution at a higher speed than it was running 
at the time the belt was thrown. 
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The Biggest Card am the Business World 


The skill and care exercised in engraving 
iggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. If 
you admit the value of a 'proper card representation we 
would like to send you a tabof specimens, Ask for it; de- 
tach the cards one by one and observe their clean cut edges, 
their general excellence and the protection afforded by 
being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 






POTEEL COMPANY 
PITTSEBUROH. SA 


€.K.HARRIG CLOHER OUILOIN® 
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600 | 


Rooms 


600 
Baths 


Hotel Tuller 
——— 


DETROIT, MICH. | 


$2.50 up, Single 
$4.50 up, Double 


Agents Sample Rooms $5.00 per day. 


Old Colony Club 

Detroit Automobile Club 

Motion Picture Exhibitor’s Ass. 

Detroit Transportation Club. 

Table D’Hete Dinner $1.50 and $1.75 
Business Men’s Lunch .75 














Headquarters 
in Detroit for 








Cate A La Carte Cafeteria Men’s Gis } 








Davenport 
Hotel 


SPOKANE, U.S.A. 


The Meeting Place for the 
Business Interests of 
the Inland Empire 


Rates, $1.50 up 


THE frame of this house as “One of America’s Excep- 
tional Hotels” is based upon far more than its archi- 
tectural and artistic excellences—as unusual as they are. 

Modern rates, service—by no means dependent upon 
the price of room engaged—Devoid of formality. 








If a prominent lumberman is in town you 
will doubtless find him registered here. 


Davenport Hotel Company 
L. M. DAVENPORT, President. 

















All Lumbermen 
make their head- 
quarters at the 


Radisson 
Hotel 


MINNEAPOLIS 





OPENED 1910 





Three Beautiful Cafes 


Room Rates: 


With Running Water, 
$1.50 per day. 
With Toilet 
$2.00 per day, 
With Bath and Toilet, 
$2.50, $3, $3.50, $4.00 











News Letters Continued 


(Concluded from Page 83) 
BOSTON, MASS. 


March 20.—Some branches of the local lumber 
market are doing fairly well, but taken as a whole 
the New England lumber trade manifested a little 
retrogression last week. The temper of the mar- 
ket is not so firm on several lines. There has been 
a decline in the price of spruce lath. Lower grades 
of hardwoods are selling at disproportionately low 
prices. The tone of random spruce quotations is 
softer. One leading spruce dimension manufac- 
turer has withdrawn all quotations. Slower recov- 
ery of general business in this section than many 
expected, and the efforts of some sellers to force 
the market are probably responsible. Continued 
improvement in the building construction industry 
is reported, and if building activity is anything 
like what real estate operators, bankers and con- 
tractors agree it should be this spring, even the 
most cautious retail lumber dealers will have to 
come into the market with important orders very 
soon. Contracts for New England building opera- 
tions placed during the week ended March 14 were 
valued at $3,974,100, a total exceeded only three 
times by corresponding weeks of previous years; 
namely, 1920, 1918 and 1916. 

Herbert W. Blanchard, of the Blanchard Lumber 
Co., will be in Washington tomorrow and Thursday 
as the official delegate of the Massachusetts whole- 
salers to the national convention. 


BALTIMORE, MD. 


March 20.—The committee appointed by Dwight 
D. Hartlove, president of the National Lumber 
Exporters’ Association, to confer with representa- 
tives of the freight managers of the transatlantic 
steamship lines has been called together for next 
Thursday in New York to discuss such matters as 
stabilization of freight rates, uniform bills of 
lading and other topics of special interest to the 
shippers of lumber. 

Among the visiting lumbermen here during the 
Jast week were L. Isaacsen, of the Yellow Poplar 
Lumber Co., Coal Grove, Ohio; I. H. Powell, sales 
manager C, W. Denny & Co., Sylvia, N. C.; Joseph 
Silversteen, president Gloucester Lumber Co. and 
of the Rosman Tanning Extract Co., of Rosman, 
N. C., and M. Buchanan, a sawmill man of Sylvia, 
N. C. All of them stated that quiet continued to 
prevail in the lumber trade and that buyers mani- 
fested a disposition to place orders only to cover 
immediate needs. They seemed to think the quiet 
had been accentuated during the last week. 

M. S. Baer, of Richard P. Baer & Co., wholesale 
hardwood dealers and manufacturers here, has gone 
to visit the sawmills at Mobile and Bogalusa being 
operated by affiliated corporations. Both plants 
are running, 


TUSCALOOSA, ALA. 


March 18.—-Inquiries and orders are showing 
considerable improvement. It is now expected that 
spring business will be very satisfactory, and with 
the scarcity of stocks in the producing territories 
it is only a question of time until there will be a 
substantial advance in prices. The inquiries are 
coming from practically all quarters of the North 
and East. There has been a number of northern 
buyers in this territory in the last week trying to 
get lined up on the stock situation. Continued 
rains have hindered production. The demand for 
the lower grades shows a most marked improve- 
ment. No. 3 common is becoming very scarce. 
Prices on this item have advanced $1 to $2 a thou- 


sand, 
PHILADELPHIA, PA. 


March 20.——-Many retailers say that business is 
dull when in the presence of others, especially 
wholesalers, but find themselves busy when at their 
offices. The wholesalers of softwoods report busi- 
ness much better than it was a month ago, but 
hardwood men are complaining of prices, which 
have to be cut pretty close to move stock. Planing 
mills, sash and door men, trim men and cabinet 
makers are busy. Contractors are getting more 
work under way. Building in the suburbs is 
going at a very fast pace, and is growing in mo- 
mentum here in the city. 

Among the hardwoods, oak, plain and quartered, 
red and white, and gum seem to be leading the 
demand, altho there is another tightening in ash 
reported. There seems to be a fair market, at 
close prices, for the better grades of chestnut, all 
hardwood floorings, maple, birch, beech, basswood, 
poplar, cherry, walnut and mahogany, but the mar- 
ket lacks life. White pine prices are steady, but 
many report the volume decreased, especially in the 
better grades. Spruce is selling steadily but 
slowly, at fair prices. Hemlock is in good de- 
mand, but the offerings are so badly broken that 


the market is low in tone. Cypress is selling only 
in fair volume, with the demand slow on the very 
lowest grades, and best on the middle grades. 
Southern pine demand is good, especially for tim- 
bers and flooring, altho there is a lot moving in 
sizes and boards. North Carolina pine wholesalers 
seem to be having less than ever to offer, and with 
a good volume moving there is a tendency to 
tighten prices, especially on the more active items. 
Lath of all kinds and sizes seem to find a ready 
market at fair prices, and shingles are active at 
good prices in the out of town districts. 


DULUTH, MINN. 


March 21.—A distinct lull has been experienced 
by jobbers as far as orders for immediate shipment 
are concerned, but inquiry continues active. List 
prices are unchanged on all grades of northern pine 
lumber. Indications are thought to favor an ad- 
vance on the best grades as soon as bookings attain 
more volume, but no change is thought likely to 
come about for some time yet in the lower grade 
stuff. Eastern jobbers were reported to have been 
nibbling on this market for pine lumber during the 
last week, but as far as could be learned no busi- 
ness for cargo shipment was closed. Dealers with 
line yards over Minnesota and North Dakota have 
been ordering along odd carlots of mixed lumber 
lately with a view to sorting up their stocks. 

Operators are closing down their winter camps 
over northern Minnesota as tote roads leading 
out. to railway sidings are expected to break up 
at any time now. After a careful survey of the 
situation it is claimed that the season’s cut of 
saw logs, railroad ties and pulpwood will be much 
lighter than had been estimated on account of ex- 
ceptionally unfavorable operating conditions dur- 
ing February. Pulpwood contracts were generally 
based at $8 a cord, but some business was re- 
ported at $8.40 during last week. 

The Virginia & Rainy Lake Co. is operating both 
its large and small sawmills, and is employing 
twelve hundred men. Only four camps, employing 
one thousand men, are in operation and it is ex- 
pected they will be closed at the end of this month. 
The Scott-Graff Lumber Co., Duluth, and W. T. 
Bailey Lumber Co., Virginia, purpose to start their 
sawmills early next month. The Crookston Lum- 
ber Co. has started its sawmill at Bemidji, Minn., 
and the Tennuson & Simonson mill at Deerwood, 
Minn., has also been started up. 


TROUBLE AND LITIGATION 


LITTLE Rock, ArK., March 20.—H. F. Rieff, 
president of the H. F. Rieff Lumber Co., has been 
appointed receiver of the J. S. Kimbro Lumber Co., 
a concern operating in five Arkansas cities. The 
petition asking appointment of receiver was filed 
by the Union Bank & Trust Co., of Monticello; the 
Southern Lumber Co., of Warren; the Gates Lum- 
ber Co., of Wilmot; the Standard Lumber Co., of 
Pine Bluff; the Carr-Trombly Manufacturing Co., 
of St. Louis; the Crossett Lumber Co., of Crossett. 
and the Kidd-Bossinger Hardware Co., of Little 
Rock. Debts totaling $70,360 are claimed in the 
petition. 


SPOKANE, WASH., March 18.—The McGoldrick 
Lumber Co. was awarded decisions in two law suits 
this week, one on an appeal to the supreme court, 
the other in the superior court of this county. 
Holding that the mill pond of the company does 
not constitute an “attractive nuisance’ as alleged 
by the attorneys for the plaintiff, Judge Bruce set 
aside the verdict of $1,000 recently awarded to 
John J. Smith for the death of his son, John 
Smith, jr., who was drowned in the company’s mill 
pond, ‘The plaintiff alleged that the mill pond was 
not properly guarded by the company and also that 
it is an “attractive nuisance.’”’ The other case was 
one in which the Oregon-Washington Railway & 
Navigation Co. was denied right to recover $2,395 
as demurrage charges against the McGoldrick Lum- 
ber Co., the supreme court affirming the decision of 
the lower court. The company was unable to un- 
load thirty cars of saw logs within the time neces- 
sary to avoid demurrage because of high water and 
overflow of Spokane River. The court held that 
the railroad had not delivered the logs in the 
proper manner for unloading, due likewise to the 
high water, and that the lumber company could 
not be responsible for that condition. 





PORTLAND, ORE., March 18.—Judge Able, at Van- 
couver, Wash., entered an order yesterday direct- 
ing United States Spruce Production Corporation to 
pay the Siler Mill Co., $25,149 with six percent 
interest until paid as damages for cancelation of 
contract. The order was in compliance with a 
remittitur from the State supreme court. The mill 
company claimed a profit of $40 a thousand feet on 
spruce cut during the war and alleged that the con- 
tract was canceled before the full amount con- 
tracted for by the spruce corporation had been 
delivered. The mill company filed a cost claim 
amounting to $236. 


FoR MAKING WOODEN BOXES approximately 
50 percent more lumber was consumed in Jan- 
uary, 1922, than in January, 1921, according to 
a report of the Federal Reserve Bank. 
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Latest Reports on Current Lumber Prices 








LUMBER MOVEMENT FOR TEN WEEKS*# 


Production 
2 192 
Boeouthers Pine Association. . «sos 6 cee iciiands 040804080884 663,314,192 598,733,387 
SS Sh a ar ee ere ee arc, ee ee 71,827,344 59,560,844 
Ro Ne aera og te ee oe ta rad yc an Tae GR ea ea 735,141,536 658,294,231 
West Coast Lumbermen’s Association.« ........cccccccccces 683,526,477 335,681,001 
TIO OMY tetera Acorn aa geal elk ae aa I RE 80,590,443 46,802,235 
UE at ONS ZS Rae kd SOURS PU ae a Oe 764,116,920 382,483,236 
Western Pine Manufacturers’ Association...............006. 76,548,000 38,632,000 
MEEGTS FO oi oe Ce ES Ed BA OWEs AIH ROR ERED EE DEE 10,860,000 5,267,082 
UNEENR hese Oo Sleek aed ek ih oe ena be a 87,403,000 43,899,082 
California White & Sugar Pine Manufacturers’ Association. . 17,758,000 12,968,000 
RMU NU a ierroal atdiata: WF wha ay Ace Fa ec cea os ane ans. RE CEA aE 3150.000 2,080,000 
PRIMM oo if Sica, tet aera patie hens GLGIY Bea sy Saar a a ae a ee a 18,908,000 15,048,009 
California Redwood. Association. . . <6 i... cccs ce cece wevecsese 12,419,000 33,911,000 
1 OOS fl Sa Ae Se ie ere eared ey ee) omen ytd tino Ps 6,624,000 3,984,090 
TERUSRAMEE iG val te tuk gra nares) eae Sot eIR HS: wha a aS, See ae a 19,043,000 37,895,000 
North. Carolina Pine Assecitation.. ... .. 0.6 .0c6ce ns cwisdeccsiens 72,874,803 12,! 563,000 
SUEUR RR © 6 ARR ide 65 OLS 46 ere OW Meine RG wee Males eden awaes 7,863,810 5, O08 983 
PURRINR, 28 GS Shoe ale atk ea Satara a Oe Le Se ala ee 80,743,613 37,941,596 
Northern Hemlock & Hardwood Manufacturers’ Association.. 15,548,000 13,715,000 
DMR OIEE, SEAR (580.8 Win ahe 6.-ca’e.e eho aed eb eine anal a aon mean 59,000 2,328,000 
RORNONE  Sb ora AGERE. SHAG ROTA Othe Ertan Sean See HK ee 16,407,000 16,043,000 
(een: ROS TON “WEGN 6s. 8 6 555d eras eoneineaeus enue’ 1,721,768,069 1,191,604,145 
Michigan Hardwood Manufacturers’ Assn., Jan., 1922........ 18,806,000 No Report 
Northern Pine Manufacturers’ Assn., Jan., 1922.........ce00- 22,121,781 No Report 
RMR DRAB ORRIN (5. xvas crad’es ial wcrahalin Gi Uda ota ria a GUGM: Vo wal va OL 1,757,695,850 


‘*The 1922 figures begin with the week ended January 7 and include those for the week ended March 11. 


sponding period. Compiled by the National Lumber Manufacturers’ Association. 


No Report Not Reported 


Shipments 
1922 1921 

582,623,231 619,727,236 
67,742,550 57,955,680 
650,365,781 677,682,916 
616,263,008 337,225,262 
76,213,927 53,929,765 
692,476,935 391,155,027 
156,468,000 76,855,000 
17,495,000 11,263,728 
173,963,000 88,118,728 
29,700,000 20,427,000 
3,575,000 1,959,000 
33,275,000 22,386,000 
12,475,000 24,907,000 
5,967,000 3,953,000 
18,442,000 28,860,000 
57,556,932 5,740,000 
7,780,260 3,944,491 
65,337,192 39,216,029 
16,270,000 6,427,009 
1,166,000 804,000 
17,436,000 7,231,009 
1,651,295,908 1,254,649,700 

12,744,000 
20,337,745 No Report 


1,684,377,653 


sot Reported 


rders 

1922 
612,138,289 638,034,875 
65,366,725 59,951,160 
677, "505,014 697,986,035 
592,995,714 364,595,225 
67,727,681 53,027,637 
660,723,395 417,622,862 
169,075,000 80,675,000 
15,950,000 11,075,000 
185,025,000 91,750,000 
56,453,000 20,783,000 
4,064,000 1,310,000 
60,517,000 22°093, 000 
15,555,000 14,751,000 
»744,000 5,697,000 
22,299,000 20,448,000 
65,082,499 5,381,000 
8,189,150 3,108,000 
73, '271,649 30,865,818 
16,851,000 5,774,000 
810,000 424,000 
17,661,000 6,198,000 
1,697,002,058 1,286,963,715 


1,€97,002,058 


Not Reported 
Not Reported 


The 1921 figures are for the corre- 





Both hardwoods 
Some low grade hardwood for box and crate making is moving. 





and hemlock 


WISCONSIN HARDWOODS AND HEMLOCK 


are in fair demand. Dry stocks of the better grade hardwoods are getting low, and demand for them continues. 





Prices, f. 0. b. shipping points, are firm and unchanged: 









a FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No, 1 com. No. 2 com. No. 3 com. 
SH— MarLe— 
4/4 $ 90.00@100.00 $ ro.m0@ 70.00 $ 40.00@ 45.00 $25.00@30.00 $15.00@17.00 fod 90.00@100.00 75.00@ 80.00  60.00@ 65.00 36.00@41.00 
5/4  95.00@105.00 70.00@ 75.00  45.00@ 50.00 30.00@32.00 16.00@18.00 . . } . . ; an veoererees 
6/4 10000 110.00 7 ‘00 80,00 ng 55-60 a te bats trey sn — 80.00@ 85.00 $5,000 70.00 41.00@46.00 vaeiatinss 
Pag - @ 85.00 — 55.00@ 60.00 35.00@38.00 16.00@18.00 | ort '65.00@ 75.00 45.00@ 50.00 80.00@ 35.00 20.00@22.00 13.00@15.00 
4/4 70.00@ 75.00 50. ag 55.00 $8.00@ 40.00 20.00@22.00 17.00@18.00 | 5/44  70-00@ 80.00 50.00@ 55.00 = 35.00@ 40.00 22.00@24.00  14.00@ 16.00 
5/4 —75.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@24.00 19.00@20.00 | §/4  75-00@ 86.00 Benn onal saOn@ Bon 0032.00 11 0018.00 
6/4  80.00@ 85.00 60. ig 65.00  45.00@ 50.00 26.00@28.00 19.00@20.00 . : ; . . . 
8/4 — 90.00@ 95.00 70.00@ 75.00 65.00@ 60.00 32.00@34.00 19.00@20.00 o x 95.00@ 105.00 70.00@ 75.00 45.00@ 50.00 28.00@20.00 18.00@15.00 
BIRCH— 5/4 100.00@110.00 36. 00@ 80.00 50.00@ 55.00 30.00@32.00 14.00@16.00 
4/4 100.00@110.00 75.00@ 80.00  38.00@ 40.00 20.00@22.00 12.00@14.00 Hr 105.00@115.00  80.00@ 85.00 55.00@ 60.00 36.00@38.00 14.00@16.00 
5/4 100.00@110.00  75.00@ 80.00  40.00@ 45.00 22.00@24.00 13.00@15.00 | 874 110.00@120.00 $500 90.00  60.00@ 65.00 40.00@45.00 14.00@16.00 
6/4 110.00@115.00 80.00@ 85.00 45.00@ 50.00 26.00@28.00 13.00@15.00 | pewrock No, 1, S181 
Af HICSS ERG HS BRS i HABEAS ilegice : aitettioe erutgieee sssibgiice snffebt 
. . ; . 2x 4 26. 506 27.60 $25. bo 27.50 $27.00@29.00 $29.50@31.50 $31.50@33.50 
pe me -00@125.00 90.00@ 95.00 75.00@ 80.00 46.00@41.00 .....@..... ax 6 7350 26. 80 3 50 26.50 "Zeon 28.00 28.50 an30 ansogszen 
OFT KLM— x t ‘ x le 5 a le i a 
“y , ' ; ’ ; ’ . ’ ’ 2x10 24.00@26.00  25.00@27.00  26.50@28.50  28.50@30.50 31.00@33.00 
A +. ae = pays pope re 24.000 8.00 te oom tT 00 2x12 -24.50@ 26.50  25.50@27.50 27.00@29.00 29.00 3. 00 31:5033:80 
6/4 75.00 85.00 Y 45.00 50.00 26.00 28.00 16. 00 11. 00 Merchantable, $2 less than No. 1. 
10/4 100:006108:00 80:00 80.000 65.00 dLoagae.oo prc apn 30m: 3, CS Same Se Tm 3. 
12/4 105.00@110.00 @ 65.00@ 70.00 46.00@51.00 .....@..... | No.1 ee Boarps, ae “a Po ” 
Rock Etm— m 
4/4 65.00@ 75.00 40.00@ 45.00 22.00@24.00 14.00@16.00 1x 4 $23.00@25.00 ene 26.00 $26.00@28.00 $28.50@30.50 $25.00@27.00 
5/4  70.00@ 80.00 45.00@ 50.00 24.00@26.00 15.00@17.00 | 1x6  24.50@26.50 25.50@27.50 27.00 ye Fa os 28.00038.00 
6/4  75.00@ 85.00 50.00@ 55.00 26.00@28.00 15.00@17.00 | 1x 8 24.50@26.50 25. - 27.50 27.00@29.00 29.5 . . 
8/4 85.00@ 95 00 60.00@ 65.00 32.00@34.00 15.00@17.00 1x10 25.00 @27.00 26. 28.00  27.50@29.50 29.50@31.50  26.50@28.50 
10/4 OB 0p 108.0 i 70.00@ 75.00 41.00@46.00 .....@..... 1x12 25.50@27.50 26. bo 28.50 28.00@30.00  30.00@32.00 27.00@29.00 
os 100. 0110. 00 715.00@ 80.00 46.00@51.00 .....@..... eae ,- sone ~~ No. 1. 
ARD MAPLp— ess than No. 1. 
4/4  65.00@ 75.00 60.00@ 55.00  37.00@ 42.00 22.00@25.00 10.00@12.00 Add  ®. shiplap and flooring, 50 cents a thousand. 
5/4 70.00@ 80.00 55.00@ 60.00 40.00@ 45.00 22.00@25.00 11.00@13.00 2x4 and wider, 6-foot and longer, No. 3 hemlock, rough, $12 to $14. 
6/4 75.00@ 85.00  60.00@ 65.00  45.00@ 50.00 26.00@28.00 11.00@13.00 1x4 and wider, 6-foot and ey No. 3 hemlock, rough, $13 to $15. 
8/4 85.00@ 95.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 11.00@13.00 Add for select No. 3 hemlock, $3 a thousand. 
There has been little change in market conditions. Quotations are unchanged, the following list representing value f. o. b. Michigan mill points: 
s FAS Selecta No. 1 com, No. 2 com. No. 3 com. 8 s FAS Selects No. 1 com. No. 2 com. No. 3 com. 
ASS WwooD— OFT KLM— 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $24.00@26.00 $18.00@20.00 .00@ 80. 55.00@ 60.00 34.00@36.00 .....@..... 
5/4 80.00@ 85.00 60.00@ 65.00 45.00@ 50.00 27.00@29. ¥TP 00 a1 00 10/4 By By +4 wee ~~ 65.00@ 70.00 38.00@40.00 mae si 
6/4  85.00@ 90.00 65.00@ 70.00 50.00@ 55.00 30.00@32.00 19.00@21.00 | 1274 110.00@115.00 95.00@100.00 75.00@ 80.00 43.00@45.00 .....@..... 
8/4 _90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 33.00@35.00 .....@..... | 16/4 125.00@130.00 110.00@115.00 90.00@ 95.00 43.00@50.00 .....@..... 
10/4 100.00@105.00  80.00@ 85.00  65.00@ 70.00 38.00@40.00 vane | Speen Sitguieers 
BrecH— : 
' ’ ’ 0.00  40.00@ 45.00 25.00@27.00 14.00@16.00 
5/8 No. 2 common and better 32.00@35.00 12.00@14.00 6/4 30.00 85.00 80. 009 86. 00 45.00@ 50.00 28.00@30.00 15.00@17.00 
4/4 65.00@ 70. 09 50.00@ 55.00  35.00@ 40.00 23.00@25.00 15.00@17.00 | 67/4  85.00@ 90.00 65.00@ 70. 00 50.00@ 55.00 31. 00@33.00 15.00@17.00 
5/4 70.00@ 75.00 655.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 8/4  90.00@ 95.00 70.00@ 75.00 55.00@ 60.00 34.00@36.00 16.00@18.00 
6/4 75.00 30.00 60.00@ 65.00 45.00 50.00 29.00@31.00 16.00@18.00 | 1074 100.00@105.00  80.00@ 85. 00 65.00@ 70.00 38.00 40.00 18.00@20.00 
8/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 32.00@34.00 16.00@18.00 | 12/4 110.00 115.00 2° 00 122-2 90 75.00 80.00 43.00 45.00 18.00@ 20.00 
BircH— 14/4 120.00@1 . . . . vee oeeee 
4/4 110.00@115.00 80.00@ 85.00 40.00@ 45.00 25.00@27.00 15.00@17.00 | 16/4 _— 130.00@135.00 110.00@115.00 — 95.00@100.00 48.00@50.00 .....@-.... 
5/4 115.00@120.00  85.00@ 90.00  45.00@ 50.00 28.00@30.00 16.00@18.00 | Sorr MaPLE— 
6/4 115.00@120.00 85.00@ 90.00  45.00@ 50.00 31.00@33.00 16.00@18.00 | 4/4  70.00@ 75.00 50.00@ 55.00  35.00@ 40.00 23.00@25.00 15.00@17.00 
8/4 120.00@125.00  90.00@ 95.00 50.00@ 55.00 34.00@36.00 .....@..... 5/4 75.00@ 80.00  55.00@ 60.00  40.00@ 45.00 26.00@28.00 16.00@18.00 
10/4 125.00@130.00  95.00@100.00 55.00@ 60.00 38.00@40.00 snide 6/4  80.00@ 85.00  60.00@ 65.00 45.00@ 50.00 29.00@31.00 16.00@18.00 
12/4  130.00@135.00 100.00@105.00  60.00@ 65.00 43. Si ae * 8/4  85.00@ 90.00 65.00@ 70.00  50.00@ 55.00 32.00@34.00 26.00@18.00 
pi D naceae 110.00@115.00  70.00@ 75.00 48.00@50.00 ..... Miceae Exp Darsp Wars Maris— 
rT XLM— 4/4  95.00@110.00  ......@....-- 65.00 80.00 20... Qircce coeee Queene 
4/4 15.00@ 80.00 60.00 85.00 0.00@ 45.00 25.00@27.00 17.00@19.00 5/4 100.00@115.00 ......@e.see- 70,00@ 85.00 .....Qircce ceeeeQeeeee 
5/4  80.00@ 85.00 65.00 45:00 50.00 28.00@30.00 18.00@20.00 6/4 106.00@120.00  ......Q....0- 75. 00@ 90.00 20... Qiecee  ceceeQeeeee 
6/4 85.00@ 90.0@ 70.00 75:00 50.00@ 55.00 31.00@33.00 18.00@20.00 8/4 115.00@130.00 ......Q@.cce-- 85.00@200.00  .....Q..... cee eeQeeeee 
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Jacksonville, Fla., March 20.—Following is a recapitulation of f. 0. b. mill prices obtained in this territory during the two weeks ended March 18: 




















Week ended— Mar.18 Mar. 11 Week ended Mar.18 Mar. 11 Week ended— Mar.18 Mar. 11 Week ended— Mar.18 Mar. 11 
Flooring Partition ate Boards Boards 
skbetter— No. 2 common— 
6 ee ac x4 B&better .......... 8.00 a = = on 
1x4 B&better ..... $38.20 $38.38 aah See Hy 4 ee ee 50.00 50.00 | ~ ix 8 D4S ........ 19.46 20.07 
No. 1 com.... 33.50 32.62 oa eo areee gay ee oe Ee | eer 45.00 37.50 ix § Shipiap ..... 0 17.25 18.50 
No. 2 com.... 14.48 13.86 Siding Te BES an Se ccwe 45.00 41.11 i (eo. <i rerS S200 vues 
, No. 3 and cull 6.84 6.46 | Novelty— ee ol < re a ere SETS DES ccsiec css i ee 
1x3 B&btr, rift we 65,00 65.00 1x6 B&better ..... 33.00 46.00 4 1x12 D48 keatahe ited ieee 55.00 . ax 6 and - P46.3: BESS séecs 
B&btr. flat.... 46.93 45.00 ag ge 34.50 37.00 | 5/4x.4 D48 ............. 44.00 | 5/4x 5 D48 ........ | fore 
No. 1 com.... 37.27 36.18 So Scom.... 1687 ais | S(Gede BES ........ S006 ...,. “ 2%. Serer 18.00 18.00 
No. 2 com.... 1: 3.07 12.39 aid pues ; a ke be |e Oy | ee BONO veces No. 3 common- 
1x6 No. 2 com.... 17.56 18.50 6” Bervel— . 1x6 and up No. 3 
No. 3 and cull 10.00 11.00 8 20. No. 1 common COM. DAB acess, 11.20 .12.00 
agg gree vee 37.00 ceees Se eee 1x6 and 8” No. 3 
Ceiling oe eee oe ee eee Tl 2 ee 35.44 32.00 com. D&M&SL... 11.00 ..... 
MOS OM ca. FAIR cassis : ‘ De ° 
ig |). re DOOD 34.00 Shingles 
Square edge— REO ISO oo ces 0s Oe 4x18 No. 1 > 2.62 2 o> 
1x4 B&better wee. 38.50 48.06 { 7 n A or x NO. pine ‘ oO. a o.be 
as con eee | eee x6 Bé&better ..... 24.50 24.50 | _ 1x12 D48 ........ + > 4x18 No. 2 pine... 1.25 26 
N le 20.00 EK Ga Ss 6 ae BAGO Soca 4x16 N 2 ne 1.30 
No. 2 com.... 16.92 17.08 oath Feo y ‘wea | S740O DEB ........ 39.00 ..... 2. to ee 
%cX3Y% B&hbetter ..... 34.40 ..... No. 2 com.... 21 9.14 BiAg§2 DAS occas ss 4900 ..... x16 NO. 6 pine... | | ea 
No. 1 com.... 29.46 ..... eg Lath 
No. 2 com.... 12.42 12.93 Roofers No. 2 common— 4’ No. 1 std. kiln 
NO. @ X0OI. 6%. «sao 5.00 1x 6 No. 2 com.... 18.00 17.50 SEF Se esis ots ee ween |: a ne 3.92 4.08 
%X34% B&better ..... 25.69 25.00 1x 8 No. 2 com.... 17.00 17.50 eS oe alee ware CO are 4’ No. 1 std. green. 3.10 3.25 
BO: 2 OO ce space REI0 0), 2 COM. 2.06 nse 17.50 BRO Ps osc sice ks 17.00 19.00 4’ No. 2 std. kiln 
No. 2 com.... 9.65 9.50 Sixt? Mo. 2 COG. x:6s,00<06 17.50 dee oe | eee eee 19.51 17.86 eer Dee bins 
The following f. 0. b. mill prices are taken from sales reported during week ended March 18 in sections named: : 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sas 
andria,ham, burg, City, andria,ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss, Mo. La. Ala. Miss. Mo. La. Ala, Miss. Mo. 
Flooring Fencing, S1S Dimension, 81S1E 
a ; ; bei alan ‘ on WO. 2. SeHO" MRP on ws 1GiTT css. 20:00 “14.72 
USB" GAG OM. ic ce ss eeaes semis. Gibes avnc ROD: PoNO> 2 See Pe odia.s:s:s 27.00 ....- ..... 27.00 0 Ree a o 4 gC 
B&better ..... 60.38 72.00 ..... 60.27 Other lengths .. verse BB.25 26,92 a on ne Ge ie 
a ok edhe eseg MND “occas i. 26. 43 AP oe ceoes sane 18&20 ~o 21.33 18.00 21.00 19.85 
Be Stew seemenrs ees, Remy ae. een Other lengths see ines Ge tte: ge 
D: Siesesetheee veces ceeee eevee 46.50 | No. 2) (all lengths)— ees eg eae ee ares: Se See 
he generar ee ee EERO? 11.99 12.00 11.21 12.21 oe 19.00 ..065 +06. 18,25 
> oil Tideainiaty jad: = Menkes’ SS POE OE 16.37 17.00 17.69 16.06 eeu * eee ee en, 
FG Bé&better ..... 47.67 49.65 52.00 48.28 | No. 3 (all lengths)— 10’to20° a. ae Aaa 0 adits 
ee ees ee DN das ducteutcruntas 8.45 850 907 847 | x, 9 og ust: ~ tenets 
Bg trees 3850 8885 8... We” scr pnaweeaonanns 1.04 $60 1025 11.00 | N® 5S G52) ..-.-.--+.+ iene: 
No. 2 ........ 18.34 15.00 15.00 16.05 ome isis ee re tee ¥ igneee es = 
ip nag “ Boards, SIS or S28 BE Cb e0e he RE RS i ere oes 
BEE HE Bbc ewe ney o sane  saricg Oe. oo 2x12" 10.00 
B&better ..... 53.14 65.00 54.98 NO:-8,, 350 C0) F2?  .850.8.4 Se OT OOO Gases Ind to eee se amk Starke ‘ 993 
Re  cawewe en Seoul cca) EDNOO. - casca Ine, oe Ree. SB": Ie opasse suas pope me an igo os Sig Bk ae doe sae 
oe enaaes 47.00 . ee Other lengths. ...... cseee CIO case 6.96 L lea imt 
| naa en eran a 43.68 Lxi0”, 14 and 16".......... ZEUS veces osvee mikewe N Sa.E&s. § co . ee 
“ee page a zaNbes 20.00 eter Other lengths ...... Jelena er Pree 26.76 “— Sq.E&S, S48, 20’ and under— « 
FG Bé&better 4161 42505 45:25 41128 1x12”, 14 and 16’.....  mereaerrn |. I dane alae cere reves cesee ERTT 39.00 
rh ane i aia Other lengths ....... seleGiar” Cacule  cocaiese: eee Rear ie ee ser oer etn ae ES Bog cx 20.87 22.84 
Ds ssarewkelenen% ‘s603 Besrw seers BO 1 NO..2 (all 10 to 20°)— “> iain aaa igi a 2h ai treme sake a Ae 
No. 1 ........ 32.99 38.75 36.09 ..... Re RO. BS 5.5 6s Sawieies Sens Meee BO “isos ee See ee ee see eeeee 80.80 
We Fe 15.85 15.31 16.81 17.33 =. gcd oh aware ere ele 18.20 17.64 19.53 17.83 Shortleaf Timbers 
No. 8 ......e. ate. a 7.83 10.05 ..... ARMOR Ree 19.13 18.00) 17.64 18.59 No. 1 S48, 20’ ¢ sia 
ix6” No. 2, C.M........ ll goto 16.68 12! OS ea 20.51 18.42 21.50 20,65 gc ee : sancti 17.10 
No. 3, C.M........ eee 10.29 ..... | No. 3 (all lengths)- Det acas kare seaman aaah ows Te 
IRB tO M2” ois ocx acess ies, NED GO as ge ne eee aes a 
Ceiling Bo ceire bintasion es 2. 12.21 13.00 13.08 13.19 Plaster Lath 
- a ee 13.50 13.50 13.50 18.10 | No. 1, %”, 4’.......... 4.05 4.44 4.10 4.18 
x4" Babettor eee eee Saves «esess £0500 . ap ol 4 Sais ” ; isa eae . . 12.94 14.00 13.72 13.00 Pus Sa a ys HE irs eece waders ee. -sxee:s 3.35 3.25 
Me L. nba.dnineweee a Dib sie ae 30.00 a cbig act No, 4 &@ widths anc " 
We Dn ccc kvwccca sian eee. 14.00 11.00 WORBTRE: 2hsceeeadkeesus sah 5.25 ee? <Keeas Byrkit Lath 
5x4” B&better _....... 37.59 37.00 37.05 37.10 : Ce <heedsrnveecees Or ee ee 9.13 
a $1.49 82.50 alle 31.30 ec ” aed i & and 10° eeeeceeroeeneee 10.26 evcee ars a 10.35 
Bo ene 17.00 15.00 16.70 13.56 MO EVE. Ssassw neces » BRO. kana. Seeais 22" OR TOMBE ook kis sews | ee ere 
a era me | ae | hf ee No. 2, 1x6" oo... eee, veeee 20.50 20.50 ..... Car Material 
le a (eeorerereee 42.00 ..... ..... 42,00 AXB” owes sees eee » 20.75 see. eee | (AML 1x4 and 6”)— 
NO. 2 weeeeeeseee tees eee ne eeee 1775 Shiplap Bi&better, .0 and 16". ceric: sees acces QRS 
stiles Noe 1 ae8" 26? osc RFR. aided. “xdseen SGT 10 es ae Re Steines) tasieeees tea seal 
Partition Otter T6NBtNS 55 -  occce  ORRW “QGOD SETS bBo cok vcoseuswens ores «exes Gere 25.60 
» an . . a a sda LET", DEWOr ASUS. cis Ghee “views Bere 12 and 14’.. 5 
ee ae behntior.....<. 2. wll 40.9: . er gts. 66... wees oe eees ©2850 | 12 and 14’.......... Aaa ve Gateareae  “eteapcs ee 
x4 & — pts non 0.00 40.94 Se No. 2 (10 to 20’)— 3’ and multiples...... Fu 
MO. BS veccsesesss ooone M086 31060. 90.35 . cdtenicnces’ 18.34 18.50 19.12 18.11 No. 2, Random ...... aera 
1x6” B&better ese uly as ae RO” co Sassteebisiags 19.20 18.17 17.00 18.55 - Sills 
emneie mere ie oe No. 3 (all lengths)— S48, Sq.E&S— F 
Bevel Siding XB” cece e ee eee reese 18.00) 12,81 13.11 OPO sce shai tamue es Cees. cakeg: een sets 
“x6” R&better 29.00 SE” wetanek dieses 13.00 18.50 13.31 Up to 9”, 34 to 36’.... alee wees. 28.00 28.76 
Vy &better ........ 29. Grooved eoting Ae RE Ng Shas. shares ei eis Saeieis  eeees appa Cane 
y No. 1, 1x10”, 14 & 16’..  ..... cece cece 29.50 Up to 10"; 84 to 60"... «2.55 os SOB BOa2 
Drop Siding Other lengths ce Bose 2 ne ty ac an eee CRS SEs Ceres Sry 
1x4 or 6” B&better.... 43.02 43.00 37.68 37.5% ; ee a A ne ee Se ARORA ORE “pee 
No. MS sengstnaseisinecn 31.83 33.00 31.35 nf Duncaston, S515 Car Framing 
a ee ere 21.31 21.25 19.95 K No. 2 ” ae ae 23.16 aX 22,96 a on? - 
No. 3 ......2022: SiMe aoe : 11.00 aa No. 1, 2x 4”, i ee gd — ees og 3 8” & und., 20’ & und. Tr cooee 20.50 
7 | roe 23.81 ..... 21.10 92.64 Stringers, 
' Finish 18&20’ .. 24.32 ..... 22.65 24.98 | 90 pct. hrt., 7x16 & 8x16”’— 
B&better Rough— 10°to20" . BEI6 oaks SOOO 3a I OR I is ecw as agate as) 14 eaias 
1x6 to 12”............ rn 2x 6”, 10° ...... a eb. cee 17.57 Ties 
DEO” nccucwcvecevbvsees cece pee a 52.00 lS 7.65 20.50 18.00 17.12 6x8", 8’ C 9, 
— ee Me _ - ReeeS a .... —e< aeel” * * ae ee eS eee. ees Se 
B/axh” @ ide 2 en ee IW&20" 1. 18.82 19.00 1819 19.23 Longleaf Paving Block Stock 
1% and 2x4 to i2”.... 1221) 11) Bene 10°6020° 5 (2082: sinc “AGS cane. 1 Woo bv Sane. 2. cucu scare, 0000 
6/4 & 8/4x5" & 10"... eveos coves 5C50 , sce 2x 8”, ed tenes i ee 21.41 21.00 
ee ete wigs 21.83 21.00 20.00 20,12 
B&better Surfaced— » aeese 2194 2300 20.89 21.01 WESTERN PINE 
a Re 18&20’ .. 23.15 ..... 2. 24.07 
WR hg nck 2 oe 50.00 _.... 43127 50.78 abhi 10’to20’ . 23.833 reese 19.75 2... Portland, Ore., March 22.—The following are 
DN ood smh uches 4 dic 51.37 50.00 45.50 52.16 2x10”, 10° ...... <5-00 ..5-. =... 22.64 | # © b, mill prices: 
ese eaees 52.64 50.00 48.17 51.56 Lot eeeee 22.07 ..... 19.20 23.12 as : 
NE BP oo 60> vine 57.30 54.50 46.50 58.06 16’... 21GX 2... 23.87 21.63 No.2 No.8 
ein oe oy 57.31 60.00 51.23 58.17 18&20" |... 23.00 ..... 19.20 22.78 — 
4x4 to 12%......... 64.75 ..... 65.00 63.17 oe nine Ee ee ge er |, $10. 58 
EM Rink earns aie Saks: Kees MRO acces sla. =» Are de weees J cccee 6 1G: 24.65 Ge ” 
| TRS haigetaes ee. 7 28.00 ..... 21.57. 28.51 1x12”, 10 to 16! 10 to is’ “ttt $200 Is. 5.00 
5/4x5” & 10" 122.222. vueee 70,00 55.00 12... > Sees tts Shee Shee 1x13” nme eee 33.50 16.00 
SPOSIO? oon oc ccunc ees. vase. 170,00 57.00 ..... 18&20" .. 24.68 ..... 24.25 24.63 * " ah i 
1% and 2x4 to 12”.... 69.00 ..... 53.60 60.00 | ~ 4 o. gn 10; to20" . 25.96 ..... «0... soe No.4 No.5 
1%x4 to 12”......... ek aeees, Sonne A Ee Oe ee ey eee oe? a oe com. com. 
C Surfacea— Bape aoe aoat ap 6 258" ONG WIE. icciciccccccccanereeeee §$ ES 
apf Wiper son sce. eee Cites: piebeen sissy 42.00 18&20’ .. 21.93 19.25 18.87 21.91 SELECTS— Bédbetter “C” “D” 
4 X DP Bae 0)4.0k:0 6566's st eee ec teee creer 52.80 : ‘ ee to20’ . 21.6 ES 18.00 Pe 1x 4”, 6” and 8”, 10 to 20° $84. 00 $79. 90 $61. 00 
2x 5” eee caces WEOO S496 DSRS Ss 
Casing and Base Me ecics coe ca, 1445 13.82 a Rae eer 00 4 
B&better— i sos. 14.56 18.00 15.26 14.03 | 1%12% euuseccccsoccccs OF.00 89.00 
ee ere 60.66 ..... 56.50 60.55 18&20’ |. 15.66 16.50 14.00 16.36 1x13 and wider........... 99.00 94.00 75.00 
oes: LO: Laie eee BENT cxiets  qevea ODE 10’to20’ | 15.16 ..... 18,00 5/4 and 6/4x4” and wider, 
a ue | aa cena 17.25 10 26.20" .o..sccccecseccss OF.00 S800 30.00 
Jambs 59? gan 17.29 ..... 17.50 16.51 BIA ORE AIOE. 6.0050 vb 0e 60.00 7 bmg =e.08 
B&better— 5 a 17.15 ..... 17.25 20.92 | SHop S28 F.0.B. Cu1caco— No. 
Ix4 and 6”........ a eee a 18&20’ .. 22.00 19.00 ..... 19.79 ese and 6/4 eee, ee $00:00 $48.00 
MAG AG RR A BP eas Gees seas > SOD 10"to20°.. 2200 -c...,. BGO0 5., B/4 cccccsccsscesecscedses GOO TOME Suu0 
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SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 20.—The following are average prices, Cincinnati base, quoted on hardwoods today: 











4/4 5/446 /4 8/4 4/4 5/446 /4 8/4 5/446/4 8/4 

QUARTERED WHITH OAK— Basswoop— Hickory— 

FAS .........$140@150 150 160 160 170 PAS 2.00. $ 85 90 $ 95@100 $100@105 a baa 110 120 $110 

Selects senaeeny 105@110 i 34 120 No. 1 com..... ng 55 aoa 60 60@ 65 No. 1 com..... whe 10g 89 "30 

mg .=. amos = bi ‘80 ‘8 * No. 2com..... 832@ 34 37@ 42 40@ 45 No. 2 com... 35@ 40 33 40 
oO. COM. .cee 

Sound wormy.. 40@ 45 50 60@ 65 | CHESTNUT— WaLNur— 

UARTERED RED OaK— FAS .........$120@125 $125@130 $125@130 ee -$240 250 $250 260 $260@270 

° No. 1 com..... 10g 15 BG 80 Be 80 Selects ....... 160 175 130 2 - 185 
OOD sp iniiivions $110 a No. 3 com..... 18@ 20 20@ 21 20@ 21 No. 1 com..... io 115 120@125 130 
No. 1 com..... 55 es ae Sd. wormy and No. 2 com..... 55@ 60 65 
No. 2 com..... 40 ‘ ae No. 2 com... 30@ 32 32@ 35 35@ 38 

oF sere and Guu— 
IN WHITB AND RED OaKk— 0. com. 

a" and better... 87@ 40 42@ 44 42@ 44 | Qtrd. red FAS.$130@195 $140@150 $150@160 
oe + $115 120 $120 125 $125@130 Gtrd. No.1 com. 80  85@ 90  90@100 
Relects .-..... 85@ 90 . =| Plain fed FAS, 115@120 130@140 135@140 

5 ‘abe WAR occsecond $ 70@ 75 $ 80 90 $ 85@ 95 Plain red No. 1 
No. 8 com: etl 20@ 22 36 352 82 | = No. 1 com... oa 50 5G 85» 60@ 70 com. ...... T0@ 7 80@ 85 90@ 9 
Sound wormy No. 2com..... 382@ 35 40 40@ 45 ee nn e e 
mi Va. stock) 44@ 46 55@ 60 55@ 60 | Bircn— Sap FAS, 6” & —_ a a ‘ain 

und wo 

Bonditedy me@ 95... a... | RAS caine gta MabgNaE MEME | aR ica BER REE 88 8 

io No.2 com..... 35@ 40 42@ 45 Sap No.2com. 23@ 25 24@ 26 24@ 26 

FAS “oi ueieets® as 120 $120 i $122@130 BEECH Corronwoop— 
apsand selects 90@ 95 95@100 100@105 | Fas ........ ‘ as 
No. | Se--, «- pe = 85 br b No 1 com.... 8 ig rH $ ri 50 $ og 60 es ne | oc ewée. -$ ‘og = & “ag = a ie 
. 2 com. A.. wewes — Pe 
No. 2 com. B.. 26@ 28 27 9 aesaiencnaeme ee ee 40 | No.2com..... 30@ 838 382@ 85 :..@.. 
Panel and wid » WHITE AsH— bitin 
No.1,18 to 23° 155@165 175@185 180@190 FAS ......... $ 85@ 90 $ 95@105 $100@110 oxboards, 
Boxboards No. 1 com..... 50@ 55 60@ 65 65@ 70 13 to 17”... 75@ 80 -++@ si es 9 : 
to 17”... 115@120 ...@... ...@... No. 2 com..... 82@ 85 40 42@ 45 9 to 12”... 60@ 65 ... ’ ‘ 





NORTHERN PINE 


Duluth, Minn., March 21.—Quotations are firmly held in the better grades of northern pine, but in the lower grades the market is listless and 
has become easier. Dealers await developments and no concessions have been reported in any quarter. Following are quotations f. o. b. Duluth: 


ComMON BOARDS, ROoUGH— “ , _— : FENCING, RouGH— 6’ 8’ 10,12414’ 16’ 18420’ 
6’ 10’ 12 14416 18 20° " 
No. 1, 8”....... $63.00 $65.00 $68.00 $68.00 $68.00 $71.00 $71.00 6”, NO. 1.....eeeeeees $58.00 or oe [aan a 
PF ccuws 66.00 68.00 174.00 74.00 70.00 76.00 76.00 NO. 2...ceeeeeeees 48.00 51. . . . 
Di teneaa 72.00 75.00 81.00 81.00 75.00 76.00 81.00 , i Vee 24.00 26.00 28.00 28.00 28.00 
ee a | ae 49.00 51.00 54.00 57.00 55.00 58.00 60.00 ie. See 55.00 57.00 61.00 67.00 67.00 
10° Saaueua 51.00 53.00 56.00 56.00 63.00 58.00 0.58 er Rea 41.00 44.00 49.00 55.00 55.00 
gree 3 a A 4 t % : ’ 50 26.50 
No. 3, rs sist 24.00 28.00 27.00 27.00 27.00 27.00 27.00 i Gonickccinedans 21.00 23.00 25.50 26.5 
Pmaecas . . . . . . . 0 ” . ” 
BP cases 26.00 27.00 28.00 28.00 28.00 28.00 28.00 No. 4, 6-foot and longer, mixed lengths, 4”, $20; 6”, $23. 


5” fencing, same as 6”. 

All white pine, Nos. 1, 2 and 3, add $1. 

S1 or 2S, add $1; S1IS1E, add $1.50; S4S, add $2. 

Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $3. 

Well tubing, D&M and beveled, add $4. 


For all white pine, Nos. 1, 2 and 3, add $1.00. 

No. 4, 6 to 20’, 8”, $23; 10”, $24; 12”, $25. 

For Sl or 2S, add $1; S1S1E, add $1.50; for resawed, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ & up, add $*. 
Shiplap and D&M, 8’ & up, add $2. 


No. 1 Pizcn Sturr, 8181E— Siding may contain not to exceed 20 percent of 4- and 9-foot. 

6’ 8’ 10’ 12’ 14’ 16’ 18’ 20’ Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
2x 4..... $26.00 $27.00 $30.00 $28.00 $28.00 $29.00 $31.00 $31.00 Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
cso @2 os oe oe oe oo om 

KX Seccce le 0 le e . . ° . ” —_ 
2x10..... 27.00 29.00 29.00 29.00 30.00 29.00 31-00 31.09 | SIPING, 4 AND 6”, 4 To 20 = i 
i ae 28.00 31.00 31.00 31.00 31.00 30.00 32.00 32.00 4” 6” 4 a 
axi4..... 84.00 = 84.00 89.00 88.00 = 88.00 89.00 = 87.00 = 87.00 | nanctter ........... OM WR il ici $27.75 $27.76 
No. 2 piece stuff, $2 less than No. 1; pine rough, deduct $1; D&M or S4S, CS ccvkccnkecediaweaes 48.00 48.00 Norway, Cé&better.. 44.00 44.00 
add $2.00. EP cakexcumexganeucuwe 42.00 42.00 








ARKANSAS SOFT PINE 


The following are current mill prices for Arkansas soft pine made March 11 to 18: 


Flooring Ceiling and Partition Fencing and Boards S2S&CM—Shipiap ; 
Bége grain— 1x8 1x4 \,"" 54,” 4” y%” No. 1 No. 2 No. 3 ; No. m te. 2 No . pA 
RO TT eee ** $58.00 Cle Cle. Cle Part Ix 4” ..........$25.00 $14.00 $10.25 > —— a 25 $19.50 $12 26 
Bab: RL ors) here $68.50 56.50 eae ‘ ; Ix 6” 26.00 19.00 11.00 et eee 28.50 21.00 13.25 
; so hee | Debaters . -Ceeee Caer. Senee Meee | on ae... ss... 26.00 20.50 12.50 | 1x10” .......... 28.75 21.00 13.50 
a Ba AY ea ee hie 50.00 46.50 | No. 1 ..... 81.50 34.00 37.50 40.00 rd COREE ESS 38:00 2025 12:50 , 
T CFC Ca dae Se tee e 8 ace of. at No. 2 oe 20.00 ** 29050 1x10 Preerrcrrri | 20.25 2.0 Lath 
Flat. grain— aaa F i 1x12” .....--64. & 38.00 23.00 14.00 No.1 No. 2 
MMUGUOP 6 ..0 cke seuss 51.50 45.50 vad ; ; $4.75 $3.71 
No.1 .....c.c6c 2522! 38:00 87:00 Finish—Dressed ‘te emenien Guenne , %x1%y—A’ .....-0e- -++-$4.75 $3.70 
INO DS ssccecsieene seas 19.50 30.50 B&better Cc 12,14, 10, 18, 12, 14, 10, 18, Molding 
. .  Faed nigh wit eo oer aa $54.00 $48.00 16 20 16 20— ie ' 
Casing and Base 3x6 ard 8% wc ccccccces. SOO SECO $22.00 $24.00 2x 4% $19.75 $20.50 | 15%” and smaller..35 percent discount 
B&better 2 SS ae 64.00 53.00 18.50 20.50 2x 6” 17.50 18.25 1%” and larger...30 percent discount 
RMR Sie Sg es 5 eh Abn tay Ga $64.50 5%, 3%, 256 10S" nce 67.50 ** 20.00 21.50 y > Oa 17.75 19,25 dt de 
MEMO” cence els cues Ay bees 68.50 1%, 1%, 2x10 and 12”.. 70.00 ** 20.50 22.00 2x10” 18.50 = 19.50 *None sold. 
25.50 25.50 232" 19.25 21.00 














NORTH CAROLINA PINE 


Norfolk, Va., March 20.—The following prices for North Carolina pine have been obtained f. o. .b. Norfolk: 


Edge Rough— No. 2 & better No. 3 Box Cull and red heart No. 2 & better 
{fy oer $50.50 @ 53.00 $33.00@ 34.00 $22.00@23.00 $18.25@ 19.25 Lath, No. 1 $ 5.75@ 6.00 Roofers, 6” .$24.00@25.00 —-D4S, 6”... .$58.00@ 23 
1, Creer er 54.00@57.00 = 36.00@39.00 — 23.00@ 24.00 eer Pere No.2 3.00@ 3.50 8”. 24.50@25.50 8”.... 59.50@ 62.5) 
DAE o.6 5 sipioisisio oMe o's 57.00@60.00 38.00@41.00 23.00@24.00 .....@..... Factory, 2” 25.50@29.50 10”. 25.00 @ 26.00 10”.... 62.00 @ 66.00 

Pace cca e ese eae alot 60.00@63.00 43.00@46.00 oceee@ ences eee peer Sizes, 2”... 22.50@25.50 12”. 26.00@27.00 12”.... 6H.vUW (U.dU 
ough 4/4— ‘j > Jo. 2 > No. 3 No. 4 

eRe havasceens 57.50@59.50  36.50@37.50  24.50@25.50  21.000@22.00 | " gy te nabeoay ili see oa ny a 
| EERIE ae Sear 59.50@61.50 38.50@39.50 25.00@26.00 21.50@22.50 Ooring, ax2" BRE BERR es-oi6e 004 LOC 42.50@45.50  $23.00@25.00 
eee 64.50@ 66.50  43.00@45.00 26.00@27.00 22.50 23.50 3% and &" .....--+0. psa $ ap oa peeps 

Bark SOR Sc ean cewek awndewae 34.75 @ 36.00 26.00 @ 27.50 | 217. 

_ robbie °° or Ee ee. eee EE eR eR AS ae 9 36.00@38.00 27.50@29.00 —16.50@ 18.00 





CU 760 ROAR... cs cccase 11.50@ 12.50 FOL: Fe tev dswacccqaensenws 54.00 @ 61.00 42.50 @ 45.50 23.00 @ 25.00 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., March 18.—The following 
prices were realized on fir, western hemlock and 
cedar products for the week ended March 18: 
DOUGLAS FIR— 

Vertical Grain Flooring 


No.2 No.8 No.2 No.8 

CéBtr. Cé£Btr. Cé&Btr. C£Btr. 
CS eee $51.50 $42.50 14%x3”...$54.50 $41.50 
Re 3c 0% 48.00 42.00 1%4x4”... 51.50 41.50 
cee 6:60 50.50 38.00 14x6”... 53.50 41.50 

Slash Grain Flooring 
IES scam $29.00 $27.00 14,x3”...$44.50 $34.00 
Se a0 28.00 26.00 14%x4”... 40.00 34.00 
AOD us ae 30.00 28.00 14%4x6”... 43.00 36.00 
Vertical Grain Stepping 
Rac 286 end 2x Oto 32". .6...sss0s $60.00 $50.00 
Ge AS Ee Ceres Te 62.00 52.00 
Finish No. 2 Clear and Better, S2S or S4S 

BE 6s sonar ner nanlid eter $52.00 $46.00 
Os on oa Giacieh ie wSe Seal 53.00 47.00 
ee se RUN oe arcain gS Sela 4b eae 54.00 48,00 
Ob i EE Pe 
a FS 1x5, SB, 20 GEG 22” oss cise es 57.00 51.00 
7 lS SE IIe Ga i eee ee ry 58.00 52.00 
2% ae BEE OME BS tseces ses v seu 63.00 57.00 


Ceiling, C@EB and C&EV, and Partition 


%x4”....$26.00 $21.00 5x6” . .$29.50 $26.50 
5x4”.... 28.00 23.00 54x6”.... 31.50 28.50 
4x4”.... 27.50 21.50 144x6”.... 81.00 27.00 
1x4”.... 31.50 26.50 1x6”.... 82.00 29.50 
Drop Siding, Rustic 
64x6”....$27.00 $21.50 1x6”..... $31.00 $28.50 
1x0" 3.06 BOO. BEO0 158" ..5%. 38.00 35.00 
Fir Battens 
| ee S200 Zee” Oh G.. e008 $ .85 
de ORS | ee 0? SB Sa sawes .90 
Lath 
Bit POP TRONOANE 566 e sacs wacdsnsilows $ 4.00 


Common Boards and Shiplap 
No.1 No.2 


com, sr 
1x2, SER WE BRIO” 6 6 cdc wdnces cee $13.50 $10.5 

GOR SRASS s6G4 Sin SSA S GS 11.50 8°60 

1x6” a sess a ins trv twas Soest") av aw tatoos 12.00 9.00 

OND as a5 8 ah whieh vk 6:18 SHOOT 13.00 10.00 

1x12, BR 6:5 .c ierib hse evs hare 13.50 10.50 

1yY, xB and Oe A: | a 15.50 12.50 

RR LR ee ee eer 14.00 11.00 

1 x8 WR nisWink cian evasaawae 15.00 12.00 

Common Planks and Small Timbers 

i ii ole slg Sw sw inners eee $16.00 $13.00 

= ¢ o- 4, BES” wsthssecisboeaibes 16.50 13.50 

ee eee ee ee 17.00 14.00 

£210, 8x12, BEES” se autes ease sues 18.00 15.00 
Common Dimension, $1S1E, 12’ 

No.1 No.2 No.1 No.2 

com. com. com, com. 

2x3, 2x4” .$11.50 $ 8.50 2x14”....$15.00 $14.00 

2x6, 2x8”. 11.00 8.00 2x16”.... 16.00 13.00 

2x10”... 12.00 2113.00 2xi8”..... 1800 15.00 

9x12” - 12.50 11.50 2x20”.... 20.00 17.00 
Common Dimension, 2x4” S1S1E 

Sc sauee $10.50 $ 7.50 18’......$13.50 $10.50 

| ae 11.50 Be He aaisales 14.50 11.50 

Ae ssscue 12.00 @B.B0 B22” cisco 16.50 13.50 

Common Timbers, Rough, 32’ and Under 

No.1 Sel. No.1 Sel. 

com. com. com. com, 

6x 6”...$18.00 $21.00 18x18”...$22.00 $25.00 

10x10”... 19.00 22.00 20x20”... 23.50 26.50 

14x14”... 19.00 22.00 22x22”... 25.50 28.50 

16x16”... 21.00 23.00 24x24”... 28.00 31.00 


Common Timbers, . 12x12” 
84 to 40’ .$21.00 $24.00 T72to 80’ .$47.50 $50.00 


42 to 50’. 27.00 30.00 82to 90’. 59.00 62.00 
52 to 60’. 83.00 36.00 92.t0100’. 66.00 72.00 
62 to 70’. 39.00 42.00 
Ties, Rough 
DED: snes beesiee DISD “FED isccseecaesee $16.00 
SAD: séseneees «- 14.00 De Seow sauwwe 9.00 
WESTERN HEMLOCK— 
Boards, S1S or Shiplap 
tee 1 No.2 No.1 No.2 
om. com. com. com, 
1x2 & 3”. $13.00 ones 1% 6% 
1x4”..... 11.00 8.00 - $13.00 $10.00 
1x6”..... 11.50 8.50 : én" 14.00 11.00 
1x8 & 10” 12.50 9.50 x 8&10" Py 50 11.50 
1x12”.... 18.00 10.00 x12” 00 12,00 
14%x2 & 3” 16:50 13.50 
RED CEDAR— 
Common Boards and Shiplap 
2 ee $12.50 $ 9.50 1x10”....$14.00 $11.00 
1x6" ....- 18.00 10.00 ixi2”.... 1450 8.50 
RED estas 14.00 11.00 
Flume Stock 
No. 1 Sel. No.1 Sel. 
com. com. com. com. 
OO Ee $16.00 $19.00 1x10”....$18.00 $23.00 
BOS 05:00% 17.00 20.00 1x12”.... 18.00 23.00 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., March 22.—The following 
prices paid for yard items, f. o. b. mill, were 
reported today: 

Pre- 
High Low vailing 
Price Price Price 
Flooring 
1x4” No. 2*clear v. €.....<% $55.00 $51.00 $.... 
PD; Me sa bo owes 38.00 Se vwese 
No. 2 and better s. g. 32.00 S| es 
No. 3 is ucsecel ester eye 24.00 S320 xé040 
1x6” No. 2 ne better s. g. 35.00 BEM sever 
INOS. ees) Rc wo ecorbiotnars Den sawew | <s@rete 
Stepping 
No. 2 and better clear..... See. Swecw «Same 
Finish 
Ee jee. Ge || ea Pa ee 54.00 S| | reer 
Casing and Da8C.....606%2 6% SoD spas — webs 
Ceiling 
54x4” No. 2 and better... 29.00 OG00 sss 
ES ee = ee) vase 6 ames 
ix4” No. 2 and better... 2200 .osse sever 
WO. Sh ce enee es SOO ates, ~“Satelee 
Drop Siding 
1x6” No. 2 and better.... 4 30.00 31.00 
MOS sca vies eon 28.5 2 Oe.. “smane 
Boards and shipian, No. 

DEO HU OND ois sucieceeweiars 12.5 11.50 11.50 
Bee” Sasi s tea nung aeons ane 12°00 pacsign: © velaat 
Dimension, No. 1 S&E 
Ont” 12 GOO Be occ cwisicns 11.50 10.50 11.50 
Plank and Small Timbers 
254". $2 £0 36" BES nics 18.50 1450 = vcs 
Timbers, 32’ o“ Under 
BR RRS OW Sais einen sin ois OU 1.00 ISON sasies 


{Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., March 22.—Fir prices today 
f. o. b. mill are as follows: 
Vertical Grain Flooring 


Be BNE 5.5.5 .k cece aievinccescwnemee $50.00 
Ds, BS CUOBT vo s:0:0:00 PWNS eWbise.eiee Ne ERED 
CES eC a a ey rc oe er art eee 36.00 
1x3 and 14%4x4” No. 2 clear and better.. 53.50 
TE || eer : 88.50 
Slash Grain Flooring 
1x4” No. 2 clear and better.....cccccceee 31.00 
INO; BoCIORE é.66:0:5.0.5,00% ptousaroiwisiersieiete 26.00 
1x6” a 2 aan and better... ; 33.00 
O; B CORE 4s ss0cce ROSSER 
Vertical Grain Stepping 
1% and 1% No. 2 clear and better........ 62.00 
Finish 
INO; 2 WiSee N DOEUEE 5 os 66s. 0 v0.9.0 s 8s Cee 52.00 
Celling 
5,x4” No. 2 clear and better........... .. 30.00 
PM OMEORE “ss <.0 san0ss 6 as einraleiere eee 22.60 
ixé” No. 2 clear and better... ccsccccses 31.00 
DHS se RN oases a oo sel. ee we o.0is 26.00 
Drop Siding and Rustic 
1x6” No, 2 clear and: better. .cccccccecses 32.00 
Os SOIR AE | sive asa eels oo cisisineiecis~is = 28.50 
Miscellaneous Items 
Dimension, off Rail B list...... Sele cesataspra bets 7.50 
Boards, off Rail B list. rm 
Small timbers, off Rail |” paeabapaneanie aia 6.00 
6x6” and larger timbers, off Rail B list.... 8.00 
Fir lath, per thousand, green....... Sceécae OU 
Seattle, Wash., March 18.—Eastern prices 


f. 0. b. mill are: 
RIvTE-GRADE INSPECTED 


, Bundles 5 Bundles 
OKITA HATS, B/D oa ce $1, 99 $2.50 
Extra stars, SL ae ere : 27 2.85 
Extra clears ..........-- 56@2.60 3.20@3.25 
Perrects, Gy? oc cckcas @ 0 5@3. 09 3.80@3.85 
| ERE ener 2.95 nr eee 
PEPTRCUIONS: 6.56606 oecmie 3.65@3.70 p sibew ae 
OrDINARY Stock, First GRADES 
xtra atare, G/2....00. $1.95 $2.45 
OKITA. BUATS, 5/2: 2666000 2.23 2.80 
erg Ma. 0. : ar re 3.15 
POITOCUR, “Dies. 6060%0a0e Oe 3.75 
NINN G 855 6 Sea oie ese OR eS 3: 30@2. 90 Sse srexeite 
PRPIOCHODS: e.iccxicewss 3.55 @3.60 SS eRMM sais 
OrDINARY Stock, SECOND GRADES 
Common stars, 6/2...... $ .55@ .63 $ .70@ .80 
Common stars, 5/2...... 63@ BG 80@ .90 
Common clears ......... 1.2 20@1. 28 1.50@1.60 
OLD Pack, OLD GRADE 
ory an |e Saf rc ae $2.35 @2.40 
Extra stars, SD be SER a OE 2.70 
EN RTE 6 ao, hs aie) piotne wo Daisies ee 3.05@3.10 
POTIROUE, B/ Biss i050 6st ereves0csees SEROUEOED 
earn tor er ee ene 3.85 @3.95 
OVER CTIONG pir x.08.45 5 Wie ela eh Oe Rete een ss 4.80@4.90 
Br’TISH COLUMBIA STOCK 
(United States Exchange) 

Per Square Per M. 
2S <6. C, Gg aE ae RP se 4) 3.15 $38.85@3.95 
PerrectioNs ...6.c0e056 SE@S.10 4.95@5.05 
3. | Saeepeeinnee 1.33@1.43  1.70@1.80 





CYPRESS 


The following are current f. 0. b. Chicago prices 
on Gulf coast red cypress (new grades): 


Factory 
Factory 
Tank FAS Selects Shop Bor Peck 


4/4 oe 4 4 : $ a5 4 $47.50 $25.50 $24.00 
D/t « ; 57.50 28.50 26.00 


C/E sss "1378 16: 0 b0°E0 60.50 28.50 26.00 

B/E ass 136:60 123.50 98.50 68.50 29.50 27.00 

10/4 5. 24275 220.76 TORTS. FETS seccs cvcce 

12/4 ~— WES TO 1287S FORD TAO sccee  cccce 

16/4 $47.70. IS4.70- TORTS TOG wecce cavery 

Boards 

No.1 No.2 

PEE £6 THM a ds sean Wawae eee $50.50 $32.50 
Finish, S2S 

Sel. No, 

A B C D 1 com, 


1x4 to 12”, ran- 

dom lengths. .$114.00 $100.00 $92.00 $76.00 $56.00 
1x2 to 11”, spe- 

cified widths, 

random Ights. 113.00 99.00 91.00 75.00 55.00 
1x12”, random 


lengths «4.6 121.00 107.00 99.00 83.00 63.00 
For specified lengths, add $2. 
For 5/4 add $5 to above prices; for 6/4 add 


. $8; for 8/4 add $16; for 5/4 and 6/4 selected No. 1 


common add $3; for 8/4 add $6. 


St. Louis, Mo., March 20.—The following are 
current quotations on cypress, new grades, 
f.0. b. St. Louis: 


GULF COAST RED CYPRESS— 


Factory 

Tank Selects Shop Bor 
YA estat Palutarmrenet! Taeererere 74.75 $44.75 $22.75 
Si rs me nee 84.75 54.75 25.75 
O/4 ccsicccsivsecbieooe S615 Gio  2d.t6 
io: Ua er pr ieee 133.50 95.50 65.50 26.50 
oo sie atecee we 154.50 106.25 76.25 ..... 
ME les slai'ali teen See 156.50 106.25 76.25 ..... 
LC SSE ee een 166.50 111.25 81.25 ..... 
BPM STEMI: foe as dco cobs oe bie ee nls doe eee wa $21.00 

Finish ‘4 
Pe CO TOs. awe sie $112.75 $ 98.75 $ 90.75 
RM 55. Kccis ue wzsal Greeters 20.75 106.75 98.75 
NN = 6.75 ca cotv canvas Maron ornate 138.75 124.75 116.75 
PRES” 6 OS cau Kee aie eee 144.75 180.75 122.75 


Add, for 14”, $5; for 1%”, $8; for 2”, $12. 
Selected No. 1 Common 
4/4 5/4 EC/4 B/S 


DPD OR co vic. edie toes oles $ 57.50 $60.50 $62.50 
Md ERAN AND 655 aw hicevads eters 57.50 60.50 62.50 
ME  i.ess. Sayace bel oerinerelornhe 64.50 67.50 69.50 
Common Grades 
No. 1 No.1 
Old stock New grade No. 2 
ed 0 NO! es cverird cesar $ 49.50 $41.50 $31.50 
Be 6c xsi wesklp arenes oe ens 54.50 46.50 36.50 
Siding, Flooring Etc. 
A B Cc 
1x4, 6 and 8” drop siding 
flooring, ceiling, casing 
WOME RSE sg. 56 5605, sieacis $112.25 $97.25 $87.25 
14,x4 and 6” bevel siding 48.25 40.25 36.75 
Bungalow siding, from 
TIGERS” BEOOK 3.0 e402 50 71.25 60.25 57.50 


For random stock, and lengths 8 to 16 feet or 
8 to 20 feet, deduct $2 from prices of above items. 


No. 1 Cypress Pickets 
ety 14%4x1” yn 


3-foot, G-inch ..........$ 28.75 $43.50 $48.50 
BTBOE. 6x Sack yee aes eee 32.75 50.00 55. 50 
Panel Stock, 8” and Wider 
3% ” uy" 5,0 %” 
$45.50 $53.25 $68.50 $85.25 
Lath 
BO Di MODs aie hn b.0s © Hare WAR he oS $8.60 


YELLOW CYPRESS— 
4/4 5/4 6/4 BSH 10/4 


BS ie oo korctacisvalacwtecaions $80 $90 $90 $100 $115 
RIOOL 6. oy narcx slarevs 65 78 75 85 90 
ae a re 40 50 50 55 70 
No. 1 common..... 28 33 35 35 


No. 2 common..... 20 28 28 28 


Cincinnati, Ohio, March 20.—The following are 
average prices today f. o. b. Cincinnati: 


RED CyYPpREss— 4/4 5/46/45 8/4 
re $115 $120 $130 
Selects ....... 90 100 105 
i eer 55 65 70 
No. 1 com. ran 

widths ..... 87 42 45 
No. 2 com. ran. 
widths ..... 26 80 82 
YELLOW CYPRESS-— 
FAS ........-$ 95@105 $110@115 sain 
Selects ....... 75@ 80 85@ 90 100 
Shop ......... 48@ 58 60@ 65 15 
No. 1 com. ran. 
nridths amie 85 40 42 
oO. com, ran. 
widths ..... 25 28 80 
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WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN) 


Portland, Ore., March 22.—The following are 
prices prevailing here today: 


OCT OEE LT Ee TTT. 2 

ix4 and 1x16...... I ek coe C1.00 

Bevel siding, oe Apa ed mene waeeee 34.00 

rrr Terre errr 

Lath oy spr asta genres: iaeaaoueewes ey anes 
SUOEe GONE Bo cccccevecce PTT TTT er CT f 

™ DA b cen aone ewdoe wwe «+++ 40.00 


cae onc eden xeon eee 

Se 0656660606 + 08s0eeee cece Se 

2 MES cseccsccecre 

Common rough dimension................ 21.00 
Box lumber, GOON. ...ccceccccccose ccoces MOO 
BP GEOG. cccoccccccccccescee SOOO 


MAPLE FLOORING 


The following are current prices on maple 
fooring f. o. b. Cadillac, Mich., basis: 


Face Clear No.1 Factory 
es 2 Oe eee $60.00 $45.00 ec 
MERA escectecece 85.00 58.00 15.00 
c's eiawlniaccere 87.00 62.00 20.00 
1 23) lll ree 90.00 65.00 22.00 
Ui le ewes ee 60.00 25.00 
fa 72 gl scat Ge 75.00 30.00 
1 ee re 90.00 75.00 35.00 


OAK FLOORING 


Cincinnati, Ohio, March 20.—The following 
are average prices, carload lots, Cincinnati basis, 
obtained for oak flooring during the week ended 
March 11: 


x1%e” x2” 8x2%” %x1%y” %x2” 
Clr. qtd. wht. os 144.77 109.55 101.75 
Ce, atd. red ..-. 119.33 87.75 91.00 
Sel. qtd. w&r. ..... acne. 85.72 awana 65.50 
Gi, pin. Wht. §..... mawdin 98.69 73.50 71.02 
Or Dim. FOR .cece ‘esas 97.41 67.82 67.66 
Sel pln. wht. ..... een 82.94 52.46 57.95 
Sel. pln. red 70.00 eens 82.41 50.71 52.03 


No. 1 com.. 35.96 ..... 51.60 30.57 32.17 
De DB COUR... 3 ccece 19.46 adeee owaw's 


For Editorial Review of Current Market Con- 
Conditions See Page 41 


NORTHERN PINE 


Minneapolis, Minn., March 20.—Mills are ship- 
ping out some low grade stock which they have 
been able to move by making price concessions, 
having a surplus on hand. There is little retail 
buying. Retail stocks are very light. Country 
roads are in very bad shape now from the melt- 
ing of the heavy snows, and there is very little 
doing. 





Buffalo, N. Y., March 22.—Demand for north- 
erm pine is spotty and stormy weather of late 
has slowed down the call from the building 
trade. Good lumber, particularly the shop 
grades, is scarce and prices show strength. 
Lower grades are moving in fair volume. 


Boston, Mass., March 22.—Minor price dis- 
turbances in other lumber lines have had more 
or less effect upon the northern pines. Orders 
have been put thru by commission men at some 
concession from the lists. Local stocks are 
limited, due to the recent policy of buying from 
hand-to-mouth only. 


North Tonawanda, N. Y., March 20.—An im- 
provement in demand is noted. The poorer 
items are showing greater strength. Buying is 
still mostly for immediate requirements. West- 
érn woods have furnished some competition. 


EASTERN SPRUCE 


_ Boston, Mass., March 22.—Inquiry for frames 
8 quiet and prices are steady. There is a mod- 
erate demand for dimension with quotations 
unchanged. For ordinary dimension schedules 
the base price is $40. Quotations on rail ship- 
ments: 8-inch and under, $40 to $42; 9-inch, 
$41 to $48; 10-inch, $42 to $44; 12-inch, $44 to 
$46. Longer lengths are quoted at $1 more for 
each 2 feet or fraction of 2 feet over 20 feet. 
ndom quotations are a little softer and de- 
mand is slow. The provincial producers show a 
disposition to offer inducements after only two 
or three days of slack business. Quotations: 
Provincial random, 2x3 to 2x7, $29 to $31; 2x8, 
$36 to $37; 2x10, $40; Maine random, 2x3, to 2x7, 
$32 to $34; 2x8, $38;-2x10, $40. Attractive offer- 
ings of southern roofers and West Virginia and 
Pennsylvania boards continue to restrict the 
Interest in northern and eastern boards. Spruce 
‘Covering boards, 5-inch and up wide, 8-foot and 
Up long, planed one side, can be bought at $30, 
altho very desirable stock might bring $33. 
tched spruce boards, clipped, 10-, 12-, 14- 
and 16-foot, have been offered at $32 to $34. 


WHITE CEDAR 


Minneapolis, Minn., March 20.—There has been 
a flurry of orders for posts. Retailers report a 
surprising demand from farmers who have been 
moving posts on runners before the snow goes 
out. The yards have carried small amounts of 
stock over the winter, and are forced to send 
in hurry orders to meet this trade. There is an 
active inquiry for poles, which is expected to 
lead soon to a good run of orders. 


HARDWOODS 


Chicago, March 22.—The hardwood trade 
showed further expansion during the last week, 
but still remains rather restricted. Inquiries 
are continually coming in, from practically all 
the hardwood consuming industries, and show 
a steady expansion of requirements. No note- 
worthy change in prices have occurred. 


Minneapolis, Minn., March 20.—Wholesalers 
are getting some orders from the furniture trade, 
and special work on building interiors being 
ordered from the sash and door houses has led 
to increased buying of birch factory stock. 
Flooring demand still holds good. Little retail 
yard trade is expected for a while. 


Kansas City, Mo., March 21.—There is a better 
demand for hardwoods. The call is especially 
good for finish material and heavy stock, such 
as railroad and bridge items. Furniture fac- 
tories pick up stock here and there that suits 
their requirements. Box factory demand is be- 
ing largely supplied by cottonwood and other 
woods cut locally. There is some softness in 
prices where mills want to unload. 


St. Louis, Mo., March 21.—The hardwood de- 
mand is rather spotted, with prices steady. 
Furniture factories and box manufacturers are 
not buying to any extent. 


New Orleans, La., March 20,—Flood condi- 
tions in the Mississippi River territory threaten 
further curtailment of cut over a period of some 
weeks. Demand rules about as it was, with 
buying principally for present needs and quota- 
tions on most upper grade stock maintained by 
reason of scarce supply. The box grades are 
in slightly better call, but prices are unsatis- 
factory. 


New York, March 20.—Hardwoods are begin- 
ning to move in better volume. Flooring and 
trim continue in good demand. A great part of 
the consumption is due to increased building, 
but a much better tone is seen in the inquiries 
from furniture factories, which are showing 
signs of returning activity. Prices are very firm 
with a tendency to strengthen. 


Buffalo, N. Y., March 22.—Some improvement 
is shown in hardwood trade, altho buying is 
for immediate needs in most cases. The tone 
of the market has become more satisfactory 
thruout the list. 


Boston, Mass., March 22.—There is a very fair 
inquiry for the higher grades of hardwoods, but 
the lower grades are quiet. Prospects for im- 
proving business with the furniture trade are 
very encouraging, and continued good business 
with the piano manufacturers also is looked for. 
Demand from the automobile industry is not so 
good. Hardwood flooring continues quiet and 
prices steady. Western birch and maple floor- 
ing, 13/16-inch x 2%-inch face, are offered at 
$99.50. Prices for northern makes range from 
$93 to $95. Quotations: FAS, inch ash, white, 
$110 to $115; basswood, $90 to $105; beech, $80 
to $85; birch, red, $150 to $155; sap, $120 to 130; 
maple, $90 to $100; oak, white, plain, $125 to 
$135; quartered, $155 to $160; poplar, $130 to $135. 


Baltimore, Md., March 20.—Hardwood trade 
is rather slow. Orders being placed are for 
immediate wants. Assortments of stock are low, 
and prices are firm. The foreign movement also 
remains indifferent, with a feeling of uncertainty 
prevalent among exporters. . 


Columbus, Ohio, March 20.—There is a good 
improvement in the hardwood demand. While 
retailers are still the best customers, some activ- 
ity among factories is reported, especially fur- 
niture and automobile concerns. Box factories 
are buying steadily. Prices of oak at the Ohio 


River are: No.1. No.2 No.8 

FAS com, com, com. 
Quertered occ spezes $150 $85 $50 ee 
PD. cara choiwnaee 115 65 40 320 


Cincinnati, Ohio, March 21.—The hardwood 
demand is still spotty and irregular with buying 
entirely of the hand-to-mouth variety. Prices 
show little change. Improvement is looked for 
with the opening of the spring season. 
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Gandy Is a Finished Belt 
When You Buy It 


The installation of Gandy 
Belt is insurance against oper- 
ating troubles from stretching. 


The stretch is taken out be- 
fore it leaves the factory. The 
belt is subject to thousands of 
pounds of “pull,” is allowed 
to season and comes to you a 
finished product, giving maxi- 
mum service with minimum 
stretch. 


The same exacting care 
which is followed throughout, 
marks this important step in 
the manufacture of Gandy, the 
original cotton duck belt. 


The stitched cotton duck belt 
industry began in 1880 with the 
manufacture of the first Gandy 
Belt. For forty years Gandy 
Belting has held its position of 
leadership in the industrial field. 
It is the world’s standard. 

Gandy superiority is your pro- 
tection. For driving, for convey- 
ing, for elevating—under all kinds 
of working conditions, Gandy 
proves its worth by longer wear 
and better service. Gandy belt is 
best in the lumber and allied in- 
dustries where the maximum of 
wear is imposed. Look for the 
green edge, the Gandy name and 
the Gandy trade mark. 


THE GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
740 W. PRATT ST., BALTIMORE, MD. 
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HEMLOCK 


Chicago, March 22.—Trade in hemlock is rea- 
sonably active, the retail yards buying fair quan- 
tities of boards and dimension. Factory trade 
remains restricted, however. Prices have shown 
no consequential change. 


New York, March 20.—Hemlock shipments are 
growing heavier each week and there is already 
a good supply on the local market. Shippers 
are very much encouraged by the little difficulty 
met in disposing of the wood at reasonable 
prices. This applies to shipments from the 
Pacific coast. Canadian hemlock shipments are 
not so heavy. Prices show little change. 


North Tonawanda, N. Y., March 20.—Prices 
have stiffened, but retailers are still showing a 
disposition to place orders for hemlock only as 
stock is needed. Contractors are showing 
greater activity with the arrival of spring and 
more business is reported than a year ago. 


Boston, Mass., March 22.—There is some busi- 
ness in hemlock coming thru right along. East- 
ern boards are scarce enough to make possible 
a quotation of $32 f. o. b. Boston for clipped, 
10-, 12-, 14- and 16-foot, while good merchant- 
able boards from West Virginia and Pennsyl- 
vania are being offered at $1 to $3 less. There 
is very little inquiry for hemlock dimension and 
very little is being produced by the northern and 
eastern mills. 


FIR, SPRUCE, CEDAR 


Seattle, Wash., March 18.—An increase in fir 
production is noted this week, due to resumption 
of numerous mills. The market is steady, on 
reports of improved conditions in the agricul- 
tural districts and a general feeling of encour- 
agement. Cedar exporters note that the demand 
for logs and flitches in Japan is not as great as 
was expected, resulting to some degree in an 
accumulation of cedar logs. 


San Francisco, Calif., March 18.—There is a 
good volume of Douglas fir business in the San 
Francisco Bay district. Heavy shipments have 
been received here. Uppers are unchanged in 
price. Vertical grain flooring is selling at about 
$10, $8 and $4 over California Rail List for Nos. 
1, 2 and 3, respectively. Common dimension is 
looking up and some wholesalers have advanced 
prices $1. The Valley yards are buying only for 
immediate needs. Southern California business 
has been slow with considerable congestion on 
the wharves at San Pedro, but the Los Angeles 
retailers are busy. Oregon and Washington mills 
have shipped in a good deal of unsold lumber. 
Stocks at most of the mills are lighter and there 
is a disposition to hold for better prices. 


Chicago, March 22.—Douglas fir trade is show- 
ing gradual improvement as the spring building 
season approaches, with country yards making 
larger purchases and sending out inquiries cov- 
ering a wide range of stock. Tho not yet of the 
volume expected in view of the large aggregate 
of building going on in the city, local business 
also is good. No consequential change in prices 
has been reported this week. 


Kansas City, Mo., March 21.—An improved 
demand for fir is reported, with retailers buying 
for stock. Dimension is offered here at $7 and 
$8 off list, and uppers at $11 to $12 over. Yard 


stocks are reported very small and with country © 


demand showing signs of reviving somewhat 
country buyers feel more like taking a chance. 


New York, March 20.—Sales of fir have picked 
up materially and wholesalers’ stocks have been 
greatly reduced and at times some little diffi- 
culty is being found filling orders. A decided 
increase in the number of retailers handling fir 
has been noticed in the last ten days. Prices 
remain steady. Spruce is running in good sea- 
sonable volume, with no price changes. 





Boston, Mass., March 22.—Douglas fir con- 
tinues to attract much interest among retail 
yard men. Altho $40 f. o. b. Boston is quoted 
for an ordinary fir schedule, there are numerous 
chances to buy for less. It is reported this week 
that as little as $34 plus commission has been 
the contract price in some large transactions. 


WESTERN PINES 


Chicago, March 22.—Tho slightly improved 
over recent weeks, due to the increased pur- 
chases by the retail yards in this vicinity, the 
market for western pines is still rather dull and 
featureless. Inquiries are plentiful, however, 
and in some cases it is difficult to get quota- 
tions, as many mills are short of popular stocks. 





San Francisco, Calif., March 18.—Things are 
looking up in the white and sugar pine market. 


Stocks of uppers and shop have been steadily 
diminishing, and prices are firm. There has been 
quite a movement of commons lately in Cali- 
fornia. Sash and door manufacturers are mak- 
ing inquiries and placing orders for white pine 
shop, but stocks are badly broken. According 
to statistics compiled by the California White 
& Sugar Pine Manufacturers’ Association for 
the week ending March 11, the manufacturers 
reporting received average prices f. o. b. mill 
as follows: White pine, Nos. 1 and 2 clear, 
$110; C select, $86.50; D select, $73.40; No. 3 
clear, $72; No. 1 shop, $69; No. 2 shop, $46.75: 
No. 3 shop, $28.60; sugar pine, Nos. 1 and 2 
clear, $174.90; C select, $126.89; mixed pines, No, 
1 common, $43.25; No. 2 common, $29.80; box, 
$20. With heavy snow in the mountains most 
of the mills will get a late start. 


Kansas City, Mo., March 21.—Shop lumber 
continues the chief item in demand in western 
pines and scarcity in that line is more pro- 
nounced. Owing to the stiff prices asked by 
the mills, buyers are taking only enough for 
immediate requirements. 


New York, March 20.—The feature of the west- 
ern pine market is the gradually increasing de- 
mand from factories. Difficulty is still being 
found in getting quick shipments of mixed car 
orders. Prices hold well, and stocks are fair, 


Boston, Mass., March 22.—Common grades of 
the western pines are receiving more attention 
than the best cuts. Prices hold steady. Mill 
advices continue to speak of light stocks in first 
hands and broken assortments of dry lumber. 
Common grades of Idaho white pine are offered 
at the following prices: No. 1 common, 1x6, 
$77.50; 1x8, $78.50; 1x10, $79.50; 1x12, $83; No. 2 
common, 1x6, $67.50; 1x8 and 1x10, $68; 1x12, 
$70.50; No. 3 common, 1x6, $41; 1x8 and 1x10, 
$42.50; 1x12, $43.50. 


REDWOOD 


San Francisco, Calif., March 18.—The redwood 
market holds up pretty well. Production is light 
compared with the needs of the market. Thir- 
teen mills in the California Redwood Association 
reported, for the week ending March 11, ship- 
ments and orders above normal. The eastern 
outlook is considered favorable and mills will 
increase their outputs of dry stock as fast as 
possible. A year of heavy production is indi- 
cated. 


Kansas City, Mo., March 21.—There was a 
strong demand for wide siding and a good de- 
mand for moldings; otherwise the market was 
quiet last week. 





New York, March 20.—Desirable grades of dry 
lumber are quite scarce and stocks of upper 
grades are rapidly decreasing. Quotations are 
swinging around in a narrow circle. Whole- 
salers find difficulty in getting the exact items 
wanted. 


Boston, Mass., March 22.—Inquiry is mostly 
for quick shipments. Mill stocks of dry lumber 
in the desirable grades are more or less broken. 
Distributers have experienced considerable diffi- 
culty of late in filling satisfactorily some of the 
schedules offered, it frequently being necessary 
to divide orders among different mills. 


NORTH CAROLINA PINE 


New York, March 20.—Roofers, 6-inch, sell 
at $28.50, and the demand is increasing daily. 
Good supplies are on the market. The demand 
for North Carolina pine shows more activity. 
The hand-to-mouth buying of the retailers is 
not nearly so pronounced as in the first part of 
the month. No price changes have occurred. 


Buffalo, N. Y., March 22.—Improvement in 
buying of North Carolina pine is noted. The 
outlook is good, as a large amount of building 
is now under way and contemplated. Prices 
show no change. Six-inch roofers are quoted 
at $28. 





Boston, Mass., March 22.—The North Carolina 
pine market is quiet, but prices are strong. 
Really good kiln dried rough edge, 4/4 under 
12-inch, is quoted at $62.50. There are chances 
to buy air dried lumber for $60 and even a little 
less. North Carolina pine roofers are moving 
slowly at somewhat better prices than are being 
obtained for southern pine. Partition and floor- 
ing are not so firm as rough edge. Bottom prices 
quoted are: 1x4, A rift, $72; B rift, $65; C rift, 
$54; B&better flat, $53; partition B&better, 
$55.25. Other quotations this week: No. 2&bet- 
ter, S&S, 1x4, $65.50; 1x5, $65.50; 1x6, $65.50; 
1x8, $65.50; 1x9, $69.50; 1x10, $69.50; 1x12, $74.50; 
No. 2&better partition, 11/16x3%, $63.75; B.S. 
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partition, 11/16x314, $46.75; Ne. 3, D.&S., 1x6, 
$49.50; No. 1 roofers, 1x6, $22. 


Baltimore, Md., March 20.—The North Caro- 
lina pine trade shows no new developments. 
Receipts of stocks on the wharves continue 
rather large. Prices are firm. The outlook is 
fair, and a considerable expansion in business 
is anticipated. 


SOUTHERN PINE 


Chicago, March 22.—The volume of southern 
pine business is showing a steady increase, ac- 
cording to the unanimous reports of local dis- 
tributers. The country trade has shown especial 
expansion, city trade, tho also larger, remaining 
rather restricted. Prices have shown no re- 
portable change during the last week. 


Kansas City, Mo., March 21.—The demand for 
southern pine continues to improve, and sales 
managers are well pleased with the outlook. 
Prices are firmer on the lower grades, but there 
is an occasional soft spot in uppers. Boards and 
dimension are in big demand and common boards 
are getting scarce. Country orders continue in 
a small but encouraging volume and the oil 
field business is large. Local yards have been 
heavy buyers recently. 


St. Louis, Mo., March 21.—Improved weather 
conditions in the consuming sections have 
caused a better demand for southern pine. The 
market is not quite so strong on B&better finish 
and B&better flooring. A strong tone is noted 
on No. 3 boards and shiplap No. 2 boards and 
shiplap sell fairly well. Nos. 1 and 2 dimension 
show improvement. 


New Orleans, La., March 20.—Demand regis- 
tered substantial gain, leading both cut and ship- 
ments and making probably the best showing 
of any week thus far this year. The cut in- 
creased slightly and the movement disclosed a 
relatively larger gain. Inquiry continues active, 
and the impression gains ground that a revival 
of demand is at hand. Advances are noted on 
oil rig timbers, but other prices show little 
variation. 


New York, March 20.—The tone of the south- 
ern pine market is growing healthier, and dis- 
tributers look forward to the future with expec- 
tations of a heavy demand. Price levels remain 
the same with no tendency to advance. The 
demand for boards has shown a decided im- 
provement. 


Buffalo, N. Y., March 22.—Trade in southern 
pine is not very active, altho retailers are a little 
more willing to buy now. There is much com- 
petition prevailing, and it requires low prices 
as a rule to get any sizable order. 


Boston, Mass., March 22.—New England re- 
tailers are buying southern pine cautiously and 
confining their orders to actual and immediate 
requirements. Longleaf dimension holds up bet- 
ter than other southern pine lines and the vol- 
ume of business is more satisfactory. F. o. b. 
Boston quotations on longleaf dimension, short 
lengths up to 24-foot, are: 6-inch, $50; 8-inch, 
$52; 10-inch, $56; 12-inch, $62; 14-inch, $68; 
16-inch, $75. Longleaf flooring is a little softer, 
top prices quoted being: 1x4, A rift, $80.50; 
B rift, $75.50; C rift, $68.50; partition B&better 
flat, $60; B&better, $62. The call for partition 
is slow and prices show some weakness. Roof- 
ers are being offered occasionally at bargain 
prices, but really good No. 2 common kiln dried 
boards, 1x6, are quoted at $30 to $31. 


Cincinnati, Ohio, March 21.—Business is quiet 
in southern pine, and prices are inclined to be 
soft. There are prospects of a good building 
Season and with actual construction work under 
way an active demand is anticipated. Stocks 


are short. 
CYPRESS 


New Orleans, La., March 20.—The feature of 
the week was the readjustment of association 
finish grades, whereby ‘A’ is renamed Clear 
Heart Finish; ‘‘B’’ becomes ‘‘A’’, “C’? becomes 
“B’’, “D” becomes “‘C”’ and selected No. 1 com- 
mon becomes “D’’. The change of ‘‘A’”’ to Clear 
Heart Finish involved no change in specifica- 
tions. In moving up the other grades, certain 
refinements of specifications were provided. The 
readjustment is said to involve no changes in 
price, Clear’ Heart Finish being quoted at the 
Same figure as when it was known as “A’’, and 
So on down the line. The reasons for the ad- 
justment are explained in news dispatches. De- 
mand for the week was rated brisk and book- 
ings maintained the improved volume of the 
preceding week. Inquiry is active and the out- 
look is bright. 





By reason of the fact that Langlade 
lumber is cut from some of the 
finest timber in Wisconsin, that it 
is well milled and carefully graded, 
it offers as good values as are avail- 
able today. “Langlade” quality and 


service are always dependable. 


Write us for quotations. 


ANTIGO, WIS. 


Dependable Values 


Langlade Lumber Co. 





Soft Elm 
Rock Elm 
Soft Maple 
Hard Maple 








Big Future for 


Cypress 


Finish 
Siding 
Ceiling 
Flooring 
Mouldings 
Shiplap 
Sheathing 
Decking 
4”, C’. 8”, 10” . 
No. 1 and 2 Com. Rough 





Builders are learning more and more 
the advantages in using Cypress lumber. 
They know it insures greater durability, 
that it is not subject to shrinking and 
swelling, that it has almost an unlimited 
range of uses—and these factors make it 
easier to sell. 


Special patterns cut to order. 


MPHILL LUMBER(. == 


KENNETT, Mo. 

















Chicago, March 22.—The cypress trade in this 
territory shows no consequential change, either 
as to volume or character, but it remains good 
and about equally divided between retail yards 
and factory consumers. Inquiries are numer- 
ous, and indicate sizable requirements that 
should soon materialize into business. No change 
in prices has been noted. 


Kansas City, Mo., March 21.—Retailers have 
been running along with short stocks for a long 
time, but seem to have decided that it is time 
to stock up a little and business is showing an 
improvement. Retailers are calling for a wider 
range of items. Prices show no change. 


New York, March 20.—The middle of the 
month gave a much better tone to the market 
for cypress, both inquiries and orders coming in 
nicely. Trim is finding a ready market. Prices 
are firm. Distributers are having no trouble in 
filling large orders and speak encouragingly of 
the trade. 


Buffalo, N. Y., March 22.—Cypress is doing 
fairly well as compared with other woods, and 
is maintaining a firm tone. Buying is generally 
in mixed cars to fill out assortments of retailers, 
or to go into the immediate needs of the con- 
suming trade. 


Boston, Mass., March 22.—There is a fair vol- 
ume of business in cypress, and prices hold 
quite firm. New England retailers and manu- 
facturing buyers have enough confidence in 
cypress values to place their orders as their 
requirements develop. Quotations: FAS, 4/4, 
$103 to $108; 5/4 and 6/4, $108 to $113; 8/4, $114 
to $121; selects, 4/4, $85 to $91; 5/4 and 6/4, 
$90 to $96; 8/4, $102 to $107; shop, 4/4, $55 to 
$60; 5/4 and 6/4, $65 to $70; 8/4, $73 to $78. 


Baltimore, Md., March 20.—Quietness prevails 
in the cypress trade. There are numerous build- 
ing operations in progress, with many others 
yet to be brought out. Prices are unchanged 
and stocks very light. 


SHINGLES AND LATH 


Seattle, Wash., March 18.—The salient fact 
as to red cedar shingles is that production is 
increasing, and that the market is steady. Prac- 
tically every tidewater mill, from the Columbia 
River to British Columbia, is running, there 


having been a general resumption during the 
week. Interior mills are still down, on account 
of weather conditions, the total of mills running 
being about 65 percent, as compared with 50 
percent up to last week. Prices hold their own. 
Lower freight rates into parts of Oklahoma and 
Texas, dating from March 13, are reflected in a 
slightly increased demand, with quite a few 
sales showing the $1.05 rate. Log prices are 
easier, at $17 on the Columbia; $20 base on Grays 
Harbor and Willapa Harbor; $22 at Seattle and 
Everett, and $20 in British Columbia. There is 
an unmistakably better feeling thruout the 
shingle industry, with clear anticipations ot 
improvement as soon as spring actually opens 
and limited yard stocks begin to move into con- 
sumption. 


Minneapolis, Minn., March 20.—Some large 
buyers have been putting in a fair amount of 
shingle orders for early shipment. Transit cars 
have been taken freely as they come, and the 
market has shown a little stiffening here. The 
feeling is better as to prospective spring trade. 





Kansas City, Mo., March 21.—The demand for 
shingles is growing a little. Prices continue 
weak, with clears less firm than they were two 
weeks ago, The quotations for stars run around 
$2.30, and for clears $3 to $3.05. Demand for 
siding is good, and there also is a strong call 
for lath. 





St. Louis, Mo., March 21.—The shingle market 
is quiet, with $3 for clears and $2.35 for stars, 
Pacific coast base prevailing. 


New Orleans, La., March 20.—Cypress shingles 
are in seasonably quiet demand with prices un- 
changed and the mills content to build up their 
stocks to meet the demand normally due later 
on. Cypress lath are selling about up to current 
production, with prices firm. Pine lath are in 
better request. 





Boston, Mass., March 22.—Retailers show more 
interest in shingles, but business is not yet very 
active. There is still quite a range in quota- 
tions. The best brands of red cedar extras are 
offered at $5.80 and even less. White cedar 
extras are offered at $5.25 to $5.75, and clears 
at $4.25 to $4.75. At least one brand of white 
cedar extras has sold lately at $5 even. The 
recent flurry in spruce lath appears to be pass- 
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ing and prices are settling down a little. Sales 
of 1%-inch scant have been made in New York 
territory at $7.30, Boston freight rate, and to 
local yards at $7.25. For 1%-inch lath the range 
is $8.25 to $8.50, and it is said that some import- 
ant contracts have been put thru at $8. Furring 
is moving slowly, and it is hard to get more than 
$30 for 2-inch, altho some houses are still quot- 
ing $32. The spruce clapboard market continues 
to be quiet but very firm. Extras bring $120 
and clears $115. 


New York, March 20.—While the shingle mar- 
ket has improved decidedly in tone, prices have 
not returned to the level reached in the last 
month or so. Good supplies are held in all the 
yards. ‘The demand is gradually on the rise, 
and shipments keep well ahead of orders. Lath 
are meeting with good distribution. Prices are 
unchanged. 


Buffalo, N. Y., March 22.—The shingle market 
holds steady with extra clears at $4.84, and 
stars at $3.98. British Columbia XXXxXX are 
now queted at $5.94. Wholesalers report that 
the shingle trade has improved in the last two 
or three weeks. 


Columbus, Ohio, March 20.—A better tone is 
developing in the shingle market. Rural deal- 
ers are taking more stock as the spring building 
season has opened briskly and city dealers show 
a tendency to enter the market. Coast ship- 
ments are increasing slightly. Retail stocks are 
not large. Prices of red cedar extra clears de- 
livered in Columbus range around $4.90, with 
stars at $4.15. Some demand for XXXXX Brit- 
ish Columbias is reported. The lath trade shows 
more activity and prices are stronger. 


WEST COAST LOGS 


Seattle, Wash., March 18.—Quotations are: 

Fir: No. 1, $24; No. 2, $17; No. 3, $12. The 
Puget Sound output from Tacoma north is going 
at the base price. In the Olympia district Nos. 
2 and 3 have eased off a little. Production gen- 
erally is increasing, with assurance of a surplus 
about May 1. 

CrepAarn: Ten percent base, $22. The market is 
weak on all logs except the best clear stock, there 
being frequent sales of shingle rafts at $19 and $20. 

HEMLOCK: No. 2, $14: No. 3, $12. 

Spruce: No. 1, $25; No. 2, $18; No. 3, $13. 


MAHOGANY 


Boston, Mass., March 22.—There is a good de- 
mand for mahogany. It is difficult to find any 
common grade lumber for immediate delivery. 
The largest local concern is sold for six months 
ahead. The inquiry for veneers also is improv- 
ing. The following quotations are for regular 
orders: 


4/4 5/4,6/448/4 10/4412/4 
eer $200 $205@210 $215 
No, 2. com. .... 155 160 170 
No. 2 com..... 90 90@ 95 100 


Mahogany veneers are offered at 1% to 7 cents 
a foot, with 5 cents buying very handsomely fig- 


ured stock. 
BOXBOARDS 


San Francisco, Calif., March 18.—Conditions 
are unsettled in the California pine box indus- 
try, with the demand for orange shook light. 
The demand for vegetable shook has fallen off a 
little, but the cantaloupe prospects are good. 
The outlook for cannery cases is favorable. 
Preparations are being made for operating on a 
good scale. The strike at the box factories at 
Klamath Falls continues, but the manufacturers 
prefer closing down to operating on the old 
8-hour schedule without profits. Factories in 
California are operating at a reduced rate ot 


production. Box lumber is now quoted at $20 
at the mill. 
Boston, Mass., March 22.—A little improve- 


ment is noted in the demand for boxboards. 
There has been a moderate revival in general 
business in New England and this is reflected 
in the shook trade very promptly. Prices are 
somewhat unsteady. Very geod square edge 
inch pine boxboards are offered at $40, and there 
are chances to buy quite satisfactory stock for 
$35 or so. Round edge pine is offered at $30. 
Inch mixed stock is offered at $22 and up. 


COOPERAGE 


Buffalo, N. Y., March 22.—Business is quiet 
in both the slack and tight cooperage lines. 
Prices in slack material have not changed much 
in the last month, and sellers expect a 
stronger market as soon as a more active de- 
mand develops. 


BUSINESS CHANGES, INCORPORATIONS, ETC. 


(Concluded from page 72) 


OHIO. Cincinnati—Southern Lumber Co., re- 
cently began. 

Dayton—R. E. De Muth Co., recently began; 
wholesale. 

Ridgeway—Harry Crevison, of West Mans- 
field, is opening a lumber, coal and tile yard in 
Ridgeway. 

OREGON. Portland—Northwest Lumber & 
Export Co., recently began; wholesale. 

PENNSYLVANIA. Greenside—Harry Ap 
Prock Lumber Co., recently began; wholesale. 

TENNESSEE. Memphis—R. J. Wiggs Lum- 
ber Co. enters wholesale hardwood field with 
offices in Bank of Commerce Building; R. J. 
Wiggs was formerly sales manager of the Green 
River Lumber Co.; will handle all kinds of south- 
ern hardwoods. 


TEXAS. Mexia—Lippold Lumber Co., 
concern. 

WEST VIRGINIA. Mannington — Southern 
Pine Lumber Co., of Clarksburg and Fairmont, 
W. Va., establishing plant here in charge of 
A. B. Cundell. 


BRITISH NORTH AMERICA 


ONTARIO. Toronto—Armstrong & Strange, 
wholesale and retail, recently began lumber busi- 
ness at 2647 Danforth Ave. Have taken over 
business formerly operated by Eastern Wrecking 
Co. at above location; charter applied for; au- 
thorized capital of $40,000. 


NEW MILLS and EQUIPMENT 


ARKANSAS. Leachville — Hancock-Carmi- 
chael Lumber Co., completing new lumber shed; 
sawmill in process of erection. 

Rison—H. B. Bone reported to be installing 
planing mill north of town; will also handle lum- 
ber for wholesale and retail trade. 

INDIANA, 
ber Co. will erect shed. 

MARYLAND. Baltimore—National Cooperage 
Co. will erect warehouse and barrel factory; 
cost, $50,000. 

Baltimore—Baltimore Lumber Co. 
erection of warehouse and office. 

OHIO. Cleveland—Saginaw Bay Lumber Co. 
purchased tract at Harvard Ave. and E. 42nd St. 


new 


planning 


and will erect lumber yard; cost about $100,000. ° 


Sandusky—C. S. Garritson Lumber Co. will 
erect planing mill. 

TEXAS. Conroe—Hardwood mill being erect- 
ed three miles from here by Nacogdoches inter- 
ests, it is reported. 

WISCONSIN. Antigo—Mattefs 
erecting $50,000 sawmill. 


CASUALTIES 


CALIFORNIA. MHollywood—Geo. L. Eastman 
Lumber Co., loss by fire. 

INDIANA. Washington—Planing mill and 
lumber yard of Murdock Lumber Co. destroyed 
by fire with estimated loss of $25,000. 

1OWA. Des Moines—Century Lumber Co. suf- 
fered a loss by fire in office; stocks at main 
yards not damaged and business continued as 
usual. 

KENTUCKY. Louisville—Hilton Collins Co., 
manufacturing singletrees and baseball bats, 
loss by fire, $10,000. 

MAINE. Clinton—J. B. Davis Manufacturing 
Co., loss by fire in woodworking and novelty 
shop, $10,000. 


MICHIGAN. Bay City—Wolverine Lumber 
Co., loss by fire, $5,000. 


BRITISH NORTH AMERICA 


ONTARIO. Picton—Hyatt & Hart, 
lumber dealers, loss by fire. 


Bros. Co. 


retail 


SEERA EGEEEBGELAGGi 


Lumber Exporters’ Directory 


The lumber division of the Department of Com- 
merce announces that a questionnaire will be for- 
warded during the latter part of March to export- 
ers of lumber and wood products with a view to 
having these concerns listed on its Exporters’ Di- 
rectory, which will be given wide publicity both in 
foreign countries and in the United States. As 
the lumber exporters themselves have requested 
that this work be done, the lumber division hopes 
that the questionnaires will be promptly filled out 
and returned. 

There is no expense whatever to the lumber 
trade in connection with being listed on the Ex- 
porters’ Directory. If a concern believes that it 
should be listed on the directory, and if it has not 
received a questionnaire by April 15 the lumber 
division asks that such concerns communicate with 
it as soon as possible after that date. Aside from 
the advantage to the public of having a lumber ex- 
porters’ directory, the information obtained from 
the questionnaires will be used by the lumber di- 
vision in serving the individual concerns to better 
advantage on the strength of the information in 
— to markets and export methods which is 
given. 


Indianapolis—Long Knight Lum- 1 








Advertisements will be inserted in this dee 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks, 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 

ne. Count in signature. 
Heading counts as two lines. 
Ne Gioplay except the heading car be ad- 


. Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received dater will be placed. 
‘under heading Too Late to Classify, 








WARNING 
All parties buying and using the A. L. 
method of sawing tapered logs will be liable to me for 


Haley patent 





infringement. TYREE RODES, Portland, Ore. 
WANT A POSITION 
Or better your present employment? Advertise in the 


American Lumberman. We carry your message to the 
man who is looking for employees. If you don’t want it 
known your are advertising, we could give the ad a key 
number, have the answers come in care of the American 
Lumberman, and will mail all answers the day they are 
received by us. Now is the time; send your ad to the 
AMERICAN LUMBERMAN, 43] South Dearborn St., 
Chicago, Ill. 





WANTED—OFFICE MANAGER 
For company operating mills, wholesale hardwood lum- 
ber yard and small flooring plant, located at reconsign- 


ing point in Northwestern Pennsylvania. Must be fa- 
miliar with markets and trade in New York, Pennsylva- 
nia and New England, know hardwoods thoroughly and 
sources of supply. Want strictly high-class man with 
clean record and good personality, desirous of making 
permanent connection and, preferably, with $10,000 to 
$25,000 capital to invest in company’s stock. Give age, 
experience qualifying for the position, together with 
former business associations, and salary expected in first 
letter. All correspondence strictly confidential. 
Address “*®, 115,’’ care American Lumberman. 


WANTED 
A man experienced as factory superintendent of wood- 
working plant producing odd millwork. Plant employs 
from 50 to 200 workmen and superintendent must be 
competent to plan work and direct men in entire plant. 
Must have full experience as detailer and be competent 
to detail frcm plans and bill material into mill. Must 
have practical experience at estimating odd millwork. 
This place requires a high-class man of ambition and 
much experience snd expect to pay for ability required. 
Address “Ww. 114,’’ care American Lumberman. 


LUMBER ACCOUNTANT WITH 
Executive ability and initiative by a large sawmill op- 
eration, preferably a middle aged man with some knowl- 
edge of income tax, stock and bond investments, one who 
from actual experience can assist as confidential man, 
also in an advisory capacity to the management. A 
permanent connection for the man who can qualify for 
this position. State, qualifications, age, salary wanted 
and how soon can report for duty. 

Address “BE. 120,’’ care American Lumberman. 


MANUFACTURER OF WISCONSIN AND 
Michigon hemlock, pine and hardwoods is in need of a 
man at mill to take charge of office management. Should 
be familiar with Federal and Wisconsin income tax laws 
as well as Wisconsin-Michigan workmen’s compensation 
laws. Good living conditions. Give references, salary 
wanted and state when could report for duty. 

ddress “C. 134,’ care American Lumberman. 


WANTED—-YOUNG MAN 
As Assistant Manager and Bookkeeper for Retail Lum- 
ber yard and planing mill, of good education, rapid 
and accurate in figures, good estimator and collector, 
eapable of typing good busines letters without dicta- 
tion, of good personality and thoroly familiar with all 
details of the Lumber and Planing Mill operation. Make 
application in own handwriting, stating experience and 
salary to start. Good chance for advancement. Loca- 
tion, best in Northern Ohio. 
Address “BH. 114,’ care American Lumbermap. 


WANTED—MARRIED MAN—PERMANENT 
As second man in retail lumber and builders’ supplies, 
who is not afraid of work. State habits, present or last 
employers and salary expected, in own handwriting in 
first letter. A town of 800 in Southern Illinois. 




















Address “BE. 133,’ care American Lumberman. 
ESTIMATOR WANTED 
Thoroughly experienced on millwork. NORTH SIDE 


SASH AND DO 
Chicago, Il, 


WANTED—BOOKKEEPER AND 
Assistant manager for retail yard in Southeastern Wis- 
consin. 

Address 


OR ©O., 1111 8. Washtenaw Avenue, 





“E. 131,’’ care American Lumberman. 





